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THE ASSOCIATION MAINSTAY. 


The proposition that a retailer shall not be subjected 
to competition with the wholesaler from whom he buys, 
in the light of 1901 seems like an axiom. When it is 
applied to the lumber business wholesale dealers who 
solicit business of retailers are perfectly willing to 
admit that they should not at the same time solicit the 


patronage of those retailers’ natural customers. Fur- 
thermore, they do not solicit such trade. But what is 


now seen to be a matter of the plainest equity was not 
once so recognized; or if it were recognized in theory 
it was largely denied in practice and those who violated 
it had so much and such good company that their con- 
sciences were quieted. 

It is only about a quarter of a century since 
the first lumber retailers’ defensive association 
was formed. From the way in which it was 
received: by the wholesalers, they apparently 
regarded it as an offensive association, organ- 
ized to make war against their rights, preroga- 
tives and profits. Perhaps those retailers who 
first organized for mutual protection felt that 
they had a fight before them and so assumed a 
dogmatic and combative air, which all the stu- 
dents of human nature know is very certain to 
arouse antagonism; and then perhaps when 
they gained some strength, with increase of 
members and some success, they may have been 
a little arrogant. They had this excuse, that 
for a while it was a warfare in which they were 
engaged, and like all warfare could be made 
successful only by assuming the offensive. 

But gradually, as the wholesalers began to 
appreciate the retailers’ position, and as expe- 
rience showed that they were on the whole bet- 
ter off with a strictly legitimate trade than 
with a heterogeneous mass of dealers and con- 
sumers as customers, there was a change in the 
sentiment on the one side, until now, as stated 
above, the basis principle of the retail organ- 
izations is everywhere and by every one admit- 
ted to be just and, if carried out in spirit as 
well as in letter and by the retailer as well as 
by the wholesaler, to be beneficial to both 
classes, 

Looking at the subject historically it is 
plainly enough seen that the retailers wasted 
much time, and yet we must remember that it 
was a campaign of education in which each side 
had to learn its privileges and duties. The 
retailers as well as the wholesalers had to 
be educated, and the process is not yet com- 
plete, First came the training of the leaders 
in the cause and of men especially fitted to at- 
tend to the delicate details involved and 
then came the education of the rank and file. 

It was admitted from the first by the retail- 
ers that if they required wholesalers to sell only 
to them or to consumers who were legitimately entitled 
to business at wholesale, they should reciprocate by 
buying only from wholesalers who recognized their 
claims. But it was difficult to secure loyalty to this 
principle in the face of concessions in prices. The aver- 
age retailer was likely to buy from the bitterest enemy 
of the retail principle if he could get an advantage of 
25 cents a thousand thereby. In fact, this difficulty 
has not yet been entirely overcome, and it is one of the 
well founded. complaints of legitimate wholesalers that 
they do not receive the courtesy from the retailers which 
they extend to them. 

Retail associations have had various degrees of suc- 
tess. Some have been conducted in a hit and miss sort 
of fashion which would not lead to substantial re- 
Sults, while in other organizations there have been men 
who have given the subjects involved close study and 
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have also given pene of their time and money to the 
furtherance of those ends which were for the common 
rather than the individual good. There has also been 
developed a class of specialists who hold usually the 
positions of secretaries, having in charge the details 
of the work. 

Among the organizations which have shown especial 
ability along these lines is the Northwestern Lumber- 
men’s Association. It perceived that such an institu- 
tion was a business organization requiring ability and 
much work in its conduct and it has been one of the 
leaders in employing first class talent adequately re- 
munerated. By the adoption of these businesslike 
inethods the Northwestern Lumbermen’s Association has 
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come to be the largest and most influential retail asso- 
ciation in the country. It covers a large territory, 
embracing the trade in the states of Minnesota, Iowa, 
the Dakotas and part of Nebraska. Its membership 
includes about 1,800 yards, or nearly 75 percent of the 
entire number in the territory. 

The Northwestern Lumbermen’s Association has been 
conducted on the principle that it should be more to its 
members than merely a means for preventing competi- 
tive shipments to consumers. It has sought to pro- 
mote amicable and mutually profitable relations between 
the two branches of the trade and to make friends of 
the wholesalers instead of considering them antagonists. 
Its scheme of work, therefore, has been broad and 
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of ‘the U United States, prs saguitiseihli the board of 
directors, the executive committee and the elective offi- 
cials constitute legislative, judicial and executive bodies; 
but the secretary is the departments of state, of war, 
of the interior, and represents also the delegated pow- 
ers of the legislative and judicial departments. He must 
be a diplomat and at the same time a fighter. His 
chief victories should be those of peace, but if neces- 
sary he should not be afraid of conflict. 

The Northwestern Lumbermen’s Association was for- 
tunate in securing years ago, at the beginning of its 
career, the services of a young man who has developed 
with the work and who has had the ability and fore- 
sight to keep in the van of association progress until 
today he is recognized as the premier in asso- 
ciation circles. He has been first of all a tire- 
less worker. He has thought out with the ut- 
most care the problems that confronted him and 
has been wise enough to refrain from talki 
before he knew what was the wisest thing oe 
say. He has been adroit and yet forceful and 
above all, has been absolutely fair in his atti- 
tude toward all the questions that have ari 
He has the judicial faculty of being able to) 
look on both sides of a case, and the concl 
sions he has thus arrived at he has used fo: 
the benefit of his particular clients withou 
injuriously ‘affecting the legitimate interests 
the wholesaler. Consequently he has command 
ed their respect and esteem and to a ental? 
extent they have feared him. He has reached 
this position not by an extraordinary mental 
ability but by hard study and hard work and 
faithfulness. His diplomatic abilities are well 
known. During one of the annual conventions 
of the Northwestern Lumbermen’s Association 
a gentleman who was making an address on 
the subject of friendliness in business said: 
“Why! even your worthy secretary earns about 
three-quarters of his salary just by being 
smooth.” But that word did not imply any- 
thing of deceit but merely meant that he was 
kindly, amiable, courteous and fair. He does 
not give his plans away to the enemy, when 
that position is assumed by the wholesalers, 
but within the bounds of good business sense 
and the responsibilities of his position he is 
doing about as much for one side as for the 
other. 

Willard Giles Hollis is a native of Massa- 
chusetts. He was born in Brighton, now a part 
of Boston, in November, 1859. He came from 
an old New England family, his father’s ances- 
tors having located in Weymouth, Mass., about 
1650. A number of local names familiar to 
Boston people came from ancestors of Mr. 
Hollis. His mother was from the well known 
Palmer family of Orford, N. H. W. G. Hollis 
went through the Brighton high school, then 
to an in Vermont and then to the In- 
stitute of Technology at Worcester, Mass., where 
he studied mechanical engineering in the class of 1878. 
In 1878 he went into the locomotive shops of the Boston 
& Albany road, giving his time for the experience and 
opportunity of studying. In the fall of that year he 
went west and on invitation of the late Mellin E. 
Rounds and other classmates located in -Minnesota 
went to Minneapolis. Mr. Rounds was then with the 
Pray Manufacturing Company. In the spring of 1879 
Mr. Hollis went to work in the office of W. D. Wash- 
burn & Co., which afterward became the Washburn Mill 
Company. This was his first experience in a business 
office and it was a time when Minnesota was develop- 
ing very rapidly. 

Mr. Hollis became cashier and head bookkeeper in 
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COMING ASSOCIATION MEETINGS. 


January 28—New Jersey Lumbermen’s Protective Associa- 
tion. Newark, N. J. . 

January 29—Wisconsin Valley Lumbermen’s Association: 
Wausau, Wis. 

January 29—Union Association of Traveling Lumber & 
Sash & Door Salesmen. Grand hotel, Cincinnati, Ohio. 

January 28-30—Missouri, Kansas & Oklahoma _ Associa- 
tion of Lumber Dealers. Coates house, Kansas City, Mo. 
Opens Tuesday, January 28, at 10 a.m. Excursion to Wash- 
ington, D. C., and return. i 

anuary 28-29—Southern Illinois Lumber Dealers’ Asso- 
ciation. Centralia, Ill. 

January 28-30—Union Association of Lumber Dealers. 
Grand hotel, Cincinnati, Ohio. Opens Tuesday, January 28, 
at 10 a. m. 

February 4—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Muscatine, Iowa, 

February 4-5—Wisconsin Retail Lumber Dealers’ Associa- 
tion. Plankinton house, Milwaukee. Opens Tuesday, Feb- 
ruary 4, at 10 a. m. Excursion to Florida and Washing- 
ton, A 
February 4-5—Michigan Retail Lumber Dealers’ Associa- 
tion. Russell house, Detroit, Mich. Opens Tuesday, Feb- 
ruary 4, at 10 a. m. 

February 8—Rhode Island Lumber Dealers’ Association. 
Providence, R. I. 

February 12—Lumber Dealers’ Association of Connecticut. 
New Ilaven, Conn. 

February 12-13—-Illinois Lumber Dealers’ Association. 
sgn hotel, Chicago. Opens Tuesday, February 12, at 

a. m. 

February 12-13—Nebraska Retail Lumber Dealers’ Asso- 
ciation. Hotel Lindell, Lincoln, Neb. Opens Thursday, 
February 13, at 10 a. m. Excursion to Galveston, Tex. 

February 19—Massachusetts Retail Lumber Dealers’ Asso- 
ciation, Worcester, Mass. 

February 28—Central Iowa Retail Lumbermen’s Asso- 
ciation. Marshalltown, Iowa. 

March 183—New York Lumber Trade Association banquet. 
New York city. 


WHITE PINE STOCKS. 


One of the most important features of the statistics 
annually compiled by the AMERICAN LUMBERMAN as to 
the pine industry of Michigan, Wisconsin and Minnesota 
is the statement of stocks on hand at the end of the 
year. We have before called attention to the gradual 
dwindling of stock in pile from year to year, and the 
conclusion that stocks are now about as low as they 
can be and do business, and that hereafter there must 
be either an increase of the préduction or the manufac- 
turers must’ be contented to do a smaller amount of 
business. It is possible, of «course, that there may be 
a still further decrease in stocks, but in view of the diffi- 
culty that: the trade has had during the last few months 
in filling orders it seems doubtful. 

Taking the entire territory, the stocks at the end of 
1901 were lighter by 494,000,000 feet than at the close 
of 1900, the total in pile at manufacturing points being 
2,345,000,000 feet. The larger. proportion of this de- 
crease represents the larger business of 1901 as compared 
with the previous year, for the cut decreased only a 
little over 100,000,000 feet. To these pine figures should 
be added tliose for hemlock in Michigan and Wisconsin. 
The output last year was about 100,000,000 feet heavier 











than during the previous year, while stocks decreased 
48,000,000 feet. As shown by cut and stock on hand, 
therefore, the combined shipments of pine and hemlock 
last year were 527,000,000 feet greater than the year 
before, with a total reduction in stock of 542,000,000 
feet. That is to say, practically the whole increase in 
business was taken out of the stocks on hand. 

These figures as to the excess of shipments of 1901 
as compared with 1900 are corroborated by the com- 
pleted figures of the Mississippi Valley Lumbermen’s 
Association, which finds that the members of that as- 
sociation and of its sister organization, the Wisconsin 
Valley Lumbermen’s Association—seventy-one in all— 
shipped in 1900. 2,135,251,719 feet and in 1901 2,513,- 
976,821 feet, an increase of 378,724,102 feet or 18 per- 
cent. The LUMBERMAN’Ss figures for the territory west 
of the Chicago district, which includes all the mills in 
Minnesota, on the Mississippi river and in Wisconsin 
away from Lake Michigan, show an increase in ship- 
ments of 493,000,000, the difference being accounted for 
by the considerably larger number of mills incorporated 
in the LUMBERMAN’S figures. They both tend, however, 
to the same conclusion, that stocks are abnormally light 
and that what is almost a famine of supplies is to be 
feared, There is likely to be a decided stringency before 
next spring’s cut shall be on the market. It may be 
interesting to give the report of the Mississippi Valley 
Lumbermen’s Association, covering both districts, for 
each month of the two years: 


1900, feet. 1901, feet. Increase. Percent. 
January . 114,255,775 126,239,302 11,983,527 10.5 
February ... 112,547,763 140,948,922 28,401,159 25.0 
WiGren 2.06. 139,402,228 160,495,515 21,093,287 16.0 
j | ere 152,979,295 195,754,295 42,775,000 28.0 
cee 179,893,200 828,761,439 48,868,239 27.1 
We 068 we 204,149,902 252,007,436 47,857,534 23.4 
July ....... 188,887,489 258,405,860 69,518,371 36.8 
August .... 221,103,827 265,493,985 44,390,158 20.0 
September .. 203,518,423 220,686,202 17,167,779 8.0 
October .... 253,440,822 265,524,688 12,083,866 5.0 
November .. 184,960,773 209,474,225 24,513,452 13.2 
December .. 180,113,222 190,184,952 10,071,730 5.5 





Totals .2,135,252,719 2,513,976,821 378,724,102 18.0 


December did not quite keep up the record of previous 
months, owing to this very shortage in stocks of which 
we have spoken at length. It was simply impossible for 
the mills to fill all the orders received and so shipments 
were limited to the figures given. 


PACIFIC COAST LUMBER STOCKS. 


The statistics of Pacific coast lumber product and 
stocks on hand published last week grow in interest 
with consideration. We fully explained last week the 
limitations to be put on them, They make no pretense 
of being complete. They are simply the figures that 
within the limited time at the disposal of the LumBrr- 
MAN came to it from the west coast lumbermen them- 
selves. There was no estimating done, no filling in 
for the sake of completeness. If the report as far as it 
goes is correct it is because the lumbermen made cor- 
rect reports and if there are any mistakes they are 
theirs. It is to be presumed, however, that the reports 
given were correct. 

While the actual total product and stocks on hand 
on the coast are uncertain, the proportions between 
the different woods in both production and stock on 
hand are doubtless accurately represented in these fig- 
ures. The grand total of 2,480,571,000 feet is made up, 
in round numbers, of 1,425,000,000 feet of fir; 139,000,- 
000 of cedar; 113,000,000 of spruce; 119,000,000 of red- 
wood; 132,000,000 of sugar pine; 448,000,000 of other 
pine; 74,000,000 of other soft woods and 30,000,000 of 
hardwoods. Against the above total cut there were 
stocks on hand of 149,499,000 feet of fir; 14,854,000 of 
cedar; 23,657,000 of spruce; 25,395,000 of redwood; 
37,472,000 of sugar pine; 220,066,000 of other pine; 
25,622,000 of other soft woods and 8,672,000 of hard- 
woods. . 

It will be noted that the stocks of all these woods 
are light in comparison to the production except in the 
miscellaneous pine statistics, where the stock is almost 
precisely half of the output. This item includes Cali- 
fornia white pine and the leading lumber woods of 
Idaho and Montana and also what is known as mountain 
pine. It is evident that this wood is handled somewhat 
like eastern white pine and is carried in stock for the 
local trade to a greater extent than are most of the 
other Pacific coast woods. 

Another publication as to the state of Washington 
alone gets results somewhat different from those of the 
AMERICAN LUMBERMAN. It has a considerably larger 
cut, showing about 1,700,000,000 feet of lumber against 
1,260,000,000 found by the AMERICAN LUMBERMAN, but 
it reports only 85,750,000 of stock on hand against 
138,470,000 by the AMERICAN LUMBERMAN. As the lat- 





ter figures are furnished by the mill men themselves, 
they are, though lacking completeness, undoubtedly 
correct as far as they go and we must assume therefore 
that the proportion of stock to production in the state 
of Washington as shown in these pages last week is 
correct. It is, however, a small stock at the largest and 
the wonder is that the Washington mill men can make 
shipments as promptly as they do. It also indicates the 
magnitude of the year’s business. 

With this very large product, which may have been 
approximately one and three-quarters billion of feet, 
stocks which even on that basis must be less than 
175,000,000 are almost ridiculously small. The lumber- 
men of the coast are thus justified in looking forward 
to another year of prosperity, whatever may be the con- 
dition of the shingle department of their business. 


RETAILERS AND THE MARKET. 


The retail lumber trade not unnaturally is somewhat 
skeptical about the full authenticity of reports as to 
market conditions sent out by the manufacturing and 
wholesaling branches of the trade; and so one of the 
chief ideas of members of the Northwestern Lumber- 
men’s Association in visiting Minneapolis last week was 
to determine for themselves what the facts were as to 
stocks on hand and prospects for prices for the near 
future. 

As elsewhere stated, the reports of the Mississippi 
Valley Lumbermen’s Association as to shipments and 
stocks were fully corroborated by the reports procured 
by the AMERICAN LUMBERMAN from all the white pine 
manufacturers, though the Mississippi Valley Lumber- 
men’s Association is an organization of such a class that 
it should not be suspected of tampering with the returns 
or any manipulation of the facts in its own interest. 

The conclusion of all the retailers who looked over 
the situation at Minneapolis and from that vantage 
point got in touch with affairs through a considerable 
portion of the white pine northwest was that there had 
been no exaggeration in the reports sent out but that 
the conditions are fully as serious as to future supply as 
had been stated or suggested. 

The recent advance in the white pine list, coming at 
the close of the year’s trade and before the opening of 
the new season should have shown the drift of the 
demand, seemed a somewhat strange proceeding; but 
retailers have come to the conclusion that whether the 
new lists are generous ones or not they are least justi- 
fied by supply conditions. 

In connection with this inquiry by retailers was an 
inquiry from them as to the situation at retail points. 
The retailers generally reported that the past year was 
a prosperous one with them, and many of them stated 
that their stocks would need replenishing before the 
spring trade should open. There was an unwonted 
eagerness among them to buy lumber and so, on both 
sides of the market, were there evidence of its strength 
and a reassurance of the stability of values for the 
future. 





L- 





OUTLOOK IN YELLOW PINE. 


From the very nature of their operations yellow pine 
producers are always more or less on the anxious seat 
and never possess that serene confidence in the future 
now enjoyed by their confreres of the north. Northern 
pine is being produced in lessened quantities annually 
and the output is not capable of being increased. Last 
year the mills in commission made their maximum cut 
and the timber cannot be found on which to base further 
milling operations that will more than offset those that 
within the year have ceased. Then, again, while winter 
sawing and railroad logging are more common in white 
pine than they used to be the winter input of logs prac- 
tically fixes the measure of the summer’s cut of lumber. 
Having demonstrated to their satisfaction, therefore, 
that the stock on hand is light, and that any probable 
demand will take all the lumber available for shipment 
during the year, the white pine people have nothing to 
disturb their peace of mind. 

But with the yellow pine men there is always at 
least a possibility that with the natural increase of a 
growing industry the output may overrun demand. The 
yellow pine districts are being ——— rapidly. All 
the timber that stands could be opened up to manufac- 
ture at a reasonable expense in the construction of log- 
ging railroads. Given capital and a little time and the 
product can be indefinitely increased. Then the mills 
run the year round and logging operations are conducted 
in winter as well as in summer, so if there be an induce- 
ment to that end every department, from the standing 
timber to shipments, can be increased at any time. 

Practically the only limit to an increase of the out- 








get 


10 


AMERICAN LUMBERMAN. 


JANUARY 25, 1902, 





put, outside of the commonsense conservatism of the 
operators, is the question of capital and the time neces- 
sary to manufacture and install new mills and logging 
equipment. That there is therefore a possibility of 
overproduction in yellow pine must be admitted. But 
between possibility and probability in this case, and 
during 1902, there is a wide stretch which only a well 
developed imagination can easily span. It is true that 
the mills that have within the last year been opened in 
the south, or now are under construction or in con- 
templation, will largely increase the output; but on 
the other hand it is doubtful if the increase in the 
supply of yellow pine will more than make amends 
within the next two years for the decreased output of 
northern pine. 

Then the demand is steadily increasing. Perhaps the 
requirement of 1902 may not be any larger than that of 
last year, but with our increased population a con- 
tinued and slight increase in the requirement would be 
natural, especially as stocks are generally light, and 
so there should be a larger proportionate call upon the 
mills. 

A factor which will have considerable effect is the 
lumber requirement of the Louisiana Purchase Exposi- 
tion and also for miscellaneous building uses in St. 
Louis. What this requirement will amount to has not 
yet been closely estimated, but it must run well into 
the hundreds of millions of feet and so take care of the 
output of a number of even the largest mills that have 
recently been built or are under construction. 

Altogether the yellow pine situation is a very re- 
assuring one and, while its terms cannot be stated as 
definitely as those of white pine, there is every reason 
to expect a continuance for at least a year of the pros- 
perous business of 1901 and no reason to expect a re- 
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THE FUTURE OF POPLAR. 


The opinion has often been expressed in private and in 
the columns of the trade press that the poplar business 
is close to its end; that the timber has so nearly disap- 
peared that a few years more will suffice to wipe it out’ 
of existence as far as operations of any size are con- 
cerned. Of course the poplar belt is narrowing and 
the production is being limited year by year, but the 
time will not come in this generation when poplar will 
not be an important lumber wood; and the decrease in 
production will be slower from now on, as it has been 
for the last few years, than when Indiana, Ohio and 
western Kentucky and Tennessee began to be cut out. 
Those sections, now contributing a very small output, 
were comparatively level and easily logged, and when 
the proper stage came in the history of the poplar busi- 
ness and of the lumber trade of the country those mag- 
nificent forests were rapidly swept away. 

With the close of important manufacturing opera- 
tions in those sections the product dropped rapidly until 
it reached a point which could be maintained from 
the more permanent supplies of West Virginia, Virginia, 
North Carolina and eastern Kentucky and Tennessee— 
the mountain country, in short. These supplies are more 
nearly permanent because they are less accessible and 
involve a much greater expenditure of labor and money 
in their utilization. The result will be a reliable, 
though decreasing, supply of poplar for many years— 
perhaps forever. 

It is true that what is now called the available tim- 
ber is decreasing in quantity and that which remains 
is being concentrated in fewer hands, but there is still 
much timber not now considered access{ble which na- 
ture is holding in reserve for the needs of the future. 
Large tracts of poplar to be sure are difficult to find. 
Bodies of 100,000 or 150,000 acres do not seem to exist, 
though such holdings might be secured by purchase of 
somewhat separate tracts of smaller size. But the ag- 
gregate of the unexploited poplar is still large. 

There are a few concerns which have been foresighted 
enough to provide for the future. There are possibly 
fifteen or twenty, all told, that now control supplies 
suflicient for ten years or more, but most of the present 
operators have from nothing to five years’ cut. The 
future development will be, therefore, in comparatively 
new sections and mainly by new people. In either case 
capital in large quantities will be necessary. 

Poplar stumpage already is at a high point wherever 
it is accessible. There is probably no important body in 
the present producing territory which could be bought 
for less than $6 a thousand on the stump, while per- 
haps the finest tract not in the hands of lumbermen is 
held at $10 a thousand simply for the timber. Of course 
timber is bought at all sorts of prices and many people 
have poplar which cost them not more than $1.50 to 
$3. On the basis of the present market, however, if 
timber is nominally cheap, there is an extra cost in log- 
ging owing to its location which will bring it up to 
about a standard price. Logging in the present poplar 
country is expensive. One tract in mind, now consid- 
ered inaccessible, can be opened up at an expenditure 
of $4 a thousand for a railroad. Then must be added 
river improvements and a heavy labor cost of logging 
at both ends of the railway. It is doubtful if any pop- 
lar can be bought and gotten to the mill for less than 
$10 a thousand, while many operators are paying $17 
and $18. This high and increasing cost of doing busi- 
ness in poplar will tend to restrict the production and 
at the same time to maintain the supply. 

Poplar is undergoing a change in market conditions. 
The higher permanent price which seems assured is 
cutting it out of some uses and introducing it into 
others. Some industries will always use poplar as Jon 
as it may last. Others under price stimulus will find 
substitutes for it and it will in turn be a substitute, 
for white pine for example. Just now an illustration 
is afforded in poplar siding. It has always been used 


for beveled siding in some sections, but now it is going 
to come in where it never before has been used, at prices 
advantageous to the poplar men but very much lower 
than white pine can be furnished for. Among the minor 
uses to which poplar seems adapted is pattern making. 
It has always had a slight call for that purpose but 
there seems no reason why it might not be the favored 
wood. Recently a foundry bought a carload of 3-inch 
white pine pattern stock at $80 a thousand. A few 
days thereafter it bought a carload of poplar at $45 a 
thousand. The poplar does not work quite as easily 
and it is alleged that it does not behave quite as well 
under the damp sand as the white pine, but, properly 
filled with oil or shellac, there should be no difficulty 
whatever, and perhaps even this is not necessary, for 
many pattern makers use it regularly. This develop- 
ment, however, will take care of itself. Poplar is one 
of the most valuable woods in the country for general 
purposes and it is a matter of congratulation that there 
1s no promise of its early extinction. 





RECIPROCITY WITH CANADA. 


Last week we briefly referred to an article by the 
Hon. John Charlton, M. P., of Canada, in the Forum of 
January, entitled “Reciprocity with Canada.” 

Mr. Charlton presents in that article probably as 
strong an argument as cun be made for the free ex- 
change of natural products between the United States 
and Canada, but all the figures he quoted go to prove 
that the situation is an extremely favorable one to the 
United States and that the only possible reason for a 
change, viewed from this side of the line, is a vague pos- 
sibility that Canada may yet succeed by discriminating 
duties in changing the complexion of trade. 

From the figures given by Mr. Charlton we select the 
following as giving in condensed form the facts as to 
trade relations between the two countries. First, how- 
ever, it should be stated that the old reciprocity conven- 
tion between Canada and the United States expired with 
the year 1866. Mr. Charlton’s figures, therefore, deal 
with that year and with the fiscal year ending June 30, 
1901.. The following tables are from a Canadian point 
of view, imports being into that country and exports 
from that country: 

IMPORTS, 

1866. 1901, Increase. 
From United States.$28,572,000 $119,306,000 317 percent 
Krom Great Britain. 40,062,000 43,164,000 7% percent 

EXPORTS. 

1866. 1901. Increase. 
To United States...$47,144,000 $70,306,000 59% percent 
To Great Britain... 16,826,000 92,857,000 452 percent 

According to the above figures, which are Mr. Charl- 
ton’s, in 1866 the balance of trade was $15,572,000 
against the United States. In 1901 it was $49,000,000 
in favor of the United States. If that be the result 
of the tariff policy of the United States the citizens of 
this country have no occasion to complain. Really, 
however, the balance of trade was more heavily last 
year in favor of the United States than would be indi- 
eated by the tables, for, cutting out the commodities 
that simply passed through Canada and taking into 
account only those imported from the United States for 
consumption, and on the other hand omitting coin, bul- 
lion, gald dust ete. ($28.486.000), and considering only 
the exports of other Canadian products to the United 
States, the balance of trade in favor of the latter coun- 
try last year was $70,988,000. 

In 1866 Canada exported to the United States farm 
products, including animals and their products, to the 
value of $25,041,964. In 1901 the exports of these 
classes to the United States were valued at $8,865,372. 
It will be noted that in 1866 much more than half of 
the exports of Canada to the United States consisted 
of farm products. It was chiefly this class of imports 
into the United States that the tariff was intended to 
check, in favor of the farmers, mostly of New England 
and New York. It seems to have accomplished its pur- 
pose admirably. 

At the same time the exports of the United States to 
Canada have wonderfully increased. This country sends 
to Canada 317 percent more than in 1866, furnishing 63 
percent of the total imports, while Great Britain dur- 
ing the same time has increased its annual sales to that 
country only 7} percent. 

Bear in mind that this wonderful record of 1901 was 
reached in face of discrimination against the United 
States, for the discrimination in favor of the manufac- 
tured products of Great Britain amounts to that. Great 
Britain and its colonies were given a preference of 
33 1-3 percent in a reduction of the tariff, yet the 
United States continues to increase its lead. 

Mr. Charlton himself summarizes his chief facts as 
follows: 

(1) The Canadian tariff rates are less than one-half 
those of the United States. (2) The Canadian exports of 
farm products to the United States are only one-third as 
much as in 1866. (3) Canadian imports from the United 
States are now over four times what they were in 1866. 
(4) Canadian imports from Great Britain have increased 
less than 10 percent since 1866. (5) Canadian exports 
of farm products to Great Britain have increased twenty- 
fold since 1866. (6) Canada buys three times as much 
from the United States as she sells to that country, leav- 
ing out of account the precious metals. (7) Without in- 
cluding raw cotton, Canada buys from the United States 
two and a half times the amount of farm products that 
she sells to that country. (8) Canada buys at least $10,- 
000,000 more manufactures from the United States than 
from all the rest of the world, (9) Canada finds her chief 
market for farm products in Great Britain. (10) Of the 
total imports of Canada 63 percent comes from the United 
States. (14) Canada gives the United States a free list 
of $56,884,000, or 73 percent of her entire free list. In- 
cluded in the free list from the United States are $39,000,- 
000 of free farm products, free forest products and free 
manufactures. (12) Canada receives practically no free 
list from the United States, except the precious metals. 

Then he goes on to say that Canada cannot afford 
to continue the present state of trade relations with 


the United States and that the method of remedying 
this situation is to adopt the American tariff. If that 
be done if will simply raise the price of manufactured 
products such as are now imported from the United 
States in the same proportion without changing its rel- 
ative advantages, unless it should adopt direct discrim. 
ination against the United States, which would be an 
unfriendly act hardly to be tolerated. 

Mr. Charlton suggests as one form of retaliation on 
the part of Canada the prohibition of the export of 
pulp wood, as the export of saw logs cut from crown 
lands has been prohibited in Ontario. The bulk of ex. 
ports of pulp wood to the United States is from Quebec 
and New Brunswick. Quebec is not in favor of any of 
these exports and is not likely to change its mind at an 
early date. 

Mr. Charlton himself is a lumberman and among nat. 
ural products which he wishes to have interchanged 
between the two countries forest products occupy a 
prominent place. He calls attention to the high tariff 
levied upon Canadian products going into the United 
States as compared with the tariff charged by Canada 
upon goods imported into that country. He does not 
say anything about the duty on lumber. Under the 
lumber tariff of $2, which is a feature of the present 
United States tariff, the rate of duty on lumber on an 
ad valorem basis is about 15 percent, whereas Mr, 
Charlton says that the average Canadian duty on im. 
ports from the United States is 24.83 percent. The lum- 
ber tariff does not seem to be high either in comparison 
with the Canadian tariff or with the American tariffs 
on the general list. 

He estimates that the Canadian exports of lumber into 
the United States were less than 14 percent last year 
of the quantity of lumber manufactured in the United 
States. He ridicules the idea that such a small per- 
centage could affect prices of lumber in this country, 
That importation, amounting to about 500,000,000 feet 
according to Mr. Charlton, was the business done under 
a conservative system of logging and lumbering. It 
could be doubled and perhaps quadrupled in a short time 
if the duty were removed, and lumber manufacturers 
of the United States remember well the effect of, first, 
the reduction of the duty to $1 under the McKinley 
bill and then the abolition of the duty under the Wilson 
bill. They do not want that experience repeated and 
they protest to congress and the people of the United 
States that a protection of little if any more than 15 
percent to the great lumber industry, so vital in its 
relations to the welfare of the country, is not too much. 


A PHASE OF THE LUMBER TARIFF. 


A point in considering the lumber tariff which is often 
overlooked is the effect of the specific rate of $2 a thou- 
sand as applied to the different grades of lumber. The 
$2 rate on lumber which averages $50 a thousand is 
but 4 percent; on lumber averaging $40 a thousand is 
but 5 percent; on lumber averaging $30 a thousand is 
6 2-3 percent; on lumber averaging $20 a thousand is 
10 percent; on lumber averaging $15 a thousand is 13 1-3 
percent; on lumber averaging $12 a thousand is 162-3 
percent; on lumber averaging $10 a thousand is 20 per- 
cent. On the better class of lumber, therefore, the duty 
is so insignificant as to be hardly worth considering and 
on the very lowest grade it is hardly more than half 
the average rate of duty under the McKinley bill, though 
large enough to serve as an efficient protective measure. 

We have this condition, then: The higher grades of 
lumber, which are getting scarce in the United States, 
are admitted on a nominal duty, while the lower grades, 
which we produce as far as the country at large is con- 
cerned in ample quantity and to the market for which 
danger is threatened by free importations from Canada, 
receive protection that is efficient if not high. 

There has been a steady increase in the proportion 
of common lumber put on the market by the saw mills 
of the United States. This has been true not only with 
white pine, in which it is most marked, but with all 
other woods as well. The facts as to white pine are 
well known. The best timber, that growing in Michigan 
and parts of Wisconsin, has been nearly or quite cut out 
and the sections in which there is now the largest 
product produce a large proportion of low grade stock. 
In addition there is a closer cut than formerly and a 
good deal of recutting. 

In yellow pine only a few years ago practically noth- 
ing but clear lumber was shipped to the north, and the 
mills left standing in the woods or burned in the refuse 
piles much of the material which now is marketed. In 
the Pacific coast woods there is also closer cutting and 
gradually the lower grades are finding their way across 
the mountains, whereas but a short time ago only the 
good lumber would stand shipment. All this has main- 
tained a full supply of the lower grades while the upper 
grades are in times of good demand insufficient to the 
requirement. 

The lumber duty is just suited to this situation. It 
lets in practically free the lumber we need while serv- 
ing to protect the market on the lumber which we do 
not need, ; 

Where we speak of the needs of the market we refer 
to the general situation the country over. There are 
some small sections which are lumber consumers and 
not lumber producers and located so close to the Cana- 
dian sources of supply that they believe that they would 
be benefited by a removal of the duty. That is to say, 
they wo d like to get their common lumber $2 a thou- 
sand cheaper than they do now, which they imagine 
would be the result, Mr. Charlton says that this would 
not be the case, but lumbermen who remember the low 
prices obtaining when lumber was on the free list do 
not wish the experiment tried. The interest demanding 
free lumber centers in Boston. There are doubtless some 
who favor free lumber because they think it would en- 
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large the trade of the United States with Canada in 
commodities which they handle. Added to these advo- 
cates of free lumber are a few wholesalers along the 
border who would like to get supplies from Canada, but 
their number is small. As a general proposition the 
Jumber interests of the United States and also those of 
Canada are satisfied with conditions as they are and 
want no more of experiments in which the lumber trade 
will be practically the sole contributor to the business 
schemes of a few exporters by the sacrifice of what is 
already an extremely low rate of duty. 





THE CROSS ARM TRADE. 


One of the important minor branches of lumber con- 
sumption is found in the telegraph pole cross arm busi- 
ness. As telegraph and telephone lines increase in num- 
ber and in magnitude the demand increases for cross 
arms. They range from the short affair which will 
earry, say, four pins and wires, up to the great sixteen 
or even twenty-pin arms provided with steel braces. 

Perhaps the favorite material for cross arms in the 
past has been norway pine. But the supply of that 
wood is limited and substitutes are sought for, some 
of which seem to be given preference by certain users. 
Yellow pine is one of the leading materials, while some 
eastern consumers demand west coast fir or Oregon pine. 

This business is an attractive one to lumbermen. 
Stock is cut usually 3}x4} inches in cross section, and 
any length from eight feet up. Cross arm manufacture 
is especially adapted to norway. Out of norway the 
stock must be all heart and perfectly sound, but small, 
sound knots in almost unlimited quantities are allowed. 
These specifications require surface clear norway logs, 
but they may be small, and there is an immense quan- 
tity of norway which cuts economically and satisfac- 
torily to this use. 

Furthermore, prices are good. Fifteen dollars last 
year at the mill was a common price for cross arm 
stock. If it had not been put into this use it would 
have gone for piece stuff or strips at a decidedly lower 
average price. There are several manufacturers of cross 
arms in the country who buy the rough stock from the 
mills. Some of them have machines of their own de- 
sign for making them. Put the rough lumber into the 
machinery and it will come out at the end of the opera- 
tion, dressed, trimmed and bored ready for the paint 
and pins. 


STUMPAGE AND LUMBER COST. 


The most interesting feature of the annual meeting 
of the Southern Lumber Manufacturers’ Association 
held at Memphis last week was the discussion of the 
place which stumpage has in estimating cost of product. 
Incidentally the average current value of yellow pine 
stumpage was considered, as a necessary basis for the 
particular subject in hand. 

Those who have studied yellow pine conditions believe 
that much of the variation in price in the past has 
been due to the fact that many manufacturers charged 
their stumpage into manufacturing expense at just 
what it cost them, or in many cases ignored it entirely 
as at the most’a nominal sum. 

It is the belief that if all producers could be induced 
to inventory their timber at its market value a restrain- 
ing influence would be put upon price making. If a 
man should sell his stumpage and deposit the proceeds 
in bank he would not be likely to make prices for his 
product which would require him to draw upon that 
capital to meet deficiencies, yet that is just what is 
done in another form in numerous cases. If demand 
be quiet and the producer have difficulty in moving his 
product, he will make a price which ignores the market 
value of his timber. Assuming that timber has actually 
rost him only 50 cents while it is worth $2, he has a 
margin of $1.50 for price cutting. 

That discussion in Memphis will have been of won- 
derful value to the yellow pine industry if it shall 
serve to set in its true light before those interested in 
it the proper method of keeping their accounts and of 
estimating the cost of production. The discussion wats 
of the free and yet confidential kind which would hardly 
permit the publication of the names of those who took 
part in it and consequently the LUMBERMAN last week 
gave merely a full synopsis of the arguments and facts 
presented. There was one of the speeches, however— 
that of N. W. McLeod, of St. Louis—which was so com- 
prehensive and clear that it deserves presentation in 
full, and so it is here given for the benefit of the readers 
of the AMERICAN LUMBERMAN and of the yellow pine 
trade, as follows: 





It oceurs to me that we are nearly all of one mind on the 
stumpage question—that is, that stumpage has an enhancing 
value—but there seems to be a difference of opinion as to 
whether we shall publicly recognize that value or keep it 
quiet for the purpose of increasing our holdings at less than 
their present value. 

It seems to me that what has been said as to speculatars 
has reference only to those who are in the business of buying 
and selling timber lands—that is, those persons who do not 
manufacture lumber and are in only one branch of the busi- 
hess. Every manufacturer of lumber who buys stumpage for 
the purpose of converting it into lumber is just as much a 
timber speculator as a man who does not manufacture his 
sStumpage: in other words, the manufacturer of lumber who 
converts his own timber into lumber is engaged in two differ- 
ent and distinct lines of business—-the timber business and 
the manufacturing of lumber. The timber business U@the one 
that controls the raw material, and the manuféeturing 
department should buy from the raw material department 
such supplies as it needs at their market value at the time 
the material is used. The manufacturer of furniture bases 
the cost of his finished product first on the cost of the raw 
material. The manufacturer of plows considers the cost of 
wood and the iron that go into these plows. The labor and 
other expenses are added. They all want to get the raw 
material as cheap as they can, but are buyers of it at its 
Market value, and if a manufactu”er of furniture or plows 


had purchased raw material at an extremely low figuré and 
there had been material advances in its value he would take 
into account both in his inventory and his calculations when 
considering the cost of his finished product the market value 
of the raw material regardless of what it may bave cost him. 

The manufacturer of an article of which lumber is the raw 


material is compelled to recognize the current value of the - 


article, as the raw material in this case fluctuates in value, 
owing to the supply and demand, and he may be compelled to 
show a loss on raw material on hand at the close of his fiscal 
year. We realize, however, that the raw material in the pro- 
duction of lumber, viz., the stumpage, is not of a fluctuating 
character and that values of stumpage once created, becom- 
ing well established and recognized by the holders of stump- 
age, are not subject to the ordinary market fluctuations of 
other commodities and that the stumpage value is permanent 
and advancing. 

It is a fact that a large majority of the manufacturers of 
yellow pine lumber have been purchasing their stumpage on 
a basis of from 30 to 50 cents per thousand feet. .In operat- 
-ing they charge their operating department, crediting stump- 
age, real estate or whatever style the account may be carried 
under, with a nominal figure that, in their opinion, will wipe 
out the account when the stumpage has been consumed, in 
this way showing the entire results of the business in the 
manufacturing or lumber department. ‘The facts are that a 
large percentage of stumpage owned was purchased on very 
conservative estimates and that in operating the estimates 
largely overrun and it is found that the inventory of stump- 
age on hand where operations have continued for a consider- 
able time is not adequately represented as an asset today in 
the ledger account. The profit today on stumpage (supposing 
we figure it at $2 per thousand feet) has been made, and it 
is just as reasonable to so consider it as if you had disposed 
of your stumpage today at $2 per thousand and deposited 
your money in the bank. If that were done there would be 
no question about entering the money in the bank as a live 
asset on that value, but because it has cost only 30, 40 ™ 
50 cents (as we have figured it, and actual results from the 
overrun showing it to have cost even considerably less than 
the figures named) we are loath to enter the facts on our 
books or accounts, some mills claiming that it is a conserva- 
tive policy to hold this stumpage on its present nominal 
basis, reserving the value for dull periods when the manufac- 
ture of lumber will not stand the true value of stumpage. 
It would be just as wise for us to sell our stumpage at, say, 
$2 per thousand and deposit the money as a reserve fund, 
drawing upon this reserve fund when the relation between 
the raw material and the manufactured article was not as 
favorable as at present. 

Considerable has been said relative to publication and agi- 
tation of the stumpage question. Publication or agitation of 
this question will not affect the value of stumpage. ‘The 
value of stumpage is what it will sell for, and there have 
been large transactions in stumpage recently of sufficient 
number and volume to justify the statement that yellow pine 
stumpage today in the south is worth from a minimum of $2 
to a maximum of $3 per thousand feet, and the important 
point, to my mind, is that we recognize this condition and 
inventory our stumpage at its market value, put it in our 
books of account and then be obliged during the coming year 
to charge the manufacturing department an amount that 
would be sufficient to take care of the inventory of stumpage. 
If this is done and we put it on our books in that way we 
are apt to realize more fully the actual value of this asset, 
whereas if it is on the books at a nominal figure and one of 
the periodically dull times come, Mr. Morgan dies or some- 
thing else occurs that will touch the sensitive financial sit- 
uation, business will be depressed and we will sell lumber 
just as cheap as we ever did, regardless of the present value 
of stumpage. Stumpage will not decline, regardless of the 
serious decline that will come in the price of lumber, as it is 
a commodity that cannot be replaced. History in other fields 
shows this to be true. 
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AFFECTING THE POPLAR MARKET. 


The poplar market is in an unusually healthy condi- 
tion. There has seldom been a time when stocks were 
in better shape, both as to size and assortment. Stocks 
are not excessive in quantity, but are of good size, so 
that manufacturers and handlers are able to take care 
of their business in proper style and there is no short- 
age in any item unless it be firsts and seconds. Prices 
also are in good shape. They are about $2 under the 
top notch but $1 better than they were last summer. 

The recent history of poplar has been rather interest- 
ing. The extraordinary prices at the end of 1899 
stimulated production to the last degree. Contracts 
were made on a high cost basis and loggers and most 
others interested acted-2s though there was no limit to 
either demand or price. There was, therefore, an enor- 
mous crop, which got down to the mills in good shape, 
owing to favorable water conditions, that are estimated 
to have brought upwards of 95 percent of the logs out 
of the mountains. This gave a very large log supply 
last spring which practically broke the market and many 
who were ordinarily buyers became sellers. This intro- 
duced an era of lower prices which were perhaps an 
average of $3 under the high mark and for a time there 
was considerable demoralization, especially in the lower 
grades. But that has all been remedied and now the 
trade is looking forward to a scarcity of logs next year. 
This has been brought about by several causes which 
may all be summarized under the expression “Adverse 
logging conditions.” 

The tremendous, successive tides last summer came 
at just the time to demoralize operations. Many a 
logger’s improvements and supplies were washed out 
before he had really begun work. This set many and 
perhaps the majority of mountain loggers back sixty 
days. Other conditions also limited the amount of log- 
ging done. Prices of feed and other supplies were ex- 
tremely high, while at the beginning of the season log 
prices ‘were moderate. This cut out many of the 
smaller operations and those who were not well supplied 
with money. It is said that recently in the Cumberland 
mountains corn has been retailing at as high as $1.25 
a bushel against the ordinary price of about 45 cents. 
The crop was so much of a failure that a considerable 
part of that needed has to be imported. 

The result of the shortened log input is that a very 
few of the poplar men have more than a third of a 
year’s supply of logs in sight. There are said to be two 
concerns on:the Ohio river that have full stocks, and 
two only, and that the conditions are practically the 
same elsewhere among the river mills.. The majority of 
them have from 25 to 331-3 percent of a cut ahead of 
them and there is likely to be a pronounced shortage 
in the lumber output of this year. Of course the rail- 
road mills are in a somewhat independent position, as 


they get in supplies of logs the year through, but it is 
the big river manufacturers on the Ohio and its tribu- 
taries such as the Kentucky and the Cumberland who 
furnish the bulk of the product and whose condition 
rules the market. Under such circumstances the an- 
ticipation of the poplar men of a strong market for a 
year to come, with possible advances on some items, is 
justifiable. 
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SHORT LENGTHS. 


When a man is laying in a stock of lumber he wants 
the priee advance to be postponed until he has finished. 

Every buyer wishes to purchase as cheaply as possi- 
ble, but all should be willing to pay a fair price, and a 
fair price includes a reasonable profit to all necessarily 
or legitimately engaged in the manufacture or handling 
of a product. 

The majority of yellow pine manufacturers think 
that it is useless to attempt to disguise or to refuse to 
admit the fact that stumpage has advanced. Any one 
with any considerable amount of timber knows that fact 
and the taxing authcrities are equally well informed 
as to the situation. 

It is getting to be quite fashionable to talk about 
national. parks. 

The leading manufacturers of yellow pine will here- 
after, until a higher price shall be warranted, inventory 
their timber holdings at $2 a thousand. Timber has 
been within the year, and is still in some instances, 
sold at a lower price than that, but it is a comfortable 
round figure which when put on the books will assist 
in maintaining values of the manufactured product. 

Usually the January lumber trade consists very 
largely of business looking to the future. This year, in 
addition to the usual amount of inquiry and orders for 
future delivery, there is a heavy volume of current 
business and shipments. 

An* unusual amount of winter building has much to 
do with the current activity in the lumber trade. 

It pays to be good natured—affable, as some, or 
smooth, as others would call it—even if this quality 
be only a veneer. 

The regular monthly statement of forest product ex- 
ports from the United States, that for November, 1901, 
appearing in our last issue, is the most complete state- 
ment published. The government itself does not give 
the details with such completeness. 

In estimating lumber product where the exact figures 
are not known, hereafter the cut of the Rocky mountain 
and the Pacific coast states should be put at 3,500,000,- 
000 feet. 

There is a limit to demand, as the hardwood pro- 
ducers of the United States have learned during the 
last two years. 

Of the total lumber product of the Pacifie coast about 
574 percent is composed of fir or Oregon pine, 5} per- 
cent of cedar, 44 percent of spruce and 18 percent of 
white and mountain pine, with the balance divided 
among redwood, other soft woods and hardwoods. 

Some long and elaborate excursions are to follow a 
number of retail association meetings this year. 

The receipts of the Northwestern Lumbermen’s Asso- 
ciation during the last year, of $9,720, might suggest 
to some other retail organizations that “money makes 
the mare go.” 

The Georgia mill man who said that he always had 
the idea that the object of associations was to dissemi- 
mate knowledge thereby confessed to ignorance. The 
real object of some azsociations is to conceal knowledge. 
Fortunately that is not the case with the Southern 
Lumber Manufacturers’ Association. 

“There is a community of interest between all lumber- 
men, whether they be manufacturers, wholesalers or re- 
tailers.” That fact, expressed in the above words by 
the Georgia Saw Mill Association, is sometimes over- 
looked. 

The total shipments by water of redwood from the 
mills of Humboldt, Del Norte and Mendocino counties, 
California, during 1901 were 244,386,075 feet, of which 
the bay of San Francisco was the destination of 142,- 
289,078 feet. 

The census department found only one “industrial 
combination” under the definition it adopted in the lum- 
ber trade, and that is in Greater New York—a consoli- 
dation of three planing mill concerns. 

Washington fir manufacturers find in the biblical 
statement that Solomon’s temple was floored with fir 
a verification of their claims for that wood as a floor- 
ing material, 

It should be remembered that the specific duty of $2 
a thousand on lumber is a very low one in the upper 
grades which are searce in this country and a higher, 
though still a moderate one, on the low grades which 
we have in ample supply if not in surplus, and which 
we do not need to have re-enforced by importations. 

“Repeal the corn laws and within ten years the 
whole world will follow suit and universal free trade 
will be established.’ Never has a prophecy failed of 
fulfillment so ignominiously as has this.”—London Sat- 
urday Review. 

How many years will it be before the hemlock produc- 
tion of Michigan and Wisconsin shall equal the pine 
production ? 

The North Carolina pine people purpose to keep in 
the procession. Last week they followed the lead of the 
Southern Lumber Manufacturers’ Association by ad- 
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vancing the price of No. 1 stock $4 to $5 a thousand 
in the various widths and thicknesses, No. 2 $2.50 a 
thousand, No. 3 $1.50 a thousand and box $1 a thou- 
sand. 


Whether it be the Panama or Nicaragua canal mat- 
ters little so long as it is built, and is an American 
canal, 


The distinguished Kansas City lumber comedians, 
Fetty and Kilpatrick, will delight multitudes of retail 
dealers in that city next week. 

Railroad accidents seem to be epidemic, but fortu- 


nately the names of no lumbermen have been noted 
in any of the many collisions that have occurred lately. 





Modern Fables—XXIV. 


The City Dealer and the Innocent Mill Man. 


In a City which had become Metropolitan owing to 
its Favorable Location and where its Merchants and 
Shop Keepers waxed fat and enlarged their Pocket 
Books by skinning the unwary Shipper of Eggs, Water- 
melons, Poultry and other Commodities classed as Raw 
Material, a Man embarked in the Retail Lumber Busi- 
ness a Quarter of a Century ago. As the Town grew 
into a City and Puffing Trains entered its Portals by 
the Score every Day and the Work of Skinning the Un- 
wary Shipper grew apace in the Items above referred 
to the Retail Lumber Merchant began to commune with 
himself in this Wise: If his fellow Merchants, Pur- 
veyors of Eggs, Watermelons and Poultry, could suc- 
cessfully work Shippers and thereby accumulate the 
Long Green he could do Likewise with the Innocent 
Mill Man who makes Lumber down in the Swamps and 
who isn’t Wise to the Way the Third Degree of the 
Ancient Order of Bunco is worked by his City Brother. 

So the Retail Lumber Merchant began to put into 
Operation his Tactics and in the Course of a few Years 
he could flash a Bank Roll big enough to choke a Camel. 
He culled every Car of Lumber consigned to him, and 
the Innocent Mill Man had to Swallow the Dose as he 





needed the Money to buy Corn Meal and Bacon for 200 or 
300 Fifteenth Amendments down in Arkansas who worked 
from Sun-up to Sun-down making the Lumber. The 
Way the Retail Merchant waxed fat and the Innocent 
Mill Man lean was a Caution to Snakes. In the cull- 
ing Process the Retail Lumberman did not use the Stil- 
etto but the Ax. He made large Swipes into every In- 
voice he received. Sometimes he culled before the Car 


/ 
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“He culled every car of lumber.” 


reached him, but the Innocent Mill Man always got it 
under his Back Hair and every Time a Stranger ap- 
proached his Office he would jump sideways thinking 
he was the Sheriff pouncing on his Plant, and in many 
eases the Strain drove him to drinking Squirrel 
Whisky. 

This continued for many weary Years, much to the 
Satisfaction of the Retail Lumber Merchant, who now 
had accumulated thirteen City Yards by his Honest 





Toil and felt he could bullyrag the Trade just as the 
Heavy Villain does the Hero in the Play, and much to 
the great Grief of the Innocent Mill Man, who had be- 
come meek and humble under Years of Affliction. 

But one Day the General Conditions of Lumber took 
a Turn and .the Innocent Mill Man began to be It. 
Buyers began visiting him at his Plant, accompanied by 
their Check Books, and lifted up their Voices in a wild 
Scramble to get his Stock. He began to wear Diamonds 
and eat bowlegged soft shell Crabs; Things came his 
way Good and Plenty and he felt that Life was really 
worth living. The World seemed bright and he had 
Money to throw at the Birds. ; 

The Retail Lumber Merchant who had flimflammed 
him so well for Years dropped out of his Mind and off 
his Books. But one fine Day he received a Letter from 
him couched in well chosen Rhetoric, asking for thir- 
teen Cars of Stock. The Innocent Mill man, out of his 
pure Goodness of Heart and the Joy of having made a 
Stake, filled the Order and in about two Weeks got 
one of the old, familiar Letters from the City, culling 
80 Percent of the Lumber. The Letter made the Inno- 
cent Mill Man rear up on his Hind Legs and swear 
several large Swears that he would get Full Value for 
those thirteen Cars or take it out of the Retail Mer- 
chant’s Hide quicker than Hell could cook a Gnat, and 
he departed from his Mill down in the Swamps, boarded 
a Pullman Car and rode gaily to Town. 

He entered Suit against the City Lumberman, sum- 
moned fifty brother Mill Men and expert Lumbermen 
and the Fight went before a Justice Court. The Mill 
Man lost, as the Judge was full of High Balls and 
didn’t know one Stick of Lumber from Another, and 
besides he wanted to get to his daily Game of Pinochle. 
But the Row went again into the Circuit Court and 
the Innocent Mill Man won Hands down, and got Judg- 
ment for the Full Amount of the Original Invoice, with 
Costs and Other Trimmings, and a big Wad for Past 


‘Accounts, and in the General Celebration which fol- 


lowed the Retail Lumber Merchant who had made his 
Bank Roll by the Ancient Method skinning the Shipper 
escaped in the Melee to study out how it All happened 
and try to find out Where he was At. 

Moral—Don’t apply Ancient Methods to an Automo- 
bile Age. 


The Knight of the Spike-Sole Boots 


By Holman F-. Day—Author of Up in Maine 


HEY had told me to ’ware of the ‘‘ Hulling Machine,’’ 
But a tenderfoot is a fool! 

Though the man that’s new to a birch canoe 
Believes that he knows, as a rule. 

They had told me to carry a mile above 
Where the broad deadwater slips 

Into fret and shoal to tumble and roll 
In the welter of Schoodic rips ; 

But knowing it all, as a green man does, 
And lazy, as green men are, 

I hated to pack on my aching back 
My duffle and gear so far. 


So, as down the rapids there stretched a strip 
With a most encouraging sheen, 
I settled the blade of my paddle and made 
For the head of the ‘‘ Hulling 
Machine.’’ 
It wasn’t because I hadn’t been 
warned 
That I rode full tilt at Death — 
It was simply the plan of an 
indolent man 
To save his back and his 
7 breath, 
; For I reckoned I’d slice for the 
left-hand shore 
When the roar of the falls 
drew near, 
And I braced my knees and took 
my ease — 
There was nothing to do but 
steer. 























(There are many savage cataracts, slavering for prey, 
’Twixt Abol-jackamegus and the lower Brass-u-a, 

But of all the yowling demons that are wicked and accurst, 
The demon of the Hulling Place is ugliest and worst.) 


Now the strip in that river like burnished steel 
Looked comfortable like and slow, 

But my birch canoe went shooting through 
Like an arrow out of a bow. 

And the way was hedged by ledges that grinned 
As they shredded the yeasty tide 

And hissed and laughed at my racing craft 
As it drove on its headlong ride. 

I sagged on the paddle and drove it deep, 
But it snapped like a pudding-stick, 

Then I staked my soul on my steel-shod pole, 
And the pole smashed just as quick. 

There was nothing to do but to clutch the thwarts 
And crouch in that birchen shell, 

And grit my teeth as I viewed beneath 
The boil of that watery hell. 

I may have cursed —I don’t know now — 
I may have prayed or wept, 

But I yelled halloo to Connor’s crew 
As past their camp I swept. 

I yelled halloo and I waved adieu 
With a braggart’s shamming mien, 

Then over the edge of the foaming ledge 
I dropped in the ‘‘Hulling Machine.’’ 


(A driver hates a coward as he hates diluted rye ; 

Stiff upper-lip for living, stiff backbone when you die! 

They cheered me when I passed them; they followed 
me with cheers, 

That, as bracers for a dying man, are better far than 

tears.) 


os 


The ‘‘ Hulling Place’’ spits a spin of spume 
Steaming from brink to brink, 
And it seemed that my soul was cuffed in a bowl, 
Where a giant was mixing his drink. 
And ’twas only by luck or freak or fate, 
Or because I’m reserved to be. hung, 
That I found myself on a boulder shelf 
Where I flattened and gasped and clung. 
To left the devilment roared and boiled, 
To right it boiled and roared; 
On either side the furious tide 
Denied all hope of ford. 
So I clutched at the face of the dripping ledge 
And crouched from the lashing rain, 
While the thunderous sound of the tumult ground 
Its iron into my brain. 
I stared at the sun as he blinked above 
Through whorls of the rolling mists 
And I said good-by and prepared to die 
As the current wrenched my wrists. 
But just as I loosened my dragging clutch, 
Out of the spume and fogs 
A chap drove through —one 0’ Connor’s crew — 
Riding two hemlock logs. 
He, was holding his pick-pole couched at Death 
As though it were lance in rest, 
And his spike-sole boots, as firm as roots, 
In the splintered bark were pressed. 
If this be sacrilege, pardon me, pray; 
But a robe such as angels wear 
Seemed his old red shirt with its smears of dirt, 
And a halo his mop of hair; 
And never a knight in a-tournament 
Rode lists with a jauntier mien 
Than he of the drive who came alive 
Through the hell of the ‘‘ Hulling Machine.’’ 
He dragged me aboard with a giant swing, 
And he guided the rushing raft 
Serenely cool to the foam-flecked pool 
Whete the dimpling shallows laughed. 
And he drawled as he poled to the nearest shore, 
While I stuttered my gratitude: 
**T jest came through to show that crew 
I’m a match for a sportsman dude.’’ 
There are only two who have raced those falls 
And by lucky chance were spared: - 
Myself dragged there in a fool’s despair 
And he, the man who dared ! 
I make no boast, as you’ll understand, 
And there’s never a boast from him ; 
And even his name is lost to fame — 
I simply know ’twas ‘‘ Jim.’’ 
If Jim was a fool, as I hear you say 
With a sneer beneath your breath, 
So were knights of old who in tourneys bold 
Lunged blithesomely down at Death. 
And if I who was snatched from the jaws of hell 
Am to name a knight to you, 
Here’s the Knight of the Firs, of the Spike-Sole Spurs, 
That man from Connor’s crew! 


Reprinted from The Saturday Evening Post, Philadelphia. Copyright 1902 by the Curtis Publishing Company. 
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THE EDITOR’S EUROPEAN OBSERVATIONS, 





Later Facts Regarding the Red Gum Export Business— Some of the Mills That Were 
Cutting it for Edward Olcott,and Their Present Predicament—A Few 
Sample Letters from Some of Them—A Good Opening 
for Enterprising Competition. 





American End of the Gum Paving Story—43. 

In the AMERICAN LUMBERMAN of October 19 I devoted 
a page to the discussion of the English side of the ques- 
tion of red gum as a paving material, though throwing 
a considerable amount of new light from American 
sources upon the English newspaper discussion. Eng- 
lish newspaper discussion of a burning subject is a 
very solemn and weighty affair, and some of the con- 
clusions in regard to paving which they appear to have 
arrived at are as follows: 

(1.) The woods that have always been used for paving are 
the ones that always should be used. Away with the new 
woods! We. don’t know anything about them, and don’t 
want to learn. 

(2.) Any wood, hard or soft, is good for paving if properly 
selected, creosoted and laid. The maturity of the wood is 
more important than the variety. 

(3.) Hardwoods are not suitable for paving. 
pine makes the best pavement. 

(4.) No wood will wear evenly, however suitable other- 
wise, if heartwood and sapwood are indiscriminately mingled. 

(5.) If Australian woods are too expensive let us patronize 
Canada. Any Canadian wood is good for paving. 

(6.) We grow all the wood at home we need for paving. 
Oak is good; also beech, “if inclosed in airtight compart- 
ments.” ( !) 

This variety of valuable information upon the pav- 
ing question should last our English readers for many 
years; but fresh accretions are continually being added 
by “Observer” or “Pro Bono Publico” or some other of 
the sages who have for centuries been contributors to 
the English press and for a hundred years to the Ameri- 
can press. ' 

The agitation over red gum for paving blocks seems 
to be about over, but the market for it does not seem 
to have resumed its wonted activity. At least ship- 
ments from this side have not been actively resumed, 
and thereby hangs the present tale. 


American Mills Left in the Lurch—44. 


I had heard somewhat of Edward Alcott for some 
time, but my attention was first particularly directed 
to him some time ago when a manufacturer upon the 
Atlantic seaboard inquired of me if there was any way 
to make that individual take up and pay for some 
stock—oak I believe it was—which had been specially 
cut upon his order, but which he had not taken up. 
Some time afterwards I received another complaint 
from an English firm that it could not get McLaugh- 
lin, Harrison & Co., of New Orleans, nor their successor, 
the Jefferson Saw Mill Company, to fill a contract for 
some lumber upon which the English firm had suffered 
a considerable loss through a margin which it had to 
settle with the customer to which it had resold the 
stock. Mr. Alcott’s connection with the Jefferson Saw 
Mill Company has already been alluded to. 


Creosoted 


Enjoys Prosperity, but Dodges Adversity—45. 


In my former discussion of this subject I alluded to 
the neat little arrangement by which Mr. Alcott hoped 
to keep to himself all the benefits of his exploitation 
of “Alcott California gum” as a paving material, by 
securing inside ocean freighting arrangements. A later 
contributor upon the subject also stated that Mr. Alcott 
had an advantage in accepting material of a poorer 
quality than the specifications called for, so that would- 
be handlers of the material who were ordinarily con- 
scientious in this regard could not compete with him in 
the buying. 

This trouble, however, has brought out another of 
Mr. Alcott’s strong points. Not alone proficient in 
getting a cinch on the good points of a deal, when dis- 
aster comes he seems to be able to roll the burden onto 
other shoulders. With things moving nicely he had a 
long string of mills in the south cutting up contracts 
for him; but when the order came to cease taking red 
gum it left large quantities in the hands of the mill 
men, of little use for any other purpose. Some of these 
had merely verbal contracts, but others of them were in 
regular written form. Mr. Alcott is, however, in Eng- 
land, and his agents upon this side are adept in putting 
the mill men off from day to day or from week to week 
upon plausible pretexts. On the other side Mr. Alcott 
was represented as owning a wealth of timber lands 
and saw mills in his own name. He is held up to 
the mill men upon this side also as a wealthy man, and 
therefore responsible, but his wealth from this end of 
the rainbow appears to be located at the other end. 

Mr. Alcott has had two agents in the south: W. T. 
Wigall, of Memphis, Tenn., and A. E, Moreland, of 
Meridian, Miss., who is, however, now understood to 
have removed to New Orleans as Mr. Alcott’s principal 
American representative. For several years they have 
been operating in dimension oak, but when Mr. Alcott 
started in to make gum his specialty he ignored oak 
contracts which were unfulfilled, and it was doubtless 
one of these which first was brought to my notice. He 
was profuse in promises to take up the stock and pay 
for it a little later, but the convenient season never 
arrived. And it is quite likely that it never will arrive 
for a number of mill men who are at this writing 
waiting more or less patiently for Mr. Alcott’s agents 
to fulfill the agreements under which they have cut 
- stock to his order, in some cases representing the 

d work of months for small operators to whom such 


a loss is a serious matter. But it is such people who 
can be defrauded with the greatest impunity, because 
they can least afford to enforce their rights through 
the international legal procedure necessary to reach 
Mr. Alcott in his English domicile. 


A Few Sample Letters—46. 


Here are a few specimen letters just to show how 
the mill men feel about the matter: 


Disappointed Hopes. 

BARKSDALE, Miss., Jan. 4.—We made a contract with 
Alcott through W, T. Wigal, of Memphis, Tenn., for 1,000,000 
feet, or all of the 3x9 gum we could get out during 1901. 
Contract was made in May, about the time we commenced to 
move machinery here. About the 1st of September we had 
about 100,000 feet and notified Mr. Wigal to come and get it. 
Mr. Wigal wrote he was not taking any just then, but would 
be in a few days. 

But Mr. Wigal did not come, 

Then we wrote to Alcott to come and take it. 

He answered he was not taking any at that time, and they 
have refused to take it up to the present time, and we don’t 
believe they intend to take it. 

We put in good machinery here to cut nothing but 3x9 
for Alcott, and he has refused to take any. 

Hirt & Mygrs. 

LELAND, MISs., Jan. 1.—I had a contract with Alcott for 
3x9 red gum which ran to present date, January 1; but he 
quit and left me with 25,000 feet on hand and _refused to 
take it, and I have it still. C. LORENZEN. 

EARLE, ArkK., Dec. 30.—I have a contract with Edward 
Alcott, per M. M. Wigal, for 3,000,000 of 3x9 red gum. I 
also have now got about 30,000 feet on hand at my own mill, 
and in order to fill my contract I have contracted with other 
mills for a considerable amount. 

There is also still a balance due me of $150.30 which I 
have been unable to collect. LeE STANLEY, 


Don’t Even Answer Letters, 

ReEeLroot, TENN., Dec. 30.—I cut some time ago 30,000 or 
35,000 feet of 3x9 red gum for A, E. Moreland, agent, which 
he contracted to take up and pay for; also he has written 
me that he would send a man to take up said lumber, but he 
has failed to do same. 

I have also written him, and he has not answered my 
letters. WILLIAM BURNLEY. 


They Still Live in Hope. 

Mountr VERNON, ALA., Jan. 1.—We have about 85,000 feet 
of the red gum on our yard which is cut on contract, and the 
parties advise us they will take the stock about February 1. 

Harpwoop Export COMPANY. 


He Has a Verbal Contract. 

ALLIGATOR, MIss., Jan. 1.—I have about 30,000 feet of 3x9 
red gum cut for Mr. Alcott, but have no contract except a 
verbal one with his agent, W. T. Wigal, who gave me no 
limit as to the amount I should cut. N. M. Park. 


MEMPHIS, TENN., Dec. 30.—We had a contract with Mr. 
Alcott’s agent, W. T. Wigal, for all the 3x9 red gum we 
could cut during the season of 1901. We shipped something 
like sixteen cars and had two cars left on our hands when 
they ceased receiving same. We have disposed of one car 
and still have the other. 

We are not cutting any of this stock now! 

Our contract was made with Mr. Wigal as Edward Alcott’s 
representative, and was properly drawn up and signed by 
both Mr, Wigal and the writer, president of our company. 


J. W. Dickson LuMBER COMPANY. 
MemMPHis, TENN., Jan. 3.—We cut out four cars of 3x9 
gum for Mr. Alcott’s agent, and still have this stock on 
hand, as they shut off taking before we could get ready to 
make shipment. ANDERSON-TULLY COMPANY. 


JACKSON, TENN., Jan. 8.—About a year ago we cut fifteen 
or sixteen cars of dimension oak for Edward Alcott, and it 
was in June before any of it was received by Moreland, and 
he then took only certain sizes, leaving five carloads on our 
hands, promising all along that they would take the lumber 
in a short time. As this was in large timbers and was to 
be accepted green it was not stacked, as we were expectin 
all the time that it would be taken, until the lumber was all 
badly damaged and the most of it ruined. We have finally 
disposed of what was left at a low price. We also had on 
hand 12,000 feet of the 3x9 red gum, which he had cut on 
Moreland’s orders, but the most of it was burned in the fire 
which we had on November 23, and we now have only 3,000 
feet, which will be a total loss to us. Alcott, we under- 
stand, is now handling some oak again, and the troubles of 
the mill men over his broken contracts seem to cause neither 
him nor his American agents any worry. 

T. J. Spracins & Son. 


A Legal Luminary Testifies. 

TIPTONVILLE, TBNN., Dec. 30.—W. H. Farris, deceased, 
cut and I as administrator placed upon the river bank about 
50,000 feet of red gum lumber, 8x9, in fulfillment of a con- 
tract made by one J. B. Reeves, of Hickman, Ky., for A. W. 
Moreland, who was to have the lumber taken up and pay 
for same. - 

The lumber is now on the river bank, the said Moreland 
having apparently failed to fulfill his part of the contract 
aforesaid, and as ‘the lumber was cut on order it is difficult 
to find a market for it. JupGe Harris, Administrator. 


Suaw, Miss., Jan. 5.—I had a contract with Mr. Alcott 
for 1,000,000 feet of 3x9 gum, and had shipped out about 
200,000 feet when notified they would not take up any more 
for thirty days, and they have taken none since, and left me 
with about 25,000 feet on hand, which up to the present time 
I have not been able to dispose of. 

This contract was drawn in regular form and no complaint 
was ever made to me about my manner of filling same or 
about the lumber as it was taken up. I had been at consid- 
erable expense preparing to fill the contract, not only havin 
considerable timber cut, but had about 1,500,000 bitted a 
an expense of $100, and the timber is now worthless, not 
being able to handle same. DEAN. 


TIPTONVILLE, TENN., Dec. 31.—I made an open contract 
with J. B. Reeves, of Hickman, Ky., representing A. E. More- 
land, general agent of Edward Alcott, of London, England, 
for 3x0 red gum. I have about 70,000 feet sawed, and A. PB. 
Moreland was to have been here by October 1 and receive 
this lumber. 

But he has not come. 

I have written him several times, but he will not answer 
our letters. B. W. FLEMrIne, 


They Want to Know. 


New ORLEANS, La., Jan. 4.—We have a contract with 
Edward Alcott for 3x9 gum, upon which contract we have 
800,000 or 900,000 feet. We have from 200,000 to 300,000 
feet on hand. 


We would like to know why you ask this information and 

what interest the AMERICAN LUMBERMAN has in it. 
JEFFERSON Saw MILL Company, LIMITED. 

It is not likely that this latter concern has any kick 
coming, or that its contract with Edward Alcott will be 
ignored by him, or that the stock on hand will not in 
due time be taken up. All of which lies in the fact 
that a part interest in this concern—which was ad- 
dressed inadvertently upon this subject—is the sum total 
of the saw mill and timber possessions of which Mr. 
Alcott has been wont to boast to British listeners. At 
least if he has other possessions on this side that are 
not judgment proof the knowledge would be received 
with interest by various of the people upon the following 
list, which shows the mills, as far as known, which have 
been cutting 3x9 gum for Alcott and which had stock 
on hand which the aforesaid Mr. Alcott absentmindedly 
neglected to take up before calling his deals off with 
them. Where known these amounts are given: 






Feet. 
M. R. Montgomery, Mound Bayou, Miss.... 25,000 
Kk. 'T. Bennett & Co., Memphis, ‘Tenn...... ‘ 6,500 
W. H. Farris, deceased, Tiptonville, Tenn......... 50,000 
BD. Wa. Wee TeOeenen, ROMs 6 ace wocécsiccacn ,000 
S. B. Rhodes, Lester’s Landing, Tenn............. 45,000 
William Burnley, Reelfoot, Tenn...............6. 35,000 
J. W. Tipton, Tiptonville, Tenn., amount unknown... ....... 
L. L. Kelly, Eye Bird, Mo., amount unknown....... ....... 
De Fields & Son, Wyatt, Mo., amount unknown.... ....... 
he ee es is SOM a on cnc ddssseccévduees 30,000 
Bi Cy Se NG Sc cued uses cedesteeneasen 25,000 
Sime & Williama, Arcola, Mies... ccccccccccccese 10,000 
CL EG, Ry SEs hb cedcccedessesiccdacde 25,000 
Smith & Gok, Morigold, Milas. « «oc ccccccscsccsccs 10,000 
Showers Saw Mill Company, Holly Ridge, Miss..... 10,000 
EG es MI, Na da bu 2 doceecdateceseeeues 30,000 
Anderson-Tully Company, Memphis, Tenn.......... 40,000 
J. W. Dickson Lumber Company, Memphis, Tenn., 
3 CAPO Ch GRE SINGS BEG) occ cccsudccceencccacee 0,000 
T. J. Spragins & Son, Jackson, Tenn. (9,000 since 
WONG aged. Cibdadcdeedeteesbsdcenccusaevaes 2,000 
Hardwood Export Company, Mount Vernon, Ala.... 85,000 
EXIGE &: Dyers, DASMOGRIG, TEI. cv cccccccccusscose 100,000 
SOR UNOS, DEMO, Bie e6ie ce endcccccacéeusees 20,000 
Parke Daniels, Starkville, Miss., amount unknown.. ....... 
c. T, Whitman, Grassy Lake, Ark., about.......... 500,000 
Do Te BOR, MOG, TEM wie. c cavcccnsdevecvesaaes 10, 
WOES accede abadadeves sussnecautaniaeas 1,158,500 


This is by no means a complete list; but if there is 
any one at the present time desirous of entering into the 
gum paving business in competition with Mr. Alcott he 
has a nice chance to pick up these and other stocks at a 
bargain. That would be a very just method of hoisting 
Mr. Alcott with his own petard; though he seems to be 
pretty well hoisted already, and it might be necessary 
to wait until he came down again before giving him 
another boost, J. E. 





Law for Lumbermen. 





Employee Reporting Dangerous 
Fellow Servants. 


It is the duty of an employee or servant, the United 
States circuit court of appeals holds (Weeks vs. Scha- 
rer, 111 Federal Reporter 330), to report to his master 
or to those whom the master empowers to hire and dis- 
charge his workmen the dangerous incompetence of his 
fellows known to him, and notice of such incompetence 
and a failure to report it entail upon him an assump- 
tion of its risk. 


Ratification of Unauthorized Acts of Agents. 


Ratification of the act of another performed in the 
assumed capacity,of an agent, though wholly without 
any precedent authority, the supreme court of Minne- 
sota holds (Hunter vs. Cobe, 87 Northwestern Re- 
porter 612), creates the relation of principal and agent, 
and the former becomes bound by the act to the same 
extent as if it had been done by a previous authoriza- 
tion. <A principal, it says, is not at liberty to dis- 
affirm if he has assented to the act of an agent, after 
being informed of all the material facts of a transac- 
tion in which the agent has exceeded his authority. 
And the same court holds (Payne vs. Hackney, 87 
Northwestern Reporter 608) that payment to an agent 
not authorized to receive the same becomes effectual 
as a payment to the principal upon the appropriation 
by the latter, with full knowledge of all the facts, of 
the money paid to the agent. 


Incompetence of 


Employer’s Responsibility. 


Justice Brown, of the supreme court, at St. Paul, 
Minn., recently affirmed a judgment of the Red Lake 
county district court for $3,000 against the Red Lake 
Falls Lumber Company, in favor of Albert Gray. The 
latter was an employee of the lumber company, engaged 
in “decking” logs. As the result of incompetence of a 
fellow employee Cook’s foot was caught beneath logs 
and crushed, necessitating two amputations. It was 
shown that he had repeatedly warned his employers of 
the incompetency of the man who caused the accident, 
and they had promised to replace him with some one 
else. 

The supreme court holds that a master is required 
by law to provide his employees with competent fellow 
servants with whom they are associated in the work 
of their employment. 





The Wolverine Cedar & Lumber Company has bought 
from William Holmes, of Menominee, Mich, 3,000,000 
feet of basswood, to be cut at the mills of the Girard 
Lumber Company, in that city. 
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The Great Northwestern Event. 

A great convention the Northwestern held this year. 
In some respects it eclipsed any of its predecessors. 
Owing to the absence of any entertainment of a public 
character it seemed a little tame around the edges, but 
the sessions were marked by earnestness, vigor and good 
attendance. On Wednesday afternoon the event of the 
convention was pulled off, C. H. Ketridge, of Illinois, 
and sincerely yours, of Iowa, being the star performers. 
Looking the United States over the officials of the asso- 
ciation could pick no other pair of orators whom they 
confidently felt would hold the great body of lumber- 
men down so closely that they would not go out between 
acts. We were escorted from the West to the Masonic 
Temple by Colonel McGrath, of Illinois, and as we 
marched up the street, one on either side of the tower- 
ing colonel, the novice might think that he was a big 
policeman who was running us in. 

“My! My!” said the colonel, “see the people who are 
assembling to hear you.” ‘There were great crowds in 
front of the temple, but it transpired that a trolley car 
had run off the track, and the street was blockaded with 
people as every time in a large city it will be in case 
of such a disaster. The battery of elevators, however, 
were being rushed to their capacity, running with so 
much speed and frequency that the bearings smoked. 
“Where are all these folks going?” I asked an elevator 
man. 

“Up in the hall to hear a couple of guys talk,” was 
the answer. 

As we were escorted to the platform to the loud blare 
of Primrose & Dockstader’s minstrel band which at 
that moment was passing the building our hearts swelled 
with pride. My breath became as short and hard as 
though I had been making an attempt to climb a liberty 
pole. I glanced at my co-comet and he was as calm as 
a June morning. He looked as though he actually 
wanted to get at the audience. There was a look of ex- 
pectancy on his face and a bull dog gleam in his eye. 
In part I knew what to expect. Hailing as he does from 
the classic precincts of Evanston, the home of orators 
and scholars, I could never hope to match him in polish, 
but I did hope that I might down him by some wild and 
woolly west trick of oratory. 

By a queer coincidence we both wore flaming red neck- 
ties. “Does a red necktie agree with your complexion?” 
I asked in a whisper, leaning toward him. 

“Yes,” said he. Then he continued, “I notice you have 
a good shine on your shoes.” 

“That is so I can look down and see myself blush,” I 
replied. 

That is the way two great men will converse at times. 

President Sarles introduced Mr. Ketridge and he set- 
tled down to business as easily as you ever fell off a log. 





“The Wizard.” 


The Wizard! he made putty of the great audience and 
molded it in his hands. Time and time again applause 
would roll along like the waves of the sea. The orator 
was master of himself and of everybody before him. 
When he had concluded there was lacking only lightning 
of being a thunder storm. One of the mailed figures 
which ornament the hall actually joined in and rattled 
the brass plate with which it is covered. I had a mind 
to sneak out a back window and down the fire escape. 
When the building had stopped reeling I heard Pres- 
ident Sarles call my name and glancing down at my 
shoes, which mirrored me back, to see that I was all 
there, I stepped before the audience. There was a still- 
yess that penetrated the innermost recesses of my being. 
I started off by attempting to perpetrate a joke, and a 
man in the audience sneezed. The best symptom ob- 
served as I proceeded was that the people before me sat 
with their mouths open. This would indicate that they 
were taking it in, and I was hoping their eyes were not 
closed. I worked up and up and was conscious cf being 
stopped by the ceiling. The hall is immense in size, but 
[ felt like a caged bird. I could beat around but my 
wings flapped against the bars. How I wished I was 
out doors. I can always do best out doors. It was out 
doors that Demosthenes made his record. At that time 
had I been out doors I felt that I would have turned 
oratorical somersaults among the clouds, tugged and 
despaired and perspired, whether there had been any 
sense in it or not. Following my last words there was 
a crash of applause and panting in every limb I took 





my seat. The applause continued. I arose, bowed and 
thanked them for their multitudinous tumultuousness. I 
learned that from Lew Dockstader at the Metropolitan 
the night before, but I thought I would ring it in on 
them. ‘Then there was another thunder of applause. 
One of the lumbermen from North Dakota, who lives up 
there close to nature and consequently speaks the truth, 
reached over, touched me on the shoulder and said in a 





“ All because you are through.” 


low voice, “Say, mister, it is all because your are 
through!” 

Then arm in arm, having been escorted back to the 
West, the Illinois orator and I made a pair of ginricker- 
tickers disappear from the face of the earth so suddenly 
they didn’t know what had become of themselves. 

To Guard Against Fire. 


I met C. H. Westeman, of Minnesota, in the office of 
Secretary Morse, of the coal association. By the way, 
this coal association is probably the lustiest child of its 
age that exists. ‘The object of course is to keep the 
poacher out the same as it is the object of the retail as- 
sociations to keep that species of villain out of the lum- 
ber consuming world. Mr. Westeman said that at Jor- 
dan he built a large shed after one of my plans and that 
it was the best shed in that whole section of country. 
Often I go to bed at night thinking I am doing so little 
good in the lumber world that I will retire to my Iowa 
farm, lead the life of a gentleman farmer and get rich 
in that way, but on hearing this testimony of Mr. West- 
eman I rushed over to the hotel and told my best girl 
she would have to live a widow’s life awhile longer. Mr. 
Westeman says it is his intention to build another 
such shed at North Branch, where he is now located. 
At any rate I will be father of two big sheds, and how 
many of you can boast of being father of as big things 
as that? 

At his Jordan shed Mr. Westeman sank eight oil 
barrels, four on a side, and filled them with salt water, 
with a pail in every barrel, for use in case of fire. Salt 
water is a great fire extinguisher. That is why salt 
water will not burn. No one has ever heard of the sea 
catching on fire. Some of the fire extinguishers we used 
to buy when those glass fangled things came on the 
market contained nothing but salt water, and we novices, 
instead of getting a lot of empty beer bottles and filling 
them with the same kind of water, paid more than a 
hundred prices to the shrewd gentlemen who worked us. 
In these eight barrels one barrel of salt was used. The 
salt in the water keeps it from freezing. 

This brought out from Mr. Morse the statement that 
when he was manging the plant of the Penokee Lumber 
Company, at Morse, Wis., he had between 500 and 600 
barrels on the premises, filled them with salt water and 
placed in every barrel a metal pail, with a stick through 
the handle and resting on the edges of the barrel to 
keep it from sinking. His idea was that by this method 
every man in the employ of the company could fight fire 
if necessary. Many of them couldn’t talk United States, 
but every man of them could carry a pail of brine and 
fling it on the flames. Mr, Morse thinks it proved an 
excellent investment. He painted the barrels red, the 
hoops black and stenciled on every barrel in large white 
letters, “Keep me full.” : 

How They Agree on the Delivery Question. 

Four of us big fellows were in Secretary Hollis’ office, 
A. A, Moore, of Iowa, was leaning against the window 
sill; E. C. Greef, of the same banner state, was taking 
life easy in a comfortable chair; J. 8. Davis, of Minne- 
sota, was sitting on the table, and I was hanging on 
by the skin of my teeth. If you know us you will ac- 
knowledge it was a quartet of great thought in the lum- 
ber world. The thoughts that we have would weigh 
tons and tons. The question of delivering came up. 
Mr. Greef said he wanted no light delivery rigs in his. 
Mr. Davis combated the idea by saying that he had put 
a set of springs on one of his wagons and was pleased 
with the result. Then I mildly intimated that if Mr. 
Greef did not stand for a light delivery wagon there was 
another letter in the lumber alphabet for him to learn. 
Mr. Greef said that to deliver was an up-to-date way of 
conducting a lumber business. One of his yards is in a 
burg of only a few hundred souls, and while he has no 


competition he delivers everything. Mr. Moore thought 
it was senseless to deliver when a man was not obliged 
to do so. 

Have you followed me in the above? Yet there are 
yard men who say to me, “Why are you not consistent? 
Why don’t you chew wool to make your stories hang to- 
gether ?” 
~ ‘The thoughtless men! How do they expect I can be 
consistent all by myself when the opinions of these 
three great lumbermen vary so widely? On the side, I 
came near having to fight a duel with Mr. Greef for 
the reason that I did not recognize him. I had been at 
his office, sat at his table, slept under his roof, yet told 
him that if I had ever seen him before I was crazy. He 
had shaved off his mustache, which metamorphosed him, 
into another appearing man. Mr. Greef says he hag 
the finest office in central Iowa. Later on I will visit 
his town and if he has not such an office it will go 
hard with him. 

Posts and Poles. 

I never lose a chance to drop in and chat with W. T, 
Reynolds about posts and poles. Some of the rest of 
you may know as much about those forest products as 
he, but don’t you know there is a heap in acquaintance- 
ship? We gravitate where we know and are known, and 
sometimes where we think there are good cigars on tap, 

Mr. Reynolds says that the demand for posts and 
poles beats all the bands. The cedar trees in the north- 
ern country are fast going. Five years ago it was no 
task to get 40-foot poles up there, but at present the 
percentage of that length is very small indeed. ‘Trolley 
and telephone lines have cleaned that length out. Maybe 
you do not know that the long poles you get now come 
from Arizona. You may know it, for you know more 
than I do, but it was news to me. It is nothing to get 
cedar poles out there 100 feet long or even longer. ‘To 
ship poles of this length three cars must be used, 
Plenty of the poles which come from that section must 
be transported on two cars. The Arizona cedar is as 
straight as your lead pencil, has little taper, grows on 
dry ground and, unlike the cedar of the northern coun- 
try, can be cut the year round. Last fall when talking 
about long cedar poles a yard man asked me where such 
poles came from and I told him I be blamed if I knew. 
I want to let him know now that I do know. 

Brought to the Convention in Style. 

One of the most popular salesmen who wear out shoe 
leather is W. A. McCampbell, who holds down a route in 
Towa and Illinois for the Huttig Bros. Manufacturing 
Company. Don’t know whom I am talking about, eh? 
Suppose then I say Billy McCampbell? That makes it 
plain. 

I said he holds down this route, and that is what he 
does literally. I have heard it remarked that if an old 
prophet should return to his old stamping ground it 
would be fruitless for him to attempt to take Billy Me- 
Campbell’s trade from him. This is the reason—his cus- 
tomers have confidence in him. Ah, beloved, are we 
aware what it means when in a business or social way 
a community has confidence in us? There are people 
without number who never learn the lesson. 

This is the second year that Mr. McCampbell has 
piloted a carload of his customers to the convention in 
a special car. You have read in this department how 
my best girl and I missed leaving the convention city in 
this car last winter. This year we did not want to miss 















LLY McANBELLS ce 
2 






“ Piloted a carload of his customers.” 


it, and for an hour I kept my eye on the clock in the 
West lobby waiting for the time to roll around, and 
when it came I tore myself away in spite of a hundred 
lumbermen from the four states who were urging me to 
take one more farewell pinch of snuff. 

“Next coach, please,” said the porter in uniform who 
was guarding the entrance to the car. 

“Why, isn’t this Billy McCampbell’s car?” I asked. 

“Sure, sah,” said the official, bending low. ‘Any- 
body who says Billy McCampbell owns this car, sah.” 

Then my best girl, alligator case, typewriter, band 
box, bird cage, lap dog and I worked our way through 
the narrow door as fast as the procession could move. 

It was a magnificent Pullman and we did own it. 
Mr. McCampbell’s best girls and my best girl had the 
luxuriant stateroom all to themselves. They were the 
belles of the occasion. The car rolled out a little before 
4 p. m. down through southern Minnesota, carrying 
party that was so happy that every one of us felt like 
flapping our wings and crowing. 

When evening came the tables were brought in. “Is 
it poker now?” I asked. It was something better. A 
feast was spread and we ate like a pack of hungry 
wolves. Cigars followed, and while the Havanas were 
burning away we sped down through Iowa, the greatest 
state of the union. We had a great time from start to 
finish, including a spook seance in the smoking room. 

On this occasion Mr. McCampbell brought sixteen of 
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his customers to the convention. When my home, 
Hampton, was reached, where I was to tarry for a night 
before starting for the Indiana convention in Indian- 
apolis, I had a mind to bribe the conductor to pull right 
through the famous little burg so we couldn’t get off. 
But the whistle tooted and the train slowed down, and 
while we were standing on the platform for our coach- 
man to wheel his Hinglish tailed ’osses into line we 
watched the train as it was disappearing around the 
curve by George Smith’s lumber yard and remarked in 
concert, “We are left out in the cold world.” 

If there is any slicker deal in the way of entertaining 
than this of the Huttigs it has not been brought to my 
notice. It seems to me like placing the money right 
where it will do the most good. 


Other Entertainers. 


It was once reported that I was a partner of John 
Paul, of Wisconsin, for the reason that I had somewhat 
frequent occasion to mention in this department some 
man who was connected with the gigantic lumber opera- 
tions of Mr. Paul. Now it is out that I am financially 
interested in the great sash and door factory of the 
Carr, Ryder & Adams Company. Mr. Carr was asked 
how many of his men he had in attendance at the con- 
vention, and replied, “Let’s see; there are Hallam, John- 
son, Young, Deckert, Dickenson, the two Brainerds, 
Saley and myself.” 

Well, I am always glad to be in partnership with the 
right kind of men. There are several millions of them 
in the country, a few of whom I have seen and many of 
whom I never expect to see, that I claim as partners. 
In spirit I am hooked up with the right kind of man 
wherever he is. If he is square, has good fellowship in 
his heart, I am his partner. I expect to find enough 
good fellows to associate with to keep me busy all my 
life, and the others may pass along on the other side of 
the street so far as I am concerned. If a man cannot 
place his palm in mine and lay his heart alongside of 
mine, my social religion says that he may go and asso- 
ciate with his kind—frogs and clams. 

This Dubuque house had the same parlors it occupied 
a year ago. At the start Mr. Dickenson informed me 
that he would sleep in one of the rooms and if any time 
toward morning I wanted a place to get in just pull on 
the latch string. Then I was positively forbidden to buy 
a cigar in Minneapolis, with a result that a dozen times 
a day I would make a bee line for the Carr headquarters. 
On several occasions when no other representative was 
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“T would pass the cigars myself.” 


there and there was a crowd in I would pass the cigars 
myself, and if they wanted anything else I instructed 
them to go to the art room of the West and have it put 
on the slate. I wish I had as much money in my pocket 
this very minute as I spent of this concern’s during the 
four days in Minneapolis. So if I am not a partner in 
the house I want to know what I am. 

The crowd put in some great hours in these parlors. 
One evening we had a story telling contest, and another 
evening an electrical exhibition. Kverything is charged 
with electricity up in that country, and we would shuf- 
fle around on the carpets and then with a finger touch 
the nose or ear of some one, which would be followed by 
a snapping sound and a spark of fire and the fellow 
would jump. Then we got to lighting the gas with our 
fingers. I would stand outside the door as a barker for 
the show and ask the gentlemen who were making the 
rounds if they thought it was possible for a man to 
light a gas jet with his fingers and nine times in ten 
they thought I ought to be lugged off to the asylum. 
Then I would pass them in and Mr. Deckert would per- 
form the seeming miracle. We beat it into the head of 
many a man that night that he didn’t know as much 
as he thought he did, which is an excellent idea to be 
beaten into the heads of all of us. Another feature of 
the place was William Ignatius Nolan, the professional 
entertainer, who told us stories while we sat around and 
choked him nearly to death with tobacco smoke. 

O. A. Heppes and W. 8. Adams, of F. W. Bird & Son, 
of New York, Chicago, Massachusetts, London and Am- 
sterdam, had a parlor adjoining the Carr, Ryder & 
Adams Company outfit, and participated with us in the 
pleasures and sports of the convention. These are the 
gentlemen who sell paroid, the material with which so 
many of you cover your sheds. 

The corps of AMERICAN LUMBERMAN reporters picked 
up all the big pieces of news that they could lay their 
hands on, and all I can get are the leavings of the loaves 
and fishes. I don’t think they are fair, They know I 
have to fill more space than all of them, yet they don’t 


hesitate to sweep the boards clean. But you skipped 
Jack Hughes’ dog, didn’t you, boys? Ha, ha! That is 
the trouble with some men; they are always looking for 
elephants and can’t get their eyes down near enough to 
earth to see a dog. This dog, Ted, is the most intelligent 
dog on the face of the earth. I never saw a dog before 
I thought might have part of a soul. He knows his let- 
ters from a to z; knows the numerals and can add, sub- 
tract, multiply and divide. He is not a trick dog, but a 
dog that knows what is said to him and does what is 
asked him to do. An offer of $5,000 for him was re- 
fused. This dog was an attraction of the open house 
kept by the Hughes-MacIntosh Company. Another fea- 











“Mr. Deckert would perform the seeming miracle.” 


ture was a room the walls of which were covered with 
Georgia smilax. There were electric lights which 
gleamed through colored glass, a music box as big as a 
traveling trunk which would set us teetering on our 
toes, two kinds of punch, cigars and lady fingers. For 
years I have called Jack Hughes a friend and I was 
aware before this convention season that he knew how 
to do things. 

The company has been in existence only a few weeks 
and even now is simply rolling out the west coast stuff 
to its customers. It is not every new concern that 
would take these elegantly appointed offices on the first 
floor of the Lumber Exchange. It would go up higher 
where rent was cheaper, and thus stick its head into 
an oblivious hole, as it were. “It costs only a little 
more to do a thing right than wrong,” said Mr. Hughes. 
That is the kind of business philosophy that I have been 
trying to pound into the heads of the yard men for 
years, and I am glad to see this able exponent of the 
lumber industry come forward and second me. 


Short Stops. 

Secretary Hollis went at it in the same gentlemanly 
and business was as of old. , 

When one finds D, KE.’ Baker, of Iowa, sitting it is a 
sure sign that physically the convention has exhausted 
itself. 

In the badge line the Youghiogheny & Lehigh Coal 
Company beats itself every year. I heard no resolution 
thanking the company for its gift of badges. The com- 
pany’s heart in relation to the retail lumber business 
beats in the right place, but every year several jaws are 
thrown out of joint trying to pronounce the name. 

W. E. Penfield, of the Pine Tree Lumber Company, 
takes a case containing eye glasses from his pocket and 
says he has read the Realm of the Retailer so diligently 
at night that it has brought him to it. 

For the first time I met Wagstaff, of Oshkosh. A 
gentleman offered to bet a hundred dollars that we had 
met before, not thinking it possible that two men of 
such notoriety could miss each other for so many years. 
I expected to see a gentleman who had a string of trot- 
ting horses standing in front of the hotel, an automobile 
or two on the side and a brass band in attendance, but 
he is as modest as a maiden. All us big fellows are. 

Jack Bryant’s diamond would come nearer filling a 
quart cup than any of them. 

KE. 8. Miner, of Missouri, was on the insurance audit- 
ing committee. Mr. Miner handles through his banks 
a good share of the funds which are circulated in his 
state and knows a good dollar when he sees it. On 
the authority of the auditing committees there is book- 
keeping done at the headquarters of these retail and 
insurance associations that is bookkeeping. 

Deacon Ewing, we missed you, and hundreds of 
prayers went up that the good Scotch blood in your 
veins may conquer the disease. 

Mighty glad we were that ex-President Foley was 
with us instead of being six feet under ground, where 
he came so near going. 

Having been escorted to the chair, President C. H. 
Ross took hold of the helm of state as though he was 
used to handling it. He denies that he is the original 
Charley. a 

The first friendly face seen in the West dining room 
was that of Harry Scott. “Brought your best girl 
along so as to keep you straight, did you?” he asked. 
“Yes,” I answered, “did you?” “N-o-t on your Li f-e,” 
he replied, with au emphasis that made the cut glass 
in the farther end of the room jingle. , ; 

Iowa got the vice presidency, anyhow. His name 1s 
Munn, and his name is so near it that before he had 
been elected ten minutes they went to calling him 
Extra Dry Mumm. Mr. Munn need not be extra dry, 
however, unless he prefers that way of living. ; 

B. L. Willis brought along the managers of all his 
yards—seventeen of them. That is the way to incul- 
cate the association idea. be 

In the interest of ruberoid B. C. Beckman was giving 
away silver in the crowd in the shape of a pencil hold- 
er. Not a man refused to take one and the more greedy 
of us tried to get hold of two. 


» W. H. Rudd, of Iowa, put a legal flea in my ear. 
He said that sidewalk material when furnished to an 
individual and laid along the street does not afford a 
lien to the yard man. He had a suit that involved the 
question and the judge struck the sidewalk item from 
the list. I looked up the matter in Traxler on Me- 
chanies’ Liens of Iowa, and sure enough the judge was 
right—such material is exempt from liens. 

I was asked where that handsome fellow was—he of 
smooth face, dark eyes, red cheeks, beautiful hair. Our 
own Fred Gillman was the man wanted. I heard of 
another man who wanted to meet that fellow who wore 
his hat awry, his necktie askew and one pants leg 
turned up. It was I he was looking after. There is 
nothing like having the greatest trade paper on earth 
represented by extremes. 

It would suit some of the yard men to hold the con- 
vention away from Minneapolis next year, but where 
can it be taken? In a private way Dubuque and Des 
Moines were considered, but it was said that the hotel 
facilities were inadequate. Bring it to my home town 
in the hog and corn distret. of Iowa, gentlemen. I will 
rent a circus tent, erect it out on the lawn in the grove, 
we will use my house for dressing rooms and if we don’t 
have a circus that will go into history you may shoot 
me on the spot. 

The Illinois state association was represented by 
‘President McGrath, Secretary Hotchkiss and W. EF. 
Terry. The first day Colonel McGrath declined to be 
drawn from his seat, but later on he took the floor 
and showed himself the war horse that he is. It is 
genius to touch on those points which are omitted 
by others, and in this regard the colonel proved his 
right to be ranked with the few and elect. He mildly 


_scored the association for making stag events of the 


meetings. Instancing the orators of the occasion, Mr. 
Ketridge and myself, he said that the presence of ladies 
would have inspired us, which we didn’t know whether 
to regard as a right or left handed compliment. The 
argument was so effective, however, that Maynard 
Crane, of North Dakota, and the Hon. Mr. Frudden, of 
Iowa, right there pledged themselves that their wives 
should attend the rext convention. There will no doubt 
be a rush of femininity next year, for all of which the 
gallant colonel should be thanked. Mr. Hotchkiss, when 
describing the workings of the secretaries’ association, 
made one of the most interesting talks of the sessions. 

A. H. Weir, of Nebraska, was present as the grand 
Hoo-Hoo Snark of the Universe, but it would have 
suited us to have listened to his silver tongued oratory 
in the convention hall. 

We all know that Ralph Burnside, of Iowa, is one of 
the most lovable and upright of men, yet when I met 
him in the lobby I could not resist slapping him on the 
shoulder and asking him to go and take a drink. “No,” 
‘said Mr. Burnside, “I don’t want to get you boys 
jstarted, for I am afraid you couldn’t stop.” “Ralph,” 
said I, “it was a joke, I just wanted to see if you are 
as good as ever.” Seeing Tom Arnold circulating in the 
lobby recalled a little incident of a year ago. Mr. 
Burnside was taken sick at the West—the beginning 
of the sickness that lasted so long and was so serious— 
and hosts of friends visited him in his room. Tom Ar- 
nold heard he was sick, and as Mr. Arnold does every- 
thing for everybody that he can he rushed up the 
glistening marble stairs two at a time to see the sick 
man. “Now look here, old boy,” he exclaimed, pushing 
through the group of friends and taking Mr. Burn- 
side by the hand, “don’t you let it bother you. If you 
don’t feel able to get down to the bar I will bring 
some whiskey up. By George! I will have a rubber 
tube run right from the bar up to your bed.” Just 
then Lee McCann, of Iowa, pulled Mr. Arnold’s coat 
tail and whispered to him that Ralph Burnside never 
took a drink of whiskey in his life. Mr. Burnside is 
now general manager of the Hawkeye Lumber Company, 
a new corporation with a string of seven yards. 

We were not looking to see the Hon. A. F. Frudden 
there. The legislature convened on Monday and after 
seeing that it was in good running order he said good- 
bye to his associate law makers and struck out straight 
for Minneapolis to enjoy himself with his old friends. 

Now I am mad, as my Dutch friends say. The date 
for the southeastern Iowa convention is pitched at a 
time when I must be in attendance at the Wisconsin 
state meeting. Ralph Burnside went right down to my 
heart when he said that if he still were secretary he 
would not have thought of naming the date without con- 
sulting me. I have now got it in for Secretary Porter. 
A year ago didn’t I promise Mr. Roach, of Muscatine, 
that I would attend the convention which is to be held 
in his town? Didn’t I tell ’em all I would be there? 
Secretary Porter has raised the deuce with me. 

When talking about stocks A. A. White, of Kansas 
City, said it is the policy af the great concern of which 
he is the head—the Badger Lumber Company—to keep 
its yards stocked full at all times. Wise Mr. White. 

I find the Scanlon-Gipson Lumber Company located 
in the old headquarters of the Flour City bank, on the 
first floor of the Lumber Exchange, yet Mr. Scanlon 
positively denied that his company changed offices for 
the purpose of getting increased safe capacity. Then 
Mr. Gipson told me where I had been in town, and was 
then obliged to admit that in order to know where I 
was he was there himself. That is the way it goes; 
when we let the cats of others out of the bag our own 
is liable to escape. This company expects the present 
year to manufacture and handle 250,000,000 feet of 
lumber, a business which in size was never dreamed of 
before in the great white pine northwest. 

That champion salesman, Tom Partridge, whom I 
have met so many times on the road, I am glad to see is 
now at the head of the T. M. Partridge Lumber Com- 
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pany, and I found Mr. Partridge sitting by his desk as 
naturally as though the occupation were not new to 
him. 

Having 
meyer I 
convention. 
together. 

As my dear old grandfather was wont to remark, 
there was a raft of us there. The walls of the great 
million-and-a-half-dollar West bulged. And let me tell 
you one point about this hotel: Late Monday evening 
a group of us sat in the lobby when the question of 
hotels came up. Every member of the group had been 
somewhat of a traveler, some of them having scoured 
Europe as well as this country, and it was the con- 
sensus of opinion that the lobby of the West is the fin- 
est in existence. I am sorry to tell the Minneapolis 
people this, for already they are proud enough of their 
town. 

Then Jack Hughes indorsed a check so I could pay 
my bill, my best girl and myself stepped into the car- 
riage and were whisked to the station. 


7A - 
The Coal Trade. 


REVIEW OF THE TRADE. 

For several weeks interest in the coal trade will cen- 
ter in the deliberations of the miners at their In- 
dianapolis convention and in the joint interstate con- 
ference between miners and operators which will imme- 
diately follow. It is perhaps generally expected that 
there will be an ultimate agreement between the pro- 
ducers and their employees on all issues, but there is 
no absolute assurance that this result will be reached 
and hence the interest. Whether the United Mine 
Workers will succeed in getting the West Virginia min- 
ers into their ranks is a question. There will be various 
minor issues to settle, but the question of wages will 
perhaps be paramount to all others. Not unlikely the 
miners will ask for a substantial advance, or for some 
equivalent concession; and probably the operators will 
ask for a reduction in the scale, especially the operators 
of Indiana and Illinois, to whom the past year has not 
been financially satisfactory, because of the close figures 
at which coal has sold throughout most of the year. 
Whe right of the producers to discharge a miner for 
cause, without first submitting the question to a com- 
mittee of the men, is likely to figure in the interstate 
convention. ‘The latter will not begin until late next 
week and earnest work is scarcely expected before the 
first week of February. 

There is nothing in the present state of the coal mar- 
ket to keep the operators at home. They can attend 
the convention if they so wish in a large and influen- 
tial body, without detriment to their regular business, 
for the latter has dropped back into an almost unevent- 
ful state. ‘The demonstration has been complete that 
weather is the king of the trade this year. Its rule is 
potent, if there is any weather. The effects of a sting- 
ing cold wave, one week in duration, may last a month, 
but the effects cannot be expected to last forever once 
a salubrious temperature intervenes. The influences of 
the severe visitation during the third week of Decem- 
ber have finally passed away, leaving the market in 
much the same condition as prevailed at the eve of 
that cold wave. The two salient conditions were low 
prices and a very moderate supply of coal in sight. 
Prices have now receded to about the low levels that 
indicate close margins for the producer of coal. Indiana 
and Illinois mine-run may be purchased considerably 
below $2, Chicago, by the judicious buyer. Screenings 
are not so susceptible to softening influences and find 
ready sale, usually at relatively higher prices. Lump, 
too, is not so much in evidence that it becomes burden- 
some to the holder. But though the weakening of run- 
of-mine and, to a slighter degree, of the other sizes of 
western bituminous fuels is due to the greater supply 
the latter has not increased to the extent that any large 
stocks are in sight. There is a surplus, but not one 
that causes inconvenience and surely not one that 
could withstand a repetition of the eight days of 
weather of December. 

A few consumers under the spell of the famine have 
accumulated a little coal at the high prices prevailing 
several weeks ago and they are more or less discon- 
certed at the subsequent decline, but the rule is that 
consumers and dealers have no large stocks in their 
possession and are dependent directly upon the operators 
for fuel. Production during the next two weeks may be 
slightly reduced in consequence of the miners’ conven- 
tions, but that influence will not be so retarding as it 
was years ago, when the miners deliberately restricted 
output just before and during the conventions in order 
to fortify their position, the strike occurring, if at all, 
directly after the close of the negotiations. The con- 
tinuance of the present agreement to April 1 would 
render nugatory any intentional restriction of produc- 
tion by the miners at this time. 

A break is discernible in the long famine of eastern 
coals. Ease and plenty have not arrived but have started 
this way. The mines are loading considerably more 
coal for the west than they have done in months, and 
the change for the better is already shown in the larger 
receipts at Chicago and other distributing points in 
the west. But so far were the shippers behind in their 
orders that the situation has not by any means become 
comfortable from the producer’s standpoint and a 
change in the conditions of transportation for the worse 
wonld speedily send the conditions back to where they 
were before, There will be heavy drafts upon eastern 
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coal throughout the season and a surplus of coal, or 
any considerable- quantity for the open market, is 
most unlikely. There are large eastern shippers who 
for months have been turning away regular customers 
not protected by contracts. These customers have had 
to substitute other fuels and apparently will have to 
continue that substitution throughout the remainder of 
the winter. They are already figuring upon their next 
season’s work and will ship to the west a heavier ton- 
nage than ever before, if transportation facilities shall 
be provided; but that arrangement for the future does 
not help the present market. 

Anthracite coal continues quiet and firm. Prices do 
not vary from circular and demand is limited to early 
wants. Throughout the territory reached by lake coal 
these conditions apply with no exceptions. But in all- 
rail regions, where shipments are made directly from 
mines, the supplies of the dealer are somewhat more 
precarious, in some instances much more precarious. 
The car question is not relieved from all embarrass- 
ments and loading at mines meets not infrequently with 
delays. Consequently the all-rail coal buyer must of 
necessity adopt a thrifty and forehanded policy if he 
would keep his stocks fully up to what calls might, 
through the exigencies of changing weather, be made 
upon him. 

Coke is a bargain for the possessor. The market will 
greedily appropriate whatever stock arrives and call for 
more. Iron production in the west limps badly because 
of the continued famine in coke and under the most 
favorable circumstances a sufficiency of coke at Chicago 
is not expected before February 1. ‘The scarcity may 
continue much longer. Prices under these conditions 
are strong. 





Association News. 


A NEW BUT EXPERIENCED OFFICER. 

As noted in last week’s LUMBERMAN, the Pennsyl- 
vania Lumbermen’s Protective Association, at its recent 
annual meeting, promoted its then acting secretary, 
who had so long and so ably filled the position, and 
selected in his stead B. F. Laudig, of Scranton. Mr. 
Laudig will undoubtedly prove an eflicient successor to 








SECRETARY B. F. LAUDIG, 

Pennsylvania Lumbermen’s Protective Association. 
Mr. Snowdon. In additon to being a thorough lumber- 
man, well posted in general lumber conditions and 
particularly those of the territory within the jurisdic- 
tion of the Pennsylvania Lumbermen’s Protective Asso- 
ciation, he is also secretary of the Scranton Retail Lum- 
ber Dealers’ Association, and is thus equipped to har- 
monize local and state conditions. The accompanying 
photograph is published largely for the purpose of mak- 
ing familiar with Mr. Laudig’s features the few of the 
association who have not already the pleasure of his 
personal acquaintance. 


eee 
ANNUAL OF PHILADELPHIA RETAILERS. 


PHILADELPHIA, Pa., Jan. 20.—The third annual meet- 
ing of the Retail Lumbermen’s Association of Philadel- 
phia, which was held in the rooms of the Lumbermen’s 
Exchange on Thursday afternoon last, was the best at- 
tended meeting in the short history of the association. 
Sixteen out of the thirty-seven memberships were repre- 
sented. Nearly every retail lumberman in the city is 
a member. That the association has done much in the 

atter of promoting business and establishing good 
fellowship among the trade goes without saying. Be- 
fore its organization it was not uncommon for one re- 
tailer to pass another on the street’ without speaking, 
but now every one of them knows what a good fellow 
his competitor is. : 

There was but little business outside of the election 
of officers to claim the attention of the meeting. Secre- 
tary Charles P. Maule made the same reports as those 
presented to the state association in session last week. 
The result of the election was as follows: President, 
Richard Torpin; vice president, Nathan B. Gaskill; 
secretary and treasurer, Charles P. Maule; directors, 
George Nass, William J. Collins, Harry Humphreys, 
Hugh MclIlvain, Herbert P. Robinson, William H. Smed- 
ley, Randall Williams and George W. Stokes. 

Following the meeting a dinner was given at the 


Bourse restaurant at which the members talked shop, 
swapped stories and enjoyed themselves as only lum 
bermen can when they cast business cares aside. 


= NORTH CAROLINA MEN IN SESSION. 

Norroitk, VA., Jan. 17.—On Thursday, January 16, 
at the Monticello hotel, was held an important special 
meeting of the North Carolina Pine Association. ‘There 
were present: 

Capt. John L. Roper, John L. Roper Lumber Co., Norfolk. 

Frank Hitch, frank Hitch Lumber Company, Norfolk. 

Col. Francis E. Waters, R. T. Waters & Son, Baltimore, Md, 

James Camp, Camp Manufacturing Company, Franklin. 

Robert J. Camp, Camp Manufacturing Company, Franklin. 

I. C, Fosburgh, the Cummer Company, Norfolk. 

W. M. Whaley, Roanoke Railroad & Lumber Co., Norfolk. 

Rt. 8. Cohn, Roanoke Railroad & Lumber Company, Norfolk, 

C. 8. Russell, secretary N. C. Pine Lumber Assn., Norfolk, 

G. M. Serpell, Frank Hitch Lumber Company, Norfolk. 

Goldsborough Serpell, Frank Hitch Lumber Co., Norfolk. 

William Roper, John L. Roper Lumber Company, Norfolk. 

G. A. Cralle, Blackstone Manufacturing Company, Blackstone, 

8. P. Ryland, Ryland & Brooks Lumber Co., Baltimore, Md. 

Wilbur I’. Harrison, Greenleaf-Johnson Lbr. Co., Baltimore. 

R. R. Kinnear, Chicago Lumber & Coal Co., St. Louis, Mo. 

W. P. Jackson, Jackson Bros. Lumber Co., Salisbury, Md. 

J. Sam Wright, Butters Lumber Co., Boardman. 

J.J. Vleetwood, Fleetwood & Jackson, Hertford. 

8S. M. McMullen, Fleetwood & Jackson, Hertford. 

A. B. Cramer, Suffolk. 

J. A. Arringdale, Cape Fear Lumber Co., Wilmington. 

Ii. M. Wiley, Wiley, Harker & Co., New York city. 

J.D. Biggs, Dennis Simmons Lumber Company, Williamston, 

Theodore Tilghman, Dennis Simmons Lumber Co., Elm City. 

Visher Sloan, George I’. Sloan & Bro., Baltimore, Md. 

Joseph McNeil, Garysburg Manufacturing Co., Garysburg. 

Theophilus Tunis, Tunis Lumber Company, Baltimore, Md. 

W. W. Tunis, Tunis Lumber Company, Norfolk. 

John Cockey, Tunis Lumber Company, Norfolk. 

John Peart, Peart, Neilds & McCormick, Philadelphia, Pa. 

Jobn A. Wilkinson, William Schuette & Co., Belhaven. 

H. H. Gibson, AMERICAN LUMBERMAN, Chicago. 

4. W. Whitehead, Southern Lumber & Milling Journal, Wil- 
mington. 

It was shown by the reports of individual members 
that the stocks of North Carolina pine in first hands 
were very much depleted and that the holdings were 
insufficient to supply the demand. It was further ad- 
vised that lumber was generally sold considerably in 
advance of production. 

A new price list was formulated on an increased basis 
of values. The price of No. 1 was advanced from $4 to 
55 a thousand feet in varying widths and thicknesses; 
the grade of No. 2 was advanced on an average of $2.50 
a thousand; No. 3, $1.50; box, $1. 

Following the meeting an elaborate banquet was 
served in one of the private dining rooms of the Monti- 
cello hotel. 

Succeeding the banquet the dressed flooring member- 
ship of the association held a meeting and readjusted 
the values on finish, flooring and ceiling to correspond 
with the prices established for rough lumber. 

The deliberations of both meetings was carried on 
with entire harmony and considerable enthusiasm. While 
the advance in price made shows a substantial increase 
in the North Carolina pine price list, it still leaves the 
wood one of the lowest priced commodities of any stand- 
ard lumber in the United States. 








PREPARING FOR THE UNION ASSOCIATION. 


CINCINNATI, Onto, Jan. 21.—Local lumber dealers 
are making extensive preparations for the entertainment 
of the Union Association of Lumber Dealers which will 
convene in this city next week and which will from 
all prospects bring about 500 dealers to the city. Chair- 
man W. A. Bennett, of Bennett & Witte, has arranged 
a fine program for the guests and from the first day 
of the convention until the closing hour of the last 
day’s meeting there will be an abundance of entertain- 
ment for all those who attend. Nothing has been spared 
in the way of expense or labor to make the meeting one 
of the greatest in the history of the association. 





THE WISCONSIN VALLEY LUMBERMEN’S ASSO- 
CIATION. 

While without exception almost proverbial for their 
association loyalty, it became apparent immediately af- 
ter the issuance of the notice for a meeting of the Wis- 
consin Valley Lumbermen’s Association, called for Jan- 
uary 17 at Wausau, Wis., that its members for other 
and pressing reasons would find it inadvisable to attend 
the meeting at the date set and therefore no session was 
held. The annual meeting of the association will be 
held at Wausau, beginning at 10 a. m., January 29. 





THE NEW SOUTHERN ORGANIZATION. 


The time and place of the annual meeting of the 
Lumbermen’s Association of the South are under con- 
sideration by its board of directors. The choice of site 
is said to lie between New Orleans, Mobile, Birmingham 
and Memphis and the dates suggested are the period 
from February 1 to 10. As one fare round rates can be 
secured from practically all territory within the asso- 
ciation’s jurisdiction on and about February 10 and as 
the Mardi Gras celebration will be in progress at about 
that time, New Orleans would seem to be a strong com- 
petitor for the site. An early decision on this point 
and as to the date is looked for. 





THE CENTRAL IOWA ASSOCIATION. 

Secretary C. E. Greef, of the Central Iowa Lumber- 
men’s Association, advises under date of January 18 
that the seventh annual meeting of that organization 
will be held at Marshalltown, Iowa, February 28, with 
headquarters at the Pilgrim hotel. He advises further: 
“We expect to have all the ‘big guns’ with us on the 
above date * * * and are looking forward to 4 
very interesting meeting.” 
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THE OUTLOOK FOR THE M., K. & O. ANNUAL. 

KANSAS City, Mo., Jan. 22.—Wholesalers here are of 
the opinion that the convention of the Missouri, Kansas 
& Oklahoma association next week will bring many more 
dealers into Kansas City than have attended any pre- 
vious convention. All arrangements for the meeting 
have been completed. The committee on order of busi- 
ness has an interesting set of papers to be read at the 
meeting, and it is believed that the business sessions will 
develop enough interest to insure a full attendance at 
all meetings. The entertainment committee announces 
its program in full as follows: 

Tuesday night, January 28, a theater party for all dele- 
gates and their ladies at the Grand Opera house; play, 
“York State Folks.” 

Wednesday afternoon, ladies at the 
Century theater. 

Wednesday night, annual dinner at Midland hotel. This 
dinner will surpass that of last year, and some interesting 
speeches will be made by prominent and distinguished rep- 
resentatives of Missouri and Kansas. 

Tuesday night, Hoo-Hoo concatenation at Elks’ hall, and 
. big concatenation will be given with a record breaking 
class. 

A complete record will be made of all who attend 
the meeting. <A specially constructed register is being 
made for the purpose and all visiting delegates must 
register and turn in their railroad certificates before re- 
ceiving any of their credentials or badges. All theater 
tickets will be distributed as delegates register, and ban- 
quet tickets will be handed to the delegates on Wednes- 
day. ‘These tickets will not be transferable. 

Secretary Gorsuch returned from Washington on 
Saturday. He secured very favorable hotel rates, a 
rate of $2 a day on American plan having been granted 
for the excursionists at the Metropolitan hotel, and a 
rate of $2.50 a day on the American plan at the Ebbitt 
house. As owing to sanitary regulations in Washing- 
ton the Pullman cars cannot be stored inside the city 
limits and will be hard to reach for sleeping accommo- 
dations, it is believed that all the execursionists will 
be more than glad to avail themselves of the low hotel 
rates and that none will want to use the cars to sleep in 
while in Washington, as the difference in the expense 
is too slight to put up with the inconvenience of reach- 
ing the cars, not to consider the discomfort of sleeping 
in such crowded quarters during the time the party will 
be in Washington. 

Enough applications have been received to insure the 
excursion and the special train of six Pullmans and 
one coach will leave Union depot, Kansas City, on Thurs- 
day, January 20, at 8 p.m. The schedule as now ar- 
ranged will put the party in St. Louis for breakfast 
January 31, Indianapolis for late lunch and Cincinnati 
for dinner at 6 p. m. The party will reach Clifton Forge, 
W. Va., for breakfast and Washington will be reached 
about 2 p. m. on Saturday, February 1. It is now expected 
that the excursion will carry all that can be accommo- 
dated without overcrowding. 


matinee party for 





ANNUAL OF THE MICHIGAN RETAILERS. 

There will be a meeting of the board of directors of 
the Michigan Retail Lumber Dealers’ Association at the 
Russell house, Detroit, Mich., on Monday, February 3. 
Succeeding it, on February 4 and 5, will be held the 
fourteenth annual convention of the association, of 
which Secretary-Treasurer Arthur L. Holmes has made 
the following announcement: 


Convention Program. 


Tuesday, 10 a. m., convention will be called to order. 

Welcoming of the members as the guests of the city of 
(Detroit by his honor William C. Maybury, mayor. 

Reply on behalf of the association by S. B. Gorham, our 
president. 

Annual address of the president to the association. 

Report of the secretary-treasurer on the work of the past 
year. 

Appointment of the regular committees. 


Recess. 


Executive session in the afternoon of the 4th, to which no 
one but active members in good standing will be admitted. 
Admission will be by ticket only, which the secretary will 
issue to those qualified to receive them from the secretary's 
office in the hotel. 

Matters of great importance will be up for consideration at 
this session, so it is hoped that you will not fail to be on 
pg and under no circumstances overlook your admission 
card, 

Tuesday evening the Vicegerent Snark of Michigan will 
have a concatenation for the initiation of a class into the 
realms of Hoo-Hoo. Don’t miss it. 

Wednesday, 10 a. m., reports of the several committees. 

Paper on ‘Mutual Fire Insurance.” 

Address on ‘‘Forestry.” 

Recess. 

Election of officers, 

Miscellaneous business. 

Banquet. 


Evening—Annual banquet. Banquet tickets will be issued 
$1 those paying their annual dues. Tor each extra ticket, 
ao. 


The secretary-treasurer follows the announcement 
with a stirring appeal which, from present indications, 
will be entirely effective for a large attendance, and 
closes with the announcement that while there will be 
no excursion to the south there will be one embracing 
Michigan points of interest, particulars of which will be 
published at or before the convention. 





THE SOUTHERN ILLINOIS ASSOCIATION. 


In accordance with earlier advices, Secretary W. O. 
Wiehe, of the Southern Illinois Lumber Dealers’ Asso- 
ciation, anticipates an inevitably large attendance at the 
annual meeting of that organization by the issuance of 
the following announcement: 

The fifth annual meeting of the Southern Illinois Lumber 


alers’ Association will be held at Centralia, Ill, on Janu- 
ary 27 and 28, 1902 


You are cordially invited to attend this meeting; your 
Presence will add to its success. 


An excellent program has been arranged for the entertain- 
ment of the members and visiting lumbermen. 

These meetings are a mutual benefit to all lumbermen and 
should be encouraged by a full attendance. 

Come and join us. 

An effort is being made to secure reduced railroad fare. 

The order of Hoo-Hoo extends an invitation to all lumber- 
men to join its organization. The initiation of new members 
will take place on the evening of January 28, which will be 
followed by a banquet given by the members of the order in 
honor of the new recruits. 





THE GEORGIA SAW MILL ASSOCIATION. 

TirTon, GA., Jan. 21.—The Georgia Saw Mill Asso- 
ciation met here today with a representative attend- 
ance, and after carefully canvassing the present situa- 
tion decided upon an advance of $1 to $2 throughout 
the entire yellow pine price list. The conditions of 
supply and demand appeared entirely to warrant this 
advance, which was also in harmony with advances re- 
ported to have been made a few days ago by the North 
Carolina Pine Association. 





H. A. Culver, of the Culver Lumber & Manufacturing 
Company, Sedgwick, Ark., has recently addressed a 
letter “To the Manufacturers of Insulator Pins and 
Brackets,” requesting them to communicate with him 
regarding the time and place for the perfection of an 
association in this line of business. 





THE ASSOCIATION MAINSTAY. 


(Continued from first page.) 
1882. In June of that year he was married to Flor- 
ence McMillan Hunter, of an old English family of 
New Brunswick. They have one child, a son, who is 
now studying electrical engineering. 

During his employment with the Washburn Mill 
Company Mr. Hollis took up a variety of work and when 
the “Soo” line was opened had charge of the inside 
and auditing work for thirty retail yards of the com- 
pany on that line. In this work he became associated 
with E. L. Arnold, who with W. E. Sawyer afterward 
purchased the line of yards. When the Washburn Mill 
Company went out of the lumber business in the spring 
of 1889 Mr. Hollis was tendered through Arnold’s influ- 
ence the secretaryship of the Northwestern Lumbermen’s 
Association. 

When Mr. Hollis took up association work it was 
entirely new to him. Consequently he had to study 
out the subject for himself. He soon found it to be 
largely a problem in education. Each year he sought 
to devise something to keep up the interest in the affairs 
of the association, and after banquets and excursions 
began to lose their attractiveness he went in search of 
something to make the association more cohesive, de- 
termined either to solve the problem or to seek other 
work which might furnish him wider opportunities for 
usefulness. 

In the summer of 1893 he hit upon the insurance 
scheme which has been so magnificently developed under 
the name of the Retail Lumbermen’s Insurance Asso- 
ciation. He laid it before the then president of the 
association, L. H. Price, of Sioux City, Towa, who gave 
it immediate favor. Others were skeptical, and it 
was not until fall that the board of directors gave 
permission to Mr. Hollis to begin the compilation of 
statistics. As soon as the figures began to come in, 
however, the board grew enthusiastic. The insurance 
experience of about 1,600 yards for a period of ten years 
was secured and showed conclusively that retail lum- 
ber yards without especially hazardous exposure con- 
stituted one of the most profitable classes of business to 
the insurance companies. 

Then, with H. E. Bacon, of La Crosse, Wis., and 
G. A. R. Simpson, of Minneapolis, Mr. Hollis put into 
form the plan of the Retail Lumbermen’s Insurance 
Association and it was launched into being at the next 
annual meeting of the Northwestern Lumbermen’s Asso- 
ciation, in January, 1894. The original constitution 
and by-laws as offered by the committee were adopted 
with the change of but one word. The committee had 
recommended a maximum policy of $4,000, which was 
changed to $3,000. The original articles of association 
stand practically the same today, having been changed 
only so far as was necessary to provide for a new series, 
to be known as series “B,” thus enabling the association 
to carry a maximum of $6,000 on one risk. The new 
venture was a success from the start and accomplished 
much more than had been expected. 

The peculiar feature of this organization was that 
no insurance would be written except for a member 
of the Northwestern Lumbermen’s Association or some 
sister association of retail lumber dealers in affiliation 
therewith. It also adopted the plan of writing no risks 
having a planing mill exposure. This amounted to a 
process of automatic selection, for there-is no question 
that yards within the membership of the western asso- 
ciations are on the average the best of their class. It 
took but a year or two to show that this insurance 
feature was gradually but surely building up the mem- 
bership of the several associations whose members were 
availing themselves of its low priced policies. The mem- 
bership of the Northwestern Lumbermen’s Association 
now numbers about three times as many yards as when 
the insurance feature was added. The insurance asso- 
ciation has been a wonderful success, furnishing insur- 
ance which in absolute security is not surpassed, if 
it is equaled, by any regular line fire insurance com- 
pany in the world, and at a cost so low that in prac- 
tically all the territory where it operates the regular 
companies have felt obliged to reduce their rates on 
retail lumber yards. 

The Northwestern Lumbermen’s Association under 


Mr. Hollis’ guidance has been a leader in association 
work. In its earlier years it found it necessary to 
protect its methods by legal procedure and carried its 
case to the supreme court of the state, where it was 
successful, the decision entered standing since then as 
a valuable precedent in the rights and privileges of vol- 
untary organization. The Minnesota legislature of this 
year enacted a law said to have been aimed at the 
lumber associations both wholesale and retail. To avoid 
any complication arising therefrom the Mississippi Val- 
ley Lumbermen’s Association withdrew from its trade 
agreements with the Northwestern Lumbermen’s Asso- 
ciation. The latter promptly took similar action and 
then called a special meeting of its members to adopt 
a new constitution and new by-laws. It is the feel- 
ing of the latter association that this complication, 
which at the moment looked serious, has been and will 
prove to be of lasting value to the retail trade. The 
new constitution and by-laws, being the joint work of 
Mr. Hollis and Judge W. A. Lancaster, of Minneapolis, 
is a remarkable document, embodying ideas which had 
been advocated by Mr. Hollis for several years. It 
makes the association essentially a protective one and 
is based upon the equitable principle that business men 
are entitled to protect themselves against aggression. 

A volume would be needed to record the history of 
the Northwestern Lumbermen’s Association and of Mr. 
Hollis’ share in it. It has had both a direct and indi- 
rect influence upon association work the country over, 
and for what it has accomplished Mr. Hollis, that 
modest, quiét, almost silent gentleman, is entitled to 
chief credit, though having the advice and assistance 
of some of the ablest men in the lumber trade, 


_—or—ornaornnorn—orn—orn—ern—r* 


RECENT TIMBER LAND SALES. 


Pirtspura, Pa., Jan. 22.—The Salmon Creek Lumber 
Company has perfected a purchase of timber lands the 
value of which is approximately $5,000,000. The prop- 
erty consists of 16,000 acres in Forest county, Pennsyl- 
vania, one-half being the holdings of T. D. Collins, of 
Nebraska, Pa., which were purchased by G. F. Watson, 
of Golenza, and R. L. Buzzard & Son, of Brockwayville. 
The amount of lumber contained in the tract is esti- 
mated at about 450,000,000 feet. Included in the sale 
are two stores, several miles of railroad, two saw mills, 
two shingle mills, tram engines and other equipment. 
The new company, composed of the firms of G. F. Wat- 
son and R. L. Buzzard & Son, will operate under the 
name of the Salmon Creek Lumber Company, and ex- 
pects to cut 20,000,000 feet annually. 





Another Large White Pine Deal. 


One of the largest of recorded deals in timber 
land reported recently is that of the Diamond 
Match Company, of Green Bay, Wis., which is said to 
have just completed the purchase of an immense tract 
of white pine timber in California at a cost of $1,000,- 
000. As the story goes, this company is to erect a fac- 
tory in Manila and the timber from the new tract wiil 
be cut to supply the Manila and the foreign factories 
owned by the company. This property is said to be one 
of the finest virgin tracts on the Pacifie coast, the tim- 
ber being unusually large and perfect and well adapted 
to match making. 

Since purchasing the Bryant & May Company, of 
England, the Diamond Match Company has made great 
inroads into the business of the Swedish match makers, 
and the Swedes and Germans are becoming alarmed 
because of the competition in other countries hereto- 
fore held supreme. The foreign factories of the Dia- 
mond Match Company have been supplied with timber 
from Michigan and Canada, but the long freight hauls 
to the coast induced President O. C. Barber to investi- 
gate, which investigation resulted in the purchase above 
stated. President Barber, who has just returned from 
a trip abroad, states that the foreign factories are doing 
splendidly, the machinery is installed in a new factory 
just built in Switzerland and already there is a large 
demand upon that factory. The Diamond Match Com- 
pany also contemplates erecting factories in Java and 
other foreign countries in the near future, 

Noted Briefly. 

The W. R. Pickering Lumber Company, of Pickering, 
La., is reported as having purchased over 3,000 acres of 
land in Sabine parish, Louisiana, for $37,821. The 
company recently bought $8,000 acres in the same 
parish for $128,000. 

It is reported that a syndicate in which A. L. Meyer, 
of New York, and Dr. Seward Webb are interested has 
bought 265,000 acres of timber land in Nova Scotia on 
which pulp and paper industries will be established. 
The tracts include the Freeman, Gaspereaux and St. 
Mary’s properties, besides a crown grant of 100,000 
acres, the price being about $350,000. 

J. R. & J. C. Walsh, of Ottway, Ohio, have sold to 
County Commissioner Ott a tract of fine timber land 
in Scioto county, Ohio. It is said that the lumber is 
already contracted for and will be shipped to Europe. 

W. 8, Olds, of Cheboygan, Mich, has purchased the 
remaining pine timber lands of the Cleveland Saw Mill 
& Lumber Company, on Lake Superior, in Marquette 
county, Michigan. The timber is escimated at about 
10,000,000 feet, the consideration being $40,000. 

The Caswell Lumber Company, of Holland, Vt., has 
bought 3,500 acres of timber land near that town from 
the Fitzgerald Land & Lumber Company. 

Wilmer H. Shields, of Natchez, Miss., has sold to 
H. B. and A. J. Shields, of Cleveland, Ohio, 170,000 
acres of land in Concordia parish, and 250,000 acres in 
Catahoula parish, La. The 420,000 acres brought $100,- 
000. The purchasers will erect saw mills and factories, 
with headquarters in Natchez. 
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INDIANA RETAIL LUMBERMENS’ CONVENTION. 





An Interesting Eighteenth Annual [leeting—-Two Instructive Sessions—Mutual Insurance 
Affairs—The Banquet—Election of Officers—The Cuban Excursion. 





THE FIRST DAY’S SESSION. 
INDIANAPOLIS, IND., Jan. 22.—The first session of the 


eighteenth annual meeting of the Retail Lumber Deal- 


ers’ Association of the State of Indiana was called to 
order in this city at the Grand hotel at 3:30 p. m. yes- 
terday, by President Winnie. 

The first order of business was the reading and ap- 
proval of the minutes of the previous meeting, which 
were approved and ordered placed on record, 

The President’s Remarks. 

The president then made a brief address, which he 
premised by stating that as the time was limited in which 
to transact the business of that day’s session he would 
be brief. He called attention to the healthy condition of 
the association and to the good work that had been ac- 
complished during the past year. He sought to impress 
upon the members the necessity of united action, especi- 
ally in the work of bringing in new members, as without 
a majority of the dealers of the state as members it 
would be hard work to achieve the primary object for 
which the association is striving—protection against 
“poachers.” He was happy to say, however, that during 
the year there had been few complaints received on 
that score, which plainly showed the moral effect the 
association had on the poaching class. 

The secretary then read his report as follows: 


The Secretary’s Report. 

After congratulating the membership on recent past 
and present conditions, Mr. Willman submitted the fol- 
lowing: 

We have now on our books 206 active members and sev- 
enty-four wholesale members, a total of 280, having issued 
since our last annua! meeting twenty-four certificates of 
membership, twenty of them to active members and four to 
wholesale. Fifteen have been dropped from the list owing 
to having quit business or from that unfortunate cause non- 
payment of dues, leaving a gain for the year of nine. We 
would all, I am sure, like very much to see this gain very 
much larger, but nevertheless it is true. Your officers and 
directors have been very active in the past year in _solicit- 
ing members, and if keeping everlastingly at it will bring 
success we will succeed. There are about 500 retail yards 
within the state which would be entitled to membership, and 
if each of us could send in at least one application for mem- 
bership during the next year we would then have a very 
satisfactory membership, probably 80 percent, which, I think, 
is about as large a percentage as any association can show. 
Can we hope to have your assistance and support in this 
undertaking? I sincerely hope so, as do our officers and 
directors, 

Our claim department has had very little to do this year, 
having had only three claims to handle, which were from our 
own members. One of them was submitted to the board of 
directors for their action. The others were adjusted with 
little trouble. We have been instrumental in settling some 
claims for our sister associations and have asked their assist- 
ance in one of ours. Your secretary feels that some of the 
membership are not thorough or prompt enough in reporting 
claims, as no doubt more irregular shipments than those 
reported have occurred. Please give this your earnest atten- 
tion during the next year and report all irregular shipments, 
no matter from what source, that your officers and directors 
may know thoroughly just what is going on within the state. 
We cannot always help you, but we want the opportunity to 


try 

“We had cash on hand at the last meeting to the amount 
of $285.61 and received during the year from dues and all 
other sources $806.15. Expenditures for the past year were 
$998.66, leaving a balance on hand of $93.10. 

Your secretary has attended one meeting of the Secretaries’ 
association during the year, and our president, Mr. Winnie, 
has been called upon to attend one. Your association was 
also represented at the annual meeting of the National 
Wholesale Lumber Dealers’ Association held in Pittsburg, 
Pa., last March. I have in my hand now an invitation to 
this association to be represented at their next annual meet- 
ing and will present it to you at another time. 

You all realize, I am sure, that it is impossible to include 
in a report of this kind all details of the work accomplished. 
We can only give you a general idea of what is being done, 
and it would be a pleasure to us, the officers and directors, 
to have you ask for information on any points upon which 
we have not touched, 

In conclusion I wish to thank the officers and membership 
for the hearty support they have given me, as it is only by 
united action that we can succeed and make our association 
a success, 

I thank you, gentlemen. 

This was followed by the treasurer’s report, which 
upon motion was referred to the auditing committee. 





The Association Finances. 
Cash on hand January 18, 1901..................$ 285.61 
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Advices from Other Organizations. 

A letter was read from the Southern Lumber Manu- 
facturers’ Association conveying the recent action as to 
terms etc. taken by that body, and asking that it be 
made a mater of record. Upon motion it was so 
ordered. 

An invitation from the National Wholesale Lumber 
Dealers’ Association was read, asking that the conven- 
tion appoint a delegate to attend its annual meeting in 
March, the delegate to have authority to act for the 
Indiana association. This matter was referred to the 
board of directors to pass upon. Some discussion was 
had upon this matter and the opinion seemed to pre- 
vail that it would be a wise policy to accept this invi- 
tation as it would enable the association to bring up 
several important matters that had been agitated dur- 
ing the. past year, particularly that of poaching. 


Expert Evidence. 

W. G. Hollis, secretary of the Northwestern Lumber- 
men’s Association, of Minneapolis, Minn., was called 
upon to say a few words. Mr. Hollis reviewed the work 
of his association and explained in detail some of the 
methods pursued by it relative to the bane of the re- 
tailer—the poacher. He said that the members worked 
in that harmony which is vital to the life of any asso- 
ciation. They saw the benefits to be derived thereby 
and the time had arrived with his association where if 
the cost of membership was increased fivefold he did not 
believe one would drop out. He also touched upon the 
mutual insurance question and told of the progress 
made in that direction by the company which was af- 
filiated with his association. His remarks made a very 
deep impression upon his hearers, as was evidenced by 
the frequent applause. 

George W. Hotchkiss was then asked to address the 
members, which he did. His remarks were chiefly on 
the work of the Secretaries’ association and the work 
it had accomplished to the benefit of the individual 
members of the various associations. 


Committee Appointments. 
The following committees were appointed: 


Nominations—J. lL. Barley, Marion; M. G. Bever, Fort 
Wayne; George Morse, Indianapolis. 

Auditing—William Sumption, Muncie; L. R. Kramer, 
Ilrankfort ; R. G. Page, South Bend. 

Resolutions—-C. C. Foster, Indianapolis; M. C. Rankin, 
Terre Haute; T. M. Layne, Cloverdale. 

Constitution and by-laws—-L. Deither, Fort Wayne; John 
A. Cox, Vincennes; M. 8. Sterling, Delphi. 


Some Pertinent Reflections. . 


The following paper was then read by T. M. Layne, of 
Cloverdale. 

After some personal introductory reminiscences and 
explaining that he meant to avoid the beaten path of 
shop talk, Mr. Layne said in part: 


I thought how easy it was for a certain owner of a dia- 
mond, a black cow and a Blickensderfer to roll off page after 
page of side-splitting humor and instructive matter, and I 
said to myself, “That’s easy; I’ll do it.” Thinking it so 
easy, I did not begin at once, allowing the moments to slip 
by, until time admonished me that I must select a subject. 
The nearer the time came the more I realized that I was not 
a writer, and what seemed so easy to others was to me a 
great task. © ° §& 

In the account of the creation only three kinds of trees 
are mentioned, viz., the tree bearing fruit, the tree of life 
and the tree of knowledge of good and evil. The fruit trees 
were given to Adam and he was told to dress them and keep 
them and freely eat of all except the tree of knowledge. 
Until the transgression the fruitage of the trees was sufli- 
cient for man’s necessities, but after partaking of the for- 
bidden fruit he felt the need of a covering of some kind, 
realizing his nakedness. As his knowledge increased his 
needs became more apparent and he undertook to manage 
his own affairs. Casting about, the most available thing 
seemed to be the leaves of the trees. He and his helpmeet 
set industriously to work and soon clothed themselves with 
the foliage of the trees, and from this time dates man’s use 
of the trees for a covering material. That use has extended 
from the leaves to the bark and from the bark to the trunk, 
from which beams, floorings, sidings and ceilings have in all 
ages been converted. 

The great Giver of all Good did not long allow our first 
parents to wear their home-made garments, but soon made 
them coverings from the skins of animals and drove them 
from the home He had made for them, condemning them to 
earn their bread by the sweat of their faces. Cain, their 
wicked son, builded a city in the land of Nod and named it 
Iwnoch, after his first born, but we are not told whether he 
used timbers in its construction or not; but we are certain 
that the sons of men waxed worse and worse, until it 
repented God that he had made man on the earth, and he 
said, “I will destroy man.”’ But good old father Noah found 
favor in the eyes of the Lord and went into the lumber, 
sash and door business, and from his stock built a gréat boat 
of gopher wood, creating therein many rooms, being pitched 
without and within in order to stand the great dampness 
that was soon to come upon the earth. Noah's stock of 
doors and sash did not suffer a very great depletion in the 
building of this great three-storied house, as the description 
speaks only of one of each. Noah’s lumber and workman- 
ship were without a fault and he safely outrode all storms 
and landed safely on a new earth, from whence all competi- 
tion had been wiped out, leaving him and his sons free to 
engage in any business they desired without fear of cut 
prices. Noah's first venture was in the wine business, and, 
I presume, customers being few, he undertook to reduce 
stock by drinking his own vintage and got dead drunk; and 
because Ham saw him naked in his tent the old man cursed 
him black and blue. Hence some call the colored people 
the “sons of Ham.” Notwithstanding the old man Noah's 
intemperate habits he continued in the business to the ripe 
old age of 950 years. 

The building of the first boat has no doubt contributed 
much to the lumber business. Aside from the vast amount 
of timbers used.in the construction of vessels since Noah’s 
time these vessels themselves have been great factors in the 
transportation of timber products from one part of the coun- 
try to another and from one country to another. 

Along in after times some of Noah’s descendants, remem- 
bering the awful destruction caused by the flood, undertook 
a gigantic building project in the plain of Shinar. We are 
not told whether they used much lumber or not, but I am 
inclined to think that they thought best to use noninflamma- 
ble material, since the good Lord had said his next visitation 
would be by fire. Hence some of the knowing ones said: 
“Let us make brick and burn them hard and build a tower 
whose top shall reach the heavens and make us a great 
name.’ It was not long before the great Father of Noah 
came down to see how his great-grandchildren came on and 
what they were doing. He was not pleased and you all know 
this great scheme came to naught because of the confusion 
of tongues. 

The Lawgiver at that time was very jealous and desired 
His children to consult Him in all their great undertakings. 
I sometimes think many of us might not engage in foolish 
enterprises if we consulted Him more in these latter days. 
The Supreme Architect makes but few mistakes in his speci- 
fications; He never underestimates man’s ability to carry 
out his designs, as the selection of Solomon to build his holy 
house, called Solomon’s Temple, illustrates. * * * 


From this history we find that one of the wisest men of 
all ages was selected by the Supreme Architect as a builder 
of houses and a handler of the timbers of creation. Should 
we not consider our calling one of the highest and endeavor 
+ wiser and imitators of the virtues of the Solomon of 
old? 

In the preparation of the cedars of Solomon for use in 
the building of Solomon’s great temple, the Sidonians, being 
skilled to hew, answered in the place of the modern saw 
mills, and Hiram, king of Tyre, was rejoiced to exchange 
timber of cedar and fir for Solomon’s wheat ‘and oil, and 
ever since that time this oil has caused the wheels of the 
lumber business to run without friction, and today a little 
oil will cause the products of the great western and southern 
and northern timber fields and mountains to glide in their 
wonted channels. As there was peace and a league between 
Solomon and Hiram anciently, so now in all parts of this our 
great country its people are closely united in one common 
bond of unity. The great cedar trees from the mountains of 
the north and northwest give shelter and comfort to count- 
less numbers of people in the far east, and in return their 
corn, wine and oil flow to the sundown country, making glad 
the hearts of those who dwell there. 

From the south come the beautiful figures in finished cut- 
tings ete., making it possible for the humble toiler to live in 
a house of his own, while from the north have come the 
wonderful soft, velvety light woods which have so long fitted 
the openings we have left in our homes for light and con- 
venience in the way of doors, sash etc., and from every 
direction the great boon of reciprocity has made us happy 
and contented, a great nation that ought to love the Giver 
of all these things with a pure heart fervently, and, in the 
language of Solomon, say, “There is no God like Thee, in 
heaven above, or on earth beneath, who keepeth covenant 
and mercy with Thy servants that walk before Thee with all 
their hearts.” 

Iinally, my brethren, let us divest our minds and con- 
sciences of all superfluities, thereby fitting ourselves for that 
building not made with hands, eternal in the heavens. 

With this admonition I am done and I have not yet found 
a name for my paper. I humbly ask your pardon for bring- 
ing a nameless thing before you, and trust there may be 
something in it to think about outside of the shop. 


After the reading of Mr. Layne’s paper a general dis- 
cussion was had on the subject of poaching and remedies 
to be applied to do away with this aggravating phase of 
the retailer’s business. 

No further business coming before that session, recess 
was taken until 10 o’clock Wednesday morning. 


THE INSURANCE COMPANY’S MEETING. 


A mecting of the officers and board of directors of the 
Indiana Lumbermen’s Mutual Insurance Company of 
Indianapolis, Ind., was held at the company’s offices 
on Tuesday afternoon and routine business was trans- 
acted. The report of the treasurer showed — that 
the losses during the past year had been heavy; in 
fact, the most severe in the history of the company. 
The increase in membership during 1901 was about 35 
percent and the general future was regarded as very 
bright. The financial report in detail was as follows: 





ASSETS. 
Cam AT: WADE OR. TOCCTONE 6 6 6.c vi6s wicenss cectee eee $ 4,289.69 
First mortgage notes (5 per cent)............+. 4,500.00 
Premiums in course of collection, not more than 
Te I Ink 6b o05.0 2 b.6 09 0 cece ina oe 602.50 
Value of reinsurance policies..........cccereee 114.35 
Premium notes—net value........cceeeceseees 57,950.07 
OUR RAMOUN sii. 6.5.05. oa oie tkb is cas 650 OL AOOOR 
LIABILITIES, 
Adjusted loss (not due)...............8 700.00 
MRDOETOG FOB. occ 086s S805 o0enns ers 2,300.00 
Due for inspections...... CERES ERS Obes 20.04 
Total liabilities..... isha oe oO Fea 3,020.04 
ON ee ee ee ee ee $ 64,436.57 
TRSUTANCE: 17. TOPCO 6. vivcccdscrccccevedcveovses $640,827.00 
TOSGOG DAIG 1. TOOL. occ iccsewersseeceee 9,479.89 
Losses paid since organization. ...........ee0e. 26,315.16 


Premiums distributed to policy holders in 1901.. 1,910 99 


Premiums distributed to policy holders since or- ee 
ganization..... 1D M MONS. aM EN TR RNS 6 Kiem 7,154.71 
Following the reading of the report, which was ac- 

cepted by the auditing committee previously appointed 

to audit the accounts, the election of officers for the en- 
suing year was held and resulted in the re-election of 
the then acting officers, as follows: 

President—Henry Coburn. 

Vice president—J. W. Pinnell, 

Treasurer—J. 'T. Kaglesfield. 

Secretary—TI’. B. Fowler. 

General manager—C. FE. Merrifield. ; 

Directors—Henry Coburn, Indianapolis; J. W. Vinnell, 

Lebanon; John Montano, Union City; J. T. Haglestield, 

Indianapolis; C. C. Foster, Indianapolis; C, E. Merrifield, 

Indianapolis; IH. T. Bennett, Indianapolis. 

The meeting was then adjourned, subject to the call of 
the president. 


WEDNESDAY’S SESSION. 


The convention was called to order at 11 o’clock by 
the president, and while waiting upon the reports of 
the various committees, which was the first order of 
business, asked W. H. Guirl to make a few remarks. 
Mr. Guirl stated that he had not been able to attend 
the past few meetings of the association, which he re- 
gretted as it was by far a greater loss to himself than 
to the association, of which he was one of the first mem- 
bers. He reviewed the progress of the association, of 
the good work that had been accomplished and _ still 
remained to be done. He advocated very strongly the 
putting forth of a united effort to get all the retailers 
of the state into the organization as until that was 
done it would be impossible to obtain the ends for which 
it was striving. 

Hf. C, Scearce, of Mooresville, then read a paper, en 
titled “Credits and Collections,’ which was as follows: 


Credits and Collections. 


FeLtow Deaturs: I perhaps should supplement my sub- 
ject by saying “from the standpoint of a country dealer. 
I am not quite sure, however, just what that term means. 
I don’t know just how large a place in which one is located 
must be before he ceases to be a country and becomes a city 
dealer. But if I say that I speak from the standpoint of 
one whose trade to a considerable extent is with farmers 
and property owners who buy direct instead of depending 
upon the contractor to furnish the material, you will per- 
haps understand me. 

All will agree that this subject is one of never-ceasing 
interest, oftentimes in a double sense. With many of us 
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’ our ability to meet maturing bills depends upon our success 


in making reasonably good collections. The question then 
which interests us is, can we do a credit business and de- 
pend upon prompt collections? I do net presume to at- 
tempt to give you an infallible rule that will insure the 
prompt collection of all accounts. don’t know of any. I 
wish I did; but instead I will merely refer to some of my 
own experiences and add a few observations. It did not 
take me long to learn one thing, which is that the country 
trade, so to speak, has been badly spoiled in the matter 
of credits. It has been the custom of the local merchant 
to grant credit without question of time to the man who 
owns a farm or piece of property. In other words, he 
loans his money to his customers without interest for a 
period varying from a few months to a few years, with 
the result that the merchant is usually hard up and the 
customer dissatisfied with the amount of his bill. It has 
been said that “short credits make long friends,” or some- 
thing like that; at any rate it is true. Extend credit to 
a man for a year and nine times out of ten he will dis- 
pute the account at the end of the time, when if he had 
settled monthly he would not have called it in question, 
because he would have remembered all of the transactions. 
The worst man to settle with is the man who has the habit 
of buying everything on credit with no definite time in 
mind when he is to pay for it. 

We once had an old gentleman in our community who 
went by the nickname of ‘“Bookit’’ because every time he 
bought anything he would say to the merchant “book it.” 
Now these men may be worth the account and much more, 
but that is not so much the question with us as having 
the money that we may reinvest it. In these days of hus- 
tle and competition the rule has become quick sales, small 
profits, and to that must be added prompt collections. As 
I have said our customers have been badly spoiled and how 
are we to change the custom and still retain their good 
will? Educate them. We can educate our trade to use a 
certain kind of shingles, even redwood, or a certain pat- 
tern of siding or some other particular kind or style of 
stock, and we can as well educate them to make short 
accounts, 

When a customer asks for time, unless you know him 
to be one who pays promptly, ask him how long he wants 
the account to run. Reach an understanding about it. If 
the time for which he asks is longer than you want to 
grant on open account, candidly tell him so. Explain to 
him that margins are too close for you to carry large 
amounts on your books, but that you are perfectly willing 
to grant any reasonable time he may ask, if he will close 
the account with a good note bearing the usual rate of 
interest. With a candid, honest statement of the matter 
on your part, but very few of your customers will become 
offended and those who do will likely get mad anyhow 
whenever you try to settle with them. I recollect having 
heard my father say that he could half tend his crop of 
corn before it was planted by thoroughly preparing the soil 
to receive it. You can overcome more than half of the 
difficulties of collections by preparing for it before the 
account is made. We have found it a good rule to have a 
thorough understanding with our customer about terms as 
well as grades and _— 

There are three things very necessary to impress on his 
mind if you would avoid disputes at time of settlement. 
First, as I have already suggested, reach an agreement with 
him about terms. Second, if possible, show him the lumber 
or stock that he is to get; at any rate, don’t be too in- 
definite about the quality of material that you intend to 
furinsh for his bill. Not many people outside of the lum- 
ber business, as well as some in it, know much about 
grades. What might be called good flooring by one man 
would be called worthless by another. It has been my 
experience that most of the little troubles—and some are 
not always so small—that we have with our customers 
grow out of a misunderstanding of the quality of lumber 
which they bought. The terms “first class,’ “‘good,’’ ‘No. 
1” ete. are very indefinite when applied to some items. 
To the purchaser No. 1 shiplap might mean strictly clear, 
while to you it would mean the usual No. 1 common grade. 
“First class’? flooring might mean No. 1 common and again 
it might mean edge grain A. 

Not long since we received a letter which read: 


Dear Str: Mr I am thinking of building a 2- 
roomed House Fach 15x15 on in Side Look at 
Picture (he had drawn a picture of it and I will 
pause to remark that, like my own, his artistic 
bump seems to have been a depression instead) ; 
and give me a bid on material and also on build- 
ing it. Everything strictly first class Ends will be 
alike Backside will have but one door ect. I will 
furnish sill sleepers Joists Studing Plaits rafters 
Sheeting rocks to go under it and brick for flew 
and do all the howling. 


It is presumed that he meant to spell hauling, but we 
were afraid that if we built a house that would look like 
that picture and left it for him to be the judge of first 
class material, that he would do some howling, but per- 
cn not all of it, so we declined to bid on his specifica- 

ons. 

The third and not the least important matter is to let 
Sg customer know the amount he is getting, as he takes 
t away or as you deliver it to him, and his account will 
be no surprise to him at time of settlement. Some men are 
careless about keeping themselves informed of the amounts 
of their purchases and are astonished at the size of the 
bill and often dispute it. We have found it a good plan 
to give a wagon ticket with each load, large or small. At 
first we didn’t do this, but would go to the office and report 
each sale, at least that was the intention, but we did not 
always do it. When very busy we found ourselves trying 
to carry two or three transactions in our minds or making 
Memorandas on a scrap of lumber or a shingle, which was 
sometimes lost before it was transferred to the books. We 
how use duplicate sale books, each man on the yard hav- 
ing one, and he enters the items on it as they are loaded 
and when through gives the driver the bill, retaining the 
copy in the book. In the evening he reports his sales to 
the office. These books when filled are filed away and we 
have found them invaluable in settling disputes, for they 
not only show the items, but also show who loaded the 
wagon, and this fixes at once the responsibility for errors. 
You will also find that your customer will learn to take 
care of these tickets and will check his bills with them and 
the chances for a dispute are very materially lessened. 

The main — then, as I view it, is to have a perfect 
understanding with your customer on all of these points 
and educate him to do business on business principles. He 
win lke it better than the old way and will prove an apt 
cholar. 

The next thing is, be prompt in looking after your collec- 
tions. If a man agrees to pay in thirty or sixty days and 
does not, don’t wait that much longer before calling his 
attention to it. He will not be surprised if he hears from 
you soon after it is due, in fact is apt to if he does not 
receive some notice calling his attention to it. Some deal- 
ers are afraid to send monthly statements, as a few people 
get offended at what they call duns. We don’t adhere 
strictly to the rule of sending them every month, but I 
am convinced that we should. However, we in a manner 
follow it and to avoid offending our uneducated customers 
—I mean in business methods—we have our statements 
Sugar-coated with the following heading: “Notice: We 
have adopted the rule of sending statements on the first 
of each month of each account on our books, whether the 
Same is due or not. This is not intended as a dun, but 
to inform you as to the balance of your account. If any 
error is found, please call ourattention to it at once. Terms— 
All accounts due 80 days from date of same unless by special 
arrangement.” We have found this very soothing in some 
Instances and at the same time it answers every purpose 


of the plain unadorned statement. We have other forms 
of notices more emphatic and varying in degree as the case 
may demand, but the point I desire to make is that gen- 
eral collections can be made with reasonable promptness by 
educating the trade in business principles. 

There is no good reason in my judgment why we should 
extend any more liberal terms to our customers than we 
receive from the wholesaler. The man who wants time 
expects to buy as cheaply as the man who pays cash, and 
as a matter of business we have a right to insist upon a 
prompt settlement of the account. If properly presented to 
him he will recognize that right and will think none the 
less of us. Perhaps I have touched only on one side of 
this question and I know it has more. When I had the 
distinguished honor of graduating from the Danville High 
School my theme for an oration with which I expected to 
enlighten the old as well as the young was, “Look on 
both sides before you form an opinion.” Since going into 
the saw mill business to some extent and buying ees I 
have added to it, “Look at both ends as well.” Now, I 
may have failed to look at one side or end of this ques- 
tion and I hope it will be brought out in discussion that I 
may be benefited as well as you. 


At the conclusion of Mr. Scearce’s paper W. E. Barns, 
of the St. Louis Lumberman, was asked to address the 
members. He made a few appropriate remarks in which 
he paid a high compliment to Mr. Scearce’s paper and 
said that of the many addresses he had heard read at 
retail conventions that gentleman’s was of the best. 

Met L. Saley, of the AMERICAN LUMBERMAN, was 
called upon and responded in part as follows: 


Mr. Chairman and Gentlemen: I don’t want to take up 
your valuable time by talking through my hat as I so often 
do, but if I could originate a paper that contained as much 
sense as the paper of Mr. Searce I should think that there 
was some excuse for my doing so. I have listened probably 
} "ce, and hundreds of papers and that was one of the 

nest. 

It goes without saying that I am glad to meet you all here 
today, which is the first time. Heretofore it has happened 
(not sageense, as I don’t know that anything happens) I 
was assigned to some other place. I have visited some of 
— yards during the past season and when I came down 

ere among you Hoosiers I was ver ber tgp disappointed. 
I have not seen much of the world and, like many other 
old women, I believed everything I heard. I had read that 
every Hoosier was 6 feet high, was as fat as a match, 
wore chin whiskers and his pants bagged at the knees, and I 
believed it. When I got down here every man was better 
looking than I was. I have also criticised your methods of 
doing business somewhat, I believe. I once went into an 
office of a lumberman who asked me after some talk if I 
was not in the lumber business. I said that I ran two- 
thirds of the yards im the United States, but had never sold 
a foot of lumber in my life. He immediately withdrew with- 
in himself and during the remainder of the afternoon he 
treated me as an imposter. As soon as I returned home, 
where I spend a couple of days every two or three months, 
I repaired a sidewalk and very carefully laid the boards 
aside which were taken out. y son asked me what I was 
going to do with them; if I was going to use them for 
kindling wood, and I told him no. I walked all over that 
town and finally sold them for a song, just for the purpose 
of saying hereafter that I had sold boards. 

The good fellowship that is predominant at these associa- 
tion meetings cannot be too highly valued. The result of 
this mingling together in the lobby is of more value than 
we have any idea, and I am glad to see that the retail lum- 
bermen of the state of Indiana have such a fine association 
and I hope that when you meet next year I will have the 
pleasure of being with you. 


Finances and Resolutions. 


The auditing committee then made its report, to the 
effect that the books of the treasurer had been exam- 
ined and found correct, and recommended that they be 
properly approved. 

The following resolutions were offered by that com- 
mittee and upon motion were ordered spread upon the 
records: 

Resolved, That the thanks of the Retail Lumber Dealers’ 
Association of the State of-Indiana be extended to W. G. 
Hollis, secretary of the Northwestern Lumbermen’s Associa- 
tion, and to George W. Hotchkiss, secretary of the Illinois 
Lumber Dealers’ Association, for their attendance upon this 
meeting and for the very interesting and instructive address 
given by them. 

Resolved, That the thanks of our association be extended 
to the management of the Grand hotel for their courtesy and 
generous treatment of its members. 

Resoived, That the thanks of our association be extended 
to the lumber press for their attendance upon this meeting of 
our association and for their uniform kindness and the large 
amount of valuable space accredited us in their papers. 

Cc. C. Fostsr, 

M. C. RANKIN, 

T. M. Layne, 
Committee. 

The committee on constitution and by-laws reported 
that no action had been taken by it. 


Executive Sessions and Recruiting. 


A motion was then made by John Montano, of Union 
City, that at the next annual meeting of the association 
it have at least one executive session to which none 
but legitimate retail dealers in good standing should he 
admitted. After some little discussion as to just 
exactly what was meant by the term legitimate retail 
dealers, the motion was carried. 

President Winnie then called the attention of the 
members to the condition of the treasury and, referring 
to the talk of the appointment of some one to devote 
his entire attention to the work of getting in new mem- 
bers, suggested that he thought it would be a good idea 
to ask for a voluntary contribution from each of, say, 
$3. He said that out of the 500 or more dealers in the 
state only 200 were members of the association, prob- 
ably, proportionately, the weakest in the United States 
in point of numbers, and something had to be done in 
order to make the work a success. 

John Montano said that he was very much in favor 
of engaging the services of some good man to go out 
in the state and organize local associations. Condi- 
tions in various parts of the state were different, and 
what would suit-one would not suit another. In this 
way they could get a better idea of what was necessary 
for the betterment of the trade, and these local asso- 
ciations would become members of the state association. 
What was needed, he said, was a united effort on the 
part of each and every member, and if that effort were 
made he would venture to say that within twelve 
months the membership would be doubled and the ma- 


jority of the retailers instead of being outside of the 
organization would be on the inside. 

A motion was then made to refer the matter to the 
board of directors with power to assess each member $2 
for the purpose of missionary work, which was lost. 


Election of Officers. 


The committee on nominations made its report and 
the result of its recommendation and of the election was 
as follows: 


President—J. O. Parrish, Shelbyville. 

Vice president—O. L. Pulse, Greenburg. 

Directors—W. H. Miller, Madison; W. W. Evans, Fowler; 
G. W. Campbell, Lebanon; A. P. Conklin, Greenfield. 


Car Service. 


The following resolution was read: 


Whereas, The Car Service Association of Indiana and 
the railroads have a rule requiring cars to be unloaded with- 
in forty-eight hours after arrival; if not unloaded within 
that time a demurrage of $1 a day is charged for each addi- 
tional day over and above said Lay eee: hours. In the 
opinion of many lumber dealers the time given as above for 
unloading is entirely too short, unjust and unreasonable, so 
that the rule cannot be complied with without entailing a 
large additional cost upon the lumber dealers of the state, 
who are among the very best customers of the railroads. 
Therefore, be it 

Resolved, By the Indiana Lumber Dealers’ Association 
that we ask of the Car Service Association and the railroads 
the following concession: That when more than two cars 
are set upon the same switch the same day we be granted 
one additional day to unload each car more than two. 


Upon motion it was referred to the board of directors 
for the necessary action. 


Yellow Pine Terms of Sale. 


The secretary then read the following communication 
from the Maas-Neimeyer Lumber Company, of Indian- 
apolis: 

To the honorable gentlemen convened: The following 
clipping from the AMBpRICAN LUMBERMAN Is a copy of a 
resolution adopted by the Southern Lumber Manufacturers’ 
Association at Memphis last week: 

Resolved, That the terms of sale of all yel- 
low pine be strictly sixty days, 2 percent ten 
days, 1 percent thirty days, on net amount 
aftér deducting freight. That “stickers” in red 
ink be furnished by the association for the use 
of members and to attach to invoices, as fol- 


lows: 
“To secure the discount on this bill accord- 
ing to the terms of invoice, deduct........ as 


estimated freight from same and remit draft 
for balance, on account. After receipt of ex- 
pense bill, balance may be discounted at terms 
of first settlement. 

“Prepayment will not be held as acceptance 
of the shipment, and right to make correc- 
tion or complaint will not be forfeited thereby. 

“Remittance to be made in New York, Chi- 
cago or St. Louis exchange.” 

Respectfully submitited, 
A, J. NermMpyer, Chairman. 
H. C. Rup, 
D. A. KENDALL, 
Groran 8. GARDINER, 
A. W. STEVENS. 
January 15, 1902. 


As to the above the writer wishes to make a vigorous 
protest from the standpoint of the retailer. That is, to give 
my views of “our side” as this resolution gives “their 
side.” It is true we have drifted into a custom of terms 
entirely different from what was originally intended. Yet 
we may say this present custom—that is, as we retailers 
or purchasers use it—is but a just one. We want ten days 
to discount. The question is, what are ten days? We say 
from the time the car arrives; the shippers say from the 
date of invoice. The shipper claims that after the car is 
taken from his tracks his responsibility ceases ete. Now 
why does it cease? We buy that lumber and do not know 
anything about it other than the car is shipped, until it 
reaches our yard, when we examine it and find the lumber 
no good. rite the shipper at once and perhaps he in- 
structs his agent to dispose of the car as best he can. 
Whose car is it? We say it Is not the retailer’s car until 
he unloads it. The shipper argues that we should pay ten 
days after date of invoice. Our firm right now has cars 
out since December 9. Where are they? We may never 
get them. Our good money, which is limited, has been 
sent to the shipper ten days after date of invoice, or De- 
cember 9. Thirty days after that we find the car is 
wrecked; lumber burned up, or perhaps the railroad com- 
pany has confiscated the material. We acquaint the ship- 
per of the fact. He answers, “Get after the railroad com- 
pany ; file your bill etc.” 

Th a shipper stands ready to take a rejected car after It 
arrives on his switch we say he always did regard the car 
his until the dealer unloaded the car. We will presume a 
ear of finish comes into a yard and was loaded in not just 
dry condition. Car was on the way a long time; the 


lumber sweated In the car and blued to such an extent 
that for finish the lumber is ruined; that we discounted 
the car ten days after invoice. We make a kick, refuse 


the lumber to avoid bad feeling, etc. What becomes of us? 
We venture to say that the shipper will bear heavy pres- 
sure toward forcing the dealer to take the car. If he is 
weak-kneed, ten to one the retailer gives in. 

We propose that we earnestly protest to such an arbl- 
trary resolution as we see it, and If necessary adopt our 
own resolutions, saying how we shall spend our money. 
Appoint a committee to draft a contract of purchase that is 
fair and equitable, using same as a purchase order blank 
which should be accepted by the shipper or his agent at 
the time of taking the order, and copy of same issued to all 
of our retail members for them to adopt and have printed. 

A resolution was then offered that the matter be re- 
ferred to the board of directors, which was carried. 


The Installation of President. 


The president then delegated Messrs. Foster and 
Montano to escort the newly elected president, J. O. 
Parrish, to the chair, and introduce him to the conven- 
tion. Mr. Parrish in accepting the office said that he 
felt the high honor that had been conferred upon him 
by his fellow members, and his chief aim would be, as it 
always had been, for the betterment and enlargement of 
the organization. He also spoke of the good work 
that was being done by the mutual insurance end of 
the association and quoted instances in his own expe- 
rience where it came into competition with the old line 
companies and the latter were forced either to meet 
the competition or withdraw entirely from the field. He 
asked each and every member to appoint himself a com- 
mittee of one and push the good work of building up 
the organization to such an extent that when the next 
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annual meeting was held the majority of the retailers 
of Indiana would be enrolled as members. 

There being no further business a motion was made 
and carried to adjourn sine die. 


DIRECTORS’ MEETING. 

Immediately following the adjournment of the conven- 
tion a meeting of the directors was held. The only busi- 
ness transacted was the election of F. B. Fowler, of In- 
dianapolis, as secretary. Mr. Fowler is also secretary of 
the Indiana Lumbermen’s Mutual Insurance Company 
and the merging of the offices of secretary of retail 
association and that of the insurance association was 
considered essential, as by this means the work of both 
bodies will be simplified and better results obtained. 
There being no other business to transact the meeting 
was adjourned subject to call. 


THOSE PRESENT. 


C. H. Ahibrandt, Seymour. 
R. L. Ashby, Ashby & Ashby, Ladoga. 
G. W. Atwood, Mann, Watson & Co., Muskegon, Mich. 
Cc. L. Barr, M. B. Farrin Lumber Co., Cincinnati, Ohio. 
Cc. 8. Bacon, Grand Rapids, Mich. 
John Brady, Indianapolis. 
M. A. Baker, West Side Planing Mill Co., Indianapolis. 
A. H. Burkert, Gasport. 
W. R. Boyd, Garrett Lumber Company, Garrett. 
W.S. Brannum, Mercer & Brannum, Chicago. 
Cc. L. Barnett, Anson-Hixon Sash & Door Co., Indianapolis. 
R. B. Boyd, Boyd & Hodson, South Bend. 
J. L. Barley, Bar'ey & Spencer, Marion. 
Charles D. Benedict, May, Benedict & Co., Peoria, Ill. 
Charles R. Balke, Balke & Krauss Co., Indianapolis. 
M. G. Beaver, Fort Wayne Lumber Co., Fort Wayne. 
W. FE. Barns, St. Louis Lumberman, St. Louis, Mo. 
Al H. Brown, Indianapolis. 
L. L. Barth, Edward Hines Lumber Co., Chicago. 
M. L. Brown, Osgood & Brown, Chicago. 
John Blake, Blake Lumber Co., Wolcott. 
Cc. C. Conroy, Michigan City Sash & Door Co., Michigan 
City, Ind. , 
Henry Coburn, Henry Coburn Lumber Co., Indianapolis. — 
James C. Cowan, Yellow Poplar Lumber Co., Cincinnati, O. 
A. B. Cline, A. B. Cline & Co., Bluffton. 
Alonzo J. Carter, Danville Lumber Co., Danville. 
John A. Cox, John A. Cox & Co., Vincennes, 
George W. Campbell, Campbell, Smith & Ritchie, Lebanon. 
Cc. 8. Corse, Badger & Jackson Co., Chicago. 
Cc. J. Coppock, Robert H. Jenks Lumber Co., Cleveland, O. 
Frank M. Coffee, Indianapolis. 
Daniel Dake, Traverse City, Mich. 
J. C. De Long, Monroeville. 
Louis Diether, Diether Lumber Co., Fort Wayne. 
G. J. Dennison, Eagle Planing Mill, Hope. 
Eb. P. Deming, Hammond Lumber Co., Hammond. 
J. N. Day, Foster Lumber Mercantile Agency, Chicago. 
George R. Dilks, Richmond. ; 
L. H. Dodd, True & True Co., Chicago. 
James T. Eaglesfield, William Eaglesfield Co., Indianapolis. 
G. W. Bichholtz, Southern Cypress Lumber Selling Co., 
New Orleans, La. 
BP. L. Edwards, Dayton, Ohio. 
BE. H. Eldridge, E. H. Eldridge Lumber Co., Indianapolis. 
Charles V. Eichholtz, George W. Eichholtz, Indianapolis. 
F. J. Fralich, F, J. Fralich & Co., Tipton, 
P. H. Ferguson, Big Four Lumber Co., St. Louis, Mo. 
Edward Forhan, W. E. Kelley & Co., Chicago. 
John P, Frazee, Rushville. 
Dwight Frazer, Frazer Bros. & Van Hoff, Indianapolis, 
Frank 8. Fowler, Indiana Lumber Mutual Insurance Co., 
Indianapolis. 
Cc. C. Foster, Foster Lumber Co., Indianapolis. 
Cc. 8. Farnham, Richmond. 
August Fromme, Terre Haute. 
L. BE. Fuller, AMBRICAN LUMBERMAN, Chicago. 
Edward Fray, Chicago Lumber & Coal Company, St. Louis. 
John A. Gauger, John A. Gauger & Co., Chicago. 
W. J. Gilmartin, . Gilmartin, Fort Wayne. 
M. Gangwer, Clinton Lumber Co., Mulberry. 
. C. Groesbeck, Stearns Lumber Co., Grand Rapids, Mich. 
J. W. Graham, Graham Lumber Co., Cincinnati, Ohio. 
W. C. Greer, Indianapolis. 
1), H. Greer, American Lumber Co., Chicago. 
I. N. Henry, Henry Bros., Wingate. 
George W. Hotchkiss, Illinois Lumber Dealers’ Association, 
Chicago. 
Cc. A. Hubbard, Martinsville. 
W. G. Hollis, Northwestern Lumbermen’s Association, Min- 
neapolis, Minn. 
V. P. Hollis, Minneapolis, Minn, 
M. A. Hayward, C., H. & D. railway, Columbus, Ohio. 
Miller Hand, McDowell Lumber Company, Brazil. 
H. H. Hayes, Reynolds Roofing Co., Grand Rapids, Mich. 
win’ L. Hart, Alexander & Edgar Lumber Co., Iron River, 
8. 
W. W. Hobson, Foster-Munger Co., Chicago. 
A. J. Henry, Henry Lumber Co., Michigan City. 
M. 8S. Huey, Capitol Lumber Co., Indianapolis. 
James Hunnell, Edward Hines Lumber Co., Chiergo. 
L. G. Hurlbert, Aurora. 
Cc. D. Hayward, Eagle Lumber Co., Eagle Mills, Ark. 
J. M. Irish, Irish Lumber & Lime Co., Alexandria. 
Perry Jones, Frankton. 
KF’. H. Jones, F. H. Jones Lumber Company, Tuscola, III. 
J. H, Jenks, Robert H. Jenks Lumber Co., Cleveland, Ohio. 
L. R. Kramer, Kramer Bros, Co., Frankfort. 
Oscar Knudson, Mercer & Knudson Lumber Co., Chicago. 
L. N. Kitson, Syracuse Lumber Co., Syracuse. 
Walter N. Kelly, Kelly Shingle Co., Traverse City, Mich, 
J. A. Klett, Jacob Klett & Sons, Fort Wayne. 
A. C. Kies, A. C. Kies Lumber Co., Indianapolis. 
J. A. Kenny, Murphy & Kenny, Converse. 
J. P. Kenower, John Kenower & Son, Huntington. 
C. Knoepple, Bremen. 
E. C. Leaming, Morgan Co., Chicago. 
8. W. Larsen, Greer-Wilkinson Lumber Co., Michigan City. 
F, B. Lefeber, Lefeber Lumber Co., Eaton. 
M. F. Lentz, Milford Planing Mill Co., Milford. 
Charles N. Lowe, G. DB, Voorhees Lumber Co., Matthews. 
T. M. Layne, Cloverdale. 
M. W. Lauer, Chicago. 
J. H. Lindsay, cemeryy | & Hamilton, Pittsburg, Pa. 
T. R. Lewis, Burnet Lewis, Indianapolis. 
Frank Litzenberger, Murphy & Kuntz Lumber Co., Middle- 


on. 

D. L, Mather, Mather Bros. Co., Richmond. 

R. W. Monger, C. L. Monger, Elkhart. 

L. G. Murphy, Murphy & Kenny, Converse. 

H. L. Mickle, H. L, Mickle Lumber Co., Chicago. 
—a McKinney, Missouri Lumber & Mining Co., Gardi- 

r, Mo. 

D. 8. Menasco, Chicago Lumber & Coal Co., St. Louis. 

L. P. Miller, William Buchanan, St. Louis, Mo. 

P. W. Maxwell, Henry Lumber Co., Michigan City. 

F. L. Mercer, Mercer & Brannum, Chicago. 

C. H. Meyers, Fuller & Rice Lumber & Manufacturing Co., 
Grand Rapids, Mich. 

J, W. Murray, Francis Beidler & Co., Chicago. 
Pas sraraitelé, Delton 4 cea speneqaeens. c 

ontano, am & Bowen Lumber Co,, ity. 

F. B. Mauck, Anderson. — . 
H. Mather, Mather Bros. Co., Richmond. 
BH, 8. Nail, Lum, Mut. Ins. Co., Mansfield, Ohio. 
A. J. Neimeyer, Monarch Lumber Co,, St. Louis, 


t 


A. 8. Nowels, Geneva Lumber Company, Geneva. 
George H. Palmer, Sheridan. 
D. H. Pawley, Dana. 
T. A, Peterson, Myers & Peterson, Warsaw. 
O. L. Pulse, Pulse & Porter, Greensburg. 
J. O. Parrish, Shelbyville. 
J. W. Pinnell, Indianapolis. 
. C. Pulse, Pulse & Porter, Greensburg. 
F. M. Platter, No. Vernon Pump & Lumber Co., No. Vernon. 
J. O. Pearson, Pearson & Son, Sheridan. 
8. : Pine, AMERICAN LUMBERMAN, Chicago. 
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- . Page, Martin & Page, South Bend. 
O. V. Rawlings, Muncie & Rawlings Lumber Co., Portland. 
W. L. Reeder, Stearns Company, Grand Rapids, Mich. 
L. J. Ripley, Edward Hines Lumber Co., Chicago. 
James N. Rogers, J. N. Rogers & Son, Indianapolis. 
M. BE. Reagan, Indianapolis. 
T. BE. Reagan, shone Lumber & Coal Co., St. Louis, Mo. 
J. A. Root, Crown Point. 
Jerome Robinson, Chicago. 
L. Rammell, Smith-Hubbard Lumber Co., Wabash. 
Frank Smith, Voorhees Bros. & Co., Gaston. 
M. Sterling, Delphi Lumber Co., Delphi. 
F. B. Sheldon, T. H. Garrett Lumber Co., St. Louis, Mo.. 
W. P. Smith, Tippecanoe Lumber Co., Lafayette. 
M. C. Smith, Freeman Lumber Company, Millville, Ark. 
Henry A. Sellen, Morgan Company, Chicago. 
Clarence W. Stroh, Stroh & Co., Crawfordsville. 
B. C. Smith, Smith & Jackson, South Bend. 
~" prc, F. Sprandel, Indianapolis M. & C. Union, Indian- 
apolis. 
PL. C. Scearce, Comer & Scearce, Mooresville. 
C. N. Schrader, Martinsville. 
H. H. Schultz, Balke & Krauss Co., Indianapolis. 
George BE. Springer, Anderson. 
Theodore Schneider, Kelly Shingle Co., Traverse City, Mich. 
A. G. Sharp, Marion Lumber Co., Marion. 
Met. L. Saley, AMpRICAN LUMBERMAN, Chicago. 
A. B. Tresslar, Bedford. 
Harry O. Thomas, Mercer Lumber Co., Hartford City. 
Henry Traeger, E. L. Roberts & Co., Chicago. 
J.C. Talbert, Tipton Lumber Co., Tipton. 
Charles Voorhees, Voorhees Bros., Flora. 
W. E. Voorhees, W. E. Voorhees Lumber Co., Matthews. 
H. L. Van Hoff, Fraser Bros. & Van Hoff, Indianapolis. 
R. D. Voorhees, Voorhees Bros., Flora. 
Walter Wilkinson, Wilkinson & Pomeroy, Peru. 
A. P. Waterfield, J. 8. Walker Lumber Co., Ironton, Ohio. 
F. M. Worrall, Radford Review, Chicago. 
Thad Whitmer, Goshen Sash & Door Co., Goshen. 
W. H. Winnie, Deming-Winnie Lumber Co., South Bend. 
J.R. Walls, R. J. & B. F. Camp, White Springs, Fla. 
H. P. Wiborg, Wiborg, Hanna & Co., Cincinnati, Ohio. 
John C. Wicker, E. L. Roberts & Co., Chicago. 
Charles Wolflin, Enochs Bros., Fernwood, Miss. 
I. W. Wilt, Cline & Wilt, Portland. 
R. K. Willman, Willman Lumber Co., Hartford City. 
J. ¥. Yeoman, Ambia Lumber Co., Ambia. 


THE NEW PRESIDENT. 

James O. Parrish, of Shelbyville, the new president of 
the Retail Lumber Dealers’ Association of Indiana, is and 
has been for years an earnest and loyal association 
worker and is well qualified to take charge of the im- 
portant interests confided to his care. Mr. Parrish is a 
native of Shelby county, where he was born in 1840. He 
was raised on a farm and followed that occupation till 


. Rankin, Terre Haute. 








PRESIDENT J. O. PARRISH. 


along in the ’70s. In 1874 Mr. Parrish was elected by 
the popular vote of his neighbors and citizens of Shelby 
county to the office of county treasurer, the duties of 
which important office he fulfilled so acceptably as to be 
accorded a re-election, serving in all four years. Shortly 
after retiring from office, in 1879, he embarked in the 
retail lumber business at Shelbyville and continued for 
ten years, when he sold out and for six years followed 
other lines. In 1895, however, he bought out another 
yard there and since that time has devoted himself ener- 
getically to the building up of a large and profitable re- 
tail business in Shelby county. Mr. Parrish served last’ 
year as vice president and director of the Indiana asso- 
ciation, taking an active interest in everything tending 
to promote the welfare of the association membership. 


THE NEW SECRETARY. 

Frank B. Fowler, who was chosen secretary of the asso- 
ciation at the meeting of the new board of directors im- 
mediately after the adjournment of the annual session, 
is not an untried man, having served acceptably in that 
capacity for four years prior to Mr. Willman’s accession 
to the office in 1898. At the conclusion of his term of 
service the directors of the association unanimously ten- 
dered Mr. Fowler a vote of thanks for the zeal and fidel- 


ity he had displayed in the interests of the association - 


during his incumbency. Mr. Fowler has been the secre- 
tary of the Indiana Lumber Mutual Insurance Company 


and has conducted its affairs to the satisfaction of all 
the membership. His selection as secretary of the retail 
association on Wednesday was not due to any objection 
in any quarter to Mr. Willman’s methods—that gentle- 
man’s management of the affairs of the association being 
on the contrary highly commended by all those favoring 
the selection of Mr. Fowler—but rather to the desire to 
incorporate the executive affairs of the two organizations 





SECRETARY F. B. FOWLER. 


into the charge of one and the same individual. Mr. 
Fowler has been tried and the members of the association 
have confidence in his ability to look after the duties of 
the two offices to the satisfaction of all. 


INDIANA DEALERS BANQUET. 


There were several obstacles in the way of a large at- 
tendance at the banquet of the members of the Retail 
Lumber Dealers’ Association of the state of Indiana, 
which was held in the big dining room of the Grand 
hotel on the evening of Tuesday, January 21. It was 
thought that the hour for which the banquet was set 
was not favorable to a large attendance, as the dealers’ 
appetites grew exceedingly keen edged along toward 6 
o'clock and they in many cases felt indisposed to wait 
for their meal until 8:30, the hour set for the banquet. 
Many of the salesmen also had made arrangements 
with their customers to entertain them individually and 
in groups in some other way; and it was perhaps un- 
fortunate that the hour of 8:30 had been fixed upon. 
As it was, the hotel people were a little slow in their 
preparations and it was 9:15 o’clock before the tables 
were prepared and the announcement made that every- 
thing was in readiness, As a result of this concatena- 
tion of circumstances, only about fifty of the 100 covers 
that had been prepared were occupied. The banquet, 
nevertheless, was a most enjoyable affair. Music was 
furnished by Montani’s orchestra. 

The menu was as follows: 

Blue points. 
Celery. Olives. 
Terrapin soup, Quenelles. Salted almonds. 
Broiled black bass, Montpelier. 
Potatoes, Viennoise, 
Sweetbreads larded, Bearnaise. 
Green peas. 
Punch Imperial. 
Roast Starmigan, Morisini. 
Harlequin ice cream. Assorted cake. 
Charlotte Muscovite. 
Roquefort cheese. 
Coffee. 
Cigars. 

After the serious work of the evening—that of dis- 
cussing the menu—had been gotten over with and 
cigars were lighted C. C. Foster, the toastmaster, in a 
neat little speech explained that the banquet was purely 
an informal one and while no set responses had been 
arranged for he had a list of names of gentlemen whom 
he would call upon to say something. They would be 
given all the latitude they wished as to the selection of a 
subject and it would be somewhat of a go-as-you-please 
proposition. He then introduced W. H. Winnie. 

Mr. Winnie said in part: \ 

Mr. Toastmaster and Gentlemen: Touching on the re- 
marks of your toastmaster I suppose I will have to make 
an explanation. I am sorry that at the time the committee 
asked me to preside as toastmaster I had some business 


. engagements which precluded -the possibility of my being 


here in time. I also knew I would have more or less to 
do in connection with the work of the association which 
would not allow my giving the matter of the banquet the 
attention it deserved. I think under the circumstances 
that it was a happy idea for me to have refused to act in 
that capacity, especially in view of the present incumbent, 
Mr. Foster. Neither did I expect to be called upon to 
respond to any toast. I can say one thing, however, and 
say it frankly, that I believe like the old lady at the camp 
meeting, she was glad to be there, so under the circum- 
stances I am very glad to be here. 

I have not prepared any speech and don’t know whether 
I am to talk “shop” or what, but am rather inclined to 
thing it should be on humorous lines. Someone said I was 
on the program and ought to say something about the 
funny side of being a president of a retail lumbermen’s 
association. I really cannot think of anything humorous 
that has occurred since I have been president. In fact 
everything has been rather serious. Sometimes a man calls 
upon the a for advice on a subject and the 
result is generally 50 per cent one way and 50 per cent 
the other way. As a rule there is nothing funny about the 
office. As I said at the beginning I have not prepared any 
speech and think I would only be taking up your time 
and of those who can talk. 7 


The toastmaster then called upon Frank Parker, of 
Logansport, for a vocal selection, which that gentleman 
rendered in magnificent voice and was_ heartily 
applauded. 

W. G. Hollis, of Minneapolis, was next called upon 
and said: 

I perhaps have had a great deal of experience in asso- 
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ciation work but none in banquet work. I did not suppose 
I was to be on this banquet program; in fact, this is the 
first time I have ever seen my name on one, I am re- 
minded of a little experience of a friend of mine at home 
whose little girl attends kindergarten. As is customary 
at the kindergarten which meets at the various homes of 
the children, each day some subject is talked about by the 
teacher and then the children are asked questions on it to 
draw out individual opinions. At the time this incident 
of which I am _ speaking occurred the subject was “Old 
Mother Hubbard” and the teacher asked how it was that 
Old Mother Hubbard lived in a shoe and two or three of 
the children said because she had no house to live in and 
was forced to live in a shoe. Finally the question was 
asked why it was that Old Mother Hubbard had so many 
children. This question was rather a poser, but finally one 
little child spoke up and said “because she didn’t know 
what to do.” That is the way I feel. 

It might serve to indicate here the trials and tribulations 
in the life of a secretary of a lumberman’s association it 
I tell you that in our insurance business we send out a 
written application for information. On this application 
we ask a lot of questions, one of which is “What are the 
board rates?’ Some time ago I received an fa yee 
from a small town and the answer to this particular ques- 
tion was “Three dollars a week.” 

Mr. Hollis told several other good stories which cre- 
ated a great deal of laughter. 

W. E. Barns, of St. Louis, was asked to say some- 
thing and he responded by stating that as he under- 
stood Capt. J. B. White, of Kansas City, Mo., had 
promised to be at the banquet and would make a 
speech he thought it would be in keeping, as he had not 
put in an appearance, to tell a story in which Captain 
White was the chief participant. The story which Mr. 
Barns told was the Sunday school story which is 
quite familiar to lumbermen throughout the country. 

Following Mr, Barns, George W. Hotchkiss, the 
veteran lumberman and association secretary was asked 
to say a few words. Mr. Hotchkiss’ talk was of a 
reminiscent character and he took his audience back 
to the early days of lumbering in the United States 
and some of the figures he quoted would seem to the 
lumbermen of today as extravagant. In the course of 
his remarks Mr. Hotchkiss stated that according to 
the figures he had compiled, covering the history of 
white pine, at the present day there were standing 
in the entire country only the comparatively insignifi- 
cant amount of 16,000,000,000 feet of white pine and 
if the entire country depended upon white pine for 
its supply of lumber it would be sufficient only to last 
six months. He also said several good things about 
hemlock and the position that wood has assumed in 
the lumber industry. Mr. Hotchkiss’ remarks were very 
interesting and instructive and were listened to with 
deep attention. ; 

0. L. Pulse, of Greensburg, was next introduced and 
reviewed in a very lucid and interesting manner the 
decadence of the lumber industry of Indiana and the 
trials the early lumbermen and saw mill man had to 
undergo in order to get out their product. He also 
touched upon the mutual insurance question and asso- 
ciation work and said that it devolved upon each and 
every member of the association to put his shoulder to 
the wheel and help build it up to the point where it 
would be invulnerable. 

As the hour was growing late the toastmaster called 
upon F. B. Fowler to lead the singing of “Auld Lang 
Syne” at the conclusion of which the guests departed, 
alter having expressed themselves as having spent a 
very pleasant evening. 

THE EXCURSION. 


The success of the excursion last year was the means 
of causing a large number to take the trip to Cuba 
and the lumbermen and many of their friends availed 
themselves of the opportunity to get a breathing spell 
and enjoy the fruits of a very successful year. 

The excursion committee, consisting of George Thomp- 
son, of Frankfort; B. C. Smith, of South Bend, and 
John Montano, of Union City, had spent a great deal of 
time and care in arranging the details which were com- 
plete in every particular. The train, consisting of four 
vestibuled sleepers and a baggage car, pulled out of the 
Pennsylvania station on Wednesday evening at 8:30, 
with J. H. Milliken, of the Louisville & Nashville rail- 
road, representing the railroad companies over which 
the excursion would pass, in charge. 


The Itinerary. 


ly. .Indianapolis, Ind., Penn, Lines...... g 730 Jan. 22 
Ar. “Louisville, Ky., Penn. Lines........- 11 730 Jan. Le 
Lv. . Louisville, Ky., L. & N. R. R......-- 12 ; —_ = 


Ar..Nashville, Tenn., L. & N. R. R...... 
Lv..Nashville, Tenn., L. & N. R. R..... 

Ar.. Birmingham, Ala., L. & N. R. R. 
Lyv..Birmingham, Ala., L. & N. R. R. 
Ar..Montgomery, Ala., L. & N. R. R. 
Ly..Montgomery, Ala., L. & N. R. R 
Ar..Pensacola, Fla., L. & N. R. R...... 
Lyv..Pensacola, Fla., L. & N. R. R....... 
Ar..DeFuniak Sp’gs, Fla., L. & N. R. R.. 
Ly..DeFuniak Sp’gs, Fla., L. & N. R. R.. 
Ar..River Junction, Fla., L. & NR. R... 
Ly..River Junction, Fla., Plant System. . 
Ar. .Thomasville, Ga., Plant System..... 

Lvy..Thomasville, Ga., Plant System. en 
Ar..Tampa, Fla., Plant System.......... 
Ly..Tampa, Fla., Plant System.......... 
Ar..Port Tampa, Fla., Plant System..... 








ee 


ACH AIANANINAGCH NWOT DONO 
sare os 3° eee os 00 


SSues 
SpVUV ESOS T Ue SPST ST PSS SoD 
SBBBBBBSEBSS5EBSEEBSEE 

am 

~~) 

o 

te 

> 





SwwSSnie: 
oo 


00 

Lv..Port Tampa, Fla., P. & O. 8. S. Co.. 10 Jan. 25 
Ar..Key West, Fla., P. & O. 8S. S. Co..... 12 :00 Jan. 26 
Lv..Key West, Fla., P. & O. S. 8. Co..... b 

Ar..Havana, Cuba, P. & O. 8: 8. Co..... 0 a.m..Jan. 27 
Ar..Miami, Fla., P. & O. 8. 8. Co........ 11:30p.m..Feb. 1 
Lyv..Miami, Fla., Fla. BE. C. R. R........ 12:00 n’n..Feb. 2 
Ar..Palm Beach, Fla., Fla. E. C. R. R... 2:00 p.m..Feb. 2 
Ly..Palm Beach, Fla., Fla. E. C. R. R... 9:00a.m..Feb. 3 
Ar..St. Augustine, Fla., Fla. B. C. R. R.. 6:00 p.m..Feb. 3 
Ly..St. Augustine, Fla., Fla. E. C. R. R.. 1:30p.m..Feb. 4 
Ar..Jacksonville, Fla., Fla. EB. C. R. R... 2:30 p.m..Feb. 4 
Ly..Jacksonville, Fla., Plant System..... 4:00p.m..Feb. 4 
Ar..Savannah, Ga., Plant System........ 8:00p.m..Feb. 4 
Ly..Savannah, Ga., Plant System........ 1:00 p.m..Feb. 5 
Ar. .Charlestoa, 8. C., Plant System..... *4:00p.m..Feb. 5 
Ly. .Charleston, 8. C., Southern Ry.....°12:00 n’t...Feb. 6 
Ar..Columbia, 8. C., Southern Ry....... 5:00a.m..Feb. 7 
Ly..Columbia, 8. C., Southern Ry....... 7:00a.m..Feb. 7 
Ar. .Biltmore, N. C., Southern Ry....... 1:00 p.m..Feb. 7 
Ly.. Asheville, N. C., Southern Ry....... *9:00 p.m..Feb. 7 


Ar..Knoxville, Tenn., Southern Ry...... 1:00a.m..Feb. 8 
Lv. .Knoxville, Tenn., Southern Ry......10:00a.m..Feb. 8 
Ar..Jellico, Tenn., Southern Ry......... 12:15 n’n..Feb. 8 
Lv. .Jellico, Tenn., L. & N. R. R......... 12:25 n’n..Feb. 8 
Ar. . Louisville, Ky., L. & N. Ry.......... 7:00p.m..Feb. 8 
Lv. .Louisville, Ky., Penn. Lines......... 7:30p.m..Feb. 8 

r..Indianapolis, Ind., Penn. Lines...... 10:30 p.m..Feb. 8 


*Central time. °Hastern time. 


The Excursionists. 


J. A. Kenney and wife, Converse. 

L. G. Murphy, Converse. 

8. 8.Carrell, Hartford City. 

Charles Becher, Indianapolis. 

G. C. Harwood and wife, Marion. 

D. Studabaker and wife, Decatur. 

R. B. Allison and wife, Decatur. 

W. C. Bierhaus, Vincennes, 

Julius Wocher, Indianapolis. 

C, A. Wallingford, wife and son, Indianapolis. 
Mrs. L. Murray, Toledo, Ohio, 

Franklin Vonnegut and wife, Indianapolis. 
Charles L. Hartman and wife, Indianapolis. 
Joseph Hulley, Marion. 

R. E. Boyd, South Bend. 

W. R. Boyd, South Bend. 

C. B. Green and wife, South Bend. 

F’. A. Miller and wife, South Bend. 

J. W. Emison, Vincennes. 

C, Speigle, Shelbyville. 

wt ie Shelbyville. 

- O. McKinney and wife, Piper City, Ill. 
M. A. Dilts, Winamac. i. ” 
W. Sable, Winamac. 

Charles Frank, Mishawaka. 

Fred Schott, Thornsburg, Iowa. 

G. Conradt, Peru. 

H. W. Davis, North Salem. 

C. Button, Traders Point. 

J. B. Long and wife, Indianapolis. 

F. Garshwiler and wife, Franklin. 
John Garshwiler and wife, Franklin, 
Miss Lizzie Hazlett, Franklin. 

. B. Vawter, Franklin. 

I’. E. Sheldon and wife, St. Louis, Mo. 
J. D. Donnell, Greensburg. 

Miss Emma Donnell, Greensburg. 

C. C. Cartwright and wife, Portland. 

J. C. Armfield and wife, Portland. 
Thad Whitmen, Goshen. 

Mrs. H. R. Whitman and two sons, Goshen. 
J. A. Hindmans, Hartford City. 

Miss Daisy Cornwell, Hartford City. 
W. H. Winnie, South Bend. 

R. K. Willman, South Bend. 

Joseph Burns, Montezuma. 

Miss Elizabeth Smith, Hartford City. ’ 
Miss Cynitna Smith, Hartford City. 

R. L. Lacock, Indianapolis. 

Frank H. Keller, Indianapolis. 

A. H. Burkert, Gasport. 

I. 8. Evans, Salem. 

Sam Adler and wife, South Bend. 

Mrs. D. M. Parry and daughter, Indianapolis. 
Louis Newberger, Indianapolis. 

M. H. McGregor, Detroit, Mich. 
William Warner and wife, South Bend. 
B. Baker, Anderson. 

Annetta Mount, Indianapolis. 

G. W. Kremer, Louisville, Ky. 

8. 8. Parry and wife, Indianapolis. 

I’. M. Heck, Kokomo. 

Dr. M. F. Curryer, Logs og 

B. C. Booker, Zanesville, Ohio. 

B. E. Sa gh and wife, Zanesville, Ohio. 
J. H. Vagin, Indianapolis, 

J. BE. McEndarfer, South Bend. 

R. E. Espringster, Indianapolis. 

C. Patton, Indianapolis. 

Walter Wilkium, Peru. 

J.C. Leonard, Hartford City. 

H. Anderson, Hartford City. 

Joseph Burris, Montezuma, 

R. P. Shanklin and wife, Pendleton. 
Charles Pearson, Pendleton. 

John M. Cooper, Pendleton. 

J. H. Metz, Pendleton. 

Charles Barnabee, Greencastle. 

T. T. Gaisser, Troy. 

H. L. Menaugh and wife, Salem. 

B. BE. Gregory, Zionsville. 

L. H. Mull, Manilla. 

George Whiman, Manilla. 

G. W. Gross, Manilla. 

Mrs. Robert Hemineral, Louisville, Ky. 
Mrs. Manzy, Louisville. 

Mrs. Griffith, Louisville. 

Miss Gill, Muncie. 

Louis Baker, Peru. 

L. H. Wallace, Washington, Iowa. 

R. M. Atherton, Anderson. 

S. E. Perkins and wife, Indianapolis. 


INDIANA CONVENTION NOTES. 


One of the prominent visitors at the meeting was A. 

J. Neimeyer, of the Monarch Lumber Company, St. 
Louis, Mo. Mr. Neimeyer is part proprietor of the 
new lumber yard of the Mass-Neimeyer Lumber Com- 
pany in Indianapolis, which by the way is a model 
plant. 
; L. L. Barth, vice president of the Edward Hines 
Lumber Company, Chicago, and two of the company’s 
traveling representatives, Messrs. Hunnell and Ripley, 
did the honors for that big concern. During the meet- 
ing they presented their friends and customers with a 
useful and convenient celluloid tape measure. 

George W. Eichholtz, representing the Southern 
Cypress Lumber Selling Company, Limited, was on hand 
with samples of dressed cypress and plenty of circulars 
and got many of the dealers interested in his specialty. 
Mr. Eichholtz is taking hold of the cypress business 
with his usual energy and has associated with him his 
son, C. V. Eichholtz. 

M. Gangwer, one of the well known retailers of In- 
diana and an old subscriber of the LUMBERMAN, oper- 
ating as the Clinton Lumber Company at Mulberry, Ind., 
says that his trade the past year has been first class. 
Mr. Gangwer has both a saw mill and a planing mill 
running in connection with his retail yard. His saw 
mill cuts oak, sycamore, poplar, elm and ash chiefly for 
the local trade. He also manufactures and disposes of 
considerable wagon stock. 

E. C. Groesbeck, representing the Stearns Company, of 
Grand Rapids, Mich., was in attendance at the conven- 
tion and was warmly greeted by his many old friends 
among the salesmen’s fraternity and in the retail trade. 
W. L. Reeder, a new man in the Indiana territory repre- 
senting the same company, was also a visitor and had 


the pleasure of meeting many of Mr. Groesbeck’s old 
friends through that gentleman’s courtesy. The com- 
pany, Mr. Groesbeck says, is having an excellent demand 
for stock of all kinds, with that for hemlock showing a 
marked revival. 

James C. Cowan, the long time representative of the 
Yellow Poplar Lumber Company, of Coal Grove, Ohio, 
was present at the session. Jim has been an invalid 
for nearly a year and a half, but is now practically 
recovered and looks much like his old self, all of which 
1s a source of great gratification to his large circle of 
friends in the retail trade and among the travelers. 
He says there is a big demand for poplar in all grades. 

Chapin L. Barr, manager of the sales department of 
the M. B. Farrin Lumber Company, Cincinnati, Ohio, 
and William H. Matthias, the company’s Indiana travel- 
ing hustler, were on deck throughout the session preach- 
ing the new dispensation on dak flooring. They made a 
big bunch of converts. Matthias says that he had taken 
orders in every conceivable way, as he supposed, until 
Tuesday, when he took an order for a car of flooring 
on the dinner menu card at the Grand. This was a 
new experience in his young life. 

J. H. Lindsay, of the wholesale lumber firm of Lindsay 
& Hamilton, of Pittsburg, Pa., was an unexpected 
visitor at the convention—unexpected to himself as 
well as to his many friends in the trade who were 
present. He came to Indianapolis on other business 
and was pleasantly surprised when he arrived there 
that there was a retailers’ meeting on. 

Henry A. Sellen, manager of the Chicago branch of 
the Morgan Company, of Oshkosh, and Ernest C. Leam- 
ing, Indiana representative of the concern, were promi- 
nent among the mixers. 

The Foster-Munger Company, of Chicago, was ably 
represented by W. W. Hobson, who covers the Hoosier 
state for the concern. 

L. H. Dodd was the efficient ambassador of the True 
& True Company, of Chicago, of “good door” fame, 

John A. Gauger was there in the interest of the well 
known Chicago firm bearing his name. 

E. H. Greer, representing the American Lumber 
Company of Wisconsin, with headquarters in Chicago, 
kept the interests of his well known concern at the 
fore during the convention. 
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SAVANNAH COASTWISE TRADE. 


SAVANNAH, GA., Jan. 20.—So favorable has the de- 
mand: for all grades of Georgia pine been during the 
past few weeks that it is the current belief here that 
at the meeting of the Georgia Saw Mill Association, to 
be held at Tifton tomorrow, prices will be advanced $1 
a thousand on all grades. This is the program as stated 
by a leading lumberman here, and there is every reason 
for believing it will be carried out. The Savannah repre- 
sentatives will advocate it. 

Since the holidays lumbermen have been greatly 
pleased with the steady improvement in conditions, due 
to the demand for lumber from Baltimore north. Orders 
are coming here for it for the building of mills, factories, 
railroads, trestle and tunnel work, homes and, in fact, 
all branches of structural work. As an evidence of what 
the demand really is, every mill in Georgia has orders 
ahead for thirty to ninety days. A large mill man 
stated that a letter from his traveling man today told 
that every mill he had visited so far this month bas 
orders that will keep it going at least sixty days, and 
some longer. As good luck has it, the mills are not 
troubled this year as they usually are for labor, and for 
this reason are enabled to keep going at full time and 
capacity. That they are not short of labor is probably 
due to the fact that the mills are not clashing with 
naval stores operators this year as they did last, when 
at this season the naval stores men were in the midst 
of their work. ‘This season the winter was favorable 
for gathering their crops and spring finds all boxes 
cleaned and the operators ready for the new season, 
which will open April 1. 

The question of standards on cars being provided by 
the railroads instead’ of lumbermen, which is to be 
brought before this congress, is being discussed locally. 
At the Memphis convention it was decided by resolution 
to make it an issue for the national association, and with 
a solid movement local lumbermen believe the roads 
will be required to furnish suitable cars for the ship- 
ment of lumber. 

During the past week moderate shipments of lumber 
were made. Several large cargoes are being loaded, 
however, and the coming week will likely witness large 
exports. <A large fleet of schooners is bound here. 
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Crary-Swindell. 


The AMERICAN LUMBERMAN Is in receipt of an invitation to 
attend the marriage of Miss Edna Berry Swindell and 
Nathan Newkirk Crary, both of Beaumont, Tex., at St. 
Mark’s Episcopal church in that city January 29. Mr. Crary 
has been for some time sales manager of the Texas Tram & 
Lumber Company, which, as is well known, is one of the 
more important of the companies which have now been con- 
solidated in the Kirby Lumber Company. Miss Swindell is 
an accomplished and charming young woman who for some 
months has been a valuable member of the Texas Tram & 
Lumber Company’s office staff. 





McGuire-Palmer. 


Miss Louise Palmer and J. F. McGuire were wedded on 
January 8 at Shenandoah, Iowa, and will make their home 
in New York city, the — place of residence. The bride 
is the daughter of A. Palmer, of George Palmer & Co., lum- 
ber merchants of Shenandoah. 
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INDIANA HARDWOOD LUMBERMEN. 


a ee i 
Fourth Annual Session at Indianapolis —Prof. Freeman’s Strong Paper on Forestry —Old 
Officers Nearly All Re-Elected— Preparing for the Revision of National Hard- 
wood Rules— A Large Attendance Urged at the May Meeting. 





INDIANAPOLIS, IND., Jan. 21.—The fourth annual meet- 
ing of the Indiana Hardwood Lumbermen’s Association 
was held in the parlors of the Grand hotel today. 
President Burkholder called the members to order at 
11:30 a. m. The attendance was not quite as large as 
had been anticipated, but was swelled later in the day 
by the arrival of many from the surrounding towns and 
cities. 

The minutes of the meeting held at Indianapolis on 
January 17, 1901, were read by Secretary J. M. Pritch- 
ard and were upon motion adopted. Supplementary to 
an informal report by the secretary, he announced that 
the present membership of the association was sixty- 
four, as against forty-two last year, a gain of over 50 
percent. 

Advices from Absentees. 


A number of letters from members, invited guests 
and others were read, among them being one from Theo- 
dore Fathauer, of Chicago, chairman of the committee 
on revision of the rules of the National Hardwood Lum- 
ber Association, in which he stated that the committee 
deemed it inadvisable to grant personal hearings to all 
those desiring to recommend changes in the inspection 
rules, but would suggest that they put their views in 
writing and send them to the committee, who would 
give them due consideration. 

Another letter was from Eugene F. Perry, of New 
York, secretary of the National Wholesale Lumber Deal- 
ers’ Association, in which he regretted his inability to 
be present at the meeting in response to the invitation 
of the association, pressing official business preveriting it. 

F. W. Vetter, of the Empire Lumber Company, Buf- 
falo, N. Y., wrote a letter of regret, stating that the 
stockholders of his company were to hold a meeting on 
January 21, which would prevent him from being pres- 
ent. 

C. L. McConnell, of the Prewitt-Spurr Manufacturing 
Company, Nashville, Tenn., in a letter regretting his 
attendance, stated that in his opinion the most im- 
portant question to come before the association was, that 
of inspection. He reported trade conditions as never 
having been better in all his experience as a lumberman. 

Letters of regret were also received from Col. W. B. 
Dutton, of Racine, Wis.; Franklin H. Smith, of St. 
Louis, president of the National Hardwood Limber As- 
sociation; M. B. Farrin, of Cincinnati; Surveyor Gen- 
eral M. M. Wall, of Buffalo, of the National Hardwood 
Lumber Association, and A. R. Vinnedge, of Chicago, 
secretary of that body. Mr. Vinnedge suggested to the 
members of the Indiana association that it would be a 
good idea for them at this meeting to make arrange- 
ments for transportation to the annual meeting of the 
National Hardwood Lumber Association to be held in 
St. Louis, May 15, 

Mr. Reeves, with R. B. Wheeler & Co., Philatelphia, 
sent a letter thanking the association for his election 
to honorary membership and expressing regret that he 
could not be present at this session. 


The National Association Meeting. 


C. H. Barnaby, of Greencastle, Ind., moved that a 
committee of three members of the association be ap- 
pointed to arrange for railroad rates and hotel accom- 
modations for members wishing to attend the National 
meeting at St. Louis in May; also that the committee 
consider it an important part of its duties to endeavor 
to induce a full representation of the members at this 
meeting. 

This motion being carried, the chair appointed the 
following: W. W. Knight, Long-Knight Lumber Com- 
pany, Indianapolis; John W. Clark, J. W. Clark & Cc., 
Indianapolis, and Guy E. Hawkins, Central Lumber Com- 
pany, Indianapolis, as such committee. 

Messrs. Barnaby, Stimson, Swain and others made 
some interesting remarks concerning inspection and the 
necessity for the members to act as a unit and work 
enthusiastically in obtaining a revision of the rules. 

The secretary reported the illness of the treasurer, 
W. S. Wickard, of Indianapolis, so that no report of 
the condition of the treasury could be made. He said, 
however, that the association had about $50 in the 
treasury and no indebtedness. 

Recess until 2 p, m. 


AFTERNOON SESSION. 


The convention was called to order promptly at 2 
o’clock in the afternoon. The chair announced the first 
order of business to be the paper by Prof. W. H. Free- 
man, of the Indiana State Forestry Board. Prof. 
Freeman’s paper was as follows: 


The Relations of Forestry and Lumbermen. 


The forestry question which is now being introduced and 
agitated in the most vigorous manner that it can under 
existing opportunities should interest no class of industrial 
people more than the lumbermen. They must look to the 
forests as the source of lumber to carry on their business. 
In dealing with the subject of forestry in its relations to 
~ ce I call attention to the following facts of conces- 

on: 

1. That the lumber business is a large, important and 
legitimate one. 

2. That every improved and conservative method of using 
the timber in the mills will further the lumber industry. 

8. That the present method of handling timber in the for- 
est for timber is very wasteful and destructive. 

4. at the present method is opposed to continuous forest 
management on timber tracts. 


5. That communities have interests in the perpetuity of 
forests and their conservative use. 

6. That the timber conditions in Indiana and elsewhere 
demand a more rational method in handling the forests for 
lumber. 

7. That forest owners and Jumbermen as a rule do not 
understand that it pays better to protect a good forest in 
harvesting the timber crop than to destroy it. 

8. That a knowledge of how to handle a fore 
not generally known or, if known, is not regarded. 

9. That community interests and lumber interests, as now 
conducted, are in dual relation. 

These concessions are facts which will admit of no suc- 
cessful contradiction. The enormity of the lumber industry 
is evident from the following statistics for the United 
States: The annual consumption of wood in the United 
States is 25,000,000,000 cubic feet. Of this amount 40,- 
000,000,000 square feet is made into board lumber; 500,- 
000,000 cubic feet for railroad car construction, and a like 
amount for fencing material. It is estimated that the an- 
nual consumption of wood is 350 cubic feet per capita. As 
for Indiana, exact statements cannot be given, but good, 
reliable inferences may be drawn. Indiana a few _ years 
ago, according to the United States census, ranked fifth 
in the production of lumber. In 1898 the last partial 
statistics showed that 273,516,690 feet of lumber were 
sawed from the different varieties of timber in the state. 
I am told by lumbermen, in conversation, that the past 
year has been one of the largest in the lumber output, so 
that for Indiana the lumber business is still very great. 

It is admitted, truthfully, that the improved methods of 
handling the timber, so far as sawing it with the least 
waste is concerned, leave little chance for improvement in 
most mills of any considerabie capacity, but the great de- 
struction and waste come in the handling of the timber 
in the forest. A visit to a tract of timber that has just 
been cut for lumber will show no signs of an attempt at 
economy in the saving of the young timber. It would be 
hard to find an example of more absolute destruction. The 
young growing timber is not regarded in falling the timber. 
It is cut and slashed for every conceivable convenience of 
handling the saw timber, both in cutting and handling. In 
many instances if the young timber had been carefully pro- 
tected and let grow, in a very few years another good crop 
might have been harvested, as great or greater in value 
than the one removed. No attempt is made or even consid- 
ered of continuing the tract in timber and it is burned off 
and put into agriculture. 

This absolute disregard for the right conversion of the 
timber and a failure to perceive that it would have paid 
better to have protected the forests in harvesting and con- 
tinuing the forest tracts has brought us face to face with 
timber scarcity and damaged community interests of agri- 
culture as well as that of lumbering. The lack of the 
knowledge of these things at a time when they might have 
been guarded has put community interests and lumbering 
in dual relation and forestry has for its purpose the arbi- 
tration of these interests. 

You as lumbermen know more of the conditions of timber 
supply in Indiana than I. You as actual dealers know 
of its scarcity in reality; but I am satisfied the following 
facts must be admitted: 

1. That the large virgin poplars, walnuts, ash, oaks and 
cherry no longer exist in abundance to be purchased at any 
price in the hardwood districts. 

2. Trees are now anxiously bought at fancy prices which 
twenty years ago would not have been considered for fuel. 

3. That regions abandoned as sawed up twenty years ago 
now have extensive mills and lumber traflic from the second 
crop to its almost complete exhaustion in the community. 

4. That a large quantity of the finest hardwood timber 
is now imported in log form into the state and sawed or 
the lumber is imported. 

5. That the greatest competition exists in every locality 
of timber supply outside the state as well as in it. 

6. That so long as you have the cash and can offer enough 
you can buy except in very rare instances. 

I do not care to submit any more of these facts for your 
consideration. You may = truthfully that you have no 
trouble in getting all the timber you want; but the ques- 
tion is, how many years from now will you be able to get 
it?) When every year sees vast areas of timber exhausted 
and put into agriculture and no attempt made to replant 
and cultivate, can it be possible that the end will never 
come? When less than 100 years has consumed 17,100,000 
acres of the finest hardwood timber from our state, how 
long will the 1,500,000 acres left last? Prophecy based on 
past facts tells us that at the present rate, if no attempt 
is made at replenishment, the timber supply in the United 
States will last only sixty years. Such statements are not 
myths. In this country of progress, demand and con- 
sumption of every commodity are on the increase. Unless 
there is a change in the methods of timber dealings and 
an effort at replenishment made the timber supply must 
give out and the lumber business will be a thing only to be 
remembered. 

It is for the prevention of the abuses of forests and the 
building up of right sentiments and inclinations that forestry 
was instituted. It is in these capacities that the relation 
of forestry to the lumbermen is found. 

The law creating the board and forestry department has 
defined the duties in a very general way. ‘The duties stated 
as embodied in the law are: ‘To collect, digest and classify 
information respecting forests, timber lands, forest preserva- 
tion and timber culture, and to recommend plans for doing 
these things. The law further states that the board shall 
recommend plans and methods for the establishing of state 
forest reserves, and so far as practicable give out informa- 
tion on all the above phases of timber knowledge to asso- 
ciations and meetings of timber dealers, woodworkers, farm- 
ers and engineers of maintenance of way of railroads. 

From the points of duty, as stated in the law governing 
the board, the relation of forestry to lumbermen is a direct 
one. Timber promotion is the dominating element of duty. 
In most of these directions of duty the board is hampered 
in the execution, but better equipment and means will come 
when time reveals the necessity. The things which to my 
mind should receive attention first, because of their relation 
to lumbermen, are the following: 

1. Information should be collected and classified regard- 
ing the present forests so that people may know the real 
conditions in the state. : 

; rigid movement, legally, should be made to con- 
serve and rightly use the present timber in the state. 

8. An urgent movement should be made to perpetuate 
the present timber areas by cultivation and rep anting, 
especially so in those parts of the state where the timber 
has become mest exhausted. 

4. The waste lands of the state should be planted in 
timber of the most valuable kinds suited to their soil and 
moisture adaptations. 

5. The state should make wanton destruction of timber 
a misdemeanor punishable by law equal to the punishment 
meted out to offenders of our game and other natural re- 
xo should afford é 

a e state should afford opportunities for rightly fos- 
tering the timber lands in it by the establishment and 


rightly is 


ownership of state forest reserves where intelligent for- 
estry may be executed and the results given out to the 
people for their better knowledge and benefit. 

7. Land owners should be required by statute to keep 
and cultivate a fractional part of their estates in timber 
and to retain the same up to a given standard in numbers 
per acre. 

8. The state should have legal powers in the hands of 
forest officers to enforce laws for the betterment of timber 
— to rebound in their general effects to the state’s wel- 
are. 

These suggestions may seem out of the question and 
unreasonable, but other nations of people who have in their 
past history been as lax as we in the conservation of their 
timber lands have been compelled for their general welfare 
to accomplish the things here mentioned and even by a 
much more extended and stricter policy than here outlined. 
They have also found it wise that they did so. 

We as a state are now in the most prime condition to 
accomplish a great work in forestry which, if delayed, will 
mean much greater outlay, effort and time to accomplish, 
In the state are sufficient timber areas, if proper treat- 
ment is compelled, to insure the state against a timber 
famine for the future. The present forests are in shape 
to be cultivated easily because of the excellent stock of 
seeds and young trees they afford. Rightly used they will 
furnish a continuous supply of good timber to the lumber 
trade equal to the present output. But unless this is done 
a timber famine must come to us as it has come to others, 
It may be in the future beyond our vision of time, but it 
must and will come unless a change takes place. 

I think I may sum up the whole relation of forestry to 
lumbermen in the following statements, which outline the 
policy to be followed by the department in its work: 

1. To promote in the best way the present timber lands 
in the state by insisting that they be conserved, cultivated 
and used in the right way. 

2. To promote the planting of the waste lands in the 
state to timber of the most valuable commercial kinds 
suited to them in their soil and moisture conditions. 

3. To have land owners plant and cultivate new forest 
areas for economic uses as an auxiliary to the saving of the 
present timber areas. 

4. To recommend and induce such legislation as _ will 
insure a better respect for timber and timber promotion 
throughout the state. 

5. To stand as a bureau of information in the best sense 
for all the phases of such as is set forth in the law creating 
the board. 

In the doing of these duties it asks the united support 
of the Indiana Hardwood Lumbermen’s Association and 
every other intelligent organization in the state. 

‘the address of Prof. Freeman was received with 
rmurked attention and upon its cor.clusion Mr, Stimson 
moved that the suggestions contained therein be adopted 
as the views of the Indiana Hardwood Lumbermen’s 
Association. 

Mr. Freeman having invited discussion regarding his 
paper, Mr. Strode took the floor. He thought that 
hardwood men as a rule sympathized with the purposes 
of the forestry people, but that hardwood manutacturers 
would not regard it as a profitable undertaking as indi- 
viduals to grow timber but would find it a better paying 
proposition to clear the land and use it for agricultural 
purposes, the land being too valuable to be utilized in 
the development of forestry. In this view he was sup- 
ported by Mr. Stimson, who thought that such enter- 
prises could be more properly fostered by the state or 
the general government, but did not regard it as prac- 
ticable for lumbermen to attempt to earry out the prin- 
ciples of forestry. 

M. M. Hardin, of Kirklin, Ind., supported Prof. 
Freeman’s views in a most earnest and convincing speech 
and thought it was high time that the lumbermen of 
Indiana and of the country gave their unqualified in- 
dorsement and support to anything that would preserve 
the forestry resources of the country. His sentiments 
evidently met with the hearty approval of the audience, 
as when he finished he received generous applause. 

The question being put on the adoption of Mr. Stiin- 
son’s motion, it was carried unanimously. 


Election of Officers. 

The chair announced the next order of business to be 
the election of officers to serve the ensuing year. Mr. 
Knight moved that President Burkholder be re-elected. 
That gentleman stated that he did not wish td be chosen 
again for president, having already served two terms, 
and thought the honor should be accorded to somebody 
else, but his objections were overruled. Mr. Stimson was 
called to the chair and upon motion the secretary was 
instructed to cast the unanimous ballot of the associa- 
tion for Mr. Burkholder for president. 

In like manner, J. V. Stimson, of Huntingburg, was 
elected vice president and J. M. Pritchard, the present 
incumbent, secretary. 

For treasurer, Charles H. Barnaby, of Greencastle, was 
declared the unanimous choice, ; 

The following were chosen directors: B. F. Swain, 
Seymour; Henry Maley, Edinburg; J. C. Wood, Muncie. 


Revision of National Rules. 

The question of the revision of the National inspection 
rules was again informally discussed. Mr. Stimson 
urged that all the members of the association write per- 
sonal letters to the inspection committee of the National 
Hardwood Lumber Association, in which they should 
clearly set forth their ideas as to the revision of the 
rules. He also dwelt on the necessity for a large attend- 
ance of the members of the Indiana association at the 
annual meeting at St. Louis in May. Remarks of similar 
import were also made by Messrs. Strode and Pritchard. 

A vote of thanks was unanimously tendered the man- 
agement of the Grand hotel for courtesies extended, p.i.st 
and present, ; 

There was some discussion of the time of the next 
meeting, the sentiment being that the date should be so 
fixed as to not conflict with the meeting of the Indiana 
retailers. While no vote was taken, it seemed to be 
understood that next year the meeting be fixed for a 
day earlier than that of the retailers’ annual. 

On motion the meeting adjourned to the next annual 
in January, 1903. 


THOSE PRESENT. 


J. M. Pritchard, tone ent Lumber Co., Indianapolis. 
A oo Woodbury, Long-Knight Lumber Co., Indianapolis. 


Hardin, Hardin Bros., Kirklin. 
BR. B. Roberts, Walnut Lumber Co., Indianapolis. 
Roy Burkholder, J. P. Walter Lumber Co., Crawfordsville. 
. Stimson, Huntingsburg. 
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w. A. Bennett, Bennett & Witte, Cincinnati, Ohio. 

James Buckley, Brookville. 

H. E. Christian, Indianapolis. 

J. A. Hillenbrand, Hillenbrand & Mitchell Co., Batesville. 

W. J. Roach, Indianapolis. 

Frank M. Platter, North Vernon Pump & Lumber Co., 
North Vernon. 

W. W. Wilcoxon, Gwynneville. 

O. K. Palmer, G. H. Palmer, Sheridan. 

G. H. Palmer, Sheridan. 

Ear! Markley, Indianapolis. 

S. Burkholder, J. P. Walter Lumber Co., Crawfordsville. 

H. M. Nixon, H. M. Nixon Lumber Co., Ghicago, III. 

B. F. Swain, D’Heur & Swain Lumber Co., Seymour. 

R. L. Walkley, Crosby & Beckley Co., New Haven, Conn. 

Frank P. Euler, Crosby & Beckley Co., Evansville. 

J. W. Clark, J. W. Clark & Co., Indianapolis. 

c. J. Roach, D’Heur & Swain Lumber Co., Seymour. 

J. Watt Graham, Graham Lumber Co., Cincinnati, O. 

Guy B. Hawkins, Central Lumber Mfg. Co., Indianapolis. 

Cc. D. Strode, Hardwood Record, Chicago, Ill. 

W. E. Barns, St. Louis Lumberman, St. Louis, Mo. 

L. E. Fuller, AMPRICAN LUMBERMAN, Chicago, IIl. 

J. C. Wood, J. C. Wood Co., Muncie. 

BE. A. Swain, Bennett & Witte, Cincinnati, O. 

Henry Maley, Edinburg. 

W. W. Knight, Long-Knight Lumber Co., Indianapolis. 

Cc. H. Barnaby, Greencastle. 


CALIFORNIA. 


FROM THE GOLDEN GATE. 


San Francisco, CAL., Jan. 18.—Statistics of redwood 
shipments from the northern mills for 1901 show the 
largest business in redwood that has been done. Those 
for December were the largest of the year, beating 
November by almost 3,000,000 feet, and were almost 
double those of January of that year. Of the total 
shipments 9,803,516 feet, or something less than a third, 
were from Mendocino county; the rest from Humboldt 
and Del Norte. Most of the Mendocino lumber was for 
the San Francisco market, of whose supply Mendocino 
shipped almost one-half. Shipments of redwood from 
the northern mills for the past eight years compare as 
follows: 








Year Feet. Year Feet. 

cl ee 157,544,080 Re ciceeacees 188,871,500 
IS areie'5. Se ee 207,251,928 ff SRP ro 217,706,464 
, See 165,894,888 2 ee 209,001,022 
BOUT nace saeces 203,595.250 BOON iedieeee tx 244,219,452 


These figures tell their own story. The demand for 
redwood has increased nearly 60 percent during the last 
eight years and the price has advanced as it could not 
not have done under the old order of things. The in- 
crease in shipments has been great in every direction, but 
especially so to southern California, Australia and 
South America. To southern California it has exceeded 
62 percent, to South America it increased more than 5 
to 1, to Australia about 40 percent. The increase to 
Central America and the Hawaiian islands was com- 
paratively slight, while to Oregon and Washington it 
nearly doubled. Particulars of shipments for 1901 are 
as follows: 





Destination. Feet. 
eee eee eee ee 142,289,078 
DOSEN CRON s i ckceks ewceccscneeeseed 62,573,820 
Oremon GN WAGRIMSIOR, «0.02 ccccccovticdescece 1,999,229 
Mexico and Central America........ssecccsees 2,638,847 
PWR JOUR Se cccies eccedeeeeeces cd cens 9,473,923 
eer meee ee rr 5,899,979 
FO Ee re Mer Tr CT Te 18,434,081 
Ce Se Po errr rrr rer eer ee 910,495 

SO ccd. actrees iweete. ceNn newer nees 244,219,452 


The total cut of redwood in the state may be esti- 
mated from these figures when there is added the con- 
sumption in the producing countries and the production 
in counties south of San Francisco—San Mateo, Santa 
Cruz and Monterey. The former is estimated at 24,- 
438,607 feet; the latter at 15,000,000 feet. This would 
make a total for 1901 of 283,658,059 feet, or almost 300,- 
000,000. To this must be added 400,000,000 shingles be- 
sides shakes, posts ete. 

Arrivals of lumber at San Francisco by sea for the 
week ending January 16 were 10,498,000 feet, of which 
6,261,000 feet were Oregon pine and 4,237,000 feet red- 
wood. With these came also 3,920,000 shingles. 

Redwood manufacturers are to have a meeting at an 
early day to modify present methods of tallying and 
grading. The present unsatisfactory custom is to ship 
from the mills to retail yards in San Francisco and 
southern California, where it is tallied and graded by 
surveyors. Manufacturers will insist on thorough tally- 
ing at the mills hereafter and will have a head sur- 
veyor secure a uniform grade at each mill. 

C. A. Hooper & Co. have bought 1,000,000 feet of 
rough clear redwood for April and May delivery for ship- 
ment to the United Kingdom. Sales of redwood for for- 
eign shipment, spring delivery, are being made at $20 
f. o. b. mill, about $3 advance over six months ago. 
Foreign demand is increasing and representatives here 
of foreign houses are getting ready to contract for de- 
liveries later in the spring. 

Owners of yards making eastern shipments are pre- 
paring for a big trade in bevel siding. The demand is 
increasing fast and the yards cannot fill their orders, 
largely because of inability of small mills in Washing- 
ton to fill orders for cedar. 

In addition to lumber and shingle shipments to San 
Francisco in December, Mendocino county shipped 37,772 
railroad ties. 

PPP PP PP PPP PPPPP LPO 

Fake newspapers are very persistent. The Southern 
Review of Commerce, of Louisville, Ky., apparently un- 
conscious of the fact that nearly all of its communica- 
tions to lumbermen of the United States are forwarded 
to the AMERICAN LUMBERMAN, continues to make pro- 
posals for the publication of villianous editorials about 
the aforesaid lumber firms. Incidentally we may state 
that this class of literature goes a long way toward 
filling our waste basket. 


LUMBER EXPORTERS IN CONVENTION. 





Second Annual Meeting of the National Lumber Exporters’ Association at Cincinnati—The 
Clean Bill of Lading and the London Clause Chief Topics—To 
Enlist the Aid of Other Exporters. 





The second annual meeting of the National Lumber 
Exporters’ Association convened at the Grand hotel, 
Cincinnati, Ohio, on the morning of Wednesday of this 
week, January 22. When President Ernest M. Price, of 
New York, ordered the roll to be called there were 
found to be present the following: 

G. A. Farber, Price & Heald, Baltimore, Md. 

Ernest M. Price, Price & Hart, New York. 

BE. Stringer Bogges, Clarksburg, W. Va. 

Robert Wilson, H. S. Wilson & Son, Parkersburg, W. Va. 

C. Frank Ellis, Ellis & Ellis, Baltimore, Md. 

Elliott Lang, secretary National Lumber Exporters’ Asso- 
ciation, Memphis, Tenn. 

W. H. Russe, Russe & Burgess, Memphis, Tenn. 

L. Methudy, St. Louis, Mo. 

Fred Arn, J. M. Card Lumber Co,, Chattanooga, Tenn. 
uw Barber, Illingworth, Ingham & Co., Cincinnati, 


0. 

Walter Quick, M. B. Farrin, Cincinnati, Ohio. 

Max Kosse, K. & P. Lumber Co., Cincinnati, Ohio. 

Leland G. Branning, Ferd Brenner Lumber Co., Chatta- 
nooga, Tenn. 

A. Lendrum, Penrod Walnut Lumber Co., Kansas City, Mo. 

H. N. Saxton, jr., Saxton & Co., Ltd., Knoxville, Tenn. 

George W. Spiegle, G. M. Spiegle & Co., Philadelphia, Pa. 

Among those noticed in the lobby were Col. A. D. 
McLeod, assistant general freight agent of the Cincin- 
nati, Hamilton & Dayton railway, of Cincinnati, and 
T. K. Edwards, lumber agent of the Illinois Central 
railroad of Chicago. 

The sessions of Wednesday were executive, and after 
their close the matters discussed were put into the hands 
of committees for reports on which to base final action 
of the association. The leading subject of discussion 
oa the day was the fight of the association for a 
clean bill of lading from the ocean steamship companies 
and for the abolition of the London clause and other 
similar matters which are a serious handicap to Ameri- 
can exporters. 

Readers of the AMERICAN LUMBERMAN are familiar 
with the suit brought on behalf of the association against 
the Atlantic Transport line to collect the penalties for 
violation of the “Harter” act providing for a clean bill 
of lading. That suit was concluded several weeks ago 
and for the last two weeks notice of the decision has 
been expected, but the meeting passed without any ad- 
vice as to the matter. Members of the association feel 
confident, however, that the decision will be in its favor. 

What especially took the attention of those present 
was consideration of methods of pushing the movement 
against discriminating charges made against many 
classes of goods coming from this side of the water and 
especially against the so called London clause. There 
were at hand congressional documents relating to this 
matter composed largely of matters presented to the 
senate committee on commerce by the National Lumber 
Exporters’ Association in support of a proposed act to 
prohibit any charges other than freight. These docu- 
ments give very full presentation of a matter which 
has had much attention in the AMERICAN LUMBERMAN. 
They showed that the flour manufacturers of Minneapo- 
lis were in line with the lumbermen, and the evidence 
submitted by American exporters was corroborated by 
English evidence including a hearing had before the 
Royal commission on the port of London in June last. 

The act which, at the instance of the National Lumber 
Exporters’ Association in conference with other com- 
mercial bodies, has been introduced in both the house 
and senate, in the former being No. 4,424 and in the 
senate 1,791, reads as follows: 

Bp IT ENACTED BY THD SENATE AND HOUSE OF REPRESENT- 
ATIVES OF THE UNITED STATES OF AMERICA IN CONGRESS 
ASSEMBLED : 

1. That it shall not be lawful for the manager, agent, 
master or owner of any vessel transporting merchandise or 
property from or between ports of the United States and 
foreign ports to insert in any bill of lading or shipping docu- 
ment any clause, covenant or agreement whereby it, he or 
they shall be at liberty to impose on such merchandise or 
property any loading, unloading, landing, weighing, reweigh- 
ing or other charges additional to the rate of freight inserted 
in the bill of lading or shipping receipt. Any and all words 
or clauses of such import inserted in bills of lading or ship- 
ping receipt shall be null and void and of no effect. 

2. at it shall be unlawful for the manager, agent, mas- 
ter or owner of any such vessel to —— upon the merchan- 
dise or property so carried by it, originating in the United 
States, any charge additional to the freight charged thereon 
for lifting, sorting or piling said merchandise or for porter- 
age thereon, in so far as the said lifting, sorting, piling or 
porterage is necessary to the identification of the said mer- 
chandise or property and making proper delivery thereof, but 
any expense or charge for such lifting, sorting, piling or 
porterage shall be borne by the said vessel at its own cost. 

8. That for a violation of any of the provisions of this 
act the agent, Owner or master of the vessel guilty of such 
violation shall be liable to a penalty of $500 for each offense. 
said penalty and costs to be a lien upon the said vessel and 
to be recoverable by, the United States in an action of libel 
instituted in any district court of the United States within 
whose jurisdiction such vessel may be found; and in addition 
to the said penalty the agent, owner or master of said vessel 
shall be Hable to the party upon whose goods such unlawful 
charge is made for the amount of such unlawful charge with 
the sum of $100 added, the said amount and costs to be a 
lien against said vessel, and such vessel may be libeled there- 
for by the said injured party in any district court of the 
United States in whose jurisdiction such vessel may be found. 

4. This act shall take effect from and after the day 
of ————, 190—. 

This act is in a sense supplementary to or amenda- 
tory of the “Harter” act. That act is said to have 
been in actual operation of great value to shipping in- 
terests because it gave them certain advantages while 
they have so far ignored the very things in it which 
were of value to exporters. ; 

It was proposed to enlist the active co-o 
exporters of the United States other than o: 





ration of 
lumber in 


securing the passage of the above act and in furthering 
the work along these lines of the National Lumber Ex- 
porters’ Association. It was pointed out that practically 
every American export interest using the regular ocean 
lines is under the disadvantage of the London clause 
and other unjust and discriminating practices. There 
are some which by the nature of their wares do not 
especially suffer injury but the vast majority of them, 


_ except those who ship in bulk cargo lots, are subject 


to both injury and inconvenience, 

It seems that the London clause and similar means of 
increasing charges to American exporters have been the 
subject of extended consideration abroad and of court 
proceedings. It has been decided, however, that a con- 
tract made on this side is not illegal because it is outside 
of the English law; that is to say, it is extralegal rather 
than illegal. In a certain case the judge said that 
the purport of these clauses is that thereby the con- 
signors say, “We do not know and we do not care what 
may be the terms on bills of lading which may be in 
operation with the various steamship companies which 
may be employed to carry these goods of ours on this 
through voyage, but whatever those terms may be we 
submit to them.” And the judge further said that the 
consignors must take the consequences of that sort of 
largeness of contract. 

As a matter of fact American exporters are at present 
at the mercy of the steamship lines and the enactment 
of a law prohibiting the insertion of such clauses is the 
only way out of the difficulty. It has been said that 
the waiving of the extra charge covered by these clauses 
would increase the rates of freight. That may be so, but 
if so the whole matter will be open and aboveboard and 
the rates are subject to competition, while these clauses 
and other conditions affecting London, Liverpool and 
Antwerp deliveries are not so subject. 

It was proposed therefore that as an aid in carrying 
forward this part of the work representatives of other 
exporting lines should be invited to affiliate with the 
National Lumber Exporters’ Association, which might 
even consent to change its name, dropping lumber from 
its title. This did not seem likely, but when the matter 
was submitted to a committee it considered the advisa- 
bility of recommending that the board of directors be 
enlarged and that one representative be invited from 
the exporters of cotton seed products, one from the ex- 
porters of grain products, one from exporters of pack- 
ing house products and one to represent the exporters 
of machinery. 

On Thursday, in consonance with the recommendation 
of the committee, a resolution was passed making ex- 
porters of packing house, linseed, cottonseed, machinery, 
grain and dairy products eligible to membership. Elec- 
tion of officers resulted in the following: 


President—Ernest M. Price, New York, N. Y. 
First vice president—H. N. Saxton, jr., Knoxville, Tenn. 
Second vice president—John L. Alcock, Baltimore, Md. 
Treasurer—Richard W. Price, Baltimore, Md. 
General counsel—John J. McKelvey. New York, N. Y. 

* Secretary and traffic manager—LHlliott Lang, Memphis, 
en 


n. 
Transportation committee—-W. H. Russe, Memphis, Tenn. 

Arbitration and complaint committee—L. Methudy, St. 
Louis, Mo. 

Directors for three years—A. Lendrum, Kansas City, Mo.; 
George M. Spiegle, Philadelphia, Pa.; Thomas Powell, New 
Orleans, La. ; Ferd Brenner, Chattanooga, Tenn. 

The convention adjourned to meet in New Orleans, 
January 21, 1903. 


Notes. 


Jesse W. Thompson was much missed. It was ex- 
plained that an interesting event was momentarily ex- 
pected to occur in his family, and between meetings 
several toasts were drunk to the house-of Thompson. 

The various concerns which are united by the interest 
in them of John Penrod were ably represented by Alec 
Lendrum, of Kansas City, and Max Kosse, of Cincinnati. 
In the meantime those present took advantage of Pen- 
rod’s absence to tell any quantity of good stories at his 
expense. 

The “K & P Lumber Company” is a name which 
always excites curiosity. The recognized interpretation 
of the “K & P” is “Kosse & Penrod,” but the short 
form is the legal name of the corporation. The Cincin- 
nati institution does an excellent business and has a 
large export trade. 

Harry N. Saxton, jr., of Knoxville, is one of the 
most popular men in the Exporters’ association as well 
as being one of the heaviest shippers of American hard- 
woods to the ports of Great Britain and the continent. 
When Saxton got there the meeting was ready to pro- 
ceed. 

Around the dining tables and at other places of re- 
freshment the air was full of remarks such as “Whea 
I was in Paris,’ “On my way to Antwerp,” “When I 
was in Liverpool I saw” ete. The hardwood exporters 
are all great travelers and there were but two or three 
present who had not crossed the Atlantic a number o* 
times. 

T. K. Edwards, lumber agent of the Illinois Central, 
had his hands full explaining the car shortage and why 
his road could not always furnish cars just when wanted 
or move them as promptly as shippers thought desirable. 
But the conclusion invariably was that any trouble 
was not the fault of Col. Edwards. 
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The Record. 


Alabama. 

Avondale—The Reynolds Lumber Company has engaged 
in the saw mill business. 

Birmingham—W. C. Fellows has recently engaged in the 
yellow pine business. 

Mobile—The Alabama Lumber Company has_been_ incor- 
porated with capital stock of $50,000, by E. Downing, of 
Brewton, and W. A. Hill, of Mobile. 

Pollard—The Lindsey Lumber Company has been incor- 
porated with capital stock of $10,000. 

Arkansas. 

Corning—The M. Weed Lumber Company has been incor- 
porated with capital stock of $15,000. 

Delight—The Vaughn Creek Lumber Company has estab- 
lished a saw mill. 

Eagleton—The Harris Lumber Company has filed articles 
of incorporation ; capital stock, $50,000. 

Garner—J. H. Greer has sold out saw mill. 

Harrison—The Arkansas Post & Lumber Company has 
incorporated. 

Jonesboro—Johnson, Berger & Co, have incorporated with 
capital stock of $30,000. 





Upland—The Summitt Lumber Company has _ removed 
its main office to Fullerton Building, St. Louis, Mo. 
California. 


Elmhurst—F. Dahl moved to Oakland January 1. 
San Francisco—Hamlin I’. McCormick & Co. have engaged 


in the lumber business. 
Colorado. 
San Jacinto—Martin Meier has sold out to A. Scherman. 
Georgia. 
Geneva—J. W. Favors & Co. are out of business. 


Savannah—-J. J. Cummings has sold out to the Chattahoo- 
chee Lumber Company. 
Idaho. 


Coeur d’Alene—The Coeur d’Alene Lumber Company has 
sold out to the Largey Lumber Company. 

Pocatello—The Weeter-Bistline Lumber Company has been 

eceeded by J. B. Bistline. 
ast. pt ~The St. Anthony Building & Manufactur- 
ing Company has incorporated with capital stock of $25,000. 

Priest River—The White Pine Lumber Company has been 
organized by Thomas Downs, HB. Ansted and A. V. Brad- 
rick, formerly of Connersville, Ind., who will erect a mill. 

Iinois. 

Allerton—William H. Morris has been succeeded by Mor- 
ris Bros. 

Chicago—The Gray Lumber Company is reported dis- 
solved.——-The Garden City Wrecking & Lumber Company 
has been incorporated with capital stock of $2,500. 

Hampton—Reeve & Beebe have sold out to T. 8. Cart- 
wright & Son. 

Irene—Neff & Houdershell 
Houdershell & Son. 


have been succeeded by E. 


Makanda—J. H. Bradley has engaged in the lumber 
business. 

Springgrove—Watts & Seaver will engage in the lum- 
ber business. 

Vienna—The Rago Lumber Company has been succeeded 
by Main Bros. & Doling. . 

Watseka—J. N. Pierce has sold out to red Martin. 

Indiana. 

Andrews—The Andrews Lumber Company has dissolved 

partnership. ———The Andrews Box & Lumber Company 


has been organized by George Newell and M. Barr. 
Aurora—J. C. Wright & Sons are out of business, 
Bluffton—Frank Adams has sold out. 
Connersville—Moffett & Williams have been succeeded by 
Moffett Bros. 


Fort Wayne—Albanus Bros. are out of business. 


Indianapolis—Samuel A. Morrison, president of the 
Dynes Lumber Company, is dead. 
Kokomo—The Indiana Lumber Company has increased 


capital stock from $30,000 to $36,000. 
- Indian Territory. 
Chickasha—The Stephenson Browne Lumber Company has 
increased capita) stock from $50,000 to $100,000. 
Sugden—Varner & Bost have engaged in the lumber busi- 
ness. 
lowa. 


Bremer—J. C. Garner has been succeeded by Garner Bros. 
C 


9. 

Charles City—Charles Snyder has been succeeded by 
Snyder Bros. 

Chelsea—Voss & Son have established a lumber yard. 

Blanchard—Ridgeway & Thurman have recently engaged 
in the lumber business. 

Denver—The Richmann Lumber Company has dissolved 
partnership and will be succeeded by the Richmann & Griese 
Lumber Company. 

Des Moines—The Capital City Planing Mill Company is 
reported closed. 

Dubuque—John Hagge has established a planing mill. 

Eagle Grove—W. R. Blake & Co. have changed style to 
the W. R. Blake Lumber Company, incorporated, with cap- 
ital stock of $15,000. 

Moneta—The Floete Lumber Company has engaged in 
business. 

Mount Ayr—The W. B. Ballew Lumber Company is re- 
ported selling out to the Hawkeye Lumber Company. 

Sumner—The Sumner Planing Mill Company has changed 
its name to the Iowa Sash & Door Company. 

Kansas. 

Augusta—The Butts Bros. Lumber Company has Incor- 
porated with capital stock of $125,000. 

Bunker Hill—Baldridge & Son have sold out to the Foster 
Lumber Company. 

Cedarville—Frank V, Haynes has engaged in the lumber 
business. 

Havensville—The Havensville Lumber & Coal Company 
has sold out to the Alexander Lumber Company. 

Purcell—O. W. Brown has purchased a lumber yard here, 

Winfield-——The Crescent Sash & Door Company will re- 
move to Wichita. 

Kentucky. 


Beaver Dam—The Monroe Lumber Company is reported 
assigned. 

Jeffersonville—The Borden Hardwood Company has been 
incorporated. : 

Louisville—August Koop, of A. Koop & Son, is dead. 
The Louisville Point Lumber Company has been incor- 
porated with capital stock of $7,000. 

Mayfield—C. A. McDonald and William McDonald have 
sold interests in the Mayfield Lumber Company to O. S. 
Wagoner. 





Louisiana. 


Plaquemine—McDonald Bros. & Wilson are reported sell- 
ing mill in April. 
Maine. 


Acton—G. D. Perkins has sold shingle mill to C. Bodwell. 

Augusta—The George BE. Smith Lumber Company has 
been incorporated with capital sotck of $500,000. 

Kittery—The United Mill & Lumber Company has been 
incorporated with capital stock of $500,000. 

Lisbon Falls—The Androscoggin Water Power Company 
has been succeeded by H. Plummer & Sons, incorporated. 

Portland—The Garland & Stahl Lumber Company has 
been incorporated with capital stock of $50,000. 


Michigan. 

Battle Creek—The Queen City Manufacturing Company 
will be reorganized to operate as the Queen City Sash & 
Blind Company. 

Bay City—The William Peter Estate has sold saw mill 
to the Algoma Commercial Company, of Saulte Ste Marie, 
for shipment to that city. 

Cadillac—The Oviatt Veneer Lumber Company will be 
incorporated with capital stock of $50,000. 

Toster City—The A. Harmon Lumber Company has 
been reorganized and will henceforth be known as_ the 
Morgan Lumber & Cedar Company, L. R. Morgan, president. 

Grand Rapids—N. G. J. Van Keulen has been succeeded 
by the Van Keulen & Wilkinson Lumber Company. 

Lansing—George S. Hyde has recently engaged in the 
wholesale lumber business.——The Rikerd Lumber Company 
has increased capital stock from $15,000 to $25,000 and 
has leased the yard formerly occupied by the Stone Lumber 
Company, at North Lansing. 

Lawrence—F’, Seymour has been succeeded by Clark Bros. 

Ludington—The Stearns Salt Lumber Company has 
been incorporated with capital stock of $250,000, to succeed 
Justus 8. Stearns. Stockholders, Justus S. Stearns, Robert 
L. Stearns and William T. Culver. P 

Moline—Noah & Heinzman have been succeeded by J. G. 
H. Heinzmann. 

Menominee—The Roper Cedar Lumber Company has been 
incorporated and will establish a yard. 

Midland—Dove & Stanton will remove to Omer. 

Saginaw—The W. G. Foote Planing Mill Company will 
be incorporated and has engaged in business. 

St. Johns—W. D. Gray has been succeeded by the Parr 
Lumber Compan 


y. 
Scottville—E. M. Briggs has been succeeded by T. D. 


Smith. 
West Bay City—H. J. Day has sold out. 
Minnesota. 
Duluth—The Minnesota Log & Timber Company has been 


incorporated with capital stock of $100,000. 

Minneapolis—The Union Lumber Company, formerly with 
main office at Yankton, 8S. D., has opened an office in the 
Lumber Exchange Building. : 

Morgan—Miller & Marti have been succeeded by Miller, 
Marti & Co. 

Morton—The S. H. Bowman Lumber Company has sold 
out to the Harrison KE. Walker Lumber Company. The 
Harrison E. Walker Lumber Company has sold yard to the 
Morton Lumber Company. 

Two Harbors—The Two Harbors Lumber Company has 
sold out. 





Montana. 


Missoula—The Northwestern Milling & Lumber Company 
is out of business. 
Mississippi. 
Orrick—MecMullen Bros. have been succeeded by Easley 
& Sherman. 
Missouri. 


Jackson—-Kneibert & Henderson have dissolved partner- 
ship, Mr. Kneibert retiring on account of ill health. 

Kansas City—The Bruce Lumber Company will increase 
capital stock from $25,000 to $50,000. To avoid con- 
fusion with concerns of similar names, the Des Moines 
Lumber Company has changed style to the Penrod Walnut 
Corporation. The business remains unchanged. 

e ee & Ruley have been succeeded by Peter & 
Kunkel, 

Rayville—Thomas Hawkins has been succeeded by J. R. 
Wilson & Co. 

St. Louis—The Ruemelli Manufacturing Company will 
increase capital stock from $50,000 to $125,000. The 
Strifler & Wehinger Lumber Company has been succeeded 
by C. E. Strifler. 








Nebraska. 

Albion—J. D. Brewer has sold out. 

Concord—J. F. Alexander, of J. F. 
dead. 

DuBois—W. S. Perrin & Co. have sold out to O. Vanier. 

Lincoln—The F. W. Brown Planing Mill Company has 
been succeeded by the Lincoln Sash, Door & Manufacturing 
Company, incorporated, with capital stock of $50,000. 

Page—N. G. Moore has sold out to the Edwards & Brad- 
ford Lumber Company. 

Weeping Water—The Weeping Water Lumber Company 
has been succeeded by Linderman Bros. 

New Hampshire. 

Manchester—William Truesdale, of the firm of John Trues- 

dale & Son, is dead. 


Alexander & Son, is 


New Jersey. 

Asbury Park—The Lord & Watson Company has been in- 
corporated by George H. Lord, I’. M. Schuppen and L. BE. 
Watson; capital stock, $50,000, 

Camden—The Hawley Box Company has been incorpo- 
rated with capital stock of $250,000. 

Hackensack—F rank Young has engaged in the sash, door 
and blind business. 

Newark—Stone & Hershey, successors to F. BE. Stone, have 
entered into a copartnership to sell wholesale lumber. 

New York. 

Albany—C. P. Easton & Co. have dissolved partnership. 
A new copartnership has been formed by Wiliam Easton, 
Frederick Haston and Irving B. Easton to do a wholesale 
lumber business as C. P. Easton & Co. 

Bombay—Shields Bros, have sold retail business to A. G. 
Reynolds, 

Canaseraga—Charles A. O. Stark will engage in the manu- 
facture of lumber on February 1. 

Forestport—Amos Hall, president of the Forestport Lum- 
ber Company, is dead. 

New York—The West India Lumber Company has been 
incorporated with capital stock of $100,000. Directors: 
Andrew H. Pride, E. Cassi and H. Emerson, of New York 
City. The E. Bradley Currier Company has been incor- 
porated with capital stock of $50,000. The Empire City 
Woodworking Company has been incorporated with capital 
stock of $100,000. The Norden & Sax Lumber Company 
has been incorporated with capital stock of $60,000. 
Charles R. Flint, vice president, and Wallace B. Flint, sec- 
retary of the Export Lumber Company, have resigned and 
are succeeded respectively by W. A. Taft, of Boston, and 
Frank J. Saxe. 

North Tonawanda—Raymond T, Jones has purchased: an 
interest in the National Lumber Company. The H. M. 
Tyler Lumber Company has sold out to Smith, Fassett & 
Co. W. W. Tyler & Son will engage in the wholesale white 
pine lumber business. 

North Carolina. 

Apalachia—The Apalachia Land & Lumber Company has 
been succeeded by the Cherokee Land Company, incorporated. 

Asheville—The J. 8. Coleman Lumber Company has been 
incorporated with a capital stock of $8,000. 

Durham—The Sen La Wood Working Company has been 
incorporated with capital stock of $10,000 by J. S. Carr, 


jr., W. J. Griswold, S. M. Wheeler and others. 

Enfield—W. F. Parker has been succeeded by the W. F. 
Parker Lumber Company, to be incorporated with capital 
stock of $2,000. 

Washington—The Croatan Lumber Company has incorpo- 
rated with capital stock of $10,000 

North Dakota. 

Binford—M. M. Lie has sold out to the Gull River Lu 
Company. 

Wyndmere—H. H. Berg has been succeeded by the Wynd- 
mere Lumber Company. 

















Ohio. 
Clyde—Starr & Arner have been succeeded by C. A, Arner. 


Columbus—The H. L. Moar Lumber Company has been 
succeeded by the Central Lumber Company. Young 

Co. have been succeeded by the Central Lumber Company. 

Ingomar—D. B®. Wachtel & Co. have been succeeded by 
Myers & Summers. 

Milford Center—Denman & Hartley will open a yard on 
March 1. 

New Vienna—W. I. Barr has engaged in the hardwood 
lumber business. 

Shelly—The Niedrauer-Wagner Lumber Company has en- 
gaged in business. 

Oklahoma. 


Deer Creek—C.. F. Eberle & Co. have incorporated with 
capital stock of $20,000. 

Enid—The Trekell & Rounds Lumber Company has been 
incorporated with capital stock of $200,000. 

Frederick—The C. T. Herring Lumber Company has been 
incorporated with capital stock of $10,000. 

Kingfisher—The W. F. Bort Lumber Company has been 
incorporated with capital stock of $100,000, by W. F. Bort, 
W. W. Noffsinger, M. C. Bort and others. 

Tecumseh—Mercer & Falconbury have engaged in the lum- 
ber business, 

Woodward—The J. W. Magee Lumber Company has dis- 
solved partnership. ‘The business will be continued by J. 
W. Magee. 





Pennsylvania. 
Allentown—Milton H. Laubach, of the firm of M. H. Lau- 
bach & Bro., died on January 9. 
Claysville—Fell & English have dissolved partnership, W. 
J. Fell retiring. The business will be continued by S. Eng- 


lish. 
B Franklin—R. D, Harwood has been succeeded by Howard 
ros. 


Latrobe—George C. Anderson & Sons will incorporate. 

Marietta—Howard N. Cassel has joined the firm of A. N. 
Cassel & Son. 

Philadelphia.—Eugene B. Nettleton has succeeded to the 
wholesale lumber business in this city of John E. DuBois, 
of DuBois, Fa. 

Pittsburg—The C. P. Caughey Lumber Company has been 
Incorporated with capital stock of $25,000. 

Shamokin—The Shamokin Lumber & Manufacturing Com- 
pany will be incorporated, 


South Dakota. 

Claremont—Abraham Bros. have dissolved partnership 
The business is continued by Alfred Abraham. 

Dell Rapids—The Dell Rapids Co-operative Lumber Com- 
pany has increased capital stock from $4,000 to $6,000. 

Huron—The West Virginia Coal, Gas & Lumber Company 
has been incorporated with capital stock of $500,000, by BE. 
C. Drew, L. A. Brimmer and P. Lawrence. 

Vienna—The L. Lamb Lumber Company has opened a re- 
tail yard. 

Wessington Springs—Paddock & McConnell have been suc- 
ceeded by Paddock & Vanderveer. 

Tennessee, 

Cleveland—The Cleveland Lumber & Manufacturing Com- 
pany has been incorporated with capital stock of $4,000. 

Johnson City—The McCorkles & Yates Lumber Company 
= ov Song here. 

emphis—The Tennessee Lumber Company has increased 

its capital stock from $10,000 to $25,000. 4 

Sparta—Carter & Bronson have dissolved partnership. The 
business is continued by FE. E. Carter, 


iain Texas. 
g Springs—cC. C. Hinds has been D 
Hinds Lumber Company. eo 
Chilton—The bankrupt stock of the Chilton Lumber Com- 
pany has been purchased by J. O. Menafee. 
Floresville—Toms & Houston have sold out to the Alamo 
Lumber Company. 
La Porte—Kaiser & Schmidt have been succeeded by the 
La Porte Saw & Planing Mill Company. 
Louise—George Appling has sold out to Alf Peterson. 
ow Sree Bros. will shortly establish a lumber busi- 
28s. 
Van Alstyne—Fielder & Sheridan have been 5 
Fielder, Sheridan & Co. bmesinicanaies 
Weatherford—M. G. Milmo & Bros. have been succeeded by 
Milmo Bros, 





Vermont. 
Barre—Allen & Richardson have been succeeded by the 
Allen Lumber Company. 
Virginia. 
Burkeville—The Burkeville Stave & Lumber Company has 
been organized. 
Washington. 
Chehalis—E. A. Frost has sold shingle mill and timber 
lands to the Centralia Shingle Company, of Chehalis. 
Little Rock—Wright, Chase & Co. have sold out. 
Seattle—The Renton Lumber Company has been incorpo- 
— — oo o oe 
Spokane—The Spokane Idaho Lumber Compa has 
sold out yards to Wooster, Milne & Heald. oe oe 
Tenino—The Jones Spar & Lumber Company has been in- 
corporated, 
Wisconsin. 


Antigo—The Columbia Manufacturing Company has been 
incorporated to manufacture screen doors, with capital stock 
“—— ,000. rm 
arron—Osborne & Clark, of Minneapolis, ha a 

retail yard. Also at Ridgeland. ee See 

Cambria—Owen & Sheldon have engaged in the lumber 
business. 

Centralia—M. J. O’Reilly has engaged in the lumber busi- 
ness. 
DeForest—The Hanson Lumber Company has incorpo- 
rated with capital stock of $25,000. ed ‘ . 

Emery—The Little Elk Lumber Company has engaged in 
the saw mill business. 

Iron River—The Valley Lumber Company has been incor- 
porated with capital stock of $2,000. 

Necedah—The §8. H. Reed Lumber Company has incorpo- 
rated with capital stock of $10,000. 

Oshkosh—The A. M. Harmon Lumber Company has been 
succeeded by the Morgan Lumber & Cedar Company. 

Prescott—The M. T. Dill Grain Company has opened a 
retail yard, 

Waupaca—The A. G. Nelson Lumber Company has been 
incorporated with capital stock of $50,000. 


British Columbia. 


Chilliwack—The Chilliwack Shingle Manufacturing Com- 
pany has been incorporated. 


LALLA IOI 


NEW MILLS. 





Alabama. 
Birmingham—Lewis & Co., of Cincinnati, Ohio, have built 
a large saw mill on the Alabama Great Southern railway, 
near this city. 
Tuscaloosa—Ketcham & McLean have established a plan- 
ing mill. The Southern & Western Lumber Company is 
erecting first-class planing mill. 


Arkansas, 

Antrim—The Antrim Lumber Company has placed in oper- 
ation its new_band mill to replace a circular. 

Bolinger—S. H. Bolinger Co., Ltd., has completed its 
new band saw mill to replace the circular mill burned last 
September. The Kress City Lumber Company has estab- 
lished a new band saw mill, 

Malvern—The Wisconsin-Arkansas Lumber Company will 
build a double band and gang mill to cost $100,000, with a 
capacity of 300,000 feet daily. 
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Georgia. 
Argyle—Latt & Kennon will erect a saw mill. 
Indiana. 
Connersville—Thomas E. Bland has established a new saw 


mill. 

Jeffersonville—The American Car & Foundry Company 
will put up a saw mill. 

Kansas. 

Wichita—The United Sash & Door Company is building an 
addition to its factory for warehousing and manufacturing 
purposes. 

Kentucky. 

Jeffersonville—The Borden Hardwood Company, recently 

incorporated, will build a saw mill to cost $10,000. 
Michigan. 

Daggett—Fleming Bros. are erecting a shingle mill seven 
miles west of this point. 

Logan—Davis & Caldwell, of Battle Creek, are building a 
shingle mill. 

Standish (near)—James Norn has nearly completed his 
saw mill on the Hauptman branch of the Michigan Central. 
Ohio. 

Niles—The Niles Car & Manufacturing Company has com- 
pleted a new plant, including a planing mill. 

Pennsylvania. 
Sober—L. P. Smith and A. C. Sheesley will build a shingle 
mill. 
Tennessee. 
Bristol—The James Strong Lumber Company has com- 
pleted its new plant. 
BAPAPAM II 


CASUALTIES. 





Arkansas. 

Kedron—The lumber yard and dry kilns of Frank Ken- 
dall, with 4,000,000 feet of lumber, were burned a few days 
ago. Loss estimated at $30,000; no insurance. 

Illinois. 

Carmi—The stave factory of Reinwald & Zeigler was 
damaged by fire on January 17, resulting in a loss of $2,000. 
lowa. 

Fort Dodge—The cooperage works of S. H. Thompson were 
burned on January 21. Loss about $6,000. 

Indiana. 

Center—The saw mill of Hercules & Bro. was burned 

recently. Loss, $5,000; insurance, $1,200. 
Kentucky. 


Louisville—The saw mill of W. H. Hoskins was burned 


January 18, .ncluding the machinery. Loss fully insured. 
Maine. 
Rumford Falls—The woodturning and lumber shed of 


Vv. A. Linnell was burned recently. 
by insurance, 


Loss $2,000, covered 


Michigan. 
Saginaw—The S. L. Eastman branch of Mershon, Schu- 
ette, Parker & Co.’s plant at Carrolton was visited by fire 
on January 18. Loss $3,000. 


Missouri. 

Dexter—The Hoffmann hoop mill sustained a loss by fire 
of $1,000 recently. 

Montana. 

Kalispell—The saw mill and buildings of George W. 
Harmon, eight miles from this point, were burned a few 
days ago. No insurance. 

New York. 

Clayton—The planing mill of W. A. Dygert was destroyed 

by fire lately. Loss estimated at $15,000, partially insured. 


Ohio. 

Coal Grove—The Yellow Poplar Lumber Company sus- 
tained loss by fire estimated at $10,000, seven houses oc- 
cupied by employees being destroyed. ‘The lumber plant was 
not injured. 

Mansfield—The Mansfield Lumber Company sustained 
damages by fire recently. Loss covered by insurance. 


Pennsylvania. 

Morris Run—The saw mill of Ellsworth & Co. was de- 

stroyed by fire recently. Loss estimated at $25,000. 
Washington. 

Des Moines—The saw mill of Elsey Bros. and shingle 
mill of J. G. Markwell were burned on January 17. Loss 
estimated at $4,000; no insurance. 

Marysville—J. T. Robinson’s shingle mill was burned last 
week. The property was not insured. The saw mill of 
Kk. J. Anderson was destroyed by fire, entailing a loss of 
$6,000. No insurance. 

Napavine—The saw mill of Hawkins Bros. was partially 
burned a few days ago. Loss, $2,000. 

West Virginia. 

Davis—A frame building used as a cookroom and dormi- 
tory for the employes of the Otter Creek Lumber Company 
caught fire on January 21, when seven men were burned, 
many of those who escaped being injured. 








Obituary. 


William T. Addis. 


William T. Addis, a former well known lumberman of 
Grand Rapids, Mich, died at his home in Kansas City on 
January 9, of heart disease. Mr. Addis was born in Eng- 
land about sixty-three years ago and when a young boy 
came to this country. For many years he followed the 
lumber business in Grand Rapids and in 1880 removed from 
that place to Emporia, Kan., where he resided until 1901, 
when he made his home in Kansas City. A wife, one son 
and three daughters survive him. 








Samuel A. Morrison. 


Samuel A. Morrison, of Laporte, Ind., president of the 
Hamilton-Dynes Lumber Company and assistant cashier of 
the Fletcher National bank of Indianapolis, secretary of 
the Indiana Bankers’ Association and vice president and 
member of the executive committee of the National Bank- 
ers’ Association, died at Pasadena, Cal., of tuberculosis, 
aged 32 years. 


Warren Brightwell. 


PirrspurG, Pa., Jan. 22.—Warren Brightwell, general 
manager of the Egger & Graham Lumber Company’s busi- 
hess at Donors, Pa., committed suicide today by shooting 
himself through the heart. He was found in a lumber shed 
with the revolver by his side. He is said to have been 
worrying for several days over some trouble, the nature 
of which is not known, 

PPPPPP PLS 


Death of the Senior Mr. Lathrop. 


F. H. Lathrop, manager of the Lathrop Lumber Com- 
pany, of Birmingham, Ala., and president of the Lathrop- 
Hatton Lumber Company, of Riverside, Ala., recently had 
the misfortune to lose his father, who died at i 
Mich., aged 78. The elder Lathrop had been a pioneer in 
the iron mining of Lake Superior, 


Nathan C. Ayer. 


Banoor, Mg., Jan. 20.—The principal event of interest In 
the lumber world here the past week was the death of 
Nathan C. Ayer, president of the Second National bank and 
for many years prominently identified with the lumbering 
industry of the Penobscot valley and all eastern Maine. 
Mr. Ayer was born in Freedom, Me., in 1820, and durin 
his early life worked on a farm. He saved a few hundre 
dollars and with that capital and a little money made by 
teaching school he came to Bangor in 1822 and entered the 
grocery trade. Later he was engaged in the cutting and 
sawing of logs and at one time was one of the prominent 
operators on the river. He rapidly grew rich and in the 
latter part of his career was interested in many large cor- 
porations, including the Second National bank, whose busi- 
ness he built up from a very discouraging condition to one 
of the most prosperous in Maine; the Union Insurance Com- 
pany, the Penobscot Savings bank and various manufactur- 
ing enterprises. His wealth was estimated in the millions. 
Mr. Ayer leaves a wife and five sons and daughters, the lat- 
ter being Fred W. Ayer, president of the Eastern Manufac- 
turing Company, of Bangor; Winslow B. and N. Edward 
Ayer, of Portland, Ore.; Mrs. Helena W., widow of George 


.W. Dillingham, of Summit, N. J., and Mrs. Anna M., wife of 


Rev. Newman Smyth, of New Haven. 





John E. King. 


On January 22 John E. King, one of the oldest business 
men of Detroit, Mich., a member of Hubbard & King, for- 
merly engaged in the lumber business in that city, died at 
the home of his sister, Mrs. George Doty, at 43 Hancock ave- 
nue, east. He was 83 years old and had been gradually fail- 
ing in health since the intense heat of last summer, which 
greatly tried his constitution. 

Mr. King was born in Northampton, Mass., in November, 
1818, and came to Detroit in 1828. About fifty years ago he 





THE LATE JOHN E. KING, OF DETROIT, MICH. 


became a member of Hubbard & King, which dealt exten- 
sively in lumber until 1883, when the lumber interests were 
closed out, much of its property being condemned at the 
time the Wabash railroad came to Detroit. The concern then 
became interested in real estate and from that date the 
deceased has lived most of the time in retirement. Both 
men had become wealthy in the lumber business, it being esti- 
mated that Mr. King was worth from $200,000 to $300,000 
at the time of the panic of 1893, when he unfortunately sus- 
tained some losses, though not heavy ones. 

In 1848 he married Mary BE. Baughman, who died three 
years ago. Mr. King was a veteran of the Mexican war and 


MICHIGAN. 


THE SAGINAW VALLEY. 


Bay City AND SaGinaw, Micu., Jan. 20.—J. H. Kil- 
lorin, of Duluth, spent last week in Saginaw, his old 
stamping ground. Highteen years ago he was superin- 
tendent of the logging operations of the A. W. Wright 
Lumber Company here, the company being engaged in 
lumbering operations here and in Clare and Roscommon 
counties, where it operated a logging road. When the 
timber owned by this company became exhausted the 
members of the firms with which A. W. Wright was 
associated acquired extensive holdings of timber in 
Minnesota and removed operations to that state. The 
Swan River Logging Company was organized, a logging 
road forty-five miles long constructed and Mr. Killorin 
became superintendent. This road handled from 40,- 
000,000 to 70,000,000 feet of logs every year until 1893, 
when the timber holdings of the Swan River Logging 
Company were sold to the Pine Tree Lumber Company 
for $1,000,000. The Swan River company, however, con- 
tracted to cut and haul the logs for the owners and also 
took contracts from other firms, and it has been hauling 
logs every year since at the rate of 75,000,000 to 100,- 
000,000 feet. Mr. Killorin says that the company will 
put into the Mississippi this year 110,000,000 feet of 
logs, and it is running twelve camps and hauling 5,000,- 
000 feet every week. The wages paid the men range, 
he says, from $26 to $45 a month and men are more 
independent than formerly and it is more difficult to 
keep them at work. 

Ralph Loveland, vice president of the Saginaw Lum- 
ber & Salt Company, returned the other day from Geor- 
gian bay and furnishes the writer an estimate of the 
expected output of the mills there the present year, the 
figures also including the cut of the mills at Sarnia and 
Sandwich, as-these mills get their stock from Georgian 
bay. The figures are authentic and are valuable inas- 
much as exaggerated reports of the cut of the mills in 
that district have been sent out. The figures in detail 








are: 
BLIND RIVER, 
25,000,600 
Eddy Bros. & CO0......cccccccccccecccecs beeaeua D, ), 
Michigan Land & Lumber Co......-+++e+eeeeees 12,000,000 
CUTLER. 

Wright Lumber Co.........-ccccccerssccvececs 25,000,000 
Frank Perry ....cccccccccccesccccccccccvevcs 6,000,000 
JOHNS ISLAND, 

Moulthrop Lumber Company ....--+-+++es+eees 15,000,000 

SPANISH RIVER, . 
McCormick & Braman ........seeeereeeeercees 15,000,000 


VICTORIA HARBOR. 
Wiccavecncacnesdacseduadad 25,000,000 


BYNG INLET. 


Victoria Harbor L. C€ 


Holland & Grave® o.oo ccccccccccccccccsceccccce 40,000,000 
COLLINGWOOD. a5.000,000 

Chattan: TIGR bic cet cccateddvctcossictcecuces x ‘ 

Toner & GYeGZOry ..cccccceccccceccccvcevcces 15,000,000 


PARRY SOUND. 


Causing Lier Ceti cc dic cc cccascvdcewvccuds 6,000,000 

COMET CED (Olt endcsgauneeeececicuaanees 12,000,000 

Parry Sound Lumber Company................. 30,000,000 

PEREGO WUSEED DUOOD ova de cccecucescegadeuec 23,000, 
MIDLAND. 

Wee Oi Ps eikinc cg oe cc csiencecesstadanes 25,000,000 

Caw Se. CUNO Wis + de ccccccuacasvedecnedl 25,000,000 

CU OE NE aidecidivciedvsecdacredeedeuuees 10,000,000 
WAUBASHENE. 

Georgian Bay Lumber Company............... 30,000,000 

LITTLE CURRENT. 
SCR Ch TING cack ccngdccesscadsecun’ 30,000,000 
WORCOUEINEE FEUER (ode ec vedccascwcecedeeceecuantad 40,000,000 


At Sarnia, E. Hall is carrying over 15,000,000 feet of 
logs and his mill will cut about 25,000,000 feet this year. 
The Cleveland Saw Mill & Lumber Company is carrying 
over at Sarnia 12,000,000 feet. The Saginaw Lumber & 
Salt Company will start its mill at Sandwich about May 
1 and expects to cut 25,000,000 feet. It has 3,500,000 
feet of logs stored at Sandwich and a raft of 5,000,000 
feet is in Georgian bay made up and ready for tugs to 
hitch to. 

It is estimated that there is not over 25,000,000 feet 
of unsold lumber on the mill docks in Georgia bay dis- 
trict. ‘The market for logs is firm and they are held at 
$11.50 to $14 a thousand. The hauling is good but the 
snow fall is light thus far. . 

F. E. Parker, of Mershon, Schuette, Parker & Co., 
states that in the yards business is picking up after 
the holiday vacation. He regards the prospects as good 
and says orders are coming along quite plentifully. It 
is estimated that the stocks in dealers’ hands are light, 
not to exceed 150,000,000 feet being held in the yards 
on the river. Prices are firm at the quotations advanced 
the first of the year. 

A, F. Cook, of the Central Lumber Company, was 
brought home from the Soo Friday night with a broken 
arm. He slipped on the ice there and fell backward, 
striking on his elbow, breaking his arm twice above the 
elbow. 

The dry kiln connected with the Eastman branch of 
Mershon, Schuctte, Parker & Co. was destroyed by fire 
on Saturday. It is estimated that 20,000 feet of lum- 
ber also burned. The loss is estimated at $3,000 and 
is covered by insurance. 

Hon. J. 8. Estabrook will leave tomorrow for Florida 
where he will spend the winter. He will visit the Wil- 
son Bros., at Palatka, they being related to him. They 
are operating a cypress lumber mill plant at Palatka. 

Lumber is being sold in car lots at Alpena this win- 
ter to a greater extent than ever before. Obenauer & 
Johnson have sold 7,000,000 feet since January 10, and 
have shipped an average of eighteen cars a week since 
navigation closed. They are handling bill stuff and 
hardwood largely. 

Davis & Caldwell, of Battle Creek, Mich., are building 
a shingle mill at Logan, six miles north of Gaylord. The 
completion of this mill will give Logan two shingle 
mills and a saw mill. One of the mills is manufactur- 
ing hemlock shingles. There is a logging road several 
miles long running out of the town. 

The William Peter saw mill in Bay City has been sold 
to the Algoma Commercial Company and is to be removed 
to the Canadian Soo at once. The mill did not run last 
season, but is well equipped for sawing purposes. 

——eeeere 


WESTERN MICHIGAN NOTES. 


Granp Rapips, Micu., Jan. 21—W. H. Thompson, 
secretary and manager of the American Handle Com- 
pany, has bought the William E. Barrett home, on 
South Main street. He has removed with his family 
to this city and opened offices in the Houseman building. 
Fifteen of the largest maple broom handle manufac- 
turers of the United States are included in the newly 
formed corporation. 

F, W. Read & Co., of Marquette, who have been in 
the lumber business since 1872, are operating four 
camps, two on the South Shore railway west of Nes- 
toria, and two on the Peshekee river, and will send 
down a larger amount of logs to the Michigamme mill 
than for several seasons. It is estimated that 16,000,- 
000 feet of logs will be cut. 

The remaining pine holdings of the Cleveland Saw 
Mill & Lumber Company have been purchased by M. 
S. Olds, of Cheboygan, Mich. The timber amounts to 
about 8,000,000 feet, standing on about 3,000 acres of 
land to the north of Marquette. The various tracts lie 
along the Garlic river and tributaries, near the lake 
shore in Marquette and Ishpeming townships. The 
price paid for the stumpage was in the neighborhood 
of $30,000. It is not yet known when the timber will 
be cut or whether the logs will be brought here for 
sawing. 

N. N. Wright, manager of the Wright Lumber Com- 
pany interests in Gladwin, will remove to Cutler, 
Ontario, where his company has purchased the Cutler 
& Savidge lumber plant. Cutler is 105 miles from the 
Soo, on the Canadian Pacific railway, in the Georgian 
bay region. 

The Sparrow-Kroll Lumber Company, of Kenton, will 
start lumber camps in Houghton county this winter to 
cut some of the timber lately purchased from the Bay 
Shore Lumber Company, of Menominee. Several years 
ago this land was offered to the Kenton firm by the 
homesteader owning it for $4,000. The company fail- 
ing to take the offer, however, the timber rights were 
purchased by the Menominee firm on 160 acres. Later 
the Sparrow-Kroll company has had to pay five times 
as much for the timber alone, the homesteader having 
reserved the land. 

This week George Strong will operate his new plan- 
ing mill at West Hancock for the first time. The mill 
is well equipped and is one of the best of its size in 
the upper peninsula. 
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Foreign Trade News. 


LATE LIVERPOOL ADVICES. 


(From our own correspondent.) 





LIVERPOOL, ENGLAND, Jan. 11.—A few weeks ago we 
were anticipating that the new year would see us hold- 
ing light stocks of building lumber and more in accord- 
ance with the dull state of trade throughout the coun- 
try. In some important articles, such as sawn pitch 
pine logs, these hopes have been dashed. A big import 
in December with only a light consumption has sent 
the stock away up to 1,022,000 cubic feet, lumber to 
542,000 cubic feet and hewn to 391,000 cubic feet, a 
total of 1,955,000 cubic feet. This is far too heavy a 
quantity to carry and shipments sliould be restricted 
as much as possible. However, importers have the mat- 
ter pretty much in their own hands by steadfastly de- 
clining to make further purchases and holding off until 
the stocks here shall be reduced; or, if shippers will 
send on their own account, then stand aside and allow 
such importations to go under the hammer. The result 
would be to knock down prices to the extent that an 
adventitious shipper would be unlikely to repeat the 
operation. 

Hardwoods. 

Along with a moderate import of 189,000 cubic feet 
of oak railroad car building stuff and a good drainage 
amounting to 201,000 cubic feet, the stock has been 
slightly pulled down to 121,000 feet. If shippers can 
pursue this course for a month or two and send in their 
consignments only prime quality they would stand a 
good chance of doing a profitable business. But there 
is yet too great a quantity of inferior stuff in the ship- 
ments, which sells only at unremunerative prices. 
There. is nothing novel in this statement, as 
it has been made time after time, but perhaps 
it is as we]l to keep pegging away at it: Don’t bin any 
gumwood logs; they are not wanted, and for boards 
low prices are the order of the day, 

Some consignments of prime northern whitewood logs 
would do well at present, as inquiries are on foot for 
such, but the increased prices demanded by shippers 
for planed whitewood boards have checked the demand. 

Mahogany. 

Like the ordinary pine and hardwood trade, that of 
mahogany felt the stress of times at the early part of 
the year and for the same causes. It, however, showed 
signs of renewed activity with the spring months. Tak- 
ing all kinds of mahogany imported into Liverpool dur- 
ing last year, it is found from the statistics that no 
less than 15,466,266 feet came here during the twelve 
months, though this was less by 2,873,258 feet than in 
the previous year; but the average of quality has been 
improved, as shippers have found out by experience that 
badly shaken or misshaped logs left them with a loss 
to face. Prices for ordinary wood showed little im- 
provement, but figured logs were eagerly competed for 
and sold at prices ranging from 50 cents to $2.26 a 
foot, which was the record for African shipments. It 
should be recorded, however, that a Cuban log sold at 
public sale realized no less than $3.83 a foot. This log, 
after a short sojourn in London, was sent to an Ameri- 
can city and a faithful illustration of this beautiful 
tree illumined the pages of the AMERICAN LUMBERMAN 
after it was sold. The United States has been a good 
customer for anything of good color and fine figure and 
most of the exceptionally good logs were quickly shipped 
to New York. 

The closing sales of 1901 were held on December 18 
and 19, with good attendance of buyers from all parts 
of the country. Under good competition nearly all the 
mahogany offered was sold. Alfred Dobell & Co. topped 
the prices of those two days’ proceedings by getting 
$1.25 for an African log, while others brought 25 to 30 
cents a foot, according to merit. Practically all the 
mahogany cataloged by Farnworth & Jardine, Alfred 
Dobell & Co. and Edward Challoner was sold, the total 
quantity disposed of in the two days being 1,434,429 
feet at all sorts of prices from 5 cents to those men- 
tioned above. 

With the combination of low prices and large dimen- 
sions from Africa the mahogany cutting industry on 
the Mexican coast has nearly been killed. A few car- 
goes from Laguna and Frontera were the only arrivals 


IMPORTS OF MAHOGANY INTO 





here, but were sold fairly well. From the other Mexi- 
can ports—Tecolutla, Minatitlan and Tlocotalpan— 
whose productions were well known a few years ago, not 
a single shipment was made in 1901 to London, Liver- 
pool or Glasgow. Those lumber districts may be reck- 
oned as dead so far as exportations to the United King- 
dom are concerned. 

Below is a table of statistics which shows the distri- 
bution of mahogany logs to European ports. It need 
hardly be pointed out that it is the prominence of 
African shipments which places Liverpool at the head of 
all the distributing points in the United Kingdom and 
the continent of Europe. Nearly all the Honduras and 
Guatemalan shipments go to London, where there is a 
better market for the low class and rough wood that now 
forms such a large percentage of these cargoes; in this 
neighborhood only prime panel and boards fill the wants 
of the consumers of the northern countries of Europe. 
Of Cuban stock only good sized, straight logs are worth 
shipping; small, crooked stuff will sell only at prices 
which will lead to disappointment to the exporter, 





LUMBER STATISTICS FOR THE BRITISH EM- 
Pl 


The accompanying table showing the importation of 
lumber into London and the consumption during 1901, to- 
gether with the totals for the years 1895-1901, compiled 
by Churchill & Sim, will give an idea of the importa- 
tions during the past year. In their general review of 
the year, referring to pitch pine, they say: 

Sawn pitch pine timber has been one of the few kinds of 
wood on which it has been consistently possible for import- 


ers to make money during 1901. The percentage of profit 
has doubtless been a small one. Market prices started at a 


LONDON IMPORTATION OF WOOD AND ESTIMATED CONSUMPTION. 


tity last year was estimated at 700,000,000 feet, but on 
account of the scare occasioned by smallpox the amount 
actually cut was 631,000,000. The differences this year 
are chiefly accounted for by an increase of 50,000,000 feet 
in each of the Webbwood and Saulte Ste. Marie dig. 
tricts. The cut of square timber estimated for this year 
is 965,000 cubic feet. Wages in the lumber camps range 
from $25 to $30 a month, including board, which ig 
higher than usual. 

The cut in the various districts this year is estimated 
as follows: 






Pine logs— Feet, B. M. 
eNO Bca.'5 550! 909.1 5-0-4 4 wus Seam & SS 168,000,000 
Pembroke........ 113,000,000 
Webbwood... ... 139,000,000 
Sault Ste. Marie.... 110,000,000 
eee eee 100,000,000 
Arnprior and Whitney. 66,000,000 
mat Portage........ P 35,000,000 
Peterboro..... 46,000,000 
TRO OCMMENEE 5.5.10, v.40 8:86 6 0G Vive's baie wore a\6 15,000,000 
ee EE in a6 sc 6:0 0s Cheese emenes 16,000,000 

Square timber— Cubic feet. 
RUMI RMNNIIEE 2 ol aic 5 ipisaig.s e:sece «:¢ieie edie 165,000 
6 a5: bi: 9:4 D4 WO eae Re pees. 6 200,000 
WOUEAD TOU, MSOs 6a otis 9646 8b oe ae 8% 100,000 





Trouble. 





An Arkansas Replevin Suit. 


LirtLp Rock, Ark., Jan. 18.—Four new replevin suits 
were filed in the United States circuit court today by B. A. 
Hough, Jarrett B. Redfield and William H. Redfield against 
Warren Russell and Arthur Andrews, Uriah McDonald and 
Dick Sloan and Julius Cleary, for the possession of pine 




















































































































OF SAWN WOOD, OR DEALS, BATTENS, BOARDS, AND ENDS, OF TIMBER, SPARS, SLEEPERS, &c., 
IN PIECES, IN LOADS, 

1895. | 1896, | 1897. | 1898. | 1899. | 1900. | 1901, | 1995, | 1996, 17. | 1898, | 1899, | 1900. | 1901. 

(NORWAY ss se ses oe | 482,000, 776,000] 1,086,000! 1,489,000] 1,169,000] 1,261,000 874,000|. 2,700] 4,200] 5,100, 2,200| 5,000] 6,400] 3,200 
» Prepared Boards...| 6,227,000] 6,635,000} 6,007,000] 8,211,000) 8,382,000, 7,239,000] 8,021,000! 

BWEDEN so ase vee +»»| 7,278,000) %,828,000)10,025,000 11,781,000] 9,211,000/10,850,000)10,440,000' 600} 4300] 1,600) 4,000) 7,300) 1,400) 300 
” Prepared Boards,,,|10,082,000 14,919,000} 17,097,000) 16,545,000) 18,850,000) 19,550,000 19,651,000) 

FINLAND 4, see cee ees} 3,910,000) 3,609,000 4,270,000] 6,387,000) 4,840,000, 5,519,000] 5,657,000, 400] 2,600) — 400) 200} 8,600) 1,100 

RUBBIA ce ses ves eee ve:| 5,253,000] 6,468,000] 6,880,000) 6,170,000} 7,002,000) 7,459,000 589,000) 62,000} 76,000) 60,000) 92,000) 59,000) 73,000) 91,000 

PRussIA and GERMANY ... 5,000) 2,000; 24,000 13,000) 8,000) 1,000 2,000)| 6,000 $6,000 98,000) 70,000) 63,000; 36,000 — 

UNITED STATES ... 835,000} 699,000] 795,000] 884,000] 868,000| 490,000 4,00 26,000} 34,000 52,000 42,000, 27,000] 56,000} 62,000 

Total Foreign Importation 33,567,000! 10,835,000.46,184,000151,480,000150,330,000 89,800,000/50,519,000 137,600| 204,100, 216,700| 210,600! 151,600] 181,400| 243,600 

Estimated Consumption ...'34,575,000 39,336,000 41,924,000 19,427,000! 52,678,000 48,067,000)53,272,000 | 142,700) 208,613) 197,085 221,171) 167,128) 169,751) 282,261 

OIMADE sie: ks ...| 4,406,000] 6,228,000] 7,045,000] 6,352,000] 6,075,000! 5,933,000 6,170,000 11,000] 8,400] 9,200] 18,200} 12,600] 14,000) 6,400 

— =" 271,000} 648,000! 1,037,000} 699,000} 799,000] 1,811,000) 943,000), 260] ~—-960]_Nil. 200! Nil. 100] 650 

East & West [NDIES, &c.... = 22,400} 24,200] 20,500} 18,400) 12,900} 15,100| 13,200 

Total Colonial Importation| 4,677,000| 5,876,000] 8,082,000] 7,051,000] 6,874,000] 7,744,000| 7,113,000 33,650 ~"93,560| 29,700 36,800] 25,600| 29,200) 20,250 

Fistimated Consumption ...| 4,693,000) 6,037,000] 6,947,000, 7,262,000] 7,476,000) 7,292,000) 6,882,000), 29,784) 30,400) 25,453) 39,466) 33,839) 21,180) 21,661 

Total Importation... .../38,244,000 46,711,000154,266,000 aeuen hanes 60,113,000'57,632,000 171,280 237,660| 246,400] 247,400] 177,000 wa ae 

L Total C ption ... -- {39,268,000 44,878,000) 18,871,000 6,679, 000160,15,000 6, 959,000/0,164,000) 172,46 233,913] 222,488 260,687) 200,662 190,031) 253,902 





high level in January and fell very gradually for the greater 
part of the year, rising again in August and leaving off 
about half way to the starting point at the end of Decem- 
ber. Shipments have been in the main satisfactory in the 
matter of quality, and demand has run chiefly on medium 
sized logs from 11 to 13 inches square. The importation of 
pitch pine deals has been a small one and although the 
stock is still ample for the requirements of the market 
further supplies are not likely to be attracted for a long 
time, and some demand has sprung up in the last months 
of the year at low prices. It seems anomalous for pitch pine 
deals to be selling at £10 a standard against third Archangel 
at upwards of £12, and fourth Swedish at £13. 





AN ESTIMATE OF THE ONTARIO CUT. 
Toronto, Ont., Jan. 18.—The proposed cut of pine 
logs in the woods of Ontario during 1902 is estimated 
at 808,000,000 feet. These figures have been received by 
the crown lands department from timber inspectors and 
point to the largest output for some years. The quan- 


EUROPEAN PORTS DURING 1901. 












































African, , | Tecolutla, | . : ‘ >, 

ee sd ee ee 

pete og. oe he Tons. ; Tons. ‘Tons. Toon & Tons. “Tons. | ‘Tons. Tons. ~~ ‘Tons. 
RONEN * Siiscisdssessiencs 29,312 2,630 3,506 Nil 1,646 §92 1,267 467 39,420 
ROOT inns cseaossnonscegunns 6,998 16,060 2,469 Nil 4,441 175 505 568 31,216 
MNIOW si ccbisevessrtactexes 278 333 2,176 Nil Nil Nil 216 Nil 3,003 
Other U.K. Ports......... Nil 450 460 Nil Nil Nil Nil Nil 910 
CROTMANY..«..00050s05sicesees 4,735 981 3,361 356 1,486 70 536 98 11,623 
GINS Sstnsverscunacuschned 9,259 1,231 4,135 Nil 2,069 479 Nil 574 11,747 
RNIN. Navveksiicns ceed Nil Nil 648 Nil Nil Nil Nil Nil 648 
Tora for 1901...... 44,582 21,685 16,755 356 | 9,642 1,316 2,524 1,707 98,567 
4900... 55,959 | 20,558 | 17,973 | 375 | 10,264 3595 | 4,935 2,466 114,825 
aa ” oh) ROOR ise 48,902. 16,416 14,359 | 567 E 1,340 4,846 7 4,296 : 9,678 J 93,304 
aor i 40,167 18,563 | 17,307 | 2159 | ~ 1,293 2343 | 4,749 | 3,989 90,570 


























and cypress logs cut from plaintiffs’ land in the counties 
of Ashley and Bradley, amounting to $19,500. 
eee 


An Alleged Shortage. 


JANPSVILLE, WIS., Jan. 17.—T. O. Brown, of Orfordville, 
a trusted employee of the Brittingham & Hixon Lumber 
Company, of Madison, in charge of its yard at Orfordville, 
is said to be a defaulter to the sum of $6,000. His de- 
falcation extends over a period of several months, and 
the exact extent of it cannot be told until the books are 
balanced up. It was discovered about four weeks ago that 
something was wrong and a watch kept on him, which 
resulted in his being arrested on Tuesday and placed in jail. 
He has been in the employ of the company for several years 
and had the confidence of all 





The Schuyler Bankruptcy. 


New York, Jan. 20.—A meeting of the creditors of Walter 
G. and James BH. Schuyler, who composed the firm of G. L. 
Schuyler & Co., lumber dealers at Ninety-eighth street and 
East river, was held on January 16 before I. K. Pendleton, 
referee in bankruptcy, at 25 Broad street. Seventeen claims 
amounting to $43,447 were filed. No trustee was elected 
and the meeting was adjourned pa the acceptance of a 

roposition offered by the firm which 85 percent of the cred- 
tors have agreed to accept. The creditors are to take stock 
in a corporation which will continue the business. The lia- 
bilities of the firm are $117,431 and the assets $21,251. 





FESTIVITIES AT NEW ORLEANS. 


The annual period of fun and frolic—otherwise the 
Mardi Gras carnival—at New Orleans, La., will this 
year cover the period February 4 to February 11, in- 
clusive. In anticipation of increased passenger traffic 
over a favorite route, special round trip rates to and 
from New Orleans have been made by the Mobile & Ohio 
railroad from points in Missouri, Illinois, Kentucky, Ten- 
nessee, Mississippi, Alabama. etc., and the travel-inducing 
figures are given in a pamphlet which the Mobile & 
Ohio road has just issued. The pamphlet, or folder, is 
historically descriptive of the Mardi Gras festivities, 
gives exhaustively the program for the carnival period 
for 1902 and contains full information of the movements 
of trains and of the reduced rates for the carnival. | 
is a clever and an unusually well executed bit of rail- 
road literature. 





C. W. Restrick, of Detroit, Mich., has been awarded 
a contract to supply the department of publie works in 
that city with all kinds of lumber for the ensuing year. 
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LOCAL AND PERSONAL. 


—eereereee~s* 


J. D. Bolton, representing the C. Crane Company, of 
Cincinnati, Ohio, a well known hardwood institution, 
was in this market on a business visit this week. 

W. H. Gilbert, of Ashland, Wis., was seen upon the 
Streets of Chicago this week wearing the rapt look 
which he usually does when in pursuit of some business 
proposition. 

H. C. Sparr, for the last eleven years estimator with 
the Curtis & Yale Company, of Wausau, Wis., has sev- 
ered his connection with that institution and is taking 
a vacation before seeking another position. ’ 

A visitor at the LUMBERMAN office last week was J. 
‘V. Stimson, the well known hardwood lumber manu- 
facturer and dealer of Huntingburg, Ind., who is also 
prominent in the hardwood association of that state. 

J. M. Schultz, of Schultz Bros., Old Colony building, 
this city, has been at Saginaw for two weeks past look- 
ing after the installation of additional dry kiln facili- 
ties at the maple flooring plant of the Kerry & Schultz 
Manufacturing Company. 

An advertisement in the classified columns of this 
edition of the AMERICAN LUMBERMAN affords a most 
excellent opportunity for any one desirous of entering 
into a good sized southern logging contract. The adver- 
tising concern is a large and reliable one, and expe- 
rienced loggers will do well to investigate the matter. 

Among the callers at the LUMBERMAN office on Tues- 
day was Frank McDonough, president of the McDonough 
Manufacturing Company, Kau Claire, Wis. Mr. Me- 
Donough said that he had had a busy year and that 
the demand for his line of saw mill machinery promised 
to continue unabated. His company built and installed 
twenty band mills in 1901. 

D. F. Diggins, of Blodgett, Cummer & Diggins, Cadil- 
lac, Mich., was a Chicago visitor this week and called 
upon the AMERICAN LUMBERMAN. He reports the usual 
activity in the hardwood business about Cadillac and 
believes that hardwoods will receive a larger propor- 
tion of general lumber prosperity during the coming 
year than they have for some time. 

The W. M. Ritter Lumber Company, of Columbus, Ohio, 
is a West Virginia corporation with capital stock of 
$1,000,000. It has now filed articles of corporation in 
Ohio. The stockholders named are W. M. Ritter, Col- 
umbus, Ohio; J. 'T. Mann, Bromwell, W. Va.; James L. 
Hormill, Welch, W. Va.; Edwin Mann, Bluefield, W. Va.; 
and Kk. EK. Pendleton, Columbus, Ohio. 

The chief stockholders of the Wisconsin-Arkansas 
Lumber Company, which is about to build a big miil 
at Malvern, Ark., to cut from its recently acquired Lim- 
ber tract tributary to that point, were in consultatioa 
in Chicago early this week. Among them in the city 
were H. H. Foster, president and general manager; 
Alexander Stewart, of Wausau, Wis.; Jacob Mortenson, 
of Chicago, and A. Strauss, of St. Louis. From Chicago 
they went to the scene of their future operations. 


T. M. Budgett, of Budgett Bros., the well- known 
English timber, lumber and door importing house, has 
been in Chicago and the northwest during the past two 
weeks and has visited his many friends and shippers. 
Mr. Budgett is now migrating eastward and after study- 
ing conditions for a short time will return to his home. 
One of the firm’s specialties is doors and they have large 
business connections in America and during the last 
eight years have developed a volume of business in this 
line that is quite remarkable. 


Edward S. Christiansen, general salesman for Joshua 
Oldham & Sons, Incorporated, of Brooklyn, N. Y., passed 
through Chicago this week on his way to look after a 
large saw order. He says that the recent disastrous 
fire which wiped out a considerable part of the plant of 
his company has been recovered from and this week all 
departments started up again in the new plant. The 
circular saw business has not been interfered with and 
now the band saw and other departments are running 
as usual, This is an example of push and pluck which 
is seldom equaled. 

The Pennsylvania Door & Sash Company, of Pittsburg, 
Pa., has leased the Bauschard plant, on East Ninth 
street, Erie, Pa., and will use it as a sash and door 
factory, to enable the company to handle more readily 
its increasing business. The old building will be en- 
larged, new machinery has been ordered and lumber is 
now being received to be converted into house building 
material. George W. Bauschard will have the manage- 
ment of this branch of the company. A. R. Teachout. 
of Cleveland, president, and J. A. Cheyne, secretary of 
the company, at Pittsburg, were present at the formal 
opening of the mill on January 16, 

E. S. Pierce, formerly manager for A. B. Nickey & 
Son at their Chicago hardwood yard, which was sold 
out several years ago, was in the city this week as the 
northern representative of the C. C. Mengel, jr., & Bro. 
Company, of Louisville, Ky. Mr. Pierce says that the 
new band mill and veneer factory of the company at 
Louisville is nearly completed and will be ready for 
operation in February. The company expects to go 
into the manufacture of mahogany lumber and veneers 
of all kinds quite extensively when the new plant 
starts. 

The Miller Lumber Company, of Laflin and Twenty- 
second streets, has dissolved and has been succeeded 
by Miller Bros., composed of Charles and Milton Miller. 
The firm of Holmes & Smith, hardwood lumber manu- 
facturers, of Wittenberg, Wis., had been interested 
with the Miller brothers in the “Miller Lumber Com- 


pany since its formation and will now conduct their 
operations from the north. Miller Bros. are known 
to the hardwood dealers and consumers of this city 
as conservative and reliable young business men and 
in embarking on their own account have the cordial 
good wishes of all for a deserved success. 

T. H. Shevlin, of the Shevlin-Carpenter Company and 
many other large corporations in the northwest, with 
headquarters at Minneapolis, was in Chicago this week, 
accompanied by his better half. Mr. Shevlin has re- 
cently returned from a visit to the southeast, where he 
has visited the lumber centers, such as Norfolk, Balti- 
more and New York, and spent considerable time at 
Washington. Mr. Shevlin returned east on Thursday 
of this week and will make his headquarters at Wash- 
ington, D. C., for some little time. He is recreating 
and resting after a busy year, and incidentally giving 
some attention to the study of North Carolina pine 
interests. Mr. Shevlin is a thorough student of timber 
and lumber matters throughout the country, as well as 
one of the largest manufacturers in the country, and 
he looks for a good year’s business during 1902 in all 
lines. 

Lewis A. Hall, president of the Export Lumber Com- 
pany, of New York city, was a visitor in Chicago this 
week. Besides his connection with the Export Lumber 
Company Mr. Hall is interested in the Atlantie Coast 
Lumber Company, of Georgetown, S. C., and also in the 
Hall & Munson Company, the well known sash and door 
and pine factors at Bay Mills, Mich., and came to Chi- 
cago from the annual meeting of that company in Michi- 
gan, at which plans were made for the coming year. 
Mr. Hall is therefore in touch with both eastern and 
northern trade conditions. He states that the recent 
advance in North Carolina pine was very satisfactory 
to the trade, with the prospect of further advance later 
in the season, as the present demand is entirely out of 
proportion with the supply. Mr. Hall also states that 
the Michigan manufacturers are having splendid weath- 
er for logging operations and are forwarding that work 
as rapidly as could be expected. The labor question 
is upon a more satisfactory basis also than it was last 
winter. The prices are still high and there is greater 
spirit of stability among the men; they are not so in- 
clined to roam about from place to place as they were 
last winter when labor first began to demand such a 
premium, and while there is no over supply there are 
men enough to do the work. In genera] Mr. Hall pre- 
dicts a phenomenal volume of trade throughout the 
year and at sustained values. 





AN IMMENSE LUMBER DEAL. 

The Edward Hines Lumber Company, of this city, 
made several important deals this week which cannot 
fail to attract widespread attention in the lumber 
world. On Wednesday last the company purchased the 
coming season’s product of the mills of the N. Luding- 
ton Company and the H. Witbeck Company, of Mari- 
nette, Wis., aggregating altogether 80,000,000 feet of 
white pine, the consideration involved being not far 
from $1,500,000. The H. Witbeck Company’s cut this 
season is said to run particularly well to good lumber 
in fact much higher grade this season than usual, and 
has in recent years been sold for eastern shipment. The 
deal was negotiated on behalf of the two Marinette 
concerns by Hon. Isaac Stephenson, of Marinette. An- 
other purchase also closed this week by the Hines com 
pany was that of 20,000,000 feet of lumber, 30,000,006 
shingles and 10,000,000 lath from Burns & Hicks, also 
of Marinette, Wis. It will be seen that in these three 
deals alone the Chicago company obtains resources ot 
more than 100,000,000 feet of lumber for the coming sea- 
son and this, with its own output and previous pur- 
chases, together with 100,000,000 feet of dry lumber it 
has on hand at Chicago and in the north, will give it 
a lumber supply exceeded by no other lumber concern 
on the continent. 





THE LUMBERMEN’S WEEKLY REGISTER. 

Among those more or less closely identified with the 
lumber trade in the country who were in Chicago dur- 
ing the past week were the following: 

T. M. Budgett, Budgett Bros., London, England. 

Cc. C. Barker and family, Bay City, Mich. 
, .. L. Barnett, Anson-Hixon Sash & Door Co., Indianapolis, 
nd. 

W. F. Brooks, Backus-Brooks Lumber Co., Minneapolis, 
Minn, 


Minn. 
J. N. Penrod, Penrod Walnut Lumber Co., Kansas City, Mo. 
L. (. Colman, C. L. Colman Lumber Co., La Crosse, Wis. 
R. D. Pike, R. D, Pike Lumber Co., Bayfield, Wis. 

J. H. Queal, J. H. Queal Lumber Co., Minneapolis, Minn. 
W. L. Roach, Muscatine Sash & Door Co., Muscatine, Iowa. 
Iix-Governor D. M. Sabin, Duluth, Minn, 

S. H. Reed, Necedah, Wis. 

Frank McDonough. McDonough Mfg. Co., Eau Claire, Wis. 
W. D. Martin, A. H. Stange Co., Merrill, Wis. 

hb. J. Carpenter, Carpenter-Lamb Co., Minneapolis, Minn. 
A. Strauss, Malvern Lumber Co., St. Louis, Sto. 

Ii. B.: Lewis, Elk Rapids Iron Co., Elk Rapids, Mich. — 
Kb. L. Carpenter, Shevlin-Carpenter Co., Minneapolis, Minn. 
Ifon. H. H. Hayden, Eau Claire, Wis. 

J. H. Jenks, Robert H. Jenks Lumber Co., Cleveland, Ohio. 
W. E. Wooding, Ashland, Wis. 

S. K. Rounds, Pfiffner & Rounds Lumber Co., Stevens 

Point, Wis. ’ 

EK. P. Arpin, Arpin Hardwood Lumber Co., Grand Rapids, 
7 


W. Backus, Backus-Brooks Lumber Co., Minneapolis, 


TT’. TI. Shevlin, Shevlin-Carpenter Co., Minneapolis, Minn. 
J. D. Diffenbaugh, Sipher Lumber & Coal Co., Monmouth, 


l. 
A. Spies, Menominee, Mich. 
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Hemlock as a commercial wood is beginning to at- 
tract attention in England, it being successfully used 
for railroad ties after being preserved by treatment, and 
is also being seriously discussed by trade papers there 
as a substitute for cheaper forms of pine and other 
soft woods. 


Hoo-Hoo Doings. 


‘ A Washington Class. 

SEATTLE, W{ASH., Jan. 18.—Vicegerent Snark Beekman 
held a successful concatenation in the Masonie Temple 
in this city on Tuesday night.’ Over 100 out of town 
Hoo-Hoo were present. The following were the officers: 
Snark, Victor H. Beckman; Senior Hoo-Hoo, E. W. Fos- 
ter; Junior Hoo-Hoo, T. W. Claffey; Bojum, E. Clark 
Evans; Serivenoter, P. R. Keith; Jabberwock, W..J. 
Corbin; Custocatian, Francis Roteh; Arcanoper, Cal 
Welbon; Gurdon, L. E. Snell. ; 

The candidates: 


Henry Fancy Butt Langendacher, Ballard. 
Frank Kloochman Hergert, Seattle, 
William Henry Boner, South Bend. 

David Extra Clear Kellogg, Ballard. 
Tony Jabberwock King, Kallard. 

David Freize Thomson, Lester. 

Krank Jewsharp King, Ballard. 

Andrew Washington Red Cedar Shingles Mackie, Ballard. 
Richard Methodist Church, Seattle. 

Soren Middleman Lohren, Seattle. 

Henry Neff Anderson, Aberdeen. 

Julius Webb Clark, Bluff. 

Samuel Miles Anderson, Aberdeen, 
Walter Birney Nettleton, Seattle. 

Frank Willis Morse, Puyallup. 


Six old members were initiated. The “On the Roof” 
followed, as per the annexed menu: 








HOO-HOO 
“Ny - G©yeT 












Seallle, W Gsh. Jan, 14,1902. 





Under supervision of Victor If. Beckman, Vicegerent Snark, 

Thomas H, Claffey, Supreme Jabherwock 
Opemie GEGiie cc cécccccestecuses By the Hoo Hoo Quartet 
(George W. Stetson, James KH. Bell, George W. Loggie and 

Thomas Sanders. Kind permission of their wives.) 
Anchovies canape. Stuffed mangoes. 
Sardellen. 
Oyster cocktails. 
Cream of celery petit duke 

Dry Kiln Chorus— 

Sopranos, Messrs. Loren, Schwager and Nettleton: 
Bassos, Messrs. Morse, Thompson and Rowley. 
Tenderloin of beef larded a la Godar 
Brussels sprouts. 

Oratorio. ,.......Francis Rotch, assisted by Thomas Claffey 
(Kind permission of Sol Simpson and the J. Bb. Fox 
Saw Works.) 

Punch a la Militaire. 

Recitation—‘‘How I Missed the Walla Walla”’...l. V. Drice 

(Kind permission of the Grand Trunk railway.) ‘ 
Young turkey, chestnut dressing. ‘ 
Sweet potatoes. 
Cranberry sauce, 
Solo—“Gray’s Harbor Clams”.......... George H. Emerson 
Lobster salad mayonnaise. 

Duet—“Bachelor Days’ ..Michael Earles and Chas. E. Patten 
Assorted cakes. Fruits. Bon bons. Ice cream, 
Nuts. Raisins. Cheese. Crackers, 

Cafe noir. 

6 Err err err re. Pe ee By George W. Reed 

F. J. Cotta, Caterer. 


A Date for lowa. 

Harry V. Scott, V. 8. for the northern district of Iowa, 
has a coneatenation in prospect within his jurisdiction 
in the near future, as is attested by his call dated 913 
Fifth street, Des Moines, lowa, January 20, as follows: 

The Concatenated Order of Hoo-Hoo is commanded by the 
Snark of the Universe to hold a concatenation at Musca- 
tine, Iowa, on February 3 for the purpose of opening the 
eyes of those who have not seen the light of Hoo-Hoo Land 
and walked in its garden beds. The date selected is the 
day preceding the meeting of the Southeastern Jowa Retail- 
ers’ Association and enables you to attend both -meetings. 
The order has nearly reached its constitutional limit and 
we desire to see Iowa have its full quota of members. 

The initiation fee is $9.99 and we hope you will kindly 
sign and return the inclosed blank, accompanied by $5, for 
which we promise By the Tail of The Great Black Cat that 
you shall have nine lives and your full share of fun. 

Kindly reply promptly that we may have timely notice of 
kittens who desire to enter within the Gates, 

eee 
To Concatenate at Centralia. 

Vicegerent Snark C. D. Rourke has prepared. to take 
advantage of the annual meeting of the Southern Ibli- 
nois Lumber Dealers’ Association and from Petersburg, 
Il]., has issued a notice addressed to “Dear Hoo-Hoo,” jof 
which the following is a partial copy: f 

Many are they in the Land of Egypt who crave to walkjin 
the Light of Hoo-Hoo. : 

Great Hoo-Hoo has heeded their cry and the edict is passed 
that Hoo-Hoo assemble in the city of Centralia, state, of 
Illinois, the night of January 28, 1902, as a concatenation 
will then and there be held. 

That we may know of what proportion to prepare the feast 
to Hoo-Hoo, ee let Brother L. M.. Bostwick, Centralia, 

HH 


Ill., know if you will be present. 
PABA PAPPPPP LP 


Stretching Its Field. 

The Capen Belting & Rubber Company, of St. Louis, 
Mo., manufacturers’ agent on a large seale, is now 
entering the saw mill territory of the southwest and 
aggressively pushing the belting and rubber goods it 
represents and handles. Wallace D. Capen, president of 
the company, told a LuMBERMAN representative_recently 
that his trade was already in excess of expectations 
and he hoped by carefully cultivating the field to get 
his share of belting orders ete. during 1902. 
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WHITE PINE 
HEMLOCK | LU MBER 


SHINGLES 
LATH 


Eugene B. Nettleton, 


616 HARRISON BUILDING, 


PHILADELPHIA. 
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WHOLESALE 
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What's in a 
Name? 





Perry y 
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Everything when 


it stands for the best. 


If You Want Reliable 


HEMLOCK LUMBER 


AND WISCONSIN 


WHITE CEDAR _ SHINGLES 








As End Filling Only, Write 


W. J. WAGSTAFF, 


OSHKOSH, WIS. 
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LEWIS DILL & COMPANY, 


WHOLESALE 
Kiln Dried, North Carolina & Long Leaf 


YELLOW PINE. 


BALTIMORE, - - MARYLAND, 








OAK, ASH, 
GUM and 

a * COTTONWOOD. 
RUSSE & BURGESS, 


MEMPHIS, TENN. 


Ou" 


f) 


FANDERSON-TULLY GO. 
rotary VRNEERS cut. 


Memphis, Tennessee. 





CAR LOTS. 
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Cottonwood and Gum 
LUMBER AND BOX SHOOKS. 


Cochran Lumber Co., “Tenn.” 











TENN. 
FOR SALE 14 CAR LOADS SAW 
MILL MACHINERY 
AT CAMDEN, ARK. 


Nearly the entire plant of the LaCrosse Lumber Co. of La 
Crosse, Wisconsin, including Complete Planing Plant. 


CAN SHIP QUICK, 


I. E. ANTHONY, 


Write me at 
Camden or Comanche, 
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WHITE PINE LUMBER. 


We Make a Specialty of 


DRY FACTORY LUMBER 


Office, Room 18 Loan and Trust Bidg., 
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MAPLE FLOORING ANNUAL MEETING. 


The Maple Flooring Manufacturers’ Association held 
its fifth annual meeting on Tuesday of this week at the 
Victoria hotel in this city, with a good representation of 
the membership present. Two new members were re- 
ceived into the association at this meeting—the Elk 
Rapids Iron Company, of Elk Rapids, Mich., and the 
Haak Lumber Company, of Haakwood, Mich.; this lat- 
ter company, whose former postoffice address was Wol- 
verine, having recently secured the location of the 
postoffice at its mill point, near Wolverine. 

The annual election of officers resulted in the re-elec- 
tion of the old officers, as follows: 

President, W. M. Dwight, of the Dwight Lumber Company, 
Detroit, Mich. 

Vice president, W. G. Van Auken, of Bliss & Van Auken, 
Saginaw, Mich. 

Treasurer, M. F. Rittenhouse, of the Rittenhouse & Em- 
bree Co., Chicago. 

Secretary Cook stated that the present outlook for 
maple flooring is most excellent and that the demand is 
fully equal to the productive capacity of the maple 
flooring factories. That the superior excellence of hard 
maple for flooring purposes gives it an actual intrinsic 
value much in excess of its market price is shown by the 
fact that it commands a large sale in California despite 
the heavy traffic charges necessary to take it there. There 
appears to be no Pacific coast wood that can compete 
with it for flooring purposes, about the only one that is 
used for this purpose being Oregon pine. 

Thomas Forman, of the Thomas Forman Company, 
Limited, formerly of Petoskey, Mich., and now of De- 
troit, was in attendance at the meeting. This company’s 
large new plant at Detroit it is now expected will be in 
active operation by June I. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, Onto, Jan. 21.—The market holds very 
firm with a good demand from all quarters for all kinds 
of lumber. Local dealers report orders from all parts 
of the country and the strength of the wholesale market 
is reflected in the retail trade. An advance in retail 
prices may be looked for within a week or so. 

Thomas McDougall, son of the late Thomas McDou- 
gall, who hag been the manager of the Central Cuban 
Mahogany Company with headquarters in the Hammond 
building, this city, has announced that he will leave 
this city for Los Angeles on January 27. He will enter 
into the brokerage business in that city, associating 
himself with one of the largest brokerage firms in the 
west. 

George H. Bishop, the saw manufacturer, left on Sat- 
urday for a business trip through the northwest, thence 
to the Pacific coast country and back by way of Salt 
Lake City, to be gone until toward the end of March. 

The following are the receipts and shipments in the 
local market for the week ending January 20 compared 
with the corresponding week last year: Receipts for 
week, 1902, 1,625 cars; shipments, 1,027; receipts for 
the week, 1901, 942 cars; shipments, 684 cars. 

R. E. Becker, importer of mahogany and Spanish 
cedar, with headquarters in this city, notes that since 
the Spanish war Cincinnati’s importance in the mahog- 
any lumber line has been greatly enhanced. Before 
the war mahogany reached this city mainly or wholly 
through New York dealers. -Now at least two railroads 
entering the Queen City have direct connection through 
steamship lines with Cuba by way of Mobile, Ala. 

The Cincinnati Lumbermen’s Club will send a dele- 
gation to the Charleston exposition on Cincinnati Day, 
February 15. Fully 500 representative business men 
will leave the city on a special train for the exposition, 
a pleasant trip having been arranged. Invitations to 
25,000 southern merchants have been issued to meet 
the Cincinnati delegation on that day. 

T. B. Stone, of the T. B. Stone Lumber Company and 
“— of the Lumbermen’s Club of Cincinnati, 
said: 

Business in hardwoods is excellent, and all that is hoped 
for is that it will remain this way. Prices are very firm. 
The mill men seem to have reached a reasonable conception 


of the situation, and everything seems to be going along at 
present in a practical, strictly common sense sort of way. 





AMONG THE MEMPHIS TRADE. 


MEMPHIS, TENN., Jan. 22.—Trade in hardwoods seems 
to be stronger now than in some weeks notwithstanding 
the contrast of opinions in some quarters as to what 
prices should be, and the local evidences of small stocks 
and diminished replenishing features on the one hand 
and the idea manifest in some quarters, especially the 
east, that stocks are heavier than the holders would 
indicate. The former idea seems to be the correct 
one in the opinion of some of the trade, more especially 
those in the middle west and west. 

The lumber and stave manufacturers on Wolf river 
have clubbed together at considerable expense and sent 
their representative, James G. Henning, to Washington 
to meet the river and harbor commission with a vieew 
to getting an appropriation of $50,000 to $60,000 for 
the improvement of Wolf river. They anticipate getting 
a dredge large enough to dredge out a 15-foot stage of 
water, when they hope to keep the river open all the 
year. The mill interests were shut down nine weeks 
the past summer; one mill lost $3,000 and perhaps all 
lost more than $25,000. The lumber, stave, box and 
hoop manufacturers are all interested in the agitation 
before the river and harbor commission. 

A. J. McCausland, of Chicago, was in the city a few 
days ago looking up hardwood stock. 


Max Lowy, the well known stave exporter and man. 
ager of the new Kern Company, this city, is on g 
business trip to New Orleans. 

The contract for furnishing the new Gayosa hotel 
nearing completion, has been let to A. D. Gibson & Sons, 
a Memphis firm, the figures aggregating about $82,000, 
The furniture will come from Grand Rapids factories, 

The J. W. Thompson Lumber Company regards the 
market as very active at present, with advanced prices 
in poplar and cypress and quartered white oak and plain 
red oak a little firmer. This company is completing the 
erection of an up to date 4-room office in the lumber 
quarters of North Memphis and will move thereto from 
the Randolph building about January 27. 

J. G. Warfield, a representative of the Lutcher & 
Moore Lumber Company, Orange, Tex., is in the city 
on a visit to his old home, which he has not seen in ten 
years. 

Capt. J. W. Kenyon, of Jackson, Tenn., has purchased 
a good sized timber tract near Toone, Tenn., and will 
remove to that vicinity to develop it. 

G. A. Keysworth, a representative of the Haywood 
Bros. & Wakefield Company, Gardner, Mass., has been 
here taking up stock. 

William Kinyer, with Robert C. Lippincott, of Phil- 
adelphia, was in Memphis recently buying stock. 

J. A. Porter, a representative of Bennett & Witte, Cin. 
cinnati, Ohio, was in Memphis last week. 

R. Lang, of the New Orleans branch of the A, J. 
Cranor Company, of Antwerp, was here a few days ago, 

The Memphis Lumbermen’s Club is considering an 
entertainment of a social character in February. 

H. W. Huttig, of Huttig Bros. & Co., Davenport, 
Towa, was in Memphis a few days since. 

EK. Bodenheim, of Cassel, Germany, of the stave export 
firm of M. Bodenheim, represented in Memphis by H. 
Katz, arrived here on Thursday last to spend some 
weeks. 

T. B. Allen & Co., stave exporters of this city, who 
last summer put in a big mill at Jackson, Miss., are 
considering dismantling it and moving farther south, 
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THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan, 22.—The past year with the 
lumbermen was most satisfactory and the general be- 
lief is this year will be equally so. Export trade, how- 
ever, is not expected to be very brisk until European 
conditions—the depression in Germany and the South 
African war—shall be bettered. 

An important ruling to lumber shippers has been 
made by E. B. Stevenson, manager of the Nashville Car 
Service Association. One rule is: “One dollar a day 
will be charged, as rental, on every car unless it is 
loaded or unloaded within forty-eight hours after it is 
delivered.” The rule applies to all stations between 
Nashville and Hickman, including the Centerville branch, 
The Memphis & Paducah division will be placed under 
the same rule. 

A. large saw mill plant has been put in dperation at 
Caskell, Knox county, by Benjamin Brown. 

Among visitors in Nashville recently were J. M. Card, 
of the J. M. Card Company, Chattanooga, who bought 
a number of cars of plain oak; F. C. Vanstone, who con- 
ducts a hardwood export business in New York, and is 
a large buyer in this market; J. D. Henderson and 
George H. Flowers, of the Henderson Lumber Company, 
Sanford, Ala. 

Levi Dodge, a large capitalist of Delphi, Ind., has sold 
to the standard Tie Company, of Detroit, Mich., the 
cross tie timber on about 10,000 acres of land in the 
tenth and thirteenth districts of Cheatham county, for 
$10,000. The tie company intends to manufacture 
the white oak timber into cross ties, and ship them out 
by way of the Cumberland river. Mr. Dodge is father 
of William B. Dodge, the well known Nashyille lumber- 
man, who will soon begin operating one or two large 
saw mills on the same body of land, cutting the poplar 
timber. ' 

A delegation of prominent Nashville citizens is now 
in Washington to urge a larger appropriation for com- 
pleting the work of placing locks and dams on the Cum- 
berland. All lumbermen are interested in having all the 
year round navigation on this stream. 

The Edgefield & Nashville Manufacturing Company 
has closed four good contracts in outside cities, among 
others having secured the contract to build the entire 
new Jacksonville (Fla.) court house at a cost of $120, 
000. Other contracts secured include the interior 
woodwork of the Birmingham (Ala.) court house, to 
cost $95,000; inside work for the Century building in 
Atlanta, which is to cost $300,000, and considerable in- 
terior work for the Macheka building, New Orleans, 
which structure will cost $140,000. 





IN CENTRAL NEW YORK STATE. 

Evmira, N. Y., Jan. 20.—Starting from Buffalo Janu- 
ary 2 and going east over the New York Central, taking 
in all the best places to Albany and several good cities 
around there, then down over the Delaware & Hudson 
to Binghamton, with several side trips, we find the 
month of January this year the best we have known for 
a long time for hardwood business for the coming sea- 
son. 

There are noi complaints from furniture factories of 
planing mills about lack of work; in fact, there are 
more who have more than they can do than there are 
those who are able to fill the orders they have oD 
their books in time. 

Prices on hardwood are firm, as high or higher than 
six months ago, with an upward tendency. Quartered 
white and red oak are in good demand at good prices 
and plain white is also in good demand, but New York 
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state people don’t seem to have discovered the beauty 
of red as yet. 

Poplar is wanted but is scarce and high and there 
are some who are putting in cottonwood to use in 
lace of it. 

Taking it as a whole, say in twenty New York state 
cities, the hardwood outlook is as good as it has ever 
peen and if there is not a bunch cut up there within 
the next ten months we lose our guess. 





‘ WEST VIRGINIA HARDWOOD SHORTAGE. 

Sr. ALBANS, W. VA., Jan. 15.—Editor AMERICAN LUMBER- 
MAN: We find at the close of 1901 a shortage of poplar and 
other hardwoods at the mills in this section, which shortage 
would have been very pronounced if there had been an ample 
car supply to have moved the lumber sold. The outlook for 
the year 1902 is for a small production from rail and river 
mills compared with past years. The demand is brisk and 
prices will depend largely on the nerve of the man who has 
jumber to sell. BowMAN LUMBER COMPANY, 

EK. C. Cotcorp, Superintendent. 


DOORS AND MILL WORK 


a a aaa 





With the issuance of the new Universal price list 
this week, a list which all factions of the door trade 
throughout the country will henceforth adopt as offli- 
cial, with the exception of the organization covering 
New York and New England, where custom has rendered 
necessary the use of slightly varying styles and classifi- 
cations, a better era is introduced in the door and mill 
work industry. During the past year there has been 
considerable price demoralization, the most of which 
may have been traced directly to the confusion caused by 
the two price lists, in much the same way that a double 
standard of money not so many years ago created demor- 
alization in the financial world. In the recent rap- 
prochement of the high list and low list partisans on 
common ground, however, the chief impediment to prof- 
itable business is removed and the members of the trade 
look forward hopefully to the coming season to reim- 
burse them in some degree for the year of lean pickings 
they have just closed. 

* * * 

Chicago distributers have especial reason for gratifi- 
cation in the timely settlement of the trade war which 
loomed up on the western horizon early last month. 
From a price standpoint matters were assuming a de- 
cidedly sulphurous tinge in the valleys of the Missis- 
sippi and Missouri rivers, when interests friendly to 
both sides took a hand and brought about an amicable 
understanding and a treaty of peace which it is hoped 
may be permanent, for nothing is so unsatisfactory to 
manufacturer, wholesaler or retailer as to endeavor to 
transact business on an irregular market. Price condi- 
tions appear, therefore, to be in every way satisfactory, 
and if the demand makes its appearance this spring in 
anything even approximating last year’s volume, there 
will be little need for guesswork on the outcome of the 
season’s business. 

* cm * 

Present demand may not be quite as heavy for odd 
work as before the holidays, but is nevertheless excel- 
lent for the season and for stock goods fully as heavy 
as the jobbers care about handling just now. Quite an 
unusual amount of inquiry has come in for carloads 
during the past few weeks; and while a few of these 
may have been, as some assert, merely for the purpose 
of sounding the market, it is evident that there has 
been a strong inclination to buy among the retail deal- 
ers and small jobbers. It was also noted that the aver- 
age quantities on which quotations were asked and for 
which orders have been given were larger than has been 
customary at this time of the year. Naturally enough, 
a great many buyers took advantage of the recent low 
prices to stock up for the season, but the demand was 
80 heavy on the individual jobbers that they could not 
handle all the business offered them and there is, conse- 
quently, a considerable void in retailers’ stocks still 
to be occupied before spring trade opens. 

A * * 


The window glass situation has been the cause of 
much perplexity of late to the door trade, many mem- 
bers of which had been induced to purchase glass rather 
more heavily than they would have done under normal 
conditions, on the assurance of the glass men that an 
agreement would be reached by the various organiza- 
tions of manufacturers and prices would not be allowed 
to drop. Eight or ten conferences have been held by 
the representatives of the glass manufacturers, but at 
latest reports nothing in the way of an agreement had 
been finally decided upon. ‘There are rumors of low 
prices being made on glass, but it has been difficult to 
find any sales that have been effected materially below 
the official discounts. Should the several glass com- 
bines actually get to “scrapping,” as some authorities 
deem likely, the window glass market will have to go 
and with it, possibly, the recently adopted discount of 
60 and 5 pereent on glazed sash, although the door men 
state that in establishing this discount a break in win- 
dow glass prices was given due consideration. 

* * * 


_In the stock sizes of doors and sash there is a much 
lighter supply than is generally the case at the close 
of January. At the big northwestern factories assort- 
ments are low and broken, albeit in much better shape, 
Probably, than they were last summer and fall. Doors 
No. 1 and No. 2 are everywhere in meager supply, owing 
to the direful scarcity of good white pine. The lower 
Stades, however, are abundantly plentiful. Open sash 
are not in surplus, by any means. White pine molding 
lumber is scarce and high, A great many substitutes are 


being used for white pine for all these purposes, but 
manufacturers have considerable fault to find with any- 
thing other than white pine, at the same time realizing 
that some or all of these woods with which they are ex- 
perimenting must of necessity sooner or later be 
adopted. 

* * * 

There is still an excellent demand noted for both doors 
and mill work in the New York city market and little 
drumming is being done for orders, as the factories are 
still busy and are apparently content with the call 
ahead. There is to be a meeting of the Eastern associa- 
tion this week and the probabilities are that the list, if 
revised at all, will be altered so as to stiffen prices still 
more. No lack of firmness is noted, which means that 
buyers can probably stand advances. 

* + * 


Washington cedar doors in the Boston and New Eng- 
land market now seem to have the call, selling at 79 
percent off the list, with an occasional order at 78 per- 
cent, simply as a pointer of what may be expected 
shortly. Pine doors are strong at 75 percent off, and 
whitewood and cypress at 78 percent and 79 percent. 
Dealers are ready to buy at the prevailing market prices, 
and evidently do not anticipate any reduction, and in 
fact all things point to a strong market. 

- * ” 


Some of the mill owners at Buffalo, N. Y., are not 
sure that the volume of business is as large as it ought 
to be, and are saying it after a trip to New York, where 
an enormous building aggregate has been rolled up for 
the past year. Still all of the mills are busy and there 
is reason to expect that they will have business enough 
to last till spring opens, which is all that ought to be 
asked. The report is, further, that good prices are ob- 
tained for finished work and a uniform rate is the rule 
much more than formerly. Still there is no denial that 
the mills are all using every sort of wood that is accept- 
able to the buyer, with the acknowledged intention of 
cheapening the cost just as far as possible. 

* * * 


The Eastern Sash, Door & Blind Manufacturers’ Asso- 
ciation met at the Park Theater hotel, in New York 
city, on Tuesday, January 21. Prices were advanced all 
around, the discounts on doors in carload lots now be- 
ing 74 percent and open sash 76 percent. Blinds were 
also advanced. 

* * ” 

It is reported at St. Louis that local trade is still 
somewhat disappointing. There is any amount of plan- 
ning and figuring being done, but this is not showing up 
into actual business as rapidly as could be wished. The 
past year in St. Louis has made a big record in the 
building lines and the unusually open winter is bringing 
out new work which would have otherwise been delayed. 
This gives strong argument to the belief of local oper- 
ators that the spring trade will open early and be of 
large volume. Still, those mills catering to local trade 
alone are complaining of lack of business and are not 
holding prices on a very firm basis. It seems to be the 
desire of them all to keep their mills going at full 
hours until spring and the competition for business 
is keen in the extreme. So far as the country demand is 
concerned, nothing other than bright stories are told 
by the St. Louis people. The demand is fully up to the 
capacity of the mills and it is impossible to accumulate 
stocks even so rapidly as some of the dealers would 
like. 

* * * 

Prices at, Kansas City on regular stock goods have not 
changed, although there have been rumors of an advance 
for some weeks. If the glass manufacturers advance 
the price of glass, it is said that glazed goods will be put 
higher at once. There is still a liberal inquiry and a 
fair demand in ear lots for the time of year. The out- 
look for the mill work trade at Kansas City is bright 
and business is beginning to open up. 


BPA PADD PDD DID DIST 


THE BLACK RIVER DISTRICT. 


La Cro1x, Wis., Jan. 22.—Although the amount of 
timber to be cut on Black river will be small, still up 
to this time it is probable that they have gotten in 
50 percent of the total amount. That being the case, a 
few weeks of good winter weather would enable them 
to clean up, and with a good run of logs this season 
we would be able to close logging on this river. Trade 
is quiet. 

S. Y. Hyde has gone out to Cascade Locks, Ore., to 
look over his interests in the Storey-Keeler Lumber 
Company. 

The Chicago, Milwaukee & St. Paul Railway Com- 
pany is building a new bridge over the Mississippi at 
this point to take the place of the old one, and is mak- 
ing many repairs Of a general nature in this locality. 

L. C. Colman, who has been in Chicago for several 
days on business, is at home again. 

W. H. Bradbury, of the Holway estate, who has been 
confined to the hospital for almost two months, resumed 
work on Monday last. His many friends are glad to see 
him about again. 

I’. A. Copeland, who is spending a few weeks with 
his daughter, Mrs. Alex Paul, at Watertown, Fla., will 
sail with Mrs. Copeland for the continent on February 
8 on a six months’ trip. 


ror 


The evidence of confidence in the Retail Lumbermen’s 
Insurance Association is shown by the fact that one 
company cancelled over $100,000 of old line insurance at 
short rates in order to put that amount in the new 
“Series B” just inaugurated by the association, and it 
it said that there are a number of others who will do 
the same thing within a short time, 
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UPPER MISSISSIPPI DISTRICT. 


THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Jan, 22.—Conditions in the 
white pine lumber trade have undergone a considerable 
change during the past seven days. Retailers who at- 
tended the convention of the Northwestern Lumber- 
men’s Association called upon the manufacturers in 
large numbers, found that there was no exaggeration in 
reports of present condition of white pine stocks, discov- 
ered that if they wanted to do business during the 
spring they must place their orders at once, and after 
accomplishing this they went home and told their retail 
friends that they had better buy at once or they would 
not get any lumber. 

Not only has the cue to buy lumber now seemingly 
been taken by all the retailers but other large con- 
sumers have evidently begun to realize that there is 
no pressure to sell; that the pressure is all the other 
way to get the goods after they are bought, and a 
number of the Jarge railroad corporations which must 
buy supplies for their requirements during the coming 
year have entered the market as well as many manu- 
facturers who consume large quantities of white pine. 





Railroads an Important Factor. 

Railroads are, perhaps, the most important factor in 
the situation at the moment, aside from the retail 
trade. So many important extensions of road are 
planned for the coming year; so many new depots and 
other railroad buildings are to be built and so many 
improvements in fences, culverts and other right of 
way equipage are projected that railroads, in this see- 
tion at least, will be heavier consumers of white pine 
than in a number of years, and possibly the heaviest 
consumers in the history of the white pine trade. 
Among manufacturers already in the market for new 
supplies of lumber are box manufacturers, package 
manufacturers of nearly all descriptions, factory men, 
and the list is so long that it cannot be enumerated 
here. 

All these conditions have resulted in such pronounced 
activity in demand that wholesalers and jobbers are 
simply overwhelmed with business. Some wholesale 
dealers refuse to take orders for future delivery at 
current prices. They realize that the manufacturers 
are in a serious position and that to oversell, as they 
could easily do, would result in loss and embarrassment 
to the retail trade as well as to themselves. For that 
reason they are guaranteeing only to fill ‘orders for 
immediate shipment and are turning down orders for 
future delivery. This is crowding into the present 
month business that usually develops in March and 
April and is giving most of the large firms all that 
they can possibly do. 

Sentiment in Favor of an Advance. 

Among manufacturers and jobbers there is a_pro- 
nounced sentiment in favor of higher prices. Only ex- 
treme conservatism on the part of the large factors 
in the trade prevents immediate action being taken 
along this line. Retailers who have been enabled more 
closely to gage conditions through contact with manufae- 
turers are prepared for such an advance and would not 
be surprised if it should occur at any time. At the 
latest this matter will come up for consideration at the 
annual meeting of the Missisippi Valley Lumbermen’s 
Association to be held February 18, but there is every 
reason to expect that it will be necessary to revise the 
list before that date. Present conditions certainly pred- 
icate earlier action than the middle of next month. 
In reviewing the conditions in the lumber trade a well 
known authority this week said: 

The present shortage in white pine originated during the 
rather quiet year of 1900, paradoxical as this may seem, 
In that year it will be remembered that most of the mills 
were obliged to close down from four to six weeks in the 
middle of the summer, owing to the low stage of water in 
the river and inability to procure logs. As a result the cut 
at Minneapolis was 50,000,000 feet less than the previous 
year. Demand, however, was quiet at the time, compara- 
tively speaking, and little was thought of this fact. With 
the renewal of activity the past year, and although the cut 
was increased, there was no surplus carried over from the 
preceding year, as would have been the case had the cut in 
1900 been up to the average. The shortage in supply orig- 
inated at that time and has been continually growing worse, 
until today conditions are unprecedented in the white pine 
trade, 

There was never such a week in the white pine trade as 
the one just closing. Everyone who ever bought lumber 
seemed to be in the market for as much as he could get and 
they all wanted it at once, The visit of the retailers was a 
revelation to most of those in this branch of trade. They 
began to arrive at a thorough understanding of the condi- 
tions, and dealers who have previously bought in January 
for delivery at any time during the next two months all 
wanted their lumber delivered at once so that they would be 
sure of it when the spring opened. 

Railroad purchasing agents are bidding against each other 
to procure supplies. They have imperative orders from 
higher officials to buy lumber and iron now, so that it can be 
utilized to increase their transportation facilities at once, 
and they are buying wherever they can get supplies. Other 
manufacturers have adopted the same methods, added to 
which a large amount of building is contemplated as early 
in the spring as possible. 

I regard these conditions as somewhat serious. Beginning 
the year with light stocks and with shortages in many lines, 
leading manufacturers are in many instances able to fill only 
50 percent of the orders coming to them, and others do not 
reach this percentage. And conditions are all. the time 
growing worse instead of better. What we shall do a month 
hence is a question that I would not attempt to answer if 
present conditions should continue that long, and there is 
every reason to believe they will. In the present condition 
of buying activity an advance will not have any appreciable 
effect, except for a day or two. Those who want lumber are 
going to have it at any reasonable price, and I am inclined 
to question whether an advance would not stimulate buying. 

I have talked with a number of retailers and they all 
apparently expect an advance in price within the very near 
future. This is one reason they are taking hold so freely. 
Noting these conditions, I would not be surprised if the last 
week of January would show the heaviest volume of business 
ever transacted during that period. All the manufacturers 


——. 


can do, however, is to supply the lumber as long as it lasts 
and then consumers will be obliged to wait until green Jum: 
ber may be on the market if the famine should grow to any 
worse proportions than at present, 


Lumber Shipments Last Year. 

Lumber statistics for 1901 have just been made publie 
by the Missisippi and Wisconsin Valley associations, 
They show the lumber shipments for the two valleys 
were 18 percent greater than for 1900 and that the 
were 54 percent greater during December of 1901 than 
they were the corresponding month the previous year, 

The statistics for December are given first’ and show 
that in both valleys during December, 1900, 180,113,220 
feet were shipped; during December, 1901, the ship- 
ments amounted to 190,184,952 feet, an increase of 
10,071,730 feet in the two districts. Of this increase 
4.4 percent occurred in the Mississippi valley, amounting 
to 6,465,730 feet, and 10.5 percent in the Wisconsin 
valley, aggregating 3,606,000 feet. Reports were from 
seventy-one firms, 

The figures for the whole of 1901 furnish an inter- 
esting revelation as to the enormous volume of the 
white pine lumber trade. During 1900 the shipments in 
both valleys amounted to 2,135,252,719 feet, while dur- 
ing last year they amounted to 2,513,976,821 feet, an 
increase of 378,724,102 feet. July was the month of 
the largest total increase, the figures revealing that 
69,518,371 feet more lumber was shipped last July than 
during the corresponding month the previous year, 
December showed the Jeast increase, amounting to 
10,071,730 feet, with January next, the increase the 
latter month being only 11,983,527 feet. In the _per- 
centage of increase July also led with an increase of 
36.8 percent, with February next with an increase of 
25 percent. October showed the percentage of least 
increase, 5 percent, with December next with an in- 
crease of only 5.5 percent, 

Wisconsin valley manufacturers, considered — sepa- 
rately, increased their shipments a larger percentage 
than Mississippi valley manufacturers. In July the 
percentage of increase was 66.5 percent in that district 
and a monthly increase averaging from 80 to 45 per- 
cent was not uncommon. 

The above showing for the business of 1901 would 
have been still more gratifying had wholesale stocks 
been adequate to supply the demand. The above there- 
fore represents the maximum capacity of manufacturers. 
Notwithstanding the advance in prices during December 
there is no decrease in the demand for lumber. Not 
one of the seventy-one firms included in the above re- 
port is able to handle the business offered, and a num- 
ber are holding their stocks for higher prices. Each 
day wholesale stocks are becoming less and assortments 
more badly broken, The present market conditions are 
without precedent. 

A Fir Door Manufacturer Here. 

Kk. A, Nickerson, manager of the Robinson Manufactur- 
ing Company, Everett, Wash., arrived in Minneapolis 
the first of last week and left again Monday of this 
week for his home on Puget sound. Mr. Nickerson is 
well known in Minneapolis, having made his home here 
for years, and was engaged in sawing for the Scanlon- 
Gipson Lumber Company at Nickerson, Minn., from 
1895 to 1899, when Nickerson Bros, sold out to Cham- 
berlain & DeLong. Mr. Nickerson then went to the 
Pacifie coast, and with ex-Gov. D. M. Clough and others 
formed the Clark-Nickerson Lumber Company and built 
the fine mill of that concern at Everett. About six 
months ago Mr, Nickerson disposed of nearly all of his 
interest in the latter company and bought a half in- 
terest in the Robinson Manufacturing Company, whose 
fine new sash and door plant is located by the side of the 
Clark-Nickerson Lumber Company’s mill on the water 
front at Everett. 

Mr. Nickerson speaks very cheerfully of the lumber 
trade of the Pacific northwest. He is particularly inter- 
ested in the door situation, his company being one of the 
first to make an effort to put fir doors on the eastern 
market. During the’ last few months since the new 
factory has been running the company has been very 
successful in making sales of large blocks of fir doors 
in the east, shipping to Chicago, Detroit, New York, 
Minneapolis and other eastern points. Mr. Nickerson 
says the fir door that the company turns out at Everett 
makes not only a fine appearance but a very strong door, 
and compares most favorably with pine doors. He came 
to Minneapolis with the idea of going farther east, but 
while here arranged with ‘the City Sash & Door Com- 
pany, of this city, to handle the Robinson doors to the 
trade in the northwest this year, This means the sale 
of a large part of the company’s output in this section. 
The Wallace & White Lumber Company, of this city, 
wholesaler of Pacific coast lumber, has also arranged 
with Mr. Nickerson to ship fir doors in mixed carlots to 
the trade in the northwest. Having made these connec- 
tions Mr. Nickerson returned the first of this week to 
his home in Everett, after a much shorter visit in the 
east than he anticipated. 


Handling Redwood in the Northwest. 

James G. Wallace, of the Wallace & White Lumber 
Company, this city, returned last week from an absence 
of nearly two months on the Pacific coast in the interest 
of his company. He visited California, Oregon and 
Washington lumber sections, spending about ten days 
in San Francisco, where he made a study of the redwood 
lumber situation. His company has during the past 
year built up an extensive trade in redwood siding and 
finish in Minneapolis and the northwest, shipping sev 
eral million feet of siding into this territory, something 
that. was never done before. In fact the Wallace & 
White Lumber Company has pioneered redwood Jumber 
in this section and to itis due great credit for intro 
ducing redwood to the users of lumber in the northwest. 
Mr. Wallace says that the supply of redwood is large, 
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but that the facilities for drying, dressing and putting 
it on the eastern market are as yet limited, although 
there is a prospect of there being an improvement this 
year. 

Mr. Wallace spent « month or more in the Puget sound 
country arranging sources of supply of fir, spruce and 
cedar lumber for his company this year, and returns 
well satisfied that his company is in shape to do a larger 


business this year. He states that the mill men of the . 


Pacific northwest were never doing as extensive business 
as at present. Prices are firm and the outlook for a 
great year’s business is exceedingly bright. Mr. Wallace 
will probably remain in Minneapolis a few days and 
then visit the retail trade on one of his usual trips, as 
he spends a great deal of his time on the road. 


Enlarging Operations. 


The McGoldrick Lumber Company, of this city, is 
this year a larger factor than ever in the manufactur- 
ing and wholesale lumber trade. J. P. McGoldrick, man- 
ager of this company, spent several days last week look- 
ing after the company’s logging operations in northern 
Wisconsin, where he found things progressing satisfae- 
torily. His company is getting in over 10,000,000 feet 


of white pine logs at Benoit, on the Wisconsin Central, 


near Ashland, which will be sawed at its mill at Benoit 
in the spring. It is also putting in considerable white 
cedar at Benoit and also at Cedar, Wis., on the Chicago 
& North-Western railway, between Ashland and Hurley. 

Not long ago the McGoldrick Lumber Company bought 
a stock of 6,000,000 feet of dry hemlock of the Heidrick 
& Matson Lumber Company at Westboro, Wis. This 
stock was sawed last season and is now bone dry and 
in excellent shipping condition. The McGoldrick Lum- 
ber Company has a nice stock of lath at Duluth and 
Ashland for shipment in car lots, and also has an as- 
sortment of pine stocks at different points in northern 
Wisconsin and Minnesota, and Mr. McGoldrick is con- 
tinually getting hold of new lots of lumber, so the com- 
pany’s operations this year will be on a large scale. 

In addition to the pine, hemlock and cedar, the com- 
pany has this year made connections for handling west 
coast cedar shingles and siding and fir lumber, J. P. 
Reardon, who travels for the company in the southwest, 
having recently returned from a visit to the Puget 
sound country, where he was successful in making ar- 
rangements for this year’s supply. The company also 
has southern connections which enable it to deliver 
yellow pine lumber in car lots to the trade. Besides 
Mr. Reardon, the company is represented on the road 
by KE. A. Hawksett, an old time lumber salesman who 
was for years with Jefferson & Kasson, St. Paul, as 
were also Mr. McGoldrick and Mr. Reardon until the 
formation of the McGoldrick Lumber Company two 
years ago, at the time Jefferson & Kasson closed out 
their business. 

Minor Mention. 

The L. Lamb Lumber Company, of Minneapolis, has 
recently opened a retail yard at Vienna, S. D. 

A. EK. Whitmore, the well known Minneapolis lumber- 
man, made a trip to his mill at Deer River, Minn., 
this week. 

The H. L. Karrick Lumber Company, of Minneapolis, 
has sold its yard at Waverly, Minn., to Larson Bros., 
owners of a yard at Dassel. 

J. K. Glass, of the Park Rapids umber Company, 
has returned from a pleasure trip to Nantucket, Ky., 
where he visited friends and relatives. 

Frank Kugler, of Waconia, Minn., and Blenkiron 
Bros., of Randolph, Neb., were among the purchasers at 
the Minneapolis market last week. 

John KE. Glover, of Hudson, Wis., was in the city 
the latter part of last week looking after matters of 
business. 

Capt. T. H. Stevens, Minneapolis representative of 
the Amery Lumber Company, has recently returned 
to this city from an extended pleasure trip in the south. 
He spent several weeks in the vicinity of New Orleans 
and took occasion to look over the cypress market at 
that point. He states that conditions in the cypress 
market are much the same as those which prevail in 
the white pine market, and that manufacturers are 
demanding full list prices and are holding firmly to 
their quotations. Mr. Stevens declares that many New 
York and eastern buyers are at New Orleans and are 
picking up all stock available. 

Thomas Fullerton, of the Fullerton Lumber Com- 
pany, Mitchell, 8S. D., was in the city on business re- 
cently. 

James R. Jordan, auditor of the South Dakota yards, 
and E. Crawford, auditor of the Iowa yards, for the 
Fullerton Lumber Company, were in Minneapolis last 
week, 

H. L. Call, of the Union Lumber Company, has re- 
cently opened offices at 1121-23 Lumber Exchange build- 
ing. ‘The company has a line of yards in South Dakota 
and formerly had headquarters at Yankton. 

L. P. Doliff, of the L. P. Doliff Lumber Company, 
and L. Lampert, of the L. Lampert Lumber Company, 
this city, left for the coast this week. 

H. W. Buck, yard manager of the Thompson Lumber 
Company at Brownton, Minn., was here this week. 

The 8S. H. Bowman Lumber Company, of this city, 
has recently sold its yard at Morton, Minn., to the 
Harrison E, Walker Lumber Company, of Winthrop, 
Minn. 

Fay & Morrison, wholesalers at Minneapolis, have 
recently purchased the output of two white cedar 
Shingle mills at Cohasset, Minn. Mr. Morrison ex- 
presses considerable surprise at the large inquiry which 
is being received by white cedar shingle manufacturers 
from retail dealers in central and southern Iowa. 

Kr, N, Jaynes, of the Hobe-Jaynes Lumber Company, 
Minneapolis, has returned from a purchasing trip in 


the vicinity of Antigo, Wis., and has purchased a large 
stock of hemlock at Mattoon, Wis., from the Antigo 
Manufacturing Company, and another from Peters 
Bros., at Gleason, Wis. In commenting upon the situ- 
ation with reference to Wisconsin lumber he declared 
that the available stock of birch is becoming scarce 
and that holders are demanding firmer prices than a 
few weeks ago. Hemlock, Mr. Jaynes declares, is also 
much firmer in price on account of the heavy demand. 
The Hobe-Jaynes Lumber Company has closed out all 
its holdings at lake points except ait Duluth, where a 
large stock still remains. The company intends to en- 
gage to a certain extent in the sale of white cedar and 
hag recently purchased a lot of 20,000 posts. 

“Old Blais,” as Elihu Blaisdell is familiarly called by 
his friends who do not know how to pronounce his first 
name, was in Minneapolis throughout the convention last 
week, looking after the interests of the Edwin S. Hart- 
well Lumber Company, Chicago, with which concern Mr. 
Blaisdell became identified the first of the year. He has 
for many years traveled in the territory east of the 
Mississippi river, and for the last two or three years 
has represented the Fenwood Lumber Company, of Wau- 
sau, Wis. 

Ed Roberts, of the U, N. Roberts Company, sash and 
door wholesaler, Davenport, Iowa, was in Minneapolis 
last week during the convention. 

Fred Rockwell, manager of the Rockwell Manufactur- 
ing Company, sash and door manufacturer of Milwau- 
kee, Wis., was in Minneapolis on Tuesday of last week 
on business. 

Theodore Wilkin, the well known saw mill machinery 
inventor and manufacturer, of Milwaukee, was in Min- 
neapolis a few days last week. 

A. A. Teel, northwestern manager of E. C, Atkins & 
Company, Limited, Indianapolis, Ind., the saw manufae- 
turers who have a branch distributing house in. Minne- 
apolis, spent several days in the city last week on busi- 
ness. Mr. Teel makes his home at Appleton, Wis., and 
looks after Wisconsin, upper Michigan and upper Minne- 
sota territory, at the same time visiting Minneapolis 
every few weeks to look after the business of the house 
here, : 

W. A. Norway, the veteran salesman of the Chippewa 
Lumber & Box Company, Chippewa Falls, Wis., frater- 
nized with visiting retailers during the convention here. 


LAKE SUPERIOR PORTS. 


AT THE HEAD OF THE LAKES. 


DuLuti, MINN., Jan. 22.—There is continued selling 
of large and small lots of lumber from deep water mills 
and those located inland and but little of the winter's cut 
or of what was on hand at the opening of navigation 
remains. Of the 40,000,000 feet unsold at the close of 
navigation at mills here there are now but a few mil- 
lion. Of the cut of the winter which is being made for 
Alger, Smith & Co., the Red Cliff Lumber Company and 
Richardson & Avery practically all is sold, there. being 
but a few lots of low grade stock now on the market. 
Prices for this have ranged from $17.50 to $18.50 for 
No. 3 “and -better.” Of the cut of the coming summer 
the Duncan & Brewer Lumber Company is sold out, 
Alger, Smith & Co. are sold up to fall on low grades and 
partly on better stocks, Mitchell & McClure are prae- 
tically off the market and some other sales have been 
made of which nothing is announced yet. <A sale of 
1,000,000 feet of factory stock was made yesterday by the 
Musser-Sauntry interests to go from their mill at Carl- 
ton to Oshkosh all-rail. 

The proposed big timber deal between the Sauntry- 
Weyerhaeuser interests and the Clark-Jackson Lumber 
Company has not been closed. An early settlement of 
this deal is looked for, though the timber may go to 
an entirely different interest and be sawn many miles 
below here at an interior point. The timber is located 
on the Nemadji and Aminicon rivers, chiefly in towns 
46 and 47 ranges 12 and 13. There are 250,000,000 feet 
in the scale of this timber, but it is admitted that it 
will cut at least 300,000,000 feet, and the price of $2,000,- 
000 is figured on the latter basis. 

An interesting commentary on the continuance of 
timber in locations where it might have been supposed 
to be cut off years before is to be found in some work 
the Lesure Lumber Company is doing three miles 
north of the end of the Woodland suburban electric line 
and but nine miles from the business center of Duluth. 
Here the company is cutting nearly 1,000,000 feet of as 
good timber as was ever brought to a Duluth saw mill. 

The old Merrill & Ring Lumber Company is being re- 
organized by the owners and the Merrill & Ring Mill 
Company has been formed with Clark L. Ring, Edwin 
H. Eddy and T. D. Merrill as incorporators; capital, 
$100,000. 

The Duluth Match Company has elected officers for its 
second year as follows: President, M. H. Alworth, an 
old lumberman of this city; vice president, A. B. Wol- 
vin; treasurer, F. W. Heimick, a timber and land oper- 
ator here; secretary, O. H. Simonds, years ago of the 
lumber firm of Little & Simonds. These, with J. B. Kehl, 
a Chippewa Falls lumberman, and J. L. Washburn and 
A. S. Chase, are the directors. 

R. L. McCormick, of Hayward, Wis., was here last 
week. He expects that about a couple of years will wind 
up the saw mill situation at Hayward and that then the 
company will sell off its lands, which have appreciated 
a great many hundred thousand dollars in the past two 
years. 

Reports from the new village of Scanlon, where the 
Brooks-Seanlon company is at work, are that the town is 
booming and that there are not enough dwellings for the 
people. The mill is employing about 600 men and is 
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C. A. Suita Lumeer Co. : 


Manufacturers and Dealers in 


LUMBER 


LATH AND SHINGLES 








GENERAL OFFICE, 
MILL AND YARD, 


44th Avenue, North and 
Lyndale, 


MINNEAPOLIS, 
MINN. 
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A Complete and well assorted stock. 
Write for delivered prices. 
We ship promptly. 


THE 
SHEVLIN-CARPENTER 
COMPANY 


Manufacturers. Minneapolis, Minn. 
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| ‘ 
OUTPUT FOR 1902 
250 MILLION FT. 
] 
PPA 
QUERY. 
j 
If a Six Foot Man commands respect 
why should not Six Foot Lumber ? 
{ 
4 
We Ilave } 


In Stock 
Dry 


2x4, 6ft. No. 1 Dimension, - - - 75,000 feet 
40,000 feet 


+ 6 inch 6 foot No. 1 Fencing, - - 


4.4"°4 No. 2 Fencing, - - 80,000 feet 
6 * 6 ‘* No.2 Fencing, - - 70,000 feet ¢ 
4 * 6 * No.3 Fencing,- - 50,000 feet 
6 “ 6 “ No.3Fencing, - - - 80,000 feet 
6 “ 6 “ DStrips, - - - - 40,000 feet 
) And a full assortment of 
General Stock. 
General Offices, s * s 
center exchenge, Minneapolis, Minn. 
— 
j ‘ 
q Mills and Stocks at 
MINNEAPOLIS, MINN. NICKERSON, MINN. 
) CASS LAKE, MINN. CLOQUET, MINN. 
( 
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AMERICAN LUMBERMAN. 


JANUARY 25, 1902. 














Lamber, A. 


Lumber 
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CHIPPEWA FALLS, WIS. 
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> Michigan Cork Pine 


THICK PATTERN LUMBER 
SASH FACTORY STOCK... 
—— A SPECIALTY. —— 


Barbour & Starr, gD? 
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DRY WHITE PINE 


We Offer the Following Items in Liberal Quantities: 


6 feet 6 inch No. 3 & 4 fencing, 

6 feet all widths No. 2 & 3 Boards, 

8 feet G inch No, 2, 3 and 4 fencing, 

8 feet 4inch No. l and 2 fencing, 

8 feet 8,10 & 12 inch No. 2 boards, 

8 feet 8 inch and wider No. 3 &4 boards, 
10 feet 6 inch No. 2 & 4 fencing, 
10 feet all widths No. 3 & 4 boards, 
12,14 & 16 feet 4inch No. 3 & 4 fencing, 

2,14 & 16 feet Ginch No. 3 & 4 fencing, 
14 & 16 feet 8 inch No, 3 boards, 
14 & 16 feet all widths No. 3 boards, 
18 & 20 feet all widths No. 4 boards, 
18 feet all widths No. 3 boards, 
18 feet 6 inch No. 4 fencing, 
20 feet all widths No. 3 boards, 
12, 14 & 16 feet 2x4 C. & better norway. 


We also recommend the Defects mostly of a knotty 

following to be an HONEST | type. Engg eaetioag — 

‘gf 00 sap. For a cheaper shingle 

No. 1 SHINGLE. Our Brand | try our CULL SHINGLES 
BENJ. GRAY *A*. branded No. 4, 


Can Furnish Carload Lots Lumber and Shingles Assorted to 
Requirements. Correspondence and Inquiries Solicited by 


RICE LAKE LUMBER CO., "ia!" 
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MANUFACTURERS 


White Pine 


LUMBER, LATH, SHINGLES. 
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‘ 


La Crosse, - - Wisconsin. 
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running day and night and logs are coming with reason- 
able steadiness. Judge Dibell, of this city, has granted 
a temporary restraining order to the mill companies of 
Cloquet, restraining the village from issuing $22,000 in 
bonds for a waterworks, which the companies do not 
want built. The companies claim the system will cost 
$120,000 and as they pay three-quarters of the taxes 
they are naturally interested. 

At Superior the case of D. McPhillis vs. the Spider 
Lake Lumber Company, suing for $2,000 for the death 
of McPhillis’ brother, is on trial. 

H. W. Coffin, of the Crown Lumber Company, has with 
Alf Merritt bought fifty forties in and close to the 
northwest corner of T 58 R 14, where they think there 
is iron ore. They have also taken a lot of land there 
under lease from Pettitt & Robinson, Minneapolis lum- 
bermen, and the Stevens Bros., Detroit lumbermen, in 
the same vicinity, for the same purpose. 

The Sauntry-Cain mill at Carlton will resume sawing 
in about a month. The mill of the Glenmont Lumber 
Company, at Casslake, will start up March 1. At the 
Neills mill at Casslake they are erecting a large burner. 

The Clyde Iron Works, of this city, is working about 
140 hours weekly to supply orders for logging tools 
that are coming from points from Maine to Oregon and 
from the Canadian woods to Florida. The erection of a 
large new factory will begin shortly. 

Twenty carloads daily of cedar posts and poles are 
being shipped from Knife river, on the Duluth & Iron 
Range road, to the Northern Pacific and Milwaukee 
roads. Six cars of pulpwood are being shipped from 
the camps of Martin Bros., at Thomas, on the same road, 
to Kau Claire, Wis. Fourteen cars of pulpwood are 
coming from the camps of Colvin & Robb on the St. 
Louis river. Fifteen carloads of ties are coming from 
the operations of Alger, Smith & Co., for the Northern 
Pacifie road. 

The lumber companies banking on the west side of 
Rice’s point, this city, are under cash bonds of $10,000 
each to remove their logs and appurtenances before 
June 1. The ground and dock front there belong to the 
Northern Pacific road, which intends to improve that 
entire mile or two of water front for docks etc. the 
coming seasons. The work will begin this year. Two 
large docks will be built out and the spaces between 
will be dredged. The improvements will cost upward of 
$500,000 and will be for the accommodation of a greater 
transcontinental business, which the road thinks will 
be enormous in the near future. 





CHEQUAMEGON BAY NOTES. 


ASHLAND, WIs., Jan. 22.—Events keep transpiring in 
the Washburn, Bayfield & Tron River railroad case. Last 
Thursday Capt. R. D. Pike, of the Pike Lumber Com- 
pany, Bayfield; John A. Jacobs, of the Jacobs Lumber 
Company, Washburn; District Attorney McLeod and 
Sheriff L. H. Lien, together with several other citizens 
of Bayfield county, appeared before Judge Jenkins of 
the federal court to be tried for contempt. The case 
came out disastrously for the defendants. Sheriff Lien 
and District Attorney McLeod were sentenced to sixty 
days in the county jail at Madison, Messrs. Pike and 
Jacobs were sentenced to pay a fine of $250 for con- 
tempt of the orders of the federal court. Sentence was 
stayed for ten days pending an appeal to the court of 
appeals at Chicago. As soon as Receiver Frost of the 
road heard the decision of the federal court he tele- 
graphed his superintendent at Washburn to begin tear- 
ing up the road, but this action was delayed for seven 
days by an order issued Saturday by the federal court. 
This order is looked upon by the citizens of Bayfield 
county as a victory. The iatest development occurred 
today, when Attorney General Hicks appeared before 
the federal court and asked permission to enter the 
case as a defendant in the name of the state. This was 
granted by Judge Jenkins, so now the state is an in- 
terested party. Attorney General Hicks in his plea 
stated that the state wished to be represented in the 
matter, as it was his opinion that the federal court 
had no jurisdiction in the matter of tearing up the rails 
of any railroad and thus destroying a public highway. 
He said he did not deny that the federal court had the 
right to order the road sold as a whole, to satisfy the 
demands of creditors, but the court was trampling upon 
the state’s rights when it ordered the road to be torn 
up. The whole affair will probably be gone over before 
the court of appeals at Chicago and the matter settled. 
The defendants claim they will carry the suit to the 
highest court in the United States before they will re- 
linquish their rights. 

The saw mill of the Barker & Stewart Lumber Com- 
pany, which has been in operation for the past three 
weeks, sawing logs for the Edward Hines Lumber Com- 
pany, closed Thursday night and will not resume opera- 
tions before settlement of a misunderstanding between 
Barker & Stewart and the Hines people. The mill em- 
ployed over 200 men and it was the intention when 
starting up to run all winter. There was a little mis- 
understanding in regard to some terms of the contraet 
and Barker & Stewart closed the mill until the affair 
should be settled. Both parties say that it is “up to” 
the other whether the mill will resume operations. 

During the past week a large number of lumber 
buyers have been in the city, most of whom have not 
gotten what they wished. The general opinion here is 
that lumber will take a start before spring and raise 
in price. For this reason local companies will not sell 
or make contracts for the cut of 1902. One mill owner 
said today that he would not sell any of the 1902 cut 
before it was on his docks. This is the general opinion, 
and if a sale is made it is made at the sellers’ price. 
“Leave it or take it” is a term used more this year than 
ever before in making sales of lumber. 

Judge J. W. Cochran, president of the Keystone Lum- 


ber Company, surprised his many friends in the city 


this week when he returned from an extended trip to 
Canada and announced that during his stay he had 
wedded a young lady of Ashland. The bride was Miss 
Mae Mitchell and has made Ashland her home for a 
number of years. 

Mr. and Mrs. C. F. Latimer and Mr. and Mrs. W. H. 
Gilbert left tonight for southern California, where they 
will spend a month. Mr. Gilbert and Mr. Latimer, presi- 
dent of the Ashland Lumber Company, will probably 
look over some western timber land while on their west- 
ern trip and thus combine business with pleasure. 

W. k. Wooding, one of the best known lumber inspect- 
ors on Chequamegon bay, has gone to Toronto, Canada, 
to visit his old home. 

C. W. Kotcher & Co., of Detroit, have sold to Chicago 
parties 3,000,000 lath for immediate shipment. The 
stock is on the docks of the Red Cliff Lumber Company. 

W. H. Nicola, of Cleveland, was in the city the latter 
part of last week. 

Among the lumber buyers in the city during the past 
week were J. O. Mean, of the American Lumber Com- 
pany, Chicago; J. F. McDonald, of the McDonald Lum- 
ber Company, Minneapolis; J. A. Broker, of the Brit- 
tingham & Hixon Lumber Company, Madison. 

A. F. Dudgeon, of Wilson & Dudgeon, has gone to 
Chicago, North Tonawanda and other eastern points. 

According to advices received from one of the prom- 
inent inspectors of the city, there is not on the docks of 
the lumber companies on this side of the bay a single 
foot of No. 3 and better white pine boards for sale. The 
Morgan Company, of Oshkosh, has bought from the Red 
Cliff Lumber Company 1,500,000 feet of No. 3 white 
pine board, to be shipped immediately by rail. The 
Ashland Lumber Company made small sales last week. 
President Latimer, of the company, says that he has 
had offers to sell the entire cut of 1902 twice over dur- 
ing the past week. He intends to wait until the mill 
shall start up in the spring before making any sales 
of that cut. 

Lumber is still being shipped out of Ashland by rail 
in large quantities. The car shortage is not felt as 
much as it was a few weeks ago and shippers are all 
busy getting their sales off their hands. 





Logging News. 


ON THE UPPER MISSISSIPPI. 


MINNEAPOLIS, MINN., Jan. 22.—Three weeks of un- 
usual and remarkably mild weather are having their 
influence on logging conditions in the northern woods 
and from a reliable source it is learned that from 15 
to 20 percent less logs have been put down so far this 
month than was expected. Conditions seem to be 
growing worse rather than better. The weather the 
past week has been milder than any previous time since 
the first of November and it has thawed nearly every 
day, with the result that long logging roads are in a 
somewhat serious condition, while shorter ones exposed 
to the bright sunshine, which has been almost continu- 
ous, have to be remade in part at least nearly every 
night. Much lighter loads must be hauled and hauling 
is therefore considerably delayed. Where there are 
short roads exposed to the sunshine the expense of 
logging is being increased. The same difficulties are 
experienced with these, and logging crews are obliged 
to turn to part of the night, haul water and remake the 
roads, 

Owing to the lack of snow skidding is being delayed 
in some instances, and as this work is usually done 
during January and February, when there is snow, 
if there is ever going to be any, logging operations 
are being seriously delayed. Where skidding is being 
undertaken in the absence of snow it is at greatly in- 
creased expense and the result is considerable complaint 
from the woods. 

Owing to the very favorable weather during Novem- 
ber and December there is no prospect of a shortage 
of logs the coming season, but manufacturers are very 
desirous of putting down as many as possible owing to 
the condition of the lumber market. 

No serious trouble is being experienced as yet with 
smallpox. This disease has broken out in the large 
cities of the state but there are fewer cases in the 
woods than in the more densely populated sections 
and no trouble is being experienced in retaining logging 
crews. 

If the weather shall hold favorable logging contrac- 
tors and manufacturers who do their own logging will 
prolong operations in the woods until the first of 
April. As yet there is no inclination to break camp 
and crews will be retained intact as long as_ possible 
in the spring and the cut of logs will be increased. 








ON THE UPPER MISSISSIPPI. 


Dututu, Mrnn., Jan. 22.—The Duluth & Iron Range 
road has been forced to lease a lot of flats from the 
Chicago Great Western road, not having enough of its 
own. It is hauling to Duluth mills from 225 to 250 
cars daily, each car carrying 5,000 feet of logs, and is 
bringing this in trains of 35 cars, though if the weather 
should turn cold the loads would be shorter. The com- 
pany has contracts calling for the landing at Duluth 
of 140,000,000 feet of logs during the winter and expects 
that there is timber enough on its lines and tributary 
thereto to maintain this rate of operation for perhaps 
ten years. The quantity of logs handled daily will be 
increased in a few days and it is not improbable that a 
maximum of 300 carloads will be handJed to this city 
every day later in the winter. Besides the logs, it is 
bringing in to Duluth and Two Harbors more than 
thirty cars daily of cedar and pulpwood. 
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Weather has been mild but loggers are not complain- 
ing greatly now. They are moving along satisfactor- 
ily. Wages are not fluctuating, as some reports have it, 
but are very steady and the supply of men remains 
fairly continuous. ‘There is no new smallpox difficulty. 





WAUSAU NOTES. 


Wausau, Wis., Jan. 21.—Comparatively little snow 
has fallen hereabouts during the winter. Unless a suf- 
ficiency shall come soon many of the country mills will 
be forced to lie idle, entailing considerable loss to log- 
gers and mill men. 

George Morrisette, foreman for the Alexander Stewart 
Lumber Company’s logging camps near Harshaw,- was 
in the city early this week and reported plenty of snow 
in the woods and that big work is being done up there. 
The company expects to cut and rail into this city 
during the present season and next about 20,000,000 feet 
of logs. 





ON PENOBSCOT WATERS. 

Banoor, Me., Jan. 20.—Logging operations in the 
Penobscot region are progressing satisfactorily, with 
about the right depth of snow and generally moderate 
weather, and there now seems to be no doubt that the 
cut will be up to the 200,000,000 feet estimated at the 
beginning of the season. Some of the Massachusetts 
men who were hired in the rush to fill crews last fall 
have got tired of woods work and come out, but that makes 
little difference, as they were of no great use anyway, 
and a few good men are still going in. Hauling to the 
landings is now well under way. 





AROUND CHEQUAMEGON BAY. 


ASHLAND, WIs., Jan. 22.—A generous amount of snow 
fell in the vicinity of Ashland during the past week 
and made hundreds of loggers happy. Logging where 
snow roads were used was practically at a standstill 
until Monday, when the loggers began hiring men for 
their camps and logging began on an increased scale. 
Monday morning nearly fifty men left Ashland for the 
logging camps between here and Duluth to work for 
the balance of the winter. Some of the large logging 
concerns were not affected by the absence of snow as 
most of them haul their logs on iced roads. 

The Stearns Lumber Company, which is logging on the 
Bad river reservation, has never in its history experi- 
enced a better winter for logging, according to the state- 
ments of United States Scaler O’Neil, who is doing the 
scaling on the logs. The company intends to get out 
about 30,000,000 feet of logs this winter, has now eight 
camps in operation, five large ones and three small 
ones, and is getting out about 100,000 feet a day. This 
winter the camps on the Bad river reservation have 
not been hampered by smallpox, as was the case last 
winter, and this means that they will gain about a 
month over last year’s cut. Last winter several of the 
camps of the Stearns company were under quarantine 
and it was with difficulty that any one was secured to 
work inthem. This year it has been different. Although 
an epidemic existed on the reservation at Odanah, during 
the first of this winter, the superintendents of the 
camps by using a great deal of care did not have any 
disease in the camps. The logs gotten out by the 
Stearns Lumber Company this winter will all be sawed 
next summer at its mill at Odanah. 


WISCONSIN. 


IN AND AROUND WAUSAU. 


Wausau, Wis., Jan. 21—The D. J. Murray Manu- 
facturing Company, of this city, has secured the con- 
tract for. building and furnishing the new mill of the 
Wisconsin-Arkansas Lumber Company at Malvern, Ark. 
When completed it is estimated that it will cost upward 
of $200,000. Work will begin at once. The president and 
manager of this concern, H. H. Foster, accompanied by 
Hon. Alexander Stewart and Walter Alexander, all 
stockholders in this new enterprise, departed for Mal- 
vern on Monday. Walter Alexander has declined to 
allow his name to be considered further in connection 
with the governorship of this state, on the ground that 
extensive business interests prevent his making the 
sacrifice, 

Arntsen & Hirsch, who are operating the saw mill 
on Plumer’s island, this city, expect to cut about 
3,000,000 feet of lumber during the season. 

The Wausau saw mills are now being overhauled, 
repaired and equipped with new machinery etc. in prep- 
aration for early spring sawing. Several train loads of 
logs are arriving daily and are being dumped into the 
ponds ready for quick delivery at the mills. 

There will be an unusually large output of lumber by 
Wausau saw mills during the coming season, and last 
year will be exceeded by about one-fourth. The com- 
bined amount of logs to be converted into lumber is 
estimated at 50,000,000 feet. Nearly one-half of this 
supply will be received by rail, while the balance will 
come by way of the river. 

The Alexander Stewart Lumber Company cut 25,000,- 
000 feet of logs last season, but intends to outdo that 
record this year if the desired additional number can be 
crowded in during the open limit of the season. Sawing 
will be begun just as soon as the ice shall leave the 
river and a night and day shift will be put on again. 
The greater part of the company’s crop is pine. 

The Barker & Stewart Lumber Company will put out 
& large cut, about 15,000,000 feet of logs, over 8,000,000 
more than last year. There will only be a day shift of 
about 125 men, including those of the planing mill. The 
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product will be principally hemlock. ‘The mill is at 
present undergoing a general overhauling. 

The Jacob Mortenson Lumber Company is planning for 
a full season’s run this year and figures on manufac- 
turing into lumber about 11,000,000 feet of logs, about 
twice as much as last year, when it ran the mill only 
four months and cut about 6,000,000 feet of logs. About 
100 men are employed. The company will not run 
nights. 

The Curtis & Yale Company has gotten out this week 
a revised price list on some of its manufactured arti- 
cles—principally doors—of which it is booking and ship- 
ping great quantities. 





THE MILL WORK CENTER. 

OsHKosH, WIs., Jan. 21.—We are still having very 
mild weather for winter, but a good fall of snow was 
reported in the north yesterday, which will gladden the 
hearts of the loggers, especially those logging hardwoods, 
which are so scattered that ice roads are too expensive 
to be used to any great extent. The season is getting 
late and even with good conditions from this on an 
extra large output of logs can hardly be expected. 

Trade is reported good at all of the factories, all of 
them being busy on orders, and lumber is in much better 
demand than is usual at this season. 

The Campbell & Cameron Company and the Paine 
Lumber Company are receiving logs by rail. Each com- 
pany expects to receive several million feet in this way. 
The other mills—those of Hollister, Amos & Co. and 
Radford Bros. & Co.—are carrying over logs from last 
year and all will make an early sawing start, with the 
prospect of cutting about the same amount as last year. 

J. J. Stevenson is in the west in the interest of the 
Williamson & Libby Lumber Company and expects to 
be gone several weeks, 


LAKE MICHIGAN PORTS. 


ON THE MENOMINEE. 


MARINETTE, WIs., Jan. 22.—The largest lumber deal 
ever made on the Menominee river was consummated 
here today. The Edward Hines Lumber Company bought 
over 80,000,000 feet of lumber for a total consideration 
of over $1,500,000. It consists of the season’s cut of 
the H. Witbeck Company, the N. Ludington Company and 
a surplus to be sawed at another mill. The Witbeck cut 
will amount to 35,000,000 feet, and is the choicest 
stock on the river. The Ludington cut will amount to 
45,000,000 feet. Mr. Hines said today that the lumber 
will be handled the same as in seasons past. The lum- 
ber is bought by the Hines company to be delivered at 
the tail end of the mill and will be shipped direct to 
consumers. The purchase by the Hines company prob- 
ably means a change in the Witbeck yards, where for 
several seasons the Perley Lowe Company has main- 
tained an office. The sale of nearly 80,000,000 feet of 
lumber cut a big swath in the available stock on the 
river. The sale of the Hamilton & Merryman Company 
to Francis Beidler brings the total amount of lumber 
sold up to 120,000,000 feet, or nearly half the cut of 
the Menominee river mills the coming season. Francis 
Beidler & Co. bought 2,000,000 feet from the Marinette 
Lumber Company last week. 

The Sawyer-Goodman Company began sawing this 
week for the winter. Logs are coming in fast for all 
the companies, the supply of cars being ample. 

I. K. Hamilton, sr., of Chicago, was here this week 
with A. C. Merryman and made a trip through the 
camps of the Hamilton & Merryman Company. Mr. 
Hamilton, with his wife and daughter, will leave Chicago 
January 27 for California to spend the remainder of 
the winter. 

A. V. Freeman, the missing cedar dealer of Menominee, 
Mich., who is wanted on charges of embezzlement and 
forgery, has been traced to the City of Mexico. His 
bondsmen do not expect him to show up February 3, 
when the ferm of court at which he was to be tried 
will convene. 

C. C. Miller, representing the government land office, 
started this week to inspect government timber in 
Marinette county. Complaints of many trespasses have 
been made and it looks as though thousands of dollars 
worth of government timber in this county had been 
cut unlawfully. Prosecutions will follow if Mr. Miller 
can secure sufficient evidence. 











IN CENTRAL WESTERN MICHIGAN. 


Muskegon, Micn. Jan. 21.—The J. S. Stearns Lum- 
ber Company, of Ludington, is on a still hunt for more 
motive power for use on its private railroads. Master 
Mechanic H. Magoon has been in Chicago and Muskegon 
in search of engines for use at Fountain in conjunction 
with the Pere Marquette railway. The company has 
recently built six additional miles of road. 

A. V. Mann, a well known lumberman, who has been 
for forty-five years a resident of Muskegon, on January 
18 celebrated his sixty-eighth birthday anniversary. He 
has just recovered from a six weeks’ illness. 

The plans of the pedestal for the Hackley statue of 
William McKinley have been received here and they 
contemplate a design three times as expensive as the one 
originally planned. C. H. Hackley, the donor of the 
statue to the public schools, has expressed his willingness 
and desire to bear the increased cost. The pedestal 
instead of being merely a stone on which the statue will 
rest will be an open floor with seats along its side and 
a wall bearing the sayings of the martyred president 
and quotations from his speeches. , 

R. K. Mann, of Mann, Watson & Co., was in Cin- 
cinnati, Ohio, this week, 
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For Quick Shipment 


Of all varieties of product 
from lath to thick up ers 
and heavy timbers, address 


North Wisconsin Lumber Co. 
HAYWARD, WIS. 














A large and complete stock 
of MICHIGAN CORE 
PINE LUMBER. 


WHITE PINE ONLY 


Inquiries for straight or 
mixed cars desired. 





Have at Mills and at Bay City 


WHITE PINE, 
HEMLOCK, NORWAY, 


READY FOR SHIPMENT. 
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Quick Shippers 
of Mail Orders. 


MICHIGAN SOFT 


WHITE PINE $3 
WIDE, THICK 
SELECTS 

A SPECIALTY. 


Special orders without 
delay. 


rill Office, 
SCHOFIELD, WIS, 


CHICAGO OFFICE, 
406 New York Life Bldg. 





Think it over carefully. 
Then write to us. 























Wisconsin Cork Pine 


CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES:—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO. 


Manufacturers & Wholesalers, 


Mixed Car Lots to the Retail Trade. We Drummond, Wis. 


carry a large stock & complete assortment. 

















~ 
WISCONSIN 
PINE LUMBER. | 
Geo. E. Wood Lumber Co. 
MILLS AT WOODBORO, WIS. 
; Main voom i214, 135 Adams St. Chicago. i 
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How Will It Do. 


To start Nineteen-two 
with a select lot of 


NO. 2 AND 5 A. W. 


HEMLOCK BOARDS 


DIMENSION AND HEMLOCK LATH? 





WRITE US, 
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FROM WESTERN NEW YORK. 

BurraLo, N. Y., Jan. 21.—The hardwood lumbermen 
held a second meeting on their own account last Satur- 
day and staved the regular meeting over to Monday. 
The railroad rate matter is under way, but no business 
of account was brought up. It is a theory of the mem- 
bers of the trade, or at least a part of them, that they 
do not get together often enough. They usually do not 
have as much at stake in the exchange meetings as the 
pine dealers do and so are not always so prompt to at- 
tend those meetings. 

A private letter from the Pennsylvania Lumbermen’s 
Mutual Insurance Company states that the losses for 
fifteen months have been $5,700 and that the assets of 
the company were $46,000 in available cash at the begin- 
ning of 1901, but had increased to $85,000 at the be- 
ginning of 1902. It is expected that a dividend of about 
20 percent will be paid on all expiring policies. 

The demand for white oak ties is pretty good. A Buf- 
falo firm quotes them at 80 cents, with a second grade 
at 60. 

The offices of the Goodyear Lumber Company in Elli- 
cott square are already much larger than formerly, ex- 
tending on both sides of the main hall. When finished 
the space will be fairly twice what it was formerly. 

The work of remodeling the office of Holland & Graves 
at Lower Black Rock is complete and the result appears 
to be entirely satisfactory, especially as the new offices 
of Holland, Mambert & George are now away from the 
exposed corner of the building for winter, They will 
return to the more picturesque water side in warm 
weather, 

Kk. KF. and H. N. Loud are down from Michigan this 
week calling on Manager Stanton in the interest of busi- 
ness. The lumbering enterprise in the northern woods 
appears to be satisfactory. > 

The Johnston Harvester Company, of Batavia, which 
occasionally is found in this market for hardwood but 
seems usually to have special resources of its own, has 
a force of 700 men and is working over time. 

There is some California white pine in this market, 
and very nice looking stuff it is for the most part, 
though dealers who have looked at it say that it should 
be assorted into lots according to color, which ought to 
improve its salability very much, 

Nelson Holland is in Florida this winter and N. C, 
Holland is east for the present. 

A. J. Chestnut, of the H. M. Loud’s Sons Company, 
is just over the worst of a very painful operation to his 
nose, which was injured some years ago in a la crosse 
game and did not get well entirely. 

F, M. Sullivan is east on a sales trip. The office 
reports that the seaboard is asking for elm and _ bass- 
wood in quantity. 

©. A. Shuttleworth is in New York on lumber business. 
Sawyer & Shuttleworth have about half a million feet 
more of good pine in yard than at the close of naviga- 
tion, as two barges have been unloaded since the first 
freeze-up. 

lL. M. Hewit, of R. F. Wileox & Co., will go to New 
York this week for the firm. He speaks of trade as 
more than generally good, 





TRADE OF THE TONAWANDAS. 


Norti TONAWANDA, N. Y., Jan. 21.—The general ten- 
dency of the market as a whole lately has been toward 
an increased volume of trade and better prices, and 
dealers say that the volume of business transacted so 
far this month has seldom been surpassed by similar 
periods, though others are not so enthusiastic over the 
prevailing conditions. Salesmen who are beginning to 
return from their first trip of the year report most of 
the retailers ready to order a good supply. Most of 
the mills are running nine hours and a half instead 
of eight, as was the case a year ago, and from the 
manner in which orders are being booked there is ‘no 
reason why they should decrease the present schedule. 

J. A, McKenney, who was succeeded as general man- 
ager of the National Lumber Company by Raymond T. 
Jones, has relinquished his connection with that con- 
cern and formed a co-partnership with J. A. McBurney, 
of Buffalo, N. Y., to conduct a general wholesale and 
retail lumber business in the Tonawandas. Messrs. 
McKenney and McBurney are well known to the trade, 
with which they have been connected for many years. 
They are occupying a part of J. F. Hazard’s office on 
Main street until able to secure more suitable quarters. 

Raymond 'T, Jones, formerly junior member of the 
Doane & Jones Lumber Company, Elmira, N. Y., and 
who recently purchased a third interest in the National 
Lumber Company, of this city, left yesterday for To- 
ronto, Ont., to confer with Messrs. Laidlaw and Mac- 
Pherson regarding the changing of the firm’s name 
| to that of the R. T. Jones Lumber Company and other 
matters of importance. Mr. Jones will go west from 
Toronto to secure stock for shipment to the local yard 
in the spring. 

The headquarters of W. W. Tyler & Son will be in 
the office on Tonawanda island formerly used by the 
H. M. Tyler Lumber Company. This new addition to 
the lumber interests of the Tonawandas will devote its 
entire attention to export trade, Van Tyler, junior 
member of the partnership, being located at New York. 

The Fenton & Spaulding Box Company is figuring on 
extensive alterations about its premises on Island street 
in the spring. The box factory and planing department 
are under one roof. It is intended to erect a new box 
factory east of this plant and use the entire capacity of 
the latter for planing the company’s own lumber and 








custom work. 


James S. Thompson, of Thompson, Hubman & Fisher, 
Charles Weston, of A. Weston & Son, and George §, 
Dailey, of the Skillings, Whitneys & Barnes Lumber 
Company, were recently elected directors of the State 
bank, Mr. Thompson being chosen vice president of the 
board of directors. 

Theodore S. Fassett, of Smith, Fassett & Co., was a 
member of a committee that appeared before the rivers 
and harbors committee at Washington, D. C., early 
last week to urge action that will result in the improve- 
ment of the Niagara river and other great waterways, 
The committee with which Mr. Fassett visited Washing- 
ton was composed of representatives chosen by the 
rivers and harbors congress that met at Baltimore, Md., 
last October in the interest of commercial advance- 
ment by needed improvements to waterways in the 
United States, 

Charles B. Lentz, of Lee & Lentz, was .among the 
militia officers who attended a meeting of the National 
Guard Association of New York State at Albany last 
week, 

W. G. Palmer, sash, door and blind factory operator, 
and wife left yesterday for a pleasure trip to Jackson- 
ville, Fla., and other southern points. 





FROM THE FOREST CITY. 

CLEVELAND, Onto, Jan. 20.—Stocks on hand have 
proven to be much more evenly assorted than was ex- 
pected and the amount is considerably more than was 
anticipated before stock taking began. Prices are well 
maintained and no marked changes are looked for. The 
outlook for new buildings and improvements was never 
better and there is a cheerful general prospect for active 
trade the coming season. 

L.. H. Fox, formerly of the Sneed Box Company here, 
but now of Kansas City, was in Cleveland last week and 
reported the box business in Kansas City as never bet- 
ter. His company had just secured an order from Ar- 
mour & Co. for 30,000 boxes. 

Box factories here are all running to full capacity 
and 150,000 feet of box lumber is being cut daily, mostly 
poplar, as otherwise the amount of pine on hand would 
not last until the opening of navigation. 

Cleveland Jumbermen who attended the Lake Lumber 
Carriers’ Association meeting at Detroit last week were 
Charles Prescott, jr., of the Saginaw Bay Company; 
William Teare, of Potter, Teare & Co.; Erwin Fisher, 
Visher-Wilson Company; Eugene Carleton, Mills-Gray- 
Carleton Company, 

K. A. Roberts, secretary, and James Young, president, 
of the Ohio State Builders’ Exchange; C. A. McCormick 
and F. W. Bell, all of Cleveland, with members from 
the exchanges of Youngstown, Toledo and Columbus, at- 
tended the institution of a builders’ exchange at Akron 
on Thursday of last week. 

Lumber Inspectors Wilson and Dudgeon, of Ashland, 
Wis., called on the wholesale trade here last week. 

The usual routine business was transacted at the reg- 
ular meeting of the wholesale lumber dealers on Satur- 
day, the retail price list was somewhat revised and 
other matters of interest along conservative lines were 
discussed. Firms represented included the Saginaw Bay 
Company, Cuyahoga Lumber Company, Potter, Teare & 
Co., Mills-Gray-Carleton Company, Ralph Gray, Fisher- 
Wilson Company, Owen T. Jenks Lumber Company, 
Kirk-Christie Company, Martin, Barriss & Co. 

Ralph Gray has begur: handling the lumber bought re- 
cently of the Oleveland Saw Mill & Lumber Company 
and it is expected that he will move the entire quantity 
within the next few months. He is now operating the 
saw and planing mill. 

The Nicola, Stone & Meyers Company will occupy 
part of the yard formerly owned by the Cleveland Saw 
Mill & Lumber Company. 

W. H. Gilbert, of Ashland, Wis., was a visitor here 
iast week, 

A number of lumber salesmen started out on short 
trips on Monday of last week and returned on Saturday 
with a satisfactory number of orders, 


’ 





TRADE AT TOLEDO. 

ToLepo, Onto, Jan, 20.—The past week was fair as to 
both weather and trade, the movement of lumber active 
for this time of year. There is decided scarcity of 
good lumber and anything that is fairly dry is selling 
freely. It is not thought that anyone is offering good 
lumber—shop and better—in carloads to any great ex- 
tent; the stock is so limited that the inclination is to 
sell in limited amounts and so help out other sales. 
Norway and hemlock are both strong, the latter per- 
haps stronger. Stocks here are perhaps in the aggre- 
gate much less than a year ago, but are in good shape, 
well distributed and well assorted. No single line ap- 
pears to be in surplus. Lath are very strong. The en- 
tire market is strong and confident and demand is satis- 
factory. 

Local demand is a little lighter. There is always 
much figuring at this time of year on plans that do not 
develop until well into the spring, but this month a 
number of large bills have been placed and there are 
several on the market calling for quick delivery. , There 
is every indication of more than usual activity in build- 
ing with the opening of spring. 

J. G. Mitchell, of the Mitchell & Rowland Lumber 
Company, has gone on a trip to the Pacific coast. 

C. E. Rowland is in the south. 

BPP PPP PPP PPP PPP 

Cost is not the only basis for fixing the selling prige 
of a commodity. If it were all items in a lumber price 
list might not only be given a satisfactory profit but 
might be logically adjusted to each other. It should 
not be forgotten that while the rough lumber is the raw 
material of the planing mill, the product of the latter 
is in a sense a commodity by itself which must sell with- 
out exclusive reference to the price of rough stock. 
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TRADE AT THE HUB. 


Boston, Mass., Jan. 21.—The one exciting topic of 
conversation throughout the lumber district of Boston 
js the erratic and surprising action of prices. On pretty 
much all classes of lumber there is no room left for 
surprise, and price lists arriving from the mill are 
Janced at in the full expectation of seeing almost any 
advance that a riotous imagination might conjure up. 
Houses that are happily possessed of large stocks already 
pought, with a fair prospect of shipment and with a de- 
cent prospect of obtaining cars wherewith to move them, 
are of course satisfied with the present. The majority 
of people who follow the market and have not been 
disposed to speculate find themselves rather up against 
it, for while some classes of lumber will still move freely, 
conservative men are inclined to think that there is a 
limit beyond which it is not safe to tamper with the 
Job-like public, however rich and however careless they 
may be with their money. Lumber is perhaps one of 
the necessities of life, but when converted into the new 
dwelling house, the new seashore cottage or the new and 
enlarged stable it comes pretty near being also one of 
the luxuries, and in nine cases out of ten conservative 
old Boston and New England will allow that “It ain’t 
hardly the right time to build jest naow,” and will con- 
dude to buy a steam yacht or a string of polo ponies, 
as being more economical than lumber. 

There are not many alarmists in this part of the 
country, but even the dullest comprehension cannot fail 
to interpret signs so obvious as the spectacle of a large 
number of prospective house builders cheerfully paying 
their architects’ fees for plans already drawn and de- 
dding to do without the new house for a time until 
building shall be cheaper. However, the remedy is some- 
what difficult, and it is hard to conceive of even the 
most conservative and philanthropic of our gentlemanly 
staff of salesmen turning down the fellow who is eager 
to pay $20 and offering his one lone car of lumber to 
the next man who is clamorous to buy it at $19. Most 
of the lumbermen today are possessed of geese which 
they have carefully trained to lay golden eggs. They 
are sensitive birds, however, in this raw climate, and 
it is well to nurture them carefully and try to prevent 
if possible a premature decline at an inopportune 
moment. 

Boston dealers who are doing business in the South 
End and Roxbury yards are rejoicing over the revival 
of interest in the big improvements which the new 
South Bay Wharf & Terminal Company is planning to 
institute. For many years the dealers in that vicinity 
have been doing business at a disadvantage in the hand- 
ling of their freight. This particularly pleases C. W. 
Leatherbee, of the C. W. Leatherbee Lumber Company, 
and Ben Pope, of the Curtis & Pope Lumber Company, 
who will be benefited immensely by the greatly increased 
facilities for receiving and delivering which will be 
afforded them. 

Boston has received a visit from a well known lum- 
berman who for years made the Atlantic coast the scene 
of his operations, then migrated to Denver and, fol- 
lowing the star of empire, has recently gone to Cali- 
fornia—Frederick T. Sayre. Mr. Sayre for many years 
conducted a large business in Newark, N. J., and for a 
number of years has been active in the Sayre-Newton 
Lumber Company, of Denver, and he is now putting forth 
his time and efforts as president of a company which is 
exploiting the sugar pine of the Pacific coast, the lum- 
ber which he has had a long experience with and for 
which he predicts a great future. 

H. L. Tibbetts, of the Skillings, Whitneys & Barnes 
Lumber Company, is another eastern man whose atten- 
tion and enthusiasm have been drawn out by Pacific 
coast lumber. Mr. Tibbetts recently returned from an 
extended and exhaustive survey of the conditions on 
the west coast, both as regards sugar pine, California 
redwood and the Washington red cedar of Puget sound. 

John N. Penrod, president of the Des Moines Lumber 
Company, Kansas City, Mo., has afforded his Boston 
friends the pleasure of a hasty visit. He passed through 
Boston during the week. Although Mr. Penrod is a 
large manufacturer of hardwoods at his home he states 
that his present visit is purely an incident of a pleasure 
trip which he is taking through the east. 

J. N. Coombs, of Coombs & Co., and C. F. Buffum, of 
the Appalachicola Lumber Company, Appalachicola, Fla., 
have given Boston the pleasure of another visit with 
them, in connection with a large cypress and yellow pine 
transaction which they are engaged in with Wendell F. 
Brown & Co. Mr. Brown has on the way the brand new 
schooner Frederick W. Day, 519 tons, for Appalachicola, 
Where she will pick up a cargo of 600,000 feet of par- 
ticularly fine dry cypress for this market. A busy 
scene is presented at Mr. Brown’s wharf, where they 
are now discharging 2,000,000 feet of cypress, yellow 
pine and North Carolina pine, and the big electric der- 
tick is working over time, covering the big territory of 
the yard with surprising rapidity. Plans are in the air 
for the further improvement of this model wharf by 
the addition of an electrically equipped crane, which 
can also be used for hauling lumber out of vessels. 

H. A. Molony, treasurer and general manager of the 
J. R. Stokes Lumber Company, Charleston, 8. C., has 
Made a short visit to the Hub, arriving here on 
January 20. 

President Roosevelt has again displayed his sagacity 
in the matter of appointments, or so say Boston lum- 
bermen at least, by his appointment of George H. Dav- 
nport, of Davenport, Peters & Co., on the commission 
to examine the United States coinage at the mint in 
iladelphia. 


Mr. Buffum, of the Bristol Door & Lumber Company, 
A. L. Taylor, of the Cypress Lumber Company, and T. E. 
Ripley, he of the Washington cedar door, represented 
Boston at the meeting of the sash, door and blind asso- 
ciation in New York on Tuesday, January 21. 





PENOBSCOT RIVER NOTES. 

Banaor, Me., Jan. 20.—The Katahdin Pulp & Paper 
Company has been surveying at Lincoln, where its paper 
and pulp mills are located, and will probably erect this 
coming spring a saw mill to employ about fifty hands. 

Frank Chase, of Waterville, has bought the water 
privilege on the Winslow Marston property in that city 
and will develop it. The power is furnished by Messa- 
lonskee stream, which years ago was used to operate a 
match factory. 

William Engel, one of the largest lumber manufac- 
turers and timber land owners on the Penobscot, is a 
candidate for the republican nomination for mayor of 
Bangor. 





IN SOUTHWESTERN MAINE. 

PorTLAND, ME., Jan. 20.—More interest is being taken 
today in eastern Washington county in the opening up 
of the resources of the county as a pulp making sec- 
tion than ever before. At intervals there have been 
schemes announced for the erection of large pulp mills 
in this part of the county but they have always lacked 
a substantial financial backing. Now, however, there 
are two concerns seeking to secure a location on the 
banks of the St. Croix for a pulp and paper mill that, 
while it may not be the largest in Maine, will be a 
sizable affair and will increase the industrial interests 
of the vicinity of Calais to a considerable extent. About 
ten miles north of this city on the St. Croix is located 
a first class water power, and it is here that the parties 
who are interested in the new enterprise contemplate 
locating their plant. 

Exporters are still experiencing a period of calm. 
Prices are up to the top notch. Although a few inquir- 
ies have been received for quotations no business has as 
yet resulted. The schooner Martha T. Thomas cleared 
last week for Demerara with general cargo and 50,000 
feet of white pine. 

The domestic people are doing fairly well with what 
little snow they have. Prices are firm although orders 
are scarce. 


SOUTH ATLANTIC COAST. 


THE MONUMENTAL CITY. 

BattimoreE, Mp., Jan. 22.—Trade is slowly recovering 
from the quiet incidental to the holiday season. The 
movement is reported to be expanding, especially in the 
domestic market, and manufacturers and dealers profess 
to be well satisfied with the outlook. Many dealers 
have more orders on hand than they can take care of 
and are enabled to make their own terms. The market 
in fact appears to be largely a sellers’ market, prices 
being either firm or going upward, and the trade gen- 
erally is in a state of expectancy. 

White pine, spruce and hemlock have advanced in 
price or are held very firm, while the inquiry seems to 
be expanding, and the mills are kept fully employed 
as far as circumstances will permit. White pine in 
particular continues to be in strong request, with values 
pushed up to top notch figures. Poplar is either hold- 
ing its own or advancing. The hardwoods are also 
gaining ground. 

There is a report in circulation that Baltimore is 
likely to be selected in the near future as the location 
for one of the most complete mahogany saw mill plants 
in the country. Several saw mill men from the west, 
who are regarded as among the most prominent in their 
line, were said to have been in the Monumental City 
last week looking around for an eligible site. They 
inspected three or four of them, on both sides of the 
harbor, and were said to be very favorably impressed 
with them and with the advantages of the city gen- 
erally for locating such an enterprise. One of the 
visitors is said to be largely engaged in operations of a 
similar nature just outside of Chicago, while others are 
identified with big plants at Memphis and elsewhere. 
Should the project be realized much of the mahogany 
and walnut now handled at New York and Boston is 
likely to be diverted to Baltimore, and the latter city 
will become a big distributing center for mahogany and 
all other fine woods. In this connection it is to be stated 
that special efforts have been made for some time to 
bring mahogany to Baltimore and valuable connections 
have already been established with Cuban and other 

rts. 
pe Work on the improvements planned at Locust Point 
by the Locust Point Terminal & Forwarding Company is 
steadily progressing. The pier for logs has been com- 
pleted with the exception of the telpherage system, 
which yet remains to be installed. An old coal pier is 
now being removed to make room for the other wharf, 
which will be especially devoted to the handling of 
lumber. Until all the buildings shall be completed the 
operations of the company will not be energetically 
pushed. 

The Baltimoreans who attended the meeting of the 
North Carolina Pine Association at Norfolk last Thurs- 
day are greatly pleased with the action taken by the 
organization. They entertain the view that the situation 
is ripe for the increase in prices decided on at the meet- 
ing and are firmly of the belief that the list can be 
maintained. The advance was from $1 to $5 a thousand, 
the larger figure being of course for the best grade 
of lumber, in which there is a decided scarcity. Even 




















729 Lumber Exchange, MINNEAPOLIS, MINN. 


We have the Largest Assortment 
in the Country of 


White Cedar Posts and Shingles. 


Also Railway Ties, Timber, Piling, Telegraph and Telephone 
Poles; Write us for anything herein mentioned, 


OUR CEDAR YARDS ARE AT 
Cardigan Junction, near Minneapolis, 
Spaulding, Mich., Sault Ste. Marie, Mich, 


OUR SHINGLE MILLS ARE AT 
Sault Ste. Marie, Mich. 
Spalding, Mich., Rex, Mick 
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Street Railway Ties 
Our Specialty..... 


JN WHITE CEDAR TIMBER 7 FOOT. 


PERRIZO & SONS, Daggett, Mich. 
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We have a nice, clean stock on 
hand. Posts and Poles from 
last winter's cutting, and can 
fill orders promptly at mar- 
kel prices. Write for prices. 
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AND/TRAIGHT? 
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CHICAGO. 
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If you want to be a Leader, 


POSTS AND ,; 


VALUE. 


HANDLE 


“Y SHINGLES... 


Write for Prices. You can buy them of 


WHITE MARBLE LIME Co., 
MANISTIQUE, MICH. 





SHINGLES 
Vad (AW em) 


POLES 


WHA HOVATIIV EVISTA 
MENOMINEE, MICHIGAN. 


MIXEDCAR TRADE A 
SOL/CITED. 
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D'leur & Swain Lumber Co 


Manufacturers and Wholesalers 


INDIANA “4!” OAK 


BEST OAK IN AMERICA. 


Piaf tastastas® 








SEYMOUR, IND. : 











CALIFORNIA 
FINISH and 


REDWOOD Stoic 


Fir, Cedar, Spruce, Yellow Pine 
and Red Cedar Shingles 


Office, 727,728 ~~ MINNEAPOLIS, MINN. 


Lumber Exchange, 
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Aa You will be 
f Astonished 


\\ at the fine grade of 


YELLOW AND 
WHITE PINE 
HEMLOCK 

AND POPLAR. 


Ready for immediate shipment. 
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OUR SPECIALTY: 


[x5 and 1x4 Maple Flooring 


Quality Right—Prices Right 
Shipments—No Delay 


Prompt 
Write To-day. 


E. V. BABCOCK @ CO. 


PITTSBURG, PA. 
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Time is Flying 


(But not Fly Time) 


and high time 


NAS A dl 


you were 
writing us 
about our 


HEMLOCK and WHITE PINE 


Lath and Red Cedar Shingles. 
Everything in Hardwoods. 


The Nicola Bros. Company, 


PITTSBURG, PENNA. 
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Mixed Cars from Cleveland Yard, Satisfaction Guaranteed. 
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Mershon, 
Schuette, 
Parker & Co. 


SAGINAW, MICH. 


HITE PINE 


LUMBER. 


PAPE 
We make a specialty of the mixed car trade 


for the Eastern, Pittsburg, Ohio and Michigan 
markets. With over 


50,000,000 FEET OF 
WHITE PINE IN STOCK 


in our Bay City and Saginaw yards, we can 
fill promptly, orders for mixed cars of White 
Pine Lumber, rough and dressed, Pickets, Di- 
mension Shingles, Pine & Basswood Mouldings 


SASH, DOORS and BLINDS 


Window Frames, Cut Sills and Casings, Lath, 
Shingles, ete. 


BOX FACTORY in connection 


with one hundred thousand feet daily capacity. 
PAPALPPI AES 


SELLING OFFICES: 
418 Ferguson Building, - - PITTSBURG, PA- 
915 Real Estate Trust Bld, PHILADELPHIA PA. 
Room 401, 18 Broadway, NEW YORK CITY, N. Y, 
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at the higher prices, say the North Carolina pine men, 
the Jumber which they handle is still very cheap as 
compared to competing woods, so that the advance would 
seem to be entirely justified. The Baltimoreans present 
at the meeting included S. P. Ryland, of the Ryland & 
Brooks Lumber Company; Theophilus Tunis, of the 
Tunis Lumber Company; Gen. Francis E, Waters, of R. 
T. Waters & Co.; George F. Sloan, of George F. Sloan & 
Bro., and W. F. Harrison, of the Greenleaf Johnson 
Luinber Company. ; 

Baltimore is not largely represented at the meeting 
of the National Export Lumber Association in progress 
this week at Cincinnati. As far as could be ascertained 
in advance only Gustav Farber, representing Price & 
Heald, went, he making the trip on the same train with 
i. M. Price, the president of the association, who 
stopped over here on Monday evening en route, ; 

The J. S. Iosking Lumber Company, of Baltimore, 
which has of late engaged largely in the Florida shingle 
trade, has placed an order for a three-masted schooner 


with « Maine builder. The vessel is to be constructed 
particularly with a view to carrying lumber and is to 
have a capacity of 900 tons dead-weight cargo. Her 


frame is to be laid in a few weeks and she is expected 
to be ready for business next summer. 
rrr 


SOUTHERN COAST TRADE. 

BruNswick, GA., Jan. 21—While movements of vari- 
ous lumber stocks by vessel have not been large during 
the past week, the movement from interior mill points 
to this port has been heavy and now large cargoes are 
Demand is still strong at 
grade realization that 
and the new prices are 


being accumulated on docks. 
old prices with a gradual up 
prices are stiffer than formerly, 


met. 

A shipper states: 

The new price list will be met by the stock yard com- 
panies, for the reason the lumber is worth it and they 
can obtain their premium. The firm hold of yellow pine 
in the eastern markets is firmer because of the premium, 


is still 


lis cheapness has been its one bad feature, and it 
market 


the lowest in price, with probably the strongest 
demand. 

A foreign exporter says: 

I cannot agree with reports originating on the gulf that 
the foreign demand is going to be less this year because 
of Germany's overstocking. France’s lack of demand, and 
England’s low prices; all this may be due to conditions on 
the gulf But here on the south Atlantic the foreign de- 
mand is getting stronger, and particularly for manufactured 
lumber, ‘Timber demand —hewn timber—-has gradually been 
getting less each year, because foreign consumers have been 


impressed in the past few years that we can manufacture 
the stocks they need, grades, dimensions — ete., really 
cheaper than they can after buying the logs and hewn 
timber from us, manufacturing themselves. In connection 


with this, the south Atlantie ports are in close proximity 
to hundreds of saw mills which cut _to order to any grade, 
dimension ete, and then hundreds of planing mills near by 
dress stocks ready for shipment. furthermore, a revela- 
tion in the lumber industry of Georgia (which is virtually 
confined to a territory within 200 miles of Brunswick, the 
nearest port) is the publication of the census reports, 
showing the remarkable progress of the lumber industry, 
especially manufactured lumber, including house furnishing 
lumber material of all classes, exceeding other south At- 
lantic states. The bulk of the foreign exports were of 
these productions. In my opinion the demand this year is 
going to be stronger. 

Coastwise tonnage is maintaining sail freights on a basis 
of $5 to $5.25 to New York, depending upon size, and ties 
at 14 and 15 cents. New charters included the schooner 
Arthur G. Wade, lumber to New York, at $5, with option 
of sound ports at $5.25; schooner Edna, to Bermuda, 
with lumber on private terms. : 

Report reaches here that L, D, Simmons, at Moultrie, 
Ga., has purchased the saw mill interest of W. W. Ash- 
burn at Marble, Ga. 

The Plant railway system is erecting elegant offices 
for the Charles 8. Hirsch amber Company at the rail- 
way lumber docks. 


THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 

New York, Jan, 20.—Conditions prevail that are not 
at all usual in midwinter. Stocks are scarce at the 
sources of supply, demand is excellent for all kinds of 
lumber and prices are stiffly held all along the line. 
There is only one meaning to be adduced from this and 
that is that this will be an excellent spring. If the 
demand shall be anything like normal there will be a 
call that will send figures up on every stick on hand 
and keep the mills busy for months. It will be a 
sellers’ market with a vengeance, but the trade believes 
it is just about due for a little more prosperity and 
that it can stand it. 

There are many in the trade anxious for the National 








Wholesale Lumber Dealers’ Association to announce 
definitely that Chicago is its choice for the annual 


necting. The trustees will meet on January 30, when 
all doubts will be set at rest. New York is unanimously 
in favor of the western metropolis. 

The engagement of George H. Davie as sales agent 
for Dexter Hunter, yellow pine, in New York city, in 
no wise interferes with Arthur C. Woods’ position in 
charge of the offices here, which place he has held for 
the past eleven years. R. P. Paulison takes th» place 
with the John L. Roper Lumber Company made vacant 
by George H. Davie’s engagement as Dexter Hunter’s 
sales agent. 

Incorporating their hemlock interests in Pennsylvania 
and New York into the Goodyear Lumber Company has 
not affected the representation of F. H. and C. W. Good- 
year in this city. H, C. Graves, of 2088 Seventh avenue, 
will continue as the general agent. He is well known, 
popular. and a clever salesman. 

The Cross, Austin & Ireland Lumber Company, of 
Brooklyn, has established a sales office on this side of 


the Brooklyn bridge, in the Townsend buildiny, 1123 
Broadway, and is in charge of Vice President Davis, 

Wiley, Harker & Co., of 45 Broadway, with branch 
offices at Norfolk and Petersburg, Va., are out in 
an announcement that having acquired an interest jn 
the Cape Fear Lumber Company they will handle ex. 
clusively the entire product of this large mill operating 
in North Carolina pine at Wilmington, N. ©. The an. 
nual output is 25,000,000 feet, but with increased ma. 
chinery, which will be put in this month, the capacity 
will be increased to 30,000,000 feet. This company 
owns large timber lands, aggregating 500,000,000. feet 
or more of select, original growth pine lumber, some of 
the finest that is controlled in the North Carolina pine 
belt. The new mill is an up-to-date, double band mill. 
operating ten dry kilns, and is first class in every ye. 
spect, and it places Wiley, Harker & Co. in position 
to handle any size orders. 

At the monthly meeting of the New York Lumber 
Trade Association memberships standing in the name 
of the Chicago Coal & Lumber Company were trans. 
ferred to the new Lewis & Landon Lumber Company 
and that of J. Hl. Havens & Son to the Havens Lumber 
Company. 

I. H. Watkins has reconsidered his intention to start 
out for himself in the wholesale lumber business and 
retains his connection with Stetson, Cutler & Redman, 
70 Beaver street. 

C. B. Thompson, of Frederick W. Cole’s office, 29 
Broadway, who has recently undergone an operation 
for appendicitis, is expected to be about again and 
attending to business in a week or so. 

The New York Lumber ‘Trade Association has. sug- 
gested two amendments to the Stranahan tax bill, now 
before a joint committee of the assembly and the senate, 
The amendments provide that all mortgages maturing 
subsequent to March, 1902, shall enjoy the same privi- 
leges as those originally provided for, and that the tax 
paid on temporary building loan mortgages be rebated 
from the tax paid on permanent loan mortgages where 
such were negotiated within a short time of the com- 
pletion of the building. With these amendments it is 
believed that the bill will pass. 

Ki. D. Nail, president of the Lumbermen’s Mutal In- 
surance Company, of Mansfield, Ohio, spent a day here 
on his way home from Boston, where he had attended 
a meeting of the directors of the company. 

Three incorporations of interest to the trade are to be 
recorded: The KE. Bradley Currier Company, of New 
York city, capital $50,000, to manufacture building ma- 
terials; the Empire City Woodworking Company, New 
York city, to manufacture building materials, capital 
$100,000; the Hawley Box Company, Camden, N. J., to 
manufacture boxes ete., with capital of $250,000. 

H. ©, Magruder, hardwoods, 18 Broadway, has been 
ill with the grip for the past week at his Brooklyn 
home but is reported somewhat improved. ; 

Lindsley H. Shepard, of Shepard, Farmer & Co., Bos- 
ton, sailed from this port last Saturday by the Crom: 
well line for New Orleans. He will be away about a 
month. 

Recent visitors included Nelson Salisbury, with Hugh- 
son & Co., Albany, N. ¥.; W. C. Johnson, of the Lumber 
Mutuai Fire Insurance Company, Boston, who spent 
several days here; Morris 8. Tremaine, of Montgomery 
Bros. & Co., Buffalo; W. E. Douglass, Bluefield, W. Va., 
and BF, O. Hanner, Parkersburg, W. Va., both officers 
of the Crosby & Beckley Company, New Haven, Conn, 

R. W. Higbee, of 18 Broadway, whose poplar mills are 
located in that neighborhood, has received word that 
the Norfolk & Western railroad is building a 12-mile 
branch up Tug river from Weleh, W. Va. _ 

Frank C. Rice, of Rice & Lockwood, Springfield, Mass., 
stopped here last week on his way to Florida and the 
south. ; 

R. H, McKelvey, who manages the lumber under- 
writers at Mutual Lloyd’s, is on an extended tour of 
New York state, talking insurance to the lumbermen. 

Dwight T. and Hubert Corwin have taken over the 
interesb of their father in the retail lumber business 
of Corwin & Vail, Riverhead, L. T., and the name has 
been changed to the Corwin & Vail Lumber Company. 

The Week’s Charters. 

Timber freights continue dull, with the feeling 
slightly easier, say 82s 6d to 85s from the eulf to one 
or two ports continent and United Kingdom for Janu- 
ary and Kebruary loading. Demand for boats on time 
contracts show no improvement. ‘Tonnage of good mod- 
ern class offers freely at the range of 3s to 3s 6d for 
periods of six and twelve months, but little interest is 
stimulated. 

No special action develops in lumber freights to the 
River Plate. Tonnage from gulf ports to Buenos Ayres 
is yet. obtainable at a range of $11 to $11.50 as to size, 
and from the east and provinces $8.50 to $9, and $9.50 
to $10, respectively. For tonnage from the gulf to West 
Indies there is only moderate inquiry, and with vessels 
offered freely rates continue favorable to shippers. 

Interest in coasting lumber tonnage does not increase 
notably, orders of positive character being scarce. With 
owners, however, there is a steady feeling, vessels being 
held upon the basis of $5 to $5.25 as to size, Brunswick 
to New York. 

Yollowing are some of the fixtures for the week: 


Steamer Hugin, St. John, N. B., to west coast of England, 
deals, 40s. February. 


Steamer Ameland, gulf to Holland, timber, 82s 6d, Feb- 
ruary-March. 

Steamer Ernesto, gulf to Liverpool, timber, 82s 6d. Web- 
ruary-March, 

Bark Veronica, Pensacela to Rio Janeiro, lumber, at or 


about $20. 
Steamer August Leffler, Jacksonville to Juraco, ties, 24 
cents, 
Schooner W. W. Converse, New London, 
lumber, $5.37%. 
Schooner Arthur C. Wade, Brunswick to New York, lum- 
ber, $5; option sound, $5.25. 


Savannah to 
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Schooner Mary FE. Morse, Mobile to Juraco, lumber, $6. 

Schooner Crescent, Claremont, Va., to Providence, green 
lumber, $38.25. ; nes 

Schooner Golden Ball, Georgetown, 8. C., 
lumber, $5. — ; } on 

Schooner .Mary F. Cummine, Appalachicola to VPhiladel- 
phia. dry cypress, $6. : ; 

Schooner Nellie T. Morse, Fernandina to Perth Amboy, 

= On 1/ 

lumber, $5.27 '%. 

Schooner G. B. Reynolds, 
lumber, $5.50. 


to New York, 


Jacksonville to New York, 
Spot freight quotations to European ports are: 


Walnut Logs 
and Lumber. Whitewood, 


Cooperage 
Stock, 


Liverpool Seni dae wietiaetee alr ad 10s 12s 6d 7s 6d 
London oe eee eee eee ete eee 12s 6d 15s 10s . 
Hamburg ..--eccceseeee 16-100 Ibs. 19 10¢ ¢., ft. 
Marseilles ...ciccscccces 17s 6d 20s 22s 6d 
MENON scat one cere os 19 Ye 100 26¢ 10¢ ft. 





THE KEYSTONE STATE. 


QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Jan. 20.—The feature of the field 
is the continued activity with a strong buoyancy of 
prices without any apparent concerted movement toward 
No one could expect or hope for more 
prosperous times during what has always heretofore 
been an exceedingly dull season. Those who have lum- 
ber are not hustling around looking for customers to 
dispose of it at small figures, while those who are in 
need of lumber can find nothing that could be termed 
cheap. Perhaps the yellow pine men are more fortu- 
nate than their brethren in other lines in the volume of 
trade which is keeping them from growing stagnant 
for want of work. The spruce houses second them in 
the matter of being busy and this in spite of the dis- 
couraging news from the Maine woods. From. sales- 
men traveling through Pennsylvania and adjoining 
states come cheering reports of good business. It would 
appear that consumers do not anticipate any changes 
in prices in their favor, and if anything the lists will 
be stronger as the season advances. Experts qualified 
to speak assert that wholesalers will be able to hold 
their stocks as they have never done before, so there 
is practically no danger of the market being deluged 
when spring shall set in. 

David Smith, of S. B. Vrooman & Co., will sail for 
Central America next week to look after the extensive 
interests of the company there, which have been inter 
fered with by the Venezuelan insurrection. He will go 
direct to Cartagena and may find it) necessary to re- 
main for some time in the surrounding country, 

W. J. McDiarmid, of W. J. McDiarmid & Co., Fayette 
ville, N. C., was a recent visitor here on a business trip. 

An unusually acceptable gift is being distributed to 
the customers of the Provident Lumber Company, by 
H. D. Casanave, jr. It is a new, concise atlas of the 
world and contains colored maps of the United States 
and every country on the globe. 

James Hf. Tharp has proved very successful in repre- 
senting Owen M. Bruner & Co. at Tifton, Ga. He has 
already increased the shipping capacity of the company. 

Rdwin P. Slocomb & Co. have occupied more spacious 
quarters on the fourth floor of the Crozer building, 

The timber exhibit made by the state of Washington 
at the Pan-American Exposition has been presented to 
the Commercial Museums, where it will be placed on 
view. 

The John S. Cary Lumber Company, a Delaware con 
cern, has surrendered its charter to the state. 

Among the charters reported were: 





forcing business. 


Steamer Westover, Jacksonville to Philadelphia; ties, 18 
cents, three trips. 
jark James A, 
ber, p. t. 
Schooner Rob Roy, 
t 


Wright, Savannah to Philadelphia; lum 


Savannah to Philadelphia; lumber, 
p. t. 
Schooner John F. Pensacola to New York, dry 
cypress, $6.25. 
Schooner Lewis K. Cottingham, Claremont to New York; 
green lumber, $3, 
Schooner Marjory Brown, Brunswick to New York; ties, 
14 cents, 
Schooner 
cypress, p. t. 
Schooner Blomidon, gulf port to Antigua; lumber, p. t. 
Schooner J, R. Fell, Wilmington, N, C., to New York; kiln 
dried boards, $4. 
' pehooner Arthur C. Wade, Brunswick to New York; lum 
er, $5, 


Kranz, 


Nettie Shipman, Tampa to New York; dry 





SMOKY CITY TRADE NOTES. 


Pirrspurc, Pa., Jan, 21.—Building operations have 
heen quiet and with a projected carpenters’ strike in 
view for a 50-cent increase and an 8-hour day the pros- 
pects for a renewed activity are not very lively. It is 
claimed by railroad officials that the freight congestion 
Is practically over, that the yards and facilities around 
Pittsburg are in condition to meet all demands. This 
may be the case, but if the officials would furnish more 
rolling stock the dealers here would accept the state- 
ment of relief. Orders on books are plentiful and the 
questic¢ n of ready shipments remains a mooted one. 

rhe town of Hambleton, W. Va., has been experiencing 
a boom lately. The Otter Creek Boom & Lumber Com- 
pany employs there 500 hands, has twenty-one miles of 
harrow gage railroad and has a fine electric plant. The 
Hambleton Leather Company is erecting a tannery near 
the lumber mill which will employ 400 hands. <A $15,- 
000 lumber mill will be erected by another firm. 

Che Oil Well Supply Company, of this city, has erected 
an up-to-date saw mill, with all modern steam and elec- 
tric appliances, on its tract of 16,000 acres of hickory 
timber lands. This hickory will be cut at once and 
used for sucker-rods. J. F, Carmody, of Van Wert, 
Ohio, a well known saw mill man, will have charge of 
the plant. 


he Carnegie Mill & Lumber Company has begun 


operations at Carnegie, Pa. The members of the com- 
pany are I, N. Du Shane and Harry Lewis, contractors; 
L. J. Higgins, of Green & Higgins, Pittsburg, and G. E. 
Beadling, who will be general manager. 

The Rib River Lumber Company will remove to the 
eighth floor of the Park building April 1. Manager 
Aldrich stated that the pine business of his firm in this 
territory is remarkably brisk and that the January trade 
has been surpassingly good. ; 

R. D. Baker, president of the Empire Lumber Com- 
pany, of Toledo and this city, will remove his goods and 
chattels to the new Arrott building, corner of Wood 
street and Fourth avenue, which will be ready for oceu- 
paney April 1, : 

Another important removal will be that of E. V. Bab- 
cock & Co. from the Telephone building to the new 
Frick building at the corner of Fifth avenue and Grant 
streets. A handsome suite of offices has been leased by 
this company. , 

A meeting of the creditors of the Daniels & Collin 
Company has been called for Monday, January 27, at 2 
p- m., in the office of W. R. Blair, referee in bankruptey. 

Arthur B. Gaston and Frank D. Gaston, doing business 
as the Gaston Lumber & Manufacturing Company, of 
Meadville, Pa., have been discharged from bankruptey. 

William Hunter, of this city, is now in Charleston, 
W. Va., making arrangements for a hardwood bill which 
will be somewhere in the neighborhood of one hundred 
cars. 

William G. Gordon, of the Lewis building, is one of the 
most progressive pine dealers in this city. The future 
for this commodity, Mr. Gordon thinks, is bright, though 
the demand among the country trade has not started up 
yet. Good grades are hard to get and mixed ear stocks 
are badly broken. ‘The new list to go into effect on 
January 20 will be sustained in this market, 

The Forest Lumber Company has made several good 
sized contracts for hemlock for the coming season and 
expects a busy season in the Pennsylvania wood. 





AN IMPORTANT BUSINESS CHANGE. 

It is a matter of felicitation equally to Eugene B. 
Nettleton, John FE. DuBois, of DuBois, Pa., and the 
eastern lumber trade that Mr. Nettleton has entered 
the wholesale lumber trade on his own secount. In a 
circular dated January 15 this gentleman announces 


that he has succeeded to the wholesale lumber business 
for John K. 


DuBois at Philadel- 


heretofore condueted 





EUGENE B. NETTLETON, 
of Vhiladelphia, Va. 


phia and will continue to represent the DuBois stock in 
Philadelphia and vicinity with headquarters, as hereto 
fore, in the Harrison building. 

Mr. Nettleton was reared with the big lumber manu 
facturing industry at DuBois. As a boy he was an 
employee of John DuBois, from the period of early man 
hood he has been associated with John KE. DuBois and 
for the last half dozen years or more he has been the 
latter’s sales manager at Philadelphia. 

With the gradual diminution of the white pine inter 
ests centering at DuBois Mr. Nettleton has felt that he 
could enlarge his sphere of usefulness by entering the 
jobbing trade and covering a wider and more diversified 
line of lumber commodities. In this ambition Mr. 
DuBois has seconded him, and he is now extending his 
trade to cover not only Pennsylvania but western and 
Canadian white pine as well, hemlock, North Carolina 
and longleaf yellow pine and maple flooring. Mr. Net 
tleton has already consummated alliances whereby he 
will be in a position to supply the totality of general 
yard and manufacturing lumber wants over a_ large 
section of the eastern field. 

The personal popularity of Mr. Nettleton is well 
known, and it is with no ordinary pleasure that the 
AMERICAN LUMBERMAN makes this announcement of his 
departure into the field of the wholesale lumber trade. 
With the splendid record that he has made in the past, 
his high character, his personal popularity, his specific 
knowledge of all the details of the lumber trade and 
with ample capital he has a business equipment of which 
any man might well feel proud. His success in his new 
venture is a foregone conclusion. 
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nap It Up! 


800,000 FEET 


No. 1 White Pine Lath, 


CLEAR, BRIGHT AND DRY. 







600,000 FEET 


Fair Grade No. 3 Boards, 


1x6 to 16 inch 





10 to 16 feet. 










Write us at once 
For prices on above, 









BRANCH OFFICES AND OPERATIONS: Menominee, 
Mich.; Montgomery, Ala.;: Buckhannon, W. Va.; 
Nashville. Tenn.; Norfolk, Va.; Wonewoe, Wis.: 
Weston, W. Va.; Evansville, Ind.; Ridgeway, Pa 


Main Office, 


PITTSBURG, PA. 
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Oak, 
Mahogany, 
Cherry, 


LARGE AND COMPLETE STOCK, 
RELIABLE GRADES. 


é R. J. MUNHALL LUMBER CO. 


Yards at PITTSBURG, PA. 
if te tb a ae a ae a ate te 


And allthe 
Fine Cabinet 
Woods. 
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SHINGLES. 
WHITE PINE, 
HEMLOCK. 


Pittsburg, Pa. 


LUMBER, 


MICH. 
PENNA. 


Prompt Shipments. 

















/ FACTORY, 
| MERRILL 
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All goods are our own manufacture. 
All White Pine goods made of 


WISCONSIN CORK PINE 


Indianapolis, Ind. 
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ARTHUR RUSHFORTH, 


EXPORTER OF 
Fine Grade African Mahogany and 


English Brown Pollard Oak. Ne \@ 


INQUIRIES SOLICITED. 





182 Regent Road, 
A. B. C. Codes Used. 
Cable uhanaee, “ eneering” Liverpool, LIVERPOOL. 











NEE SITS IPI Cte OL CaN 


‘ Shippers Agents and Wholesale Distributors of 


American Hardwoods 


Solicit Correspondence from Responsible 
Manufacturers. 


LONDON, E. C. 


PPP POI et “xe “act 


( 
¢@ 86 Leadenhall Street, 














GOSSLER BROS. 


HAMBURG, GERMANY, 


Offer Best Facilities for 
Selling all kinds of 


AMERICAN HARDWOODS 


In Logs, Lumber and Squares. 


Credits opened with 
G. AMSINCK & CO., New York, 


Fair Advances Against 
Consignments, 
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Paul Rosenbacher, 
HAMBURG, GERMANY, 


Bankers and Dealers in 







all kinds of 
American Hardwoods. 
Cable Address, CONSIGNMENTS 
“BACHROSE.” SOLICITED. 
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J. 6. & Th. H. Leijenaar, 
> AMERICAN LUMBER ano LOGS 


ROTTERDAM, HOLLAND, 
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CHARLES W. CROTY, 


TOMAH, WIS. 
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Northern Fiscal Agent for the 


BECKY SHARP OIL COMPANY 


OF HOUSTON, TEXAS. 
CAPITAL, $1,000,000. 





Two Flowing Wells on Spindle Top Heights, 
near Beaumont. Already supplying contracts 
for 18,000 barrelsa month. Shares now selling 
at 5 cents. 

For full particulars address Tomah, Wis. 
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THE PACIFIC NORTHWEST. 


—ereeoror™ 
THE 1901 RECORD OF WASHINGTON. 
SeaTtTLe, Wasu., Jan. 18.—The lumber trade of the 
state of Washington for the year 1901 made a good show- 
ing, the shipments by rail and vessel exceeding those 
of 1900 by 92,444,599 feet, while the shingle shipments 
exceeded the 1900 record by nearly 1,000,000,000 pieces. 
The combined rail and cargo shipments by months, as 
compared with last year, were: 
Comparative Lumber Shipments by Rail and Water, 





1901, feet. 1900, feet 
TORGOLY 1000 ccvcvesvae 55,176,556 6,777,416 
DOWTOURTY 620s cece e nae 53,946,232 51,023,242 
J eer ens 78,101,299 68,098,379 
SIO ion save ccteg ai avin a os & 66,245,162 63,573,003 
ED. ve casdanwe peaeenesss 79,256,747 74,527,615 
BOE: ccvcccovvcevenee's 73,948,030 y ‘ 
: Pee ere ee 86,839,373 64,427,041 
RE 00s: s'0:bis.0 sev a/S01% 80,640,041 62,546,792 
September .........+.. 73,446,260 67,588,077 
ers to 74,676,639 6,809,148 
DOCOIIOL 6:06 0:0 0.040000 75,788,187 63,569,406 
eS ee eee ee ee 71,485,520 55,542,066 
WORRIES iss vs sae 8 869,500,046 777,045,447 


The rail shipments during the year, as compared with 
1900, were as follows: 


Rail Shipments of Lumber, 


1901, feet. 1900, feet. 












(a a ear ae 16,740,000 22,515,000 
DOOPUALY «0.050.500 6% 50% 20,595,000 23,745,000 
INO icc eieitag-a wrhca te .- 28,755,000 29,100,000 
April ... eateets .. 29,865,000 29,445,000 
May 33,840,000 30,660,000 
June 34,365,000 28,515,000 
July 85,670,000 25.875,000 
August : 36,345,000 22,215,000 
September 2,400,000 20,940,000 
October ...... 35,190,000 19,620,000 
November ....... 31,665,000 16,935,000 
ee, . 29,100,000 14,715,000 

MOTRIS . i sisccseas 364,530,000 284,280,000 


From the foregoing it will be seen that the rail 
shipments increased 80,250,000 feet over 1900. 
The comparative shingle shipments were as follows: 


Shipments of Shingles. 


1901, pieces. 1900, pieces. 








ers 183,040,000 157,800,000 
as eer 245,920,000 238,950,000 
ree 393,760,000 336,750,000 
SEEN ci caitvre-05e wp eee 389,440,000 832,700,000 
 SPrrreerr rrr 403,200,000 305,400,000 
i eer err ee re eo 414,400,000 804,350,000 
OO) 40's 648s ane ce ean 477,760,000 328,050,000 
BEING. 65660.00050454K08 487,840,000 347,250,000 
TET 370,880,000 831,950,000 
SPE 426,880,000 357,750,000 
ae 374,080,000 273,000,000 
DORNINE vcs cceeann ee 318,400,000 245,550,000 
IE cieea ws _-4,485,600,000  3,560,100,000 

In carloads, the showing is as follows: 
1901. 1900. 
CORPO RR LICE 5 i. o.0:5.5. 400.6 059:49 24,302 18,952 
CAPIOSIS GOINEIOS ..ccccccccccse 28,035 23,734 
i Serr eT ee aT 52,337 42,686 


This is an increase of nearly 10,000 carloads, divided 
equally between lumber and shingles. The significance 
of the foregoing lies in the fact that until three years 
ago the shipments of shingles exceeded lumber by 100 
percent. It indicates that while the shingle trade is 
increasing every year the lumber shipments are gaining 
faster. 

The comparative cargo shipments were as follows: 

Lumber Shipments by Water, 








1901, feet. 1900, feet. 

January . 88,436,556 44,262,416 
February . 83,351,232 27,278,242 
OO reer a 49,346,209 38,998,379 
BO cai Fee ase bwien 86,380,162 34,128,003 
Rn aren 45,416,747 43,867,615 
TTT e ere eee 39,583,030 44,048,262 
eas nee a 51,169,378 ,552,041 
IE 6nd 60s bis-s ese 44,295,041 40,331,792 
eee ee eee 41,046,260 46,648,077 
6.042050 86 eee 39,486,639 47,189,148 
NOD cisonedceas.nun 44,123,187 46,634,406 
ee eee eer 42,335,520 40,827,066 
TOTAIG. o0:cs:ca'evad 504,970,046 492,765,447 


The disposition of the cargo shipments, as compared 
with 1900, was as follows: 





1901, fect. 1900, feet. 

CIDONER. 6 ios since een 267,568,080 240,882,058 
RUNNIN 40's <-0.5\6-os 4 oe 55,836,746 63,612,563 
DENIAL (bin sg. 9 4494 4.8 6% 46,314,986 59,020,233 
South America ........ 44,613,268 35,202,037 
| ee rt 22,208,298 17,815,057 
South Africa........... 21,822,321 12,298,256 
SRE 5 5 v0. 4 als aie wa 11,682,678 81,105,763 
RIMES iv. -o c9.10 1 5050 hoe a8 0S 11,262,241 9,220,853 
Philippines ....ceccses 5,404,470 4,959,904 
United Kingdom........ 4,102,183 5,066,814 
RE Tact eia tices hres ie winib ee OS? ae eee 
a aaa aie & e1S bic BSA 2,687,966 1,132,458 
SENET n'a\5.0) 06-06 6185. 0.6 2,399,982 2,673,670 
New Caledonia......... 2,265,754 2.143,557 
TT GRR ae ee 1,825,753 2,517,457 
SS a ee 853,643 733,130 
ee eee ieee 
SRY 5 'n0 5's, 80.0 08 55 287,360 1,413,817 
TORRS TGIANGS. ...0:0:000% OS een 
JO! ae 226,000 495,851 
Re ae 180,000 1,270,000 
So eee ae oe 1,267,969 
OI. v.40 %0 scan 504,970,046 492,765,447 


The comparative cargo lumber shipments by mills were 
as follows: 
Cargo Lumber Shipments by Mills. 


1901, pest. 1900, feet 
Port Blakely Mill Co... 82,542,374 85,588,018 
Puget Mill Co.,Pt.Gamble 56,680,113 52,881,585 
Tacoma Mill Co... << 41,736,845 52,965,864 
Bellingham Bay Imp. Co 37,251,976 22,939,802 


Puget Lbr.Co., Pt. Ludlow 30,134,446 29,023,692 


West & Slade Mill Co... 27,816,463 24,479,665 
Washington Mill Co.... 25,447,891 25,438,652 
Anderson & Middleton 

Ee a See 25,414,387 21,894,660 
St. Paul & Tacoma L. Co 22,802,497 25.468,000 





1901, feet. 1900, feet. 
Stimson Mill Co........ 20,841,000 22,829,000 
BE. K. Wood Lumber Co., 

ON, er 20,806,343 20,993,971 
Aberdeen Lbr. & Shg. Co 17,974,087 11,782,800 
Simpson L.Co., Knappton 15,077,322 19,166,279 
American Mill Co...... 12,264,154 13,302,639 
E. K. Wood Lumber Co., 

eT ree TE | 
Simpson Lbr.Co.,S8. Bend 10,187,806 19,293,462 
Clark-Nickerson Lbr. Co. 8,634,047 = ........, 
Northwestern Lbr. Co... 7,806,769 5,992,206 
Bell-Nelson Mill Co..... 6,322,224 11,212,667 
Grays Harbor Com. Co.. 6,377,982 6,459,561 
Bryden & Leitch Lbr. Co 6,165,082 3,086,344 
Stetson & Post Mill Co. 4,314,436 5,588,985 
Kleeb Lumber Co....... 3,613,962 3.043,317 
MeOUEy Bel CO. 2s 0c cscs 1,162,198 2,229,483 
Seattle Lumber Co..... C6 0 ree 
East Side Lumber Co... 800,000 Ree 
Moran Bros. Co........ 490,000 1,110,000 
West Side Mill Co...... 239,052 6,024,795 
Puget Sd. 8. M. & Shg. Co oS ne et 

ee ae 504,970,046 492,765,447 


There were 80,500,000 lath also shipped by vessel dur- 
ing the year. 
The output of the principal lumber centers of this 
state were: 
Product of Mill Towns, 
Lumber, feet. Shingles, pieces, 


2 area ee 209,950,283 266,500,000 
TO ere 129,088,328 30,743,000 
OS Ser 107,556,334 348,551,000 
RASS ree 104,867,794 163,160,500 
POP BIGKCNY. 5.0500 eres C1, SOU CES hbo 60.0608 
ob ea cee 73,647,536 258,695,000 
ne 60,403,160 57,957,000 
MINE a's: 06 6:56-4:65 1914500 58,692,730 569,430,000 
Poet Gamble... ..scces 56,529,835 Pet Se 
a rere 82,749,819 82,519,000 
POrt HAGIOCK.. ois 00:00 BEOAGiBOO 8 = avvccccece 
Port TMGIOW....cccesee TERE fh bvecsosncgns 
TORAEIV OE 3 ip 6 69:5: 0:80, 026 20,586,500 185,231,000 


The St. Paul & Tacoma Lumber Company leads the 
saw mills, with an output of 100,025,442 feet, and the 
Port Blakely Mill Company is second with 97,460,548 
feet. The Puget Sound Saw Mill & Shingle Company, of 
Fairhaven, is first in shingle production, having 177, 
231,000 to the credit of its two mills, while the Stimson 
Mill Company, of Ballard, is second with 151,584,000 
shingles. Ballard is the largest shingle town in the 
world, distancing all the white pine and cypress mills, 
The output of the Hastings Shingle Manufacturing 
Company, having six mills in this state and British 
Columbia, was 200,000,000, which is a record breaker, 

Pacific Coast Manufacturers’ Association. 

This has been an association week. On Tuesday the 
annual meeting of the Pacific Coast Manufacturers’ 
Association was held at the Rainier,Grand hotel, and 
the following officers were elected: 

President—James FE. Bell, of the Bell-Nelson Mill Com- 
pany, Everett. 

Vice President—Charles EB. Patten, of the Atlas Lumber & 
Shingle Company, Seattle. 

Treasurer—A. KF. McEwan, of the Seattle Cedar Lumber 
Manufacturing Company, Ballard. 

Board of Directors—E. G. Griggs, of the St. Paul & Ta- 
coma Lumber Company, Tacoma; C, IF. White, of the Grays 
Harbor Commercial Company, Cosmopolis; W. H. Acuff, of 
the Washington Mill Company, Spokane; R. H. Alexander, of 
the British Columbia Mills, Timber & Trading Company, Van- 
couver, B, C.; F. W. Charles, of the Stimson Mill Company, 
Ballard; George H. Emerson, of the Northwestern Lumber 
Company, ly get C. E. Hill, of the Tacoma Mill Company, 
Tacoma; BE. G. Ames, of the Puget Lumber Company, Port 
Gamble; Michael Earles, of the Puget Sound Saw Mill & 
Shingle Company, Fairhaven, and N. W. Hamilton, of the 
Seattle Lumber Company, Seattle. 

Cargo Committee—E. G. Ames, of the Puget Lumber Com- 
pany, Port Gamble; E. T. Wiliams, of the North Pacific Lum- 
ber Company, Portland; BH. G. Griggs, of the St. Paul & 
Tacoma Lumber Company, Tacoma; R. H. Alexander, of the 
British Columbia Mills, Timber & Trading Company, Van- 
couver, B. C., and E. K. Wood, of the BE. K. Wood Lumber 
Company, Fairhaven and Hoquiam. 

The secretary’s report showed the association to be in 
good condition financially and otherwise. 

The Sawmill Phoenix, the King Sash, Door & Lumber 
Company, the Holland-Horr Mill Company and _ the 
Washington Mill Company, all of Spokane, were 
admitted members. 


Shingle Association’s Annual Meeting. 

‘ On Wednesday the annual meeting of the Washington 
Red Cedar Shingle Manufacturers’ Association was held 
in the G. A. R. hall, this city. The following officers 
were elected: 

President—C. F. White, of the Grays Harbor Commercial 
Company, Cosmopolis, ' 

Vice President—F. R. Van Tuyl, of the Sterling Mill Com- 
pany, Sterling. ‘ 

Treasurer—C. E. Patten, of the Atlas Lumber & Shingle 
Company, Seattle. 

Secretary—Victor H. Beckman, Seattle. 


Shingle conditions were reported good. : ; 

At the annual meeting of the Pacific Coast Shippers 
Association on Tuesday, R. C. Callahan, F. J. Curtis and 
E. H. Lewis were elected trustees for the current year. 

W. A. Foster, who for several years has been pur- 
chasing agent on the Pacific coast for the Chicago 
Lumber & Coal Company, St. Louis, Mo., with head- 
quarters at Seattle until a few months ago, when the 
office was removed to Tacoma, has now severed his con- 
nection with that company and associated himself 1 
a similar capacity with the Wheelihan-Waidauer Com- 
pany, Everett, Wash., manufacturer of fir and cedar 
doors. Mr. Foster is a young man with considerable 
experience in the lumber business, being a native 0 
Michigan and later was for several years in the office 
of “Papa” Hemenway at Tomahawk, Wis. He has been 
on the coast for the last five years, during which = 
he has acquired a knowledge of coast lumber that wi 
prove of value to him in his new connection. 

Fe el 
WESTERN WASHINGTON NEWS. 

Tacoma, WasuH., Jan. 17.—The United States quar 
termaster’s department this week awarded the contra 
for furnishing 1,822,000 feet of lumber for shipmen 
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to Manila, 1,000,000 feet being awarded to the St. 
Paul & Tacoma Lumber Company, of this city, and the 
balance to the Puget Mill Company. Both the St. Paul 
& Tacoma Lumber Company and the Tacoma Mill Com- 
pany bid $10 a thousand on the rough fir and rough 
dimension, except the 14-inch boards at $11, and $12.50 
on the material dressed one side and edged, and $19 on 
the flooring. The Puget Mill Company submitted two 
bids, the first $11.63 on the plain rough, $10.97 on 
rough dimension, $12.60 on dressed and $20.85 on the 
flooring—the second bid, $10.13 on rough, $9.47 on 
rough dimension, $11.10 on dressed and $19.35 on 
flooring. The Stimson Mill Company bid $9.50 a thou- 
sand on 500,000 feet of rough lumber. The Eastern 
Lumber Company, of Portland, bid $10.50 and $12.50 on 
the rough and $18 on the flooring, according to the 
Oregonian, of that city, and the Columbia River Lum- 
ber Company, $7.75 for the rough and $13 for the floor- 


ng. 

‘The barkentine Aurora cleared at the custom house 
today for Shanghai, China, with 1,349,213 feet of lum- 
ber loaded at the St. Paul & Tacoma Lumber Company’s 
mill. President C. W. Griggs, who has been in the 
east, is back at his desk. The company is operating 
its mill night and day and has contracted with the 
Washington Manufacturing Company for additional 
planing to be done by the latter. 

EK. R. Rogers, local representative of the Long-Bell 
Lumber Company, Kansas City, Mo., is firm in his 
belief that market conditions do not warrant the ad- 
vance in shingle prices demanded by the association, 
and says his firm has stopped selling shingles tem- 
porarily. 

The Far West Lumber Company, which has been 
closed down for a general overhauling, expects to resume 
operations on Monday. It has added a double block 
shingle machine, increasing its shingle capacity to 
400,000 a day, and‘has installed a bolter in the lath 
mill. 

W. E. Cooper, of the Central Coal & Coke Company, 
of Kansas City, was in Tacoma for several days during 
the past week. 

Harry C. Wood, a well known Kansas City broker, 
was in the city last week. Mr. Wood handles Pacific 
coast wood and pine wood. 

Clarence Lucas, of the Lucas Lumber Company, of 
Chicago, was one of Metcalf & Wade’s callers of last 
week, 

Harry Martin, of Omaha, was in Tacoma last week on 
a tour of the north coast. 

J. W. Sanborn, a Kansas City lumber broker, spent 
several days in Tacoma this week. 

J. T. Robinson’s shingle mill at Marysville, Wash., 
was destroyed by fire last Friday night. The mill was 
thirteen years old and owned by E. J. Anderson, from 
whom Mr. Robinson leased it. A dry kiln at the Har- 





WRECK OF THB BARK PINMORE, OFF QUINALT 
RIVER. 


rington shingle mill, at the same place, was also 
destroyed by fire last Saturday with a large number 
of shingles. On the first loss there was no insurance. 
The Harrington loss is partially covered by insurance. 

Hawkins Bros.’ saw mill at Napavine, a small mill 
used chiefly for cutting timbers, was partially destroyed 
fire on Wednesday night. The loss will be about 

2,000. 

L. B. Conroy has opened a wholesale lumber office in 
the Equitable building, this city, dealing chiefly in 
fir lumber and timbers. 

The Wheelihan-Weidauer Company, of Everett, is add- 
ing a large new stock shed and increasing its wharf 
capacity, improvements costing about $5,000. 

James Tyson, vice president and general manager of 
the Charles Nelson Company, of San Francisco, has 
been on Puget sound this week looking after the wreck 
of the new four-masted schooner Minnie A. Caine, in 
which he owns a large interest. The Minnie A. Caine 
loaded a cargo of lumber at the St. Paul & Tacoma 
Lumber Company’s mill in this city for her maiden 
voyage. She proceeded to Australia, thence to New- 
castle and returned via Honolulu. Arriving back on 
Puget sound she was bound to Chemainus in tow to load 
another cargo of lumber when a gale sprang up and she 
was driven high and dry on the shore of Smith island, 
where she lies almost a total wreck. Attempts are 
being made to salve her. 

Among typical disasters consequent upon recent coast 
storms and which illustrate the dangers to which 
coastwise lumber laden craft are subject was the aban- 
donment of the British bark Pinmore off Quinault river, 
six of whose crew were drowned when trying to get 


ashore. The bark was caught and towed here by a 
tug and the crew left her at anchor off the open coast. 
The tug company libelled her for $60,000 and the owners 
will claim that as she was at anchor the tug company 
stole her, even though there was no one aboard. 

Two cargoes amounting to 575,000 feet of lumber 
were towed to sea today from the Tacoma Mill Com- 
pany’s mill from San Francisco. The Hamburg-Ameri- 
can line steamship Nicaria also took on a consignment 
of about 450,000 feet at the mill this week for the 
west coast. 

Wheeler, Osgood & Co, announce that R. S. Edgerton 
will represent them in the east during the coming sea- 
son. Their plants in this city and in Everett are in 
energetic operation and orders are coming in in a 
gratifying manner. The shingle mill, which has been 
closed down for an overhauling, has resumed operations. 

Metcalf & Wade have completed a brick burner at 
their shingle mill at Kelso. 





OREGON LUMBER NEWS. 

PORTLAND, ORE., Jan. 18.—The weather has been ex- 
ceptionally good so far this winter, and in many cases 
logging on the Columbia river has gone forward with 
little interruption. In eastern Oregon and northern 
Idaho the lack of snow up to this time has retarded log- 
ging. Unless a good fall of snow shall come soon the 
output of the eastern Oregon and Idaho mills will be 
below last year. The Humbird Lumber Company, 
of Sand Point, Idaho, put into the yard about 10,000,- 
000 feet last year, having had a late start. The com- 
pany has 15,000,000 feet on the skids, but no snow. 

The output of logs on the Columbia river for 1901 
aggregated over 350,000,000 feet. This amount will be 
increased probably 25,000,000 feet this year. 

J. H. Aitken, who operates a mill near Granite, will 
install a small plant. 

The cut of shingles in Oregon for last year aggregated 
about 50,000,000. The shingle business is growing 
slowly in Oregon, due to the fact that the available cedar 
supply is at present inaccessible. 

Inman, Poulsen & Co. have started up for the year’s 
run after extensive repairs. The cut of this mill was 
75,000,000 feet last year. 

The North Pacific Lumber Company is extending its 
log deck thirty feet, putting in a new log haul and mak- 
ing other changes. 

The Western Lumber Company is installing a Wickes 
Bros. gang, especially for flooring. A shipment is being 
made this week of a lot of 4x4 and 4x5 grain edge stock, 
65 to 75 feet, for ship building purposes, destined for 
Richmond, Va. This plant makes a specialty of this 
class of stock. 

The Eastern Lumber Company is making preparations 
for installing a new Standard dry kiln, in addition to 
its present kiln capacity, which is about 75,000 feet 
daily. Manager Beuhner says the rail trade is good 
and prices are stiffening. 

The Bridal Veil Lumbering Company, of Bridal Veil, 
has purchased the plant of the Bridal Veil Paper Com- 
pany, which adjoins its mill, and may convert the build- 
ing into a box factory. 

The Street Lumber Company, of Chicago, has recently 
purchased about 1,000 acres of timber land on the San- 
tiam river in Linn and Marion counties. The price 
paid exceeds $20 an acre. 

A shipment of 3,000 redwood doors from the Ham- 
mond sash and door plant, for the eastern trade, was 
sent through Portland, from Eureka, Cal., recently. 

Clark Thompson, of the Storey-Keeler Lumber Com- 
pany, Cascade Locks, will arrive in Oregon next week 
from La Crosse, where he has been on business. 

Everett Griggs, of the St. Paul & Tacoma Lumber 
Company, accompanied by Messrs. Palmer and Alexan- 
der, of British Columbia, and E. K. Wood, of the E. K. 
Wood Lumber Company, San Francisco, were in Port- 
land this week on business connected with the cargo 
association which was formed in Seattle on Friday. 
About thirty-five cargo mills in Oregon, Washington 
and British Columbia are members. 

The cut of sugar and yellow pine in Oregon for 1901 
aggregated about 30,000,000 feet. A portion of it was 
cut by the Pokegama Sugar Pine Lumber Company, of 
Klamathon, Cal., which gets its logs from Oregon and 
drives them down the Klamath river. 

The cut of lumber for 1901 by the Oregon coast mills, 
which are dependent upon cargo trade, went mostly to 
California. It aggregated 128,000,000 feet. 

The Booth-Kelly Lumber Company, of Eugene, cut 
77,000,000 feet with its four mills. This is the largest 
output by any single firm in the state. 

The building permits issued in Portland for 1901 ag- 
gregated 741 in number, valued at $1,601,776. This 
shows an increase in value of improvement over 1900 
of $656,791. 

At the annual meeting of the Portland Lumber 
& Manufacturing Company, held this week, the follow- 
ing officers were elected: President, G. K. Wentworth; 
vice president and manager, Lloyd J. Wentworth; treas- 


urer, Jay S. Hamilton; secretary, O. Evenson. Mr.° 


Ritan, who has been the manager of the plant, will de- 
vote his time to his other varied interests, but still 
retains his interest in the mill, which under his man- 
agement has been quite successful. 

W. H. Bradley, of Milwaukee, is in Portland, accom- 
panied by President Collins, of the Pacifie Fir Com- 
pany, which maintains a coast office in Seattle. 

The total cargo shipments of lumber for 1901 aggre- 
gated 169,715,624 feet. Of this amount 50,480,887 feet 
went foreign. 

W. B. McKay, assistant manager of the North Pa- 
cific Lumber Company, is Oregon’s new Hoo-Hoo Snark. 
Mr. McKay is a most worthy exponent of Hoo-Hooism, 
and the order will show the result of his efforts in in- 
creased interest and membership. 
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COBBETT & CO 


AGENTS FOR 
American Timber and Lumber 


HAIIULTON HOUSE, 
Telegraphic Address, 
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CHURCHILL & SIM, 


Timber For the sale of 
all descriptions of 


Brokers hard & soft woods 


29 Clements Lane, Lon DON, E. 5 
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C. Leary & Co. 


AMERICAN LOGS 
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Agents for the Sale 
of All Kinds of 





4 Lombard Ct , Gracechurch St. 


LONDON, -_ =- 


PP ddd dd dd ddd ddd ddd 
PPPAPPPPL A 


PPP dd ddd ddd 
PAPPPPPPPLPLP PPL LP 
APP dd ddd ddd ddd dd 


POLL LL LL el Ll ll hl lll 








~wewe 














_eeseseseseseesessesooesssosososssss 
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¢ PALFREMAN, FOSTER & CO. 
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# 25\35 New Broad Street, LONDON, E. C. * 
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} Walnut, Elm, Poplar, Cottonwood, Etc. } 
#% Agents for The Mahogany & Rubber Co., Ltd., Panama. » 
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PRICE & PIERCE, 


AGENTS FOR THE SALE OF 


AMERICAN WOODS, 


In the United Kingdomfand Continent. 


LONDON, E. C. 





27 Clements Lane, 
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A. F. & D. MACKAY, ; 
WOOD BROKERS | 


10 CANADA DOCK, 


» Liverpool, Eng. 





Cable Addre 
MACKAYS, LIVERPOOL, 
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Munro, Brice & Co. 


AGENTS FOR THE SALE OF ; 
American Hardwoods, Etc. 
Cable Address, ‘‘UNDOUBTED.,”’ : 


New Office, Caledonian Buildings, 
Tithebarn Street, 


LIVERPOOL, ENG. ; 
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Edward Chaloner @ Co. 


MAHOGANY AND 
TIMBER MEASURERS 
AND BROKERS. 


36 Derby Road, Sandhills, 
Codes Used: 


A. B. C., Al and Liebers. LIVERPOOL, ENG. 


Cable and Telegraphic Address, CHALONER. Liverpool. 
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ALFRED DOBELL & CO. 


Liverpool, England. 
SELLING AGENTS FOR 
EXPORTERS OF STATES WOODS IN 
LOGS AND LUMBER. 
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% SPECIALTIES: € 
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THE WEST. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr, Louis, Mo., Jan. 22.—Factory trade is opening up, 
although it is just the beginning of the season in this 
line and the showing is yet rather small, and another 
few weeks should show great improvement in the amount 
of lumber the factories are absorbing. In building ma- 
terial the situation is recovering to some extent from the 
shock it received from the advances made on January 4 
and all dealers say that orders are coming in much more 
freely this week than at any other time since the advance 
was made, ‘The indications are that sales will be more 
on a hand to mouth basis during the next few weeks, a 
condition not altogether unwelcome to manufacturers of 
yellow pine, as they are so filled up with orders that they 
will be glad to catch up to some extent. Local dealers 
say that the mills have a supply of orders on hand to 
keep them going for at least sixty days and that even 
then stocks will be badly broken. Retail stocks all over 
the country are low and only something like the drouth 
of last fall could even temporarily retard the progress 
being made, Reports from the western country show 
that rain is needed very badly, as there has been a long 
period of dryness and wheat is beginning to suffer. 

Kach day begins to show progress in Louisiana Pur- 
chase Fair matters and it is announced that the plans 
of the large buildings are nearly all ready to be submit- 
ted. Lumber for the varied industries building is now 
heing figured by contractors, the contract to be let before 
February 1 and construction to begin by the middle of 
the month. This building will cover 14.46 acres, being 
525 by 1,200 feet in size. The specifications will call for 
completion within seven months after the signing of the 
contract and it is stated that all of the buildings of the 
fair will be let on a seven months’ basis, insuring the 
completion of the greater part of the construction work 
this year. Other kinds of local building are also improv- 
ing and retailers state that they are having better trade 
than during any other winter in years, Aside from this 
the future is especially alluring and there is no reason 
in the world why this should not be the biggest building 
year St, Louis has ever experienced. 

It, is stated that car service on the southern roads has 
not improved in the least, as cars are out on an average 
of four weeks, but this is largely due to the glut of 
freight with which all roads have been forced to con- 
tend. At any rate, there is less complaint than for three 
months and this should be an indication of improvement. 

William Kinzie, who is connected with Robert C, Lip- 
pincott, of Philadelphia, is in the city for a few days to 
talk with the yellow pine wholesalers with a view to 
handling that wood in his territory. 

C. G. Atkinson, of the Allen-Wadley Lumber Company, 
states that the situation is improving since the retailers 
have gotten over the first shock of the new list and that 
a fair volume of orders at full list is being booked this 
week, He looks for a very heavy spring trade, 

The Hogg-Perkins Lumber Company reports the book- 
ing of an order from the Valley railroad, of southern [li- 
nois, for 350,000 feet of bridge timbers, This is but one 
of a number of excellent timber orders this company has 
received during the past week and the statement is made 
at the oflice that there is an increasing amount of busi- 
ness offered. 

Frank R. Pierce, of the Louis Werner Saw Mill Com- 
pany, is in the southern yellow pine country rushing de- 
livery on some of the large orders his company has 
booked during the past few weeks. 

The Summit Lumber Company, of Upland, Ark., has 
opened its general sales office in this city at 512 Fuller- 
ton building, A. KH. Silverthorne being in Ge 

William Buchanan, of Texarkan: yand. . Bernardin, 
of Kansas City, Mo., are in the city “dog visiting the 
local office of Mr. Buchanan. 

At the offices of the W. 'T. Ferguson Lumber Company 
it is reported that the big new mill at Zwolle, La., is 
completed and will begin sawing this week. This mill 
is one of the finest in the southern country, having a 
daily capacity of 175,000 feet and being an exact dupli- 
cate of 4 plant of the Minden Lumber Company, at 
Minden, La. 





THE MISSOURI-KANSAS DISTRICT. 

KANSAS Crtry, Mo., Jan, 21.—The heavy wet snow 
storm which prevailed through all of Kansas, the greater 
part of Nebraska and Missouri and portions of Okla- 
homa on Sunday and Monday of this week, breaking 
a drouth which was beginning to be serious and putting 
the great wheat crop in fine condition to withstand 
possible unfavorable weather conditions, was very wel- 
come to the lumbermen and others in this territory 
and the prospects for spring trade through the wheat 
belt’ are better now than for the past month. The 
mild winter is helping out the retail lumber dealers in 
many localities. Some dealers are having trade right 
along and there is more lumber going out of the yards 
this month than in January for many previous aie, 

The wholesale trade of January will probably break 
all previous records. The demand here and at. other 
large wholesale centers is active. There was a heavy 
demand, especially for yellow pine, at the beginning of 
the month in anticipation of advances, and while trade 
is not now as heavy as it was there is a big inquiry and 
the wholesalers are receiving more orders than they 
can take care of in view of the crowded condition of 
the mills. Wholesalers here say that the new prices are 
being maintained to a greater degree than was antici- 
pated and on all kinds of lumber which has advanced 
during the past four to six weeks and on_ shingles. 
Some concessions are being made, but as a rule they are 
on certain items that it is desired to move and not on 
mixed cars. The manufacturing end of the business 


claims that the firmest kind -of prices will continue 
for some months, but some of the retail dealers claim 
that the markets will be easier after the present rush 
shall be over, as orders will not be as plentiful in 
thirty days as they are now. 





NEBRASKA NOTES. 

OmanaA, NEB., Jan. 18.—Last week was a very quict 
one for the retail trade in Omaha. No large bills were 
sold and comparatively few small ones. Wholesalers 
have had good business in fence posts, the demand 
throughout the state in this commodity being very 
heavy. This is unprecedented at this season and is due 
to the warm, open weather prevailing over the entire 
state and into South Dakota. The farmers have taken 
advantage of this and have been repairing old and build- 
ing new fences. 

W. W. Young, of Lodge Pole, Neb., was the sole rep- 
resentative here last week of Nebraska retailers from 
his part of the state. 


THE SOUTHWEST. 


FROM THE LONE STAR STATE. 

Houston, Trex., Jan, 21.—Trade conditions continue to 
improve, Orders from yard men are being received rang 
ing from 20 to 125 cars, the bills comprising nearly 
the entire list. This shows that a heavy demand is an- 
ticipated by the retail dealers all over the territory which 
draws its supply from Texas. Texas, however, is a big 
consumer of Texas cut lumber, and it is variously esti- 
mated that from 40 to 60 percent of the cut of the mills 
in Texas is used in making Texas improvemeats. Indian 
Territory, the western central states and old and New 
Mexico are also good customers of the Texas mills. From 
southeastern Texas the demand is the heaviest in the 
history of the state, and is naturally directly attributa- 
ble to oil developments there and the subsequent activity 
in all lines of business. 

The car situation figures largely in the ability of the 
mill men to supply orders, and while there is a much 
easier condition reported it is still far from satisfac- 
tory. It is now claimed that there are large numbers of 
cars standing on siding all over the southeastern part of 
the state and that the delay in filling requisitions is due 
primarily to the lack of locomotive power. The truth of 
the situation is that business in the southwest has in- 
creased much faster during the last’ eighteen months 
than the facilities for handling it and has consequently 
resulted in congested yards at all centers. The lumber 
trade in itself is greater than ever before in the history 
of this country, and added to this is the big demand for 
cars in which to ship oil, rice, cotton and other commo 
dities, which has taxed the railroads beyond their capae- 
ity. 

Export trading continues fairly good with all coun- 
tries except Germany, which has been rather light during 
the past month. Trade with Germany from this point 
has been lagging behind the business with other E uropean 
countries for the last year, but whether this is made up 
by an increase at other ports or is a universal condition 
the exporters here are not prepared to state. 

A general estimate of shipments direct from the saw 
during the past six months places the figure at an aver 
age of 50 percent. When the other shipments are taken 
into consideration, it shows the general trend of the vis 
ible supply, which is anything but flattering. 











AMONG THE ORANGE MILLS. 

ORANGE, TEX., Jan. 18.—Despite the great shortage 
of cars during the last three months of the year the 
record for 1901 shows that the mills at Orange shipped 
by rail an aggregate of 12,617 carloads of lumber, the 
biggest business in their history. If during the past sea- 
son the transportation facilities had been adequate 
at least. 200,000,000 feet of lumber and 25,000,000 shin- 
gles would have been shipped from Orange. As it was, 
however, the record was a magnificent one, as is shown 
by the following tabulated statement, which gives the 
shipments and also the amount of retail business done 
by the mills: 


Shipments from Orange in 1201. 


—LUMBER 
By water, 
2,162,985 


By rail. 
17,759,534 


Total. 
Bancroft Lumber Co.. 19,922,519 
Lutcher & Moore Lum- 





OPO Ob i505 secs < Gees 89,011,803 2,966,669 — 41,978,470 
DR icici eke ces 21,239,899 165,412 21,405,311 
DPD. R. Wingate Lbr. Co. 28,554,362 3,275,800 31,830,479 
Orange Lumber Co.... 22,886,897 2,504,582 25,391,479 
L. Miller Lumber Co.. 22,668,516 1,116,327 23,784,843 

RB sess. cnts okie x 152,121,011 12,191,775 164,313,101 
SHINGLES, 

Lutcher & Moore Lumber Co... .....cccescsesece 1,262,000 

Ce ERP ere eer rere. Tr eee 6,716,000 

Ean Dee GO? COs 5.6.55. 0.5 05.0 0 tbeae veces seis e pis. OO 

i, NS 5 26 ods Ad Be ek Ke oe eee eke 7,126,000 

RIN ab a6 co ie east, Six Mim ta-a ees eR ee eae ee 17,642,000 


The actual delivery from mills in this vicinity for 1901 
should read : 


Lumber. Shingles. 

MRMIMED isin Sista esi wee) hic athe 164,312,786 17,642,000 
Poe cts ee. ereburlees a oy ee 8,500,000 1,500,000 
i ee ane AIP EP 172,812,786 19,1 42,000 


The beginning of the New Year witnessed some im- 
portant changes in the lumber business at Orange. The 
Lutcher & Moore Lumber Company assumed control on 
that date of the big plant of the L. Miller Lumber & 
Shingle Company, which it had recently purchased. 


This company also acquired by purchase the entire stock 
of lumber held there by Alexander Gilmer. The Bancroft 
Lumber Company’s plant became fully identified on the 
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first of the year with the Kirby Lumber Company, which 
is now operating twelve of the big mills of east Texas. 
George W. Bancroft, formerly secretary-treasurer of the 
jancroft Lumber Company, has been retained as mana- 
ger of the mill. 

Another big deal in timber lands was consummated 
last week, John H. Kirby, president of the Kirby Lum- 
ber Company, buying all of the assets of the Newton 
County Tram Company, consisting of 15,000 acres of 
the finest pine land in east Texas, fourteen miles of tram 
road, with complete logging equipment and a large quan- 
tity of fine logs that have been cut and dumped into 
the Sabine river. The consideration named is $240,000. 
The purchase of this land connects large bodies of the 
Kirby Lumber Company’s timber and makes them acces- 
sible to the Sabine river by means of this tram road. 
It has been rumored that the Kirby Lumber Company 
contemplates erecting at Orange one of the largest saw 
milling plants in the south and the purchase of this 
land and tram road lends color to the rumor. 

The new year opened with an excellent demand for 
lumber of all kinds and the mills are receiving more 
orders than they can possibly take care of. Inquiries 
are numerous for yard stock, the schedules running from 
fifty to 150 cars each. The mills, however, are not snap- 
ping up every offer that comes to hand and are using 
much caution in booking new business. 

The railroads continue to buy heavily and indications 
point to an even greater consumption of railroad ma- 
terial during the present year than last. Some im- 
portant new lines are assured for Texas this year that 
will require large quantities of material, while the 
Mexican roads are already sending out large inquiries 
for material to be used during the year. 

Export trade is still in a state of quietude so far as 
this particular section is concerned. A number of Eu- 
ropean inquiries have been received recently but have 
developed nothing as yet and shipments are going for- 
ward from here only in small lots. 

The big oil refineries that are being built at Port 
Arthur, Port Neches and at Orange are consuming a 
large quantity of lumber, which the mills at this place 
are supplying. 

The Lutcher & Moore Lumber Company is loading at 
Sabine Pass the bark Elmiranda for Philadelphia and 
the schooner Anna EK. J. Morse for Vera Cruz, Mexico. 

The Orange & Northwestern railroad is beginning to 
handle shipments of lumber, having completed a con- 
nection with the Kansas City Southern road at Stark- 
ville and the Santa Fe at Buna. 

W. H. Stark, secretary-treasurer of the Lutcher & 
Moore Lumber Company, spent several days recently 
at New Orleans, Lutcher and Donner, La., looking after 
his immense cypress interests. 

George Adams, former owner and now manager of the 
Cow Creek tram mill at Call, was an Orange visitor 
during last week. 

J. J. Coleman, coal and lumber agent of the Gulf, 
Colorado & Santa Fe road, with headquarters in Chicago, 
was here last week visiting the big saw mills. 





NEW MILL OF WHITED & WHELESS, LIMITED. 


The new mill of Whited & Wheless, Limited, at Al- 
den Bridge, La., is now completed and the capacity of 
this yellow pine concern is increased to 24,000,000 feet 
annually, The company is a large and representative 
manufacturer of yellow pine lumber well known to the 
retail trade throughout the country. 

A recent visit to this mill by the southern representa- 
tive of the LUMBERMAN developed some _ surprising 
changes in the entire plant. The new-saw mill consists 
of circular and a 36-inch gang, with the accompanying 
live rolls and conveyor systems generally used with this 
class of equipment. A large log pond holds in excess of 
1,500,000 feet and covers about five acres. The haul-up 
machinery for this work is strictly modern. 

The planing mill has been improved by a new engine 
and boiler housed in a fire proof building, and the ship- 
ping facilities have been enlarged and improved. 

The striking feature of the new plant, however, is 
the immense dry shed capacity. Whited & Wheless, 
Limited, cater-largely to*the retail yard trade and en- 
Joy a reputation for most carefully worked stock and 
excellence of grades. The company believes that it 
cannot get too much shed room and during the past six 
months has built a second great shed 370 feet long, 
double, in addition to a double shed 250 feet in length 
built a year ago. These are in addition to the sheds 
originally used by the company and which are 350 feet 
long. But with this increase the company it still not 
satisfied and is preparing to put in a third mammoth 
shed 275 feet in length. When No. 3 shall be finished 
the company will have a dry shed capacity for about 
9,000,000 feet of lumber. 

Il. H. Wheless, vice president of the company, ad- 
Vises: 

I am a firm believer in dry shed room. 
any shed room pays for itself within a year. 
finished shed No. 2, which 1s 370 feet long, and will begin 
No. 3 at once. This will give us altogether about half a mile 
of dry shed capacity on a single tram basis. I don’t know 
but it would pay a yellow pine manufacturer to put every- 
thing he makes in dry sheds, even his common lumber. We 
certainly intend to get most of our clear stock under cover 
and keep it there. You have no idea how much better it 
makes lumber to do this, and when it is worked the improve- 
ment can be seen in the grades. We do not feel that this is 
an experiment, for we have demonstrated its profit to us 
already. The yard man gets better lumber and we get better 
grades and profits, 


In my opinion 
We have just 


Half a mile of dry sheds is certainly a novelty in 
yellow pine milling operations. But the tendency for 
more sheds is increasing everywhere throughout the 
south and the example set by Whited & Wheless, Lim- 
ited, will undoubtedly be followed by many other manu- 


facturers in a few years, as each lumberman demon- 
strated its advantages and profits. 

The new plant of Whited & Wheless, Limited, nearly 
doubles the capacity at Alden Bridge. The company is 
now in splendid shape to handle retail yard orders and 
is selling direct to the trade. Finish is this company’s 
specialty, although it manufactures everything in yel- 
low pine. Its stumpage holdings are very large—ample 
for many years—and for this latter reason chiefly the 
new plant was. built. 





THE PINE VALLEY LUMBER COMPANY. 

Texarkana, Ark., was for years one of the leading 
centers of the southwest for yellow pine lumber com- 
panies. A few years ago many of these concerns moved 
to other cities to establish their selling offices, but of 
late the Tri-State City, as Texarkana is called, has 
again come to the front and a number of manufacturing 
and wholesale companies have been organized there to 
handle this lumber. 

The Pine Valley Lumber Company is the latest addi- 
tion to the colony of lumber dealers there. It is an 
incorporated company with capital of $25,000 and, offi- 
cered as it is by lumbermen of wide experience, the 
company promises to be an important factor in yellow 
pine operations and is doing its share toward making 
Texarkana boom once more as a big lumber town. 

The new company will handle general yard stock, 
catering to the retail trade in the north and west, and 
will also sell railroad and bridge timbers. It starts 
with three yard mills located in Arkansas and Texas 
and will do a general and manufacturing business from 
the Texarkana offices. The latter will be established in 
the Foreman building and will be large and commo- 
dious. 

The officers of the Pine Valley Lumber Company are 
G. W. Fouke, president; Hugh Corry, vice president ; 
W. B. Switzer, secretary; Col. W. L. Haydon, treas- 





W. B. SWITZER, OF TEXARKANA, ARK. ; 
Secretary of the Pine Valley Lumber Company. 


urer. Arthur Corry is also one of the stockholders in 
the new concern. The stock will be held about as fol- 
lows: G. W. Fouke, three-tenths; Hugh Corry, three- 
tenths; W. B. Switzer, one-fifth; Arthur Corry, one- 
fifth. Of the above G. W. Fouke and Hugh Corry are 
veterans in the yellow pine business, having been iden- 
tified with manufacturing this lumber for fifteen or 
twenty years. Mr. Fouke is now retired, having em- 
barked in the banking business in 1901, and is presi- 
dent of the Merchants’ & Planters’ bank, Texarkana, 
one of the city’s most important financial institutions. 
Hugh Corry, who is secretary and general manager of 
the Big Pine Lumber Company, at Boggy, Ark., got his 
lumber education with William Buchanan at Sulphur 
Station, Tex., ten years ago, and was a_ stockholder 
with him at Boggy from 1890 to 1896, afterwards asso- 
ciating with G. W. Fouke at the same place. He is a 
practical mill man and a cordial gentleman, 

W. B. Switzer, secretary and sales manager of the 
new company, is well known in lumber circles. He has 
been for the past year manager of the T. C. Skeen 
Lumber Company at Texarkana and filled that position 
with marked ability. Prior to that he was with the 
Long-Bell-Lumber Company at its Texarkana offices 
and came originally from the Saginaw Lumber Com- 
pany, at Saginaw, Ark. Mr. Switzer is popular with 
the retail dealers and has an extensive acquaintance 
with them. Those who have watched his career as a 
lumberman prophesy a splendid success, as he is still 
a young man, aggressive and energetic in his business 
transactions. 

Arthur Corry is also well known in southwestern 
lumber circles. Of late he has been wholesaling lumber 
in Texarkana, handling the product of a small mill 
with his half sister, Miss I. Lingard, as Arthur Corry & 
Co., and now assumes the duties of assistant to Mr. 
Switzer. Though a young man for so important a posi- 
tion, his experience has been a good one and he has 
availed himself of it with an intelligence much greater 
than might be expected of his years. He is a competent 
lumberman, as manufacturer, salesman or office man. 
He traveled for nearly two years in Texas and the 
territories for W. H. O’Neill & Co., of Dallas, and Gal- 
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Hardwoods, Etc., in Logs and Lumber 
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Cable Address ‘“SINGLETON’S,”’ Glasgow. ABC and Al Codes Used. 


SINGLETON, DUNN & CO., 
27 UNION STREET, 


Agents for the sale of all kinds Glasgow Scotland. 


of American Logs and Lumber. 


Edmiston & Mitchells, 


WOOD BROKERS, 


Codes Used ABC, | 33 RENFIELD Glasgow, Scotland. 


Lieber’s & Private. | STREET, 


CANT & KEMP, Glasgow, Scotland, 


WOOD BROKERS, 
FOR THE SALE OF ALL Hard and Soft Woods. 


DESCRIPTIONS OF 


THOS. KERR & CO., ctascow'scotcano. 


AGENTS FOR SALE OF 


American Hardwoods in Log and Lumber. 
WHITE OAK STAVES, Specialty. 
ABC Code Used. Cable Address, ‘‘HARDWOOD,"’ Gla: gow. 


WRIGHT, GRAHAM & CO., 7 Royal Bank Place, Glasgow, Scotland. 
Cable Address ‘‘BRAKRIDGE,”" Glasgow. Codes used: 
Watkins’, Scott's, ABC, Lumberman's, Zebra, Private. 


WOOD BROKERS, 

Agents for the sale of all kinds of American Hardwoods in Log, Lum- 
ber and Dimension stock. Pitch Pine. Georgia and North Carolina Pine, 
Oak Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best advantage. 





Cab'e Address 
Edmiston, Glasgow. 
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Do You Ship in Car Lots? 


If so you should have the 


RED BOOK, The Recognized Author- 


ity on Lumber Credits. 


It Contains the Names of Concerus Engaged in the Following Lines, 
Together with their Financial Standing: 


LUMBER LINES- Cedar Posts, (Dealers and Manufac- 
turers), Interior Finish Manufacturers, Moulding Manufac- 
turers, Lumber Dealers, wholesale and retail, Planing Mills, 
Saw Mills, Sash, Door and Blind Dealers and Manufacturers, 
Stair Builders, (Operating Mill), Wood Box Manufacturers, 
Hardware Dealers, carrying stock of sash, doors and blinds. 

MANUFACTURERS of Agricultural Implements, Cars, 
Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 
Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, 
School and Sewing Machine Furniture, Show Cases, Store and 
Oftice Fixtures, Trunks, Veneers, Wagons, Wood Floors and 
Mantles, Wood Pumps, Woodenware, Wind Mills. 

The Book is also a Bank Directory, Railroad Guide, At- 
torney’s List, Express Directory, etc. Contains more 
names and information than any other publication of the 
kind. Published in January and July and covers the 
United States and Manitoba. Thoroughly organized col- 
lection departmentin connection. Claims collected any- 
where. Try us. 


Lumbermen’s Gredit Association, 


eens ed i eeoer, Suite 91 Tacoma Buiding, CHICAGO. 


WANTS AND FOR SALES. 


The department of the American Lumberman 
that takes care of your little needs. Try it. 
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W. A. Osburn Lumber Company, 


Manufacturers of and Dealers in 


HEMLOCK ana 
HARDWOOD 
LUMBER. 


Rib Lake, Wis. 


MILLS AND OFFICE AT 
















Mixed Cars 


HEMLOCK and WHITE PINE LUMBER, 
BASSWOOD SPECIALTIES........ 
Including Siding Ceiling, Casing & Base 


Can be secured by sending orders to 


ee MN WEE LUMBER, 
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Booth & Boud Lumber Co. 


WHITE PINE AND 
HEMLOCK LUMBER 


JAMES H, BooTn, Pres't & Treas. 
GEORGE H. BOYD, Vice-Pres't & Mgr. 
Kt. M. Boyb, Secretary, 


Saginaw, Mich. 


























200.000 FEET OF 
§ INCH, LOG RUN 


BLACK ASH 


MILL CULLS OUT. 


Geo. E. Foster LvmBer Co., 
MERRILL, WIS. 


Full and complete stock of 8,000,000 feet of ASH, OAK, MAPLE 
BIRCH, ROCK and SOFT ELM. HEMLOCK Always our Forte 












Rough and Dressed 


HEMLOCK 


Quarter Sawed Shingles 
A Specialty. 


GEORGE Hl. MELL, Kane, Pa. 








SAWYER-GOODMAN Co. 
MARINETTE LUMBER Co. 


Manufacturers of 


Pine, Hemlock, Hardwood 


LUMBER. 
We have no office in Chicago, Marinette, Wisconsin. 


Our only address is 
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We can ship MIXED CARS of 





sinc, ~~ HEMLOCK LUMBER, 
LUMBER, =~ BASSWOOD crits cesing, sass 


We Have Good Stocks of all of the above. 


LAMAR SEXMITH, Wausau, Wis. 
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HEMLOCK SPECIALISTS. 


We also have a limited amount of 4, 5 
and 6 inch Basswood Siding and 
Ceiling in mixed cars. Write—we 
would like to tell you about it..... 


B. F. MCMILLAN & BRO., 


McMILLAN, WIS. 























loway & Wright, of Shreveport, La. His intelligent 
insight into lumber conditions generally will amply 
supplement the work of his associates. He is full of 
energy and enthusiasm for the business and will be 
heard from prominently and favorably in the near 
future. 

The Pine Valley Lumber Company is strongly offi- 
cered, as will be noted by the foregoing, and it will be 
a progressive addition to the galaxy of representative 
lumber concerns now at Texarkana, Ark. 


THE CENTRAL SOUTH. 


MATTERS AT MOBILE. 

MosiLz, ALA., Jan. 20.—The stocks of sawn timber on 
the gulf increased 3,000 pieces last week, owing to fresh- 
ets in the Brewton district. The mills in that section 
saw timbers almost exclusively and the recent rise 
brought out about 15,000 pieces. This, however, repre- 
sents several months’ cut and it may be ninety days 
before another drive can be made. The price remains 
at 15 cents but occasional lots are sold at 14 cents, while 
some of the mills decline to cut at less than 16 cents, 
claiming that lumber schedules pay them quite that 
amount. All of the mills have from sixty to ninety 
days’ cutting ahead and some of them decline to take on 
any new business. 

The total exports of wood goods the past week 
amounted to 13,133,226 feet of lumber, 4,796,488 feet 
of sawn timber and 5,995 cubic feet of hewn timber. 

The Robinson Land & Lumber Company, of Chicora 
and Moss Point, Miss., is loading two vessels here and 
has five others due. The company has booked 3,500,000 
feet at its mills at Moss Point for early shipment. 
George W. Robinson, president of the company, has just 
returned from New York and notes current conditions 
in this way: 

We have all the business we can handle at both mills and 
prices are satisfactory. While I was in New York, owing to 
the fact that trouble seemed to be brewing in the River 
Plate country orders of all kinds were held up, but shipments 
are now resumed. Sales, however, are difficult just now. 


Our mills are running full time and we have 20,000 logs 
ahead, which insures us a steady cut throughout the year. 


Prime lumber is quiet and prices are low but firm. 
The interior trade is better than in years and it is 
taking almost the entire cut of the mills. 

At Pascagoula and Pearlington, Miss., an unusual 
amount of activity prevails in coastwise and Cuban 
shipments. The mills there report European trade quiet, 
with large stocks at all the consuming centers abroad, 
but consumption is reported as improving, hence the 
future is promising. 

The annual meeting of the stockholders of the Sulli- 
van Timber Company, Mobile, Ala., was held at Pensa- 
cola, Fla., last week and the former officers were elected 
for the ensuing year. J. A. Bel, of Lake Charles, La., is 
having a tug boat built at Scranton, Miss. The boat 
will be ninety feet long and fitted out with powerful 
machinery. 

Kelsey Carter will build a planing mill three miles 
west of Mobile. 

The Berry Lumber Company, Poley, Ala., is running 
day and night. 

Hubbard Bros. and Roseberry & Spencer, Mobile, are 
shut down for want of logs, 

F. M. Southard, of Southard & Co., and Charles Sim- 
mons, of Simmons Bros., both of New York, are among 
the gulf coast mills. 











IN MIDDLE AND SOUTHERN ALABAMA. 


BIRMINGHAM, ALA., Jan. 20.—The following retail 
dealers of the city have refused to advance the price 
of lumber as decided at the meeting of the Southern 
Lumber Manufacturers’ Association at Memphis: M. C. 
Reynolds Lumber Company, H. O. Hoyt & Son, Halle- 
Randolph Manufacturing Company, Wood-Dickerson 
Lumber Company, Heidt-Nelson Coal & Lumber Company 
and the Jenkins Lumber Company. In a card printed 
in the local papers they say: 

Owing to the fact that we all have large stocks of all 
kinds of lumber on our yards, and large contracts at the 
prices prevailing before the recent advance in prices as 
recently established by the Southern Yellow Pine Manufac- 
turing Association at its meeting in Memphis on January 14, 


1902, we can make the same low prices to our customers as 
in the past. = 


As a whole the dealers of the city are of the opinion 
that this is a mistake and they think that the new price 
is only what is justly due, taking into consideration all 
conditions. The wholesale men are not in this and have 
put the price up and are selling at the advance as much 
as they seem able to get together. 

The Wood-Dickerson Lumber Company will soon build 
a $25,000 storehouse in Birmingham, having bought a 
lot for $20,000 some weeks ago. It is the intention to 
have the building ready for occupancy by the first of 
next October. The company has recently greatly en- 
larged the sheds and storage room at the yard on the 
north side and is now in possession of one of the best 
yards in the south. 

F. H. Lathrop, of the Lathrop Lumber Company, is 
back from Lathrop, Mich., where he attended at the 
bedside of his father, who died on Tuesday last. The 
old gentleman was 87 years of age. He was a pioneer 
in the iron mining of the lakes and had the contract 
for the first 1,200 tons gotten out by the Pioneer Mining 
Company. 

A well known dealer said today that the people of 
Birmingham do not know what a good thing they have 
in the prices of lumber which prevail. “Lumber is not 
so cheap anywhere in the country as it is here,” he said, 
“and the buyers should bear this in mind. If St. Louis 
and some other northern and eastern cities could get 


Birmingham prices they would build many more houses 
than they do.” 

The building of the Talladega Manufacturing Com- 
pany is complete and the plant will soon be ready for 
service. The lathes and planers and other machinery 
will be operated by a gas engine and the whole enter- 
prise is to be up to date. 

Attalla and vicinity are rejoicing over the prospects 
of a big enterprise. A. M. Lewin, of Cincinnati, has 
bought a big body of timber near that place and is go- 
ing to put in mills to work it up. There will also be 
planers and dry kilns. 

The hoop and barrel factory at Huntsville has been 
bought by Ninchener & Henderson, of Troy, who are to 
put in a spoke factory at the first named place. The 
price was $2,400. 

E. U. Fordyce has bought a mill plant and will put 
it in at Scottsville, near Bessemer. This is an old town 
pretty badly gone to rack and was bought in some days 
ago by the Bessemer Land & Improvement Company, and 
will be exploited for coal. 

The Retail Lumber Dealers’ Association of the State 
of Indiana will pass through Birmingham on its way 
to Cuba and the Bahama islands. It will reach here 
on January 23. 


WESTERN FLORIDA EXPORT NEWS. 


PENSACOLA, FLA., Jan. 20.—Arrivals during the last 
two weeks at this port were nine steamships of 18,635 
tons register and twelve sailing vessels of 12,363 tons 
register. Nine steamers and fifteen sailing vessels 
cleared and the cargoes were assorted as follows: 

Italy, 1,190,000 feet of lumber, 1,662,000 feet of timber 
and 3,891 cubic feet of hewn timber. 

New York, 385,000 feet of lumber. 
reeelgtum, 2,383,000 feet of lumber and 86,000 feet of tim- 


er. 

I’rance, 495,000 feet of lumber. 

Port Elisabeth, Africa, 503,000 feet of lumber and 562,000 
feet of timber. 

Dakar, Africa, 220,000 feet of lumber. 

Mexico, 340 pieces of telegraph poles and 100 pieces of 
creosoted piling. 

Cuba, 437,000 feet of lumber. 

“ — 2,797,000 feet of lumber and 42,000 feet of 
mober, 

Gibraltar, 254,000 feet of lumber, 204,000 feet of timber 
and 5,995 cubic feet of hewn timber. 

St. Denis, Reunion, 521,000 feet of lumber. 

Germany, 146,000 cedar pencil slats, 28,000 pounds of 
shuttle blocks and 35 walnut logs. 

England, 924,000 feet of lumber, 110,000 feet of oak lum- 
ber, 45,000 pounds of wood handles and 1,676 pieces of oars. 

Brazil 1,428,000 feet of lumber. 

There is a stock of about 50,000 pieces of sawn timber 
at Ferry Pass. Timber has been arriving in quite good 
quantities of late and little has been shipped. The 
heavy rivers did little damage at the booms there owing 
to extra precautions having been taken, other than the 
scattering of some small iots. 

Rinaldo Piaggio was over from Mobile. Mr. Piaggio 
is sending forward through his port a lot of lumber 
to Cuba. 

W. W. Syfan, with the Pitch Pine Lumber Company, 
of New York, has returned to this city after a stay of 
several months at Moss Point and Scranton, Miss. Mr. 
Syfan says that all the mills in the Pascagoula district 
are running steadily in spite of the dullness in the for- 
eign markets. 

H. W. Thompson, of the Bagdad Sash Factory Com- 
pany, was in the city last week. Mr. Thompson expects 
that the plant, which was lately destroyed by fire, will 
be running again within a month. The building has been 
completed and the machinery is rapidly being installed. 

R. F. Creary, manager for Simpson & Co., and R. H. 
Bushnell, with the same firm, were in the city last 
week. 

W. B. Wright took to the woods week before last to 
locate a lot of logs that were scattered over a consider- 
able territory by the late freshets in the river. 

* R. E. L. McCaskill, H. L. Berry, C. L. Wiggins and E. 
D. Loveless were visitors to this port last week. 
ADAPTION 


‘A REJUVENATED PLANT. 


BouinceEr, La., Jan. 19.—To the Editor AMERICAN 
LUMBERMAN: Our new band saw mill is running full time. 
We have in operation a Prescott mill complete and it 
is doing excellent work. This new band mill we built 
to replace the old circular mill which was destroyed by 
fire in September last. We are also equipped with a 
steam shotgun 10-inch feed, Hill steam nigger and 
Kline loader, with live rolls, all complete, which makes 
a strictly up to date mill, and everything works like a 
charm. We have about 3,000,000 feet of logs in the 
pond and distributed along the road, all ready to begin 
work on. 8. H. Borinarr & Co. 








DUST COLLECTORS AND AUTOMATIC FEEDERS. 


The average testimonials of the value of patented arti- 
cles, even those of undoubted authenticity, are usually 
monotonous reading. In the language of Pooh-Bah, to 
“add verisimilitude to an otherwise bald and uninter- 
esting narrative” one recent booklet containing indorsing 
literature has improved wonderfully on the customary 
methods by publishing photographic fac similes of com- 
mendatory letters. These are seventy-seven in num- 
ber, models of typographical excellence, and come from 
the best known, largest and most representative manu- 
facturing and commercial establishments in all parts of 
the country. They are additionally eloquent in the fact 
that they unqualifiedly indorse appliances that long ex- 
perience has proven to be unexcelled in their class— 
the “Sterling” shavings and dust collecting systems and 
appliances of the Sterling Blower & Pipe Manufacturing 
Company, of Hartford, Conn., Greensboro, N. C., and 
New York and Boston. The booklet is well worth 


perusing as a piece of advertising literature and for | 
the information it conveys of the quality of the Sterling 
company’s manufacture, 
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NEW EDITION OF THE RED BOOK. 


The edition of the “Red Book” of the Lumbermen’s 
Credit Association for January, 1902, has reached the 
office of the AMERICAN LUMBERMAN and will doubtless 
have reached itS subscribers before this issue of the 
AMERICAN LUMBERMAN does. The last correction sheet 
at hand announces that the new book has been increased 
126 pages over the previous edition and that the large 
amount of labor involved has somewhat delayed the is- 
sues of the book. 

There is an interesting story connected with this edi- 
tion of the book, which, however, cannot be completely 
told at this time, as it has not yet entirely developed. 
Briefly, however, on Friday of last week, January 17, 
R. G. Dun & Co., through their attorneys, appeared in 
the United States circuit court with a complaint and 
affidavits charging the publishers of the “Red Book” 
with having taken information from the Dun reports, 
and asked for a restraining order preventing the pub- 
lishers from sending out the present edition of the book. 
On Monday, Judge Kohlsaat, of the United States circuit 
court, after hearing argument, decided that it would ap- 
parently be a wiser course not to take the extreme ac- 
tion asked for in the motion without further hearing, it 
appearing to him that the harm, if any, which would be 
done R. G. Dun & Co. by the issuance of the book must 
assuredly be less than the damage to the Lumbermen’s 
Credit Association should the edition be withheld from 
the subscribers who were waiting for it and it subse- 
quently appear that this action was unjustified by the 
facts. He therefore set the case for a preliminary hear- 
ing on Saturday, January 25, and required the Lumber- 
men’s Credit Association to give an indemnifying bond 
meanwhile, which it has done. In so far as the ob- 
ject of the proceeding was to prevent the issuance of the 
book, therefore, it failed and what the actual facts are 
in the matter cannot be definitely stated until they have 
been judicially ascertained. 

With the bill of complaint were filed affidavits from 
two former employees of the Lumbermen’s Credit Asso- 
ciation, now said to be in the employ of a rival lumber 
mercantile agency in this city, which would of course 
have profited by the suppression of the book. 

PPP PLP PP ALIISIS 
WITH THE DONORS’ COMPLIMENTS. 

Among calendars for the year received at this office, 

not previously mentioned, were the following: 


Suwanee Spoke & Lumber Company, Kuttawa, Ky.—‘‘End 
= bec furlough,” a well handled subject of colonial times, 

colors, 

Gould Manufacturing Company, Oshkosh, Wis.—Handsome 
embossed design in colors, with cube composed of doors and 
Sash emblematic of the “Square Dealing” of this big sash, 
door, blind and molding manufacturer. 

Thompson & Tucker Lumber Company, longleaf yellow pine 
manufacturer, Willard, Tex.—The artistic design ‘Carna- 
tions,” previously described. 

Hugh McLean & Co., manufacturers of Indiana hardwoods, 
Buffalo, N. Y.—Colored design of girl’s head crowned with 
flowers, representing “Flora.” 

Smith & Adams Lumber Company, Limited, manufacturer 
of longleaf yellow pine, Olla, La.—Fanciful girl’s head, nude 
bust, profuse jeweled ornaments embossed. 

“. E. Price, hardwoods, poplar and logs, Baltimore, Md.— 
Handsome color study, “A Syrian Girl.” 

A. Stevenson & Son, Adrian, Mich.—‘“Contentment” as 
typified by half length figure of girl; a study in flesh colors. 

Curtis Yale Company, Minneapolis, Minn.—Small desk 
calendar, the design a colored study of young chickens. One 
of the prettiest designs of the season. 

+ Prank Spangler, manufacturer of porch columns, capitals, 
“ee, Toledo, Ohio—Engraving of the balcony scene from 
a omeo and Juliet,” ingeniously converted into an advertise- 
ent for the Spangler columns. 


W. W. Howard Bros. & Co., mahogany and hardwood mer- 
chants and timber importers, 109 Fenchurch street, London, 
England—Exceptionally neat calendar on appropriately col- 
ored board, surmounted by a cut of famous mahogany log 
of record breaking size, described in the LUMBERMAN some 
months ago. 

J. W. Hambrick, timber, cross ties and staves, Huntington, 
W. Va.—Neat calendar with handsome photographic study of 
large dogs. 

Sawyer & Shuttleworth, wholesalers, Buffalo, N. Y.—Extra 
large size diary on heavy calendared paper, superbly bound. 

PAPA 





Harry P. Coe, of the Coe Manufacturing Company, 
Painsville, Ohio, sold twelve rotary cut veneer machines 
while in New York city last week. He reports that 
business has never before been so good and that the 
prospects were never so bright. He is confident that 
by the first of February his company will have booked 
enough business to keep its new plants running for three 
or four months. Such conditions are clearly indicative 
of not only a rapidly increasing knowledge of the merits 
of the Coe veneer machines but also of the general 
growth of the veneer business, fostered by labor saving, 
economical and exact machinery of the Coe class of ex- 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


The conventions which. have been in progress during 
the last two weeks, and especially this week, have given 
opportunity for the comparing of opinions and experience 
as to market conditions and so have been useful in other 
than legislative ways. There has been a good deal of 
frank discussion at these meetings and the net result has 
been greatly to strengthen the market for all kinds of 
lumber thus brought under review. Some weak spots de- 
veloped, but when carefully considered they are decided 
not to amount to anything and to be due to individual or 
sectional peculiarities. Manufacturers, wholesalers and 
retailers have all been brought into this informal review, 
and while the former are strengthening their views the 
retailers are more content than they were to pay the 
prices that are asked. In white pine it is admitted that 
almost any advance would be justified by the conditions 
of supply, the only restricting influence being the possible 
effect on demand of radically higher prices. 

* * * 


The white pine situation continues to gain in strength 
as the season- advances. The favorable winter has 
brought about more than the usual consumption and con- 
sequently there is a continuance of shipments that are 
heavy for the season. Stocks are light almost every- 
where, whether at the mills or in the hands of dealers. 
The only exception is to be found along Lake Erie and 
at some other wholesale markets where the stocks are 
of fair size and some of them in good assortment. Cleve- 
land thinks that it will have lumber enough, judiciously 
handled, to last it until the opening of navigation. 
There has been an improvement in the low grades of pine 
of late, which apparently is concurrent with the in- 
creased cal] for common and mill cull poplar within the 
last two or three weeks. 

* 








*” i 


Yellow pine people are in their usual buoyant mood 
and the new price list is being fairly well sustained, al- 
though there is as usual in the southern country more or 
less shading of quotations either to move some particular 
stock or to secure an especially attractive order. There 
never was a better outlook for yellow pine than there is 
today. There is nothing in the prospect of a disquieting 
nature while there is very much that points to an even 
larger consumption than last year, The railroad require- 
ment is to be very heavy. It is probable that there will 
be a check in the volume of orders for new cars, owing 
to the fact that the car supply is ahead of the motive 
power, but that will not trouble lumbermen this year, 
for the car shops will require a full year at the largest 
possible production to fill orders already in hand or in 
sight. A feature of the year in railroad circles will be 
the improvement of track, of terminal facilities, the 
building of depots ete., all of which means much to the 
yellow pine men. 

. * * 

In North Carolina pine the new and radically ad- 
vanced prices are easily secured. It is an unusual con- 
dition in that industry at this season, but is due to the 
remarkably strong market in the northern Atlantic coast 
markets and in New York and Pennsylvania. 

* * it 


The general eastern situation is a peculiarly satis- 
factory one. All woods seem to be sharing in the strong 
demand with a prospect that both demand and prices 
will be maintained, inasmuch as the supply is not likely 
during the year to be large enough to reverse the condi- 
tions. 

* + * 

Hemlock, which of all American lumbers available for 
the general building market is third in rank, following 
after northern and southern pine, is in a remarkable 
strong position both in Pennsylvania and in Michigan 
and Wisconsin. In the former section stocks are said to 
be light with the demand strong. There are larger sup- 
plies in Michigan and Wisconsin, but recent develop- 
ments have served to put prices on a higher level. 

* * * 

Northern logging conditions are on the whole favor- 
able, They are excellent in New England and New York 
and fairly good in the northern pine country. I 
latter there has been too much warm weather but still 
work is going on and the contemplated input is looked 
for. 

* * * 

The hardwood market is a difficult one to summarize. 
Those who will glance through that department in the 
specified pages will discover that there is quite a varia~ 
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E. R. WHEELER, Pres. 4 
Hi. H. TABER, Vice-Pres. 
F. H. TABER, Sec.-Treas. 


FAR WEST 
LUMBBR GO. 


TACOMA, WASH. 


Fir and Cedar Lumber 


RED CEDAR SHINGLES, Cedar Bevel Siding, Ceiling, Finishing, 
4 Mouldings, Fir Flooring, Wainscoting. Bill Stuff a Specialty. 














YOU WILL FIND THAT FOR 


Puget Sound and Idaho Lumber 


BRIDGE TIMBER, CAR STOCK, CEDAR 
and FIR POLES, PILING and SHINGLES 
This Company is the Coast Leader. 


PACIFIC FIR COMPANY, 


61 Dexter Horton Bank Building, 


SEATTLE, WASH, 








Minneapolis Office, 731 Lumber Exchange, 








Manufacturers of 


SPRUCE LUMBER, 
LATHS, CLAPBOARDS, 
SHINGLES and 

BOX SHOOKS. 
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GENERAL YARD STOCK 


Can fill orders promptly. We 
Sheathing Lath and # Yellow Pine 
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desire to recommend. They are free 
well manufac- 
you to investi- 
Our No. 3 
Boards make splendid sheathing and 
Have you tried them ? 


Arkansas Soft Yellow Pine 


Manufactured Right. Graded Right. 


Sawer & Austin Lumber 60. 


Sales Oftice: 
218 New York Life Bidg., 
KANSAS CITY, MO. 
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tion in conditions as reported. The east is very strong. 
Pretty nearly every market in that section seems to be 
dominated by the bulls. The Chicago market is also 
strong. And yet we find some of the manufacturing cen- 
ters complaining that prices are not satisfactory nor 
movement as large as they would like to see it. There is, 
however, no disagreement anywhere as to the outlook. 
Everybody thinks that the vear is to be a good one for 
the hardwood people and to make amends for the unsat- 
isfactory condition of 1901 when, though consumption 
was enormous, there was a very narrow margin of profit. 
The people who made the money last year were the tim- 
ber owners, and neither saw mill men, as such, nor deal- 
ers got out of it what they would have liked nor even 
what they had a right to expect. 
* * * 

The sash and door requirement is a large one for the 
season with stock sizes in light supply at the big whole- 
sale factories. There is a better tone to values, as a new 
Universal list is out which will have general acceptance 
except in the northwest, and it is to be hoped that values 
will be steadier than last year when, in spite of strong 
demand and continuously high prices for factory lumber, 
the outcome to producers and wholesalers was not satis- 
factory. 

* * * 

The Pacific coast producers are in excellent shape with 
stocks light and demand, both export and rail, large for 
the season. The report of shipments from Washington 
made up from official sources, to be found under the Seat- 
tle head in another column, shows that the lumber ship- 
ments of that state increased about 92,000,000 feet in 
1901 over those of 1900. The above includes both rail 
and water. The rail shipments alone increased 80,000,- 
000 feet. It is evident that the movement of lumber by 
rail to the east has begun. Of course the rail shipments 
of 364,530,000 feet include local business, but this is not 
heavy in amount. The shingle shipments were remark- 
able in volume, reaching 4,485,600,000 feet, as against 
3,560,100,000 feet in 1900. The rail shipments measured 
by cars were 24,302 of lumber and 28,035 in shingles, 
showing that the lumber business by rail is nearly equal 
to that in shingles, while of the total forest products—as 
shingles do not cut much figure in water shipments— 
lumber is far in the lead. In the meantime prices are 
firm and even advancing, shingles having gone up within 
the last two weeks under the conservative action of the 
shingle association in closing down the mills during the 
critical period. 





Northern Pine. 





Chicago. ‘There has not been as pronounced a cessa- 
tion of trade at the Chicago wholesale and retail yards 
this winter as is usually the case and most of the yard 
men state that their demand has been fairly good right 
through December and January, both months comparing 
favorably with the corresponding months of several pre- 
vious years. A great deal of buying for spring trade is 
already in evidence at the wholesale yards and stocks 
that are generally maintained virtually intact through 
January have been drawn upon so heavily in some 
cases that the dealers are compelled to have their as- 
sortments reinforced by early rail shipments of stock 
that they had not contemplated bringing forward until 
it could be shipped by water upon the resumption of 
navigation the coming spring. Many dealers are re- 
plenishing their broken stocks by shipments from in- 
terior points and while rail receipts from the north 
were a pronounced feature of last winter’s trade the 
receipts this winter will likely far surpass those of a 
year ago. 

Notwithstanding this large replenishment by rail, 
many dealers in this market are unable to keep their as- 
sortments in good shape. This may be and probably is 
due in some instances to the fact that the items desired 
are not to be obtained at the mills, but as a rule there 
is always something the average yard is out of and 
seems unable to obtain in sufficient quantities to keep 
a supply on hand for future use. In white pine and 
norway No. 1 and No. 2, 12-inch boards are always 
difficult to find, as are also the No. 1 grade of 4 and 6- 
inch fencing. Long piece stuff ii any dimension is 
rare, while in short piece stuff 2xl0s and 2x12s are 
bringing fancy prices. There is not so much trading 
between the yards, for the reason that the items of 
which one yard is short are very apt to be short also 
at the neighboring yards, and even if a dealer has a 
few piles of a certain item on hand he is more than 
likely to refuse to sell it to his neighbor and keep it 
for his own customers. 

The outlook for city trade this season was never 
brighter. In business blocks and warehouses alone 
there will be a greater expenditure by many millions 
of dollars than has been known in many years, if ever 
before. As for the flats and dwellings and those classes 
of structures that involve the use of considerable pine, 
the amount of work in sight is phenomenal and we are 
told by leading architects and builders that the amount 
of building of all kinds that is to go forward this sea- 
son will surpass all records. Nothing short of a uni- 
versal cataclysm will check the enthusiasm of the con- 
sumer of lumber in this year of grace. 

Country demand, to judge from the reports lately 
received from retailers, is fully as promising in some 
_quarters—and much more so in many others—as last 
year. The dealers are stocking up freely and many, 
especially in northern Illinois, are said to be well pro- 
vided, having made liberal purchases prior to the last 
advance. 

The price question is not more seriously considered 
by the small dealer than it is by the big wholesaler. 
The former can usually protect himself in case of an 


advance, but the wholesaler just now knows that he 
cannot replace the stock he is selling at a price that 
will net him a margin. And the market still looks 
strong, with probabilities of a further advance. 
Building plans for which permits were issued by the 
Chicago building department during the week ending 
January 22 were as follows: 7 


CLASS. No. Total. 
OE BN io ois 0-0-6 9.68 Ch p 6a canes $ 3,950 
SLOO0 60 6 B80... cow ccc csccwesse 43 96,500 

Bie TO. TO i ccccwcsicscceece aL 67,500 
TO;O00 (0: “25,000. 0... sccccccceeee ‘4 56,000 
Me CO Ns 6:06 0.6 0066's 003 HO 2 55,000 
DOGO TO TOO O00 soc cccccweeenss 2 130,000 

EE ani otntia a Pain manne kay wins 69 $408,950 
Totals preceding week......... 57 252,400 


Chicago Recefpis and Shipments. 
RECEIPTS FOR THE WEEK ENDING JAN, 18. 


LUMBER. SHINGLES, 






Wess reco cane ined ectae eet eh moe ees 30,617,000 5,174,000 
Rs Fi par eRe Wee ERROR SoReal cee FARE EASE 20,275,000 3,856,000 
INCTOEASE «.0- ee ce eceeeeeeeececcceesess 10,342,000 1,318,000 
SUOSOHINODY 5's cca ccese Ses aoe cerecnteran , 
RECEIPTS FROM JAN. 1 TO JAN. 18 INCLUSIVE. 
LUMBER. SHINGLES 
IQ0B se osievnsssocceericererceesraevacecves socwees FRAMBOOO IGOR 000 
IDOE. + cece ever cecencens cane cossssccesceecscses 9,140,000 10,598,000 
INCTEASE.... 621. es escceccsegecee crosses 19,306,000 6,354,000 
ee FORE LOT COP eceee veces e 
SHIPMENTS FOR THE WEEK ENDING JAN, 18, 
LUMBER, SHINGLES 
SOs os ;l ern caa tactic da dean Meseuwancn ceccceaners mime nn 1.313,000 
MOON Ss ccoparcentinesnvonsen ere auiaramnciant ir vesien 12,633,000 5,046,000 
TROPOCRRO. «00s 60 e000 pana Sig. atee ata Soni tee 4,218,000 
NN score sre Gets bald ova le ke dae 733,000 
SHIFMENTS FROM JAN L'T0 JAN, 18, INCLUSIVE. , 
LUMBER, SHINGLES 
Ben ais Se eiomnnee ecescasain ga teleeneekennescenbans 40,828,000 16,334,000 
LODE ce veccscscstcrcccsececcveccassessssspecss cess GE ODOO00 12,749,000 





NT ss ok wieice Salas Wanna Gia & Hebe Kaa 
SRE Ore Pera ea re eer 


7,838,000 3,585,000 


ee a ae a ee 

Minneapolis, Minn. In all quarters there is a heavy 
buying interest and to say that there is a rush to 
place orders on the part of retailers, railroads and all 
the large factors in the situation is not to exaggerate 
in the least. The recent convention of dealers in this 
city revealed the extent of the shortage in stocks and 
retailers after covering their own requirements began 
to take a firmer view of the outlook for the future than 
some of the manufacturers, with the result that they 
have almost stampeded all who are likely to require 
lumber this year into taking their view of the case. 

The market today is decidedly in buyers’ favor. 
Present conditions cannot last long and it is only a 
question of days until further changes will be made in 
the list prices. At the latest these changes will probably 
occur at the time of the annual meeting of the Missis- 
sippi Valley Lumbermen’s Association, February 18, but 
some of the least conservative of manufacturers would 
like to have them go into effect next week. If action 
were taken so soon as this there is no question that 
prices would remain as firm as they are today on the 
new basis. In fact, those who are best posted on the sit- 
uation say that it is not a question of prices now; it is 
solely a question of getting the lumber required by 
dealers and consumers. 

Manufacturers are having increased difficulties in fill- 
ing orders with the more active turn to business. In 
instances they refuse to accept orders for future 
delivery, feeling uncertain as to whether they will have 
the lumber with which to fill orders. All these circum- 
stances are contributing increasing firmness to the mar- 
ket and are not neglected by buyers in gaging the situa- 
tion. 

The fact that stocks are short in this market is evident 
from the increasing receipts. Statistics for the past 
week show that receipts have been the heaviest ever 
known, averaging more than 100 percent greater than 
the previous week. This shows that the local wholesale 
dealers and manufacturers in order to care for their 
trade must purchase in other markets in many lines of 
lumber and is one of the strongest evidences of the 
present price situation that can be furnished. 

The table of shipments for the past week does not 
reveal the full strength of the movement as yet, but 
it shows a decided gain over the preceding week. 

Logging conditions are not as satisfactory as they 
were owing to mild weather, which has interfered with 
the hauling of logs, and also due to the absence of 
snow for skidding and hauling to ice roads from points 
where the timber is down. A continuation of present 
conditions in the woods will undoubtedly curtail the 
log cut to some extent and at the same time will increase 
the expense of logging operations to a considerable 
extent. 

The table of receipts and shipments for the past 
week is as follows: 





Receipts. Shipments. 

WRGNMEGET. Sikc: “bone @le,s 735,000 675,000 
EMT © 6.06 60 04.60 04 6.0008 480,000 1,035,000 
DRUMOY. 50-000 00 6:60:69 6 ole wees 630,000 1,020,000 
MOG RUOUY. iiss i350 Fo bela wb oes 735,000 2,100,000 
ae ee 85,000 720,000 
MOONEE. nvncecuarcceweras 630,000 765,000 
Poi ivn:c ck nesacesewe 3,795,000 6,315,000 
BG. ROEM * 6.9:5,0'0 900 alec eibiees 1,910,000 5,400,000 
EB anon noe 1,885,000 915,000 
Same week 1901.......... 2,010,000 5,220,000 

——eeeerrn" 


Saginaw Valley. There is little white pine lumber 
in manufacturers’ hands that is not sold. One firm 
that has 14,000,000 feet on the mill dock has not @ 
dozen carloads for sale, and another firm carrying 
over 14,000,000 feet reports it nearly all sold. The 
wholesale market is firm but trading is limited, owing 
to inability to secure stock. Buyers have taken im 
about everything in sight and have made large contracts 
for stock to be cut. Large blocks are bought in the 
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Georgian bay district for this market but manufac- 
turers there have sold up close, stocks on hand being 
lighter than ever before. The yard trade is brightening 
up, dealers booking orders freely and prices are firm at 
the recent advance. Stocks are naturally broken. 





North Tonawanda, N. Y. The tone of the market 
is the strongest that it has been since the holidays, 
orders and inquiries having increased materially last 
week. A feature of the trade is the increasing demand 
for the poorer grades, some of which were in a dormant 
state during a greater part of last season. While prices 
on some of the poorer grades can be consistently ad- 
vanced by a considerable margin, there are those who 
believe that some of the better grades cannot well 
stand a much greater increase, although quotations 
by producers would warrant it. The heavy demand 
that kept up after the closing of navigation does not 
appear to have made the furrow into stocks that was 
predicted by some, but there is an acknowledgement of 
broken stocks in instances. All indications point to a 
fair assortment of lumber well into the spring. 





Buffalo, N. Y. Business keeps up remarkably well 


and promises to finish the winter as it began. Prices 
are very firm and quoted today as follows: Uppers, 


4-4 to 8-4, $70; 10-4 and thicker, $75; selects, 4-4 to 8-4, 
$65; 10 and thicker, $70; B grade of selects, 5-4, 6-4 and 
8-4, $55; 10-4 and thicker, $65; 4-4 No. 1 cuts, $38; 5-4 
and 6-4, $49.50; 8-4, $50; 10-4 and 12-4, $55; 4-in., 
$60; No. 2 cuts, 4-4, $24 to $25; 5-4 and 6-4, $39 to $40; 
9-in., $40; 24, 3 and 4-in., $45; No. 3 cuts, 4-4, $20 to 
$21; 5-4 and 6-4, $26 to $28; No. 1 molding, 4-4, 5-4 and 
8-4, $45; 6-4, $42; inch No. 2 moldings, $30 to $32; 5-4, 
$33 to $34; 6-4, $32 to $33; 2-in., $35; No. 1 shelving, 
1x12, $42; 1x13 and wider, $45; inch dressing, all 
widths, $27; 10-in. and wider, $35; 5-4, $39; 6-4 and 8-4, 
$36 to $37; 24 in. and thicker, $40; shaky clear, 4-4, 
$32; 13-in. and wider, $38; 5-4, 6-4 and 8-4, $36; inch 
shaky dressing, all widths, $25; 5-4 and 6-4, $28; 8-4, 
$28 to $29; 10-4 and thicker, $32; inch farmer’s clear, 
$23; No. 1 barn, 1x6, 1x8 and 1x10, $25; 1x12, $30; 
No. 2 barn, 1x6 and 1x8, $21; 1x10, $23; 1x12, $25; No. 
3 barn, 1x6 and 1x8, $18; 1x10, $19; 1x12, $22; box, 
1-6 and 1x8, $16.50; 1x10, $18; 1x12, $19; 5-4, 6-4 and 
8-4, $19; mill culls, 4-4, $14. 
PAPA PALIA 

Boston, Mass. The white pine situation is unchanged 
beyond a little further stiffening on the common grades 
of boards. The fellow who keeps his eyes and ears open 
and is continually rummaging over the market can 
occasionally find enough white pine to satisfy moderate 
requests, but a carload must always contain much that 
the buyer does not particularly want but which he must 
take in order to get the little load of stuff he is in spe- 
tialeneed of. To say that prices are strong is putting 
it mildly. Rumors of large deals for the ensuing sea- 
son’s cut in the west have the effect of sharpening the 
appetite of the eastern dealers still more. 

Philade'phia, Pa. The white pine men have not yet 
succeeded ia waking up the retail people to such an 
extent as to cause much buying. Business is fair, how- 
ever, and the volume of trade for tais month surpasses 
that for the same period of last year. While there 
have been rumors of a slight increase none has mate- 
rialized so far. 








Spruce. 


New York City. There is no change in the firm con- 
dition of this stock nor in its scarcity. Narrow cargoes 
are quoted at $17.50 to $18.50 and wide cargoes $19 to 
$22, with lath, eastern, $3.25 to $3.50. Reports from 
Maine and New Brunswick are of many floods, so no 
overplus of logs may be counted on for spring sawing. 








North Tonawanda, N. Y. There is little call for 
Spruce timbers and other items in this wood are not 
as active as many would like. There is no deviation 
from the firm prices that have prevailed during the 
greater part of the winter. 

Boston, Mass. Expectations of a slight concession in 
price are immediately dashed by the news of some fresh 
delay or complication in the woods or at the mills. 
Mills are husbanding what few logs they have and the 
present stock is somewhat below normal, while stocks of 
lumber in the woods are admitted to be away down and 
a heavy demand is more than likely. The coming cut of 
logs doés not promise to be any greater in volume than 
usual, while unless the building public is utterly dis- 
couraged by the prevailing high prices of all lumber the 
spring demand promises to be large on rough lumber. 
However, the present range seems to be perilously near 
the danger line where the consumption might be shut 
off by any further additions to the price, and conserva- 
tive managers of the situation are inclined to recognize 


White Cedar. 








Chicago. Reports from northern points are to the 
effect that cedar operations are being carried on quite 
extensively this winter, but there are no fears enter- 
tained of securing a larger stock than the trade will 
need, as demand has been constantly heavy through the 
Winter and does not promise anything less for the com- 
mg spring and summer. There is a scarcity of long 
poles, the demand thus far appearing to be ahead of 





the present or prospective supply. Cedar posts are in 
good request in the retail field and many of the dealers 
are now getting in their stocks for early spring trade. 
Prices are being maintained without difficulty and are 
based on the recently adopted list. 

Minneapolis, Minn. The inquiry for posts is active 
but the volume of trade is not large. Many dealers are 
apparently inclined to place their orders as early as 
possible, but on account of firm values and shortages 
in some items are holding orders until full inquiry has 
been made. Lumbermen returning from the cedar manu- 
facturing districts state that the amount of dry stock 
available is limited and that they are unable to secure 
fresh supplies of the short items. Conditions in the 
logging camps are not the most satisfactory and some 
concern is expressed over the prospects for the future. 
The weather has not been cold enough to facilitate the 
work and the roads are in poor condition for hauling. 
Shingles are firm at the advanced figure, $2.75 f. o. b. 
Harmansville, and manufacturers are receiving orders 
from dealers in territory which has previously been 
held by the red cedar manufacturers. Small telephone 
poles are in good demand for local construction work 
Pe the supply of dry stock is limited and values are 
irm. 





Hardwoods. 


Chicago. Dealers generally are not in the frame 
of mind most to be envied as they contemplate the 
caperings of the hardwood market. Only a month or 
two ago they scrambled around with unwonted activ- 
ity, and almost fell over each other in the endeavor to 
dispose of some kind of hardwood lumber of which they 
had a surplus and supposed everybody else had, only 
to find after they had succeeded in unloading that 
there was a pronounced dearth of that very stock in 
first hands as well as everywhere else and that to re- 
place it they would have to pay much more than they 
sold for. That, however, is invariably an incident of 
an advancing market and by many is viewed with a 
philosophical indifference that is attained only by re- 
peated experiences of a similar character during a pro- 
longed business career. " 

More seriously speaking, however, there is taking 
place a steady strengthening of the hardwood situation 
and dealers in this market as well as ‘in almost every 
other distributing center in the north and east are feel- 
ing the effect. There are a few dealers who are slow 
in getting into line, as always, and there may be some 
markets where the atmosphere has not yet been satu- 
rated with this bullish sentiment, but as predicted early 
last month, it is only a question of a comparatively 
short time when the improved conditions will pene- 
trate into every nook and corner of the industry and 
the patient dealer will reap the reward of his weari- 
some waiting. 

It is known that there are still large stocks in the 
hands of the heavier consumers, but they are now be- 
ginning to contract for future supplies. The hardwood 
saw mills are in general operation in the north and 
south and the cut promises to be as large as last year, 
but producers will not be confronted with full stocks 
on every hand when they go into the market to dispose 
of their product this spring, as was the case at the com- 
mencement of last season. The smaller consumers as 
a rule are not well supplied with stock and their in- 
quiries and orders are unusually in evidence at the 
local yards and offices. 

Quartered white oak, so far from being a dead com- 
modity, as it has been for practically a year, is now 
moving actively and some southern producers have ad- 
vanced their quotations $2 to $3. Quartered red oak 
is sharing in this improvement, though thus far to only 
a limited extent. Plain red and white oak are steadily 
gaining ground and dry stock is getting uncomfortably 
scarce. 

White ash shows a continual gain, as does also cot- 
tonwood. Even gum is not now so much neglected and 
holders have strong hopes of better prices. 

Basswood is a scarce item in firsts and seconds, and 
white winter sawed has a particularly good sale. 
Firsts and seconds birch is being much sought after 
and prices are better. Elm and maple are virtuall} 
unchanged. 








Minneapolis, Minn. Demand is not heavy owing to 
the disposition of consumers to withhold purchases until 
all present stock on hand shall be cleared up. For the 
past few weeks the demand has not been active and 
handlers are now predicting that no heavy movement 
will be noted until after the first of February. Basswood 
is firm and box factories are fairly heavy purchasers 
but are not inclined to place large orders on the present 
market. Red and white oak are both strong and stock 
is scarce. Reports from the producing sections of Wis- 
consin indicate that much of the birch now available for 
market has been gathered up by heavy handlers and 
that there are few small stocks open to purchasers. 
Heavy holders are inclined to keep away from the mar- 
ket in anticipation that values will be strong in the 
near future. Prospects of heavier consumption of birch 
by reason of one or two large factories soon to be 
erected in the northwest form the basis upon which 
the present strength has been assumed. Elm exhibits 
a better tone than a few weeks ago and reports indi- 
cate a comparatively large amount of stock moved 
since the first of December. Maple continues weak with 
little demand. 


St. Louis, Mo. Salesmen who have been out more 
than a week send in reports that are very encouraging. 
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lumber dealers; all of -which can be 
had by sending to us your orders for 
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While there is not a great improvement over last week 
in the number of orders coming in, no marked improve- 
ment is expected until February, as the factories will 
wait until they can ascertain for a certainty that the 
present higher basis of values will be maintained before 
they will begin to place large orders. This present trip 
of the salesmen brings out the information that factories 
in all lines are filling up with orders, that their stocks 
of lumber are low and that they will all be anxious 
to buy as soon as they can be in touch with the price 
situation. As all local houses are asking more money 
for their lumber since the first of the year and none are 
anxious enough to make sales to cut their prices, en- 
tirely normal conditions should soon be restored in hard- 
woods. 

For some time the holdings of the St. Louis dealers 
have not been at all satisfactory as to amount or as- 
sortment and their buyers have been very aggressive 
ever since. the early part of December. They have 
placed a number of orders at the mills, but did not find 
any great assortment of stock at other than the largest 
of the mills; all over the southern country it is possible 
to buy only green stock except at the large mills. The 
car situation has hampered buyers materially and they 
have not shipped in nearly as much lumber as they have 
purchased. Cottonwood buyers have been active and 
considerable of this material will come in as soon as 
navigation shall be safe. All mill representatives here 
are having a fine business and disposing easily of all 
the stock they have to offer at firm prices. Local fac- 
tory trade is also improving and the stocks in factory 
hands are so much smaller than they were a year ago 
that this trade will probably be heavy this spring. 

Oak dealers report a strong demand for all items ex- 
cept common quartered, red especially being dull. Upper 
grades of quartered are firm and red has again come 
into favor after a long period of dullness. Plain oak 
is selling easily in all grades and thicknesses and a large 
amount of 1-inch white and red is changing hands at $28 
and $18 for dry and about $26 and $16 for green, both 
white and red being quoted at the same figures, although 
the preference is for red, Heavy thicknesses of white 
bring $2 to $3 better than these figures and there is 
some call for thick red at about $1 less than white. De- 
mand has been strong during the past few weeks for 
car oak and other varieties of dimension and local peo- 
ple have loaded up pretty heavily with orders of this 
character. Prices on this class of material are strong 
and have an upward tendency. 

Those who handle ash are in the market more heavily 
than they were a few weeks ago and receipts show the 
effects of their efforts to buy. Local stocks are not full 
nor are they nicely assorted and the market can easily 
take care of heavy receipts. Prices paid show 
the strongest demand for 24-inch and thicker, which is 
selling at about $30 and $20; 2-inch is quoted at $27 
and $17, and 1 to 14-inch at $26 and $16. 

Gum is moving in greater volume than at last report. 
Furniture and box pecple are the best buyers and made 
large contracts last week. Prices range from $11.50 to 
$12.50 for sap gum, while red will bring about $22 and 
$12. 

For cottonwood prices have advanced materially since 
the early part of December and it is no trick at all to 
secure $14.50 to $15.50 for log run. The local supply is 
much lower than normal for the season and the fact that 
the river will probably be closed for almost another 
month makes that stock available for rail shipment espe- 
cially desirable. 

Hickory, elm and maple are not moving freely, al- 
though there is some awakening in the demand for the 
first named, especially in cut-to-size wagon stock. Syca- 
more is called for in quarter sawed stock, but is not 
wanted in plain. Other woods are about as last quoted. 

—_eererorr 


New York City. The higher grades of all hardwoods 
are in better demand than they have been, and in con- 
sequence prices have stiffened a little. Lower grades of 
ash, poplar and oak, especially quartered, are in liberal 
supply, but prices do not slump any. Those who watch 
the trend of affairs are positive better figures will pre- 
vail by April. 


North Tonawanda, N. Y. There is no reason to 
longer doubt that the market is enjoying a marked 
degree of activity as compared with the business trans- 
acted during the previous months of the last year, and 
there is not a dealer who does not report a better trade 
than a year ago. The only difficulty confronting dealers 
is an inability to secure certain stock on account of the 
car shortage in the producing districts in the south. 
Quartered oak and cherry are becoming scarcer con- 
tinually and those who have any of either are getting 
their own price, which is about as high as ever known. 
An exceptional demand for maple has developed lately 
and if it shall continue an advance in price will not 
take place as the supply becomes diminished. 


——_——e——eororn 





Buffalo, N. Y. There is a fairly good report of gen- 
eral hardwood sales with occasionally a dealer saying 
that he is doing well, which usually means that he is 
pushing some special sort that sells above the average. 
Buffalo selling prices, f. 0. b., as given by one dealer, are 
as follows: Quartered white oak, $54 for inch; plain 
red oak, 5-4 and 6-4, $38; inch elm, $25; thick elm, $27; 
inch black ash, $36; inch white ash, $45; inch basswood, 
$27; inch maple, $22; thick maple, $24. Elm, basswood 
and maple are selling very well. Some dealers are turn- 
ing their inch maple mostly into flooring and find it a 
good seller; besides they can in this way work off all 
their low grade. In basswood, 6-inch strips, it is a sim- 
ilar plan to cut it into siding, for it is thus doubled in 
quantity at a cost of only $2.50 a thousand and it sells 
at $18. Yards are only moderately well filled this win- 


ter, though some of the dealers are bringing in by rail 
enough to keep up any grade that may happen to be 
short. It does not look as though there could possibly. 
be too much of any sort of hardwood here for a. long 
time, unless it be maple and beech. Black ash is scarce 
all the time and white ash is not plentiful, though it 
does not move briskly. 





Boston, Mass. To say that the price of all hardwoods 
is strong is putting it mildly. Inquiries on this score 
were answered in many cases by the laconic response: 
“Up somewhere between $5 and $10—haven’t had time 
to see just how much.” As a matter of fact there is 
still quartered white oak to be sold for $62, but it is 
very firm at that and no concessions on nice stock are 
even thought of, while some large dealers profess their 
inability to quote even as low as that and see a margin 
of profit for themselves. The demand meanwhile is 
nothing extraordinary, so that it is fairly easy to figure 
the probable result should a large number of buyers ap- 
pear on the horizon and a good, active spring demand set 
in, Southern oak is equally strong and there appears to be 
little difference in the prices from the mill. Plain oak 
partakes also of the same feeling and is quoted at $45 
and better. White ash is stiff and strong at $45 to $46, 
with brown following a close second at figures but little 
below this. Maple is simply steady; there is no par- 
ticular activity in it, although the daily orders contain 
a fair sprinkling of requirements and the price just 
about holds its own. Maple flooring is as steady as a 
clock at the highest range of figures yet advanced by 
the flooring association. All classes of high priced 
fancy woods are in good demand, and it is thought that 
the large amount of projected office and public building 
now on the program for Boston will have the effect of 
further stiffening the figures on these woods. 

eee 

Baltimore, Md. The aggregate of transactions is said 
to be growing and plain red oak in particular is in 
urgent request. The activity, however, is chiefly con- 
fined to the domestic trade. Exports are still affected 
by the demoralization which prevails on the continent. 
Ocean freight rates continue low and furnish an influen- 
tial incentive to making shipments. The requirements 
of the United Kingdom are said to be increasing. 

a ee ee 

Cincinnati, Ohio. Poplar remains firm and is mov- 
ing readily. Both poplar and cottonwood are being 
bought freely by the usual consumers with the excep- 
tion of the carriage builders, who are not in the mar- 
ket heavily. Oak is firm and scarce and running very 
low, both plain and quartered. 





Hemlock. 


Chicago. Hemlock piece stuff is gaining in strength 
almost daily. Twenty-foot and over is hard to find at 
any of the yards and prices run well up to those asked 
for pine of the corresponding sizes. In carload lots 
from northern points hemlock is now selling on the 
basis of $12 to $12.50, Chicago delivery, which is the 
price it was sold at. from the yards last fall. It is 
likely that cargo hemlock will be less of a drug on the 
market when navigation opens this spring than it was 
during the last summer and fall, when it sold at only 
$9 or less. 








New York City. Assured strength for months is the 
outlook for this stock, for there appears to be no lull 
in the demand and the advances reported are obtained 
without special effort by, the seller. The scarcity of dry 
stock continues and there is no reason why better prices 
should not prevail in the spring. 





North Tonawanda, N. Y. An effort is being made 
by producers to increase the price of various hemlock 
items from 50 cents to $1, which local dealers consider 
would necessitate a corresponding advance by them, 
which it is figured would bring about a material cur- 
tailment of sales. There seems to have been little im- 
provement as regards demand during the last few 
weeks. 





Buffalo, N. Y. “There is a good demand for all cuts 
of hemlock and the supply is light, so that prices are 
very firm,” is the report of a leading producer in the 
Pennsylvania trade. There seems not to be any pros- 
pect of an advance right away though, which will be 
pleasant news to the white pine trade, which has all 
along opposed the idea of putting prices up any further. 
Inch boards are as scarce as ever and are expected to 
remain so, in spite of the special advance made of them 
some time ago. 


Philadelphia, Pa. Dealers are adhering strictly to 
the list. Business is good, numerous sales of good © 
proportions being made by wholesalers. Whether there 
will be an advance shortly is a question that is agitat- 
ing many, for it is a foregone conclusion that one 18 
bound to come. Stocks are still low and certain lines 
are being rapidly drained. 








Poplar. 





Chicago. The inquiry is principally for firsts and 
seconds, but other grades are having an improved call 
and are bringing slightly firmer prices, though the mar- 
ket can scarcely be denominated strong. Of good dry 
poplar, however, the supply is short of the requirement 




















JANUARY 25, 1902. 


AMERICAN LUMBERMAN. 





right along and dealers experience considerable diffi- 
culty in getting enough forward to keep on the best 
of terms with their regular customers. Prices are apt 
to advance if the scarcity be not soon relieved. There 
igs a steady inquiry for squares, of which the supply 
is limited chiefly to the sizes that are not best adapted 
to this market. 





North Tonawanda,N.Y. There is a steady call for 
poplar, but dealers say that they are experiencing con- 
siderable difficulty in filling orders promptly on ac- 
count of the slowness with which they are able to have 
stock shipped from the south. Prices are unchanged. 
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Boston, Mass. A further stiffening of poplar marks 
the week, with some quotations from the south higher 
than formerly and some expectation on the part of other 
Boston dealers of a corresponding rise in their connec- 
tions. This situation must be partly attributed to car 
shortage and values are therefore perhaps somewhat 
fictitious in their nature. Considerable lumber which 
has been bought and is ready for shipment at lower fig- 
ures is still hung up, while the expectant receiver is 
supplying his wants at higher prices. Cars are sold all 
the way from $38 to $42. 


Pacific Coast Woods. 


Portland, Ore. Orders are plentiful and there ap- 
pears to be a tendency all around to stiffen prices, 
which were all of last year and are entirely too low. 
Most of the mills have more orders on their books for 
January than usual and the demand looks healthy. For- 
eign cargo trade gives evidence of expansion during this 
year. Shingles are in strong demand. The sash and 
door trade is filled up. Eastern buyers of stock as well 
as manufacturers desiring to stock up with coast doors 
have been numerous lately and considerable new and 
local business is showing up all the time. Indications 
for this year are for a betterment over 1901 all around. 
Logs are fairly plentiful at $5.50 to $6.50 at the mills. 
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Tacoma, Wash. Lumbermen of this section say that 
no past year in their experience has had such an auspi- 
cious beginning as has’ 1902, or has promised better for 


the future. The demand is excellent along all 
lines, with steady prices, tending upward if any- 
thing. In the upper grades of fir some scare- 
ity is reported. Car material continues in strong 
demand and cedar is very firm. California trade 


is apparently increasing and the foreign outlook is 
brighter, with lumber charter rates advanced on nearly 
all of the principal voyages. Rail shipments from 
Tacoma for the first half of January have been compara- 
tively light, owing to the usual winter overhauling 
of the various mills. Rail shipments of January, 1901, 
were 166 cars, with indications, however, that 1902 will 
exceed that figure. Rough fir and rough dimensions are 
quoted at $10 and flooring at $19. 


—_——eeeeor 


San Francisco, Cal. Local demand is more or less 
seasonably quiet. Storms on the upper coast during the 
early part of the month delayed vessels and deliveries 
for a time, but in this and in other respects the latter 
part of the month will be better than the first and 
January deliveries will be larger than in that month 
for a long series of years. The southern California 
drouth has not improved, but heavy fogs over the greater 
part of the state have kept the crops from harm. The 
general prospect throughout the state is very bright 
and better than it was at this time a year ago. The 
prospect for prices is that any change will be toward an 
advance. The market is strong now, especially in lum- 
ber suited for foreign and eastern trade. 





Kansas City, Mo. All advances made on Pacific 
coast lumber within the past month are being main- 
tained. The milis are getting more orders than they 
can take care of and are not pushing the trade in this 
territory. Factory stock of all kinds is reported scarce 
and spruce is difficult to obtain in mixed car lots. 





Southern Pine. 


St. Louis, Mo. Within the past few days a number 
of orders have been placed in St. Louis for stock to be 
delivered in February, which shows that there is a 
gradual return to the old order of things and that re- 
tailers are becoming reconciled to the heavy advances 
that have been made. Conditions since the issuance of 
the new list have been exactly as the wholesalers ex- 
pected and none of them have been discouraged at the 
decrease in business. Even yet the list is not as firm 
as was hoped, which, of course, has its effect in delay- 
ing improvements, but it is asserted by all of the larger 
operators that only the small dealers and manufacturers 
are making any concessions and these amount to only 
an average of 50 cents off the left and nothing off the 
right hand side of the list, though there are local pre- 
dictions that a further advance will be made on finish 
in the near future. The right hand side is strong, there 
being short mill stocks of both dimension and boards, 
but no advance is being argued. On the whole, prices 
are wonderfully firm under the circumstances and it is 
believed that those who are now out of line among the 
smaller operators will be selling at full list within 
another week or so. The specialists say there is still an 
abundance of business in their lines, the railroads, build- 
ers and factories all being brisk buyers. Demand ig 





very strong for wagon bottoms and pole stock, but the 
large advance made in stock that the wagon people use 
has mixed things to some extent. In the building lines 
any number of large orders for timber and factory floor- 
ing are being placed and this branch of the business has 
improved to a marked extent during the past few days. 
It is reported that there is some easing off in the car 
troubles in the southern country, but cars are still an 
average of four weeks getting in after they are loaded. 
The retail situation here is excellent and the demand is 
strengthening considerably as a result of the mild win- 
ter. Retailers are buying freely in anticipation of a 
wonderfully heavy spring trade, but it is admitted that 
stocks are not nearly as large as they should be. 


—_—eoorn—rrrr'e’ 


Chicago. From all accounts the yellow pine market 
in this territory, as elsewhere, is in a flourishing condi- 
tion. The representatives in Chicago of southern mills 
say that they have very little to sell for immediate de- 
livery and orders for future shipment are piled up for 
a long time ahead. The conditions of short supply and 
slow delivery are general and cover practically every 
item on both sides of the list, with the possible excep- 


tion of No. 2 and No. 3 common, which in some sections ‘ 


are having a slow movement. The most pronounced de- 
mand probably is for car sills and car material in gen- 
eral, although that for railway timbers and heavy con- 
struction timber is active and constant and about as 
heavy as the manufacturing and wholesaling trade is 
able to care for. 

It had been expected that the ‘recent advance would 
discourage buying on the part of the retail trade to some 
degree, but according to recent reports from salesmen 
this has not been proved to be the case, the retailers in 
nearly all instances “standing the raise” without a mur- 
mur, Many of the retail yards in the territory north 
of the Ohio river, as well as in the west and southwest, 
are seeing the necessity of putting orders in ahead of 
their immediate wants, as the winter trade has been so 
good as to keep their stocks reduced in many cases to 
the minimum point. Trade during the early spring in 
all localities is expected to be heavy and consequently 
the buying is generous. Shipments are being forwarded 
somewhat more promptly, although there is still a seare- 
ity of rolling stock, but the situation in this respect is 
not as bad as it was a month or two ago. 

Any apprehension that may have been felt in the 
minds of the manufacturing and wholesale trade regard- 
ing the stability of the new list has been largely dissi- 
pated in the past two weeks by the heavy orders that 
are coming in at the advanced prices. Very few items 
are being carried at the mills in surplus quantities, but 
the mill men feel that this is the time for them to ac- 
cumulate some stock and are endeavoring to do so and 
hence will not sacrifice any small surplus that they 
may have at lower prices than the list. 


—eoOowororr\ 


Kansas City, Mo. While there has been some cur- 
tailment in the demand since the new list went into 
effect, the call for southern pine from all quarters 
is unusually heavy for the season and the January 
demand will break previous records. It is claimed that 
the new prices are being closely followed by the major- 
ity of the large operators and that the market is firm. 
Some are still making concessions but any material cut 
from list is hard to obtain except on a few items. 
Manufacturers are loaded with orders and do not care 
whether they get much more business for the next 
few weeks or not. Stocks are not increasing and the 
assortment is no better than it has been. The heavy 
demands this month were not expected by most of the 
manufacturers and they had figured on bettering their 
assortments in January. There is now little hope that 
yellow pine stocks will be in anything like good shape 
for filling mixed orders at any time this spring. 


—_—e——r—ns 


Houston, Tex. ‘The season considered, there is a 
large amount of business coming in. Shipments are 
somewhat better than they were, but the car shortage 
yet interferes materially, particularly with shipments 
from Louisana mills. Texas dealers are ordering freely, 
particularly of upper grades of planing mill stock, floor- 
ing, ceiling ete., an unseasonable condition, for trade 
in Texas usually quiets down at this time. 

During December there was a slight increase in stocks 
carried at milling points, but at the rate material is 
going out this month there will be no increase. In 
fact, mill stocks are badly assorted, for the great de- 
mand that existed during all of last year did not permit 
mills to assort their lumber to good advantage. A 
certain string of mills has in the aggregate something 
like 40,000,000 feet on hand, and out of the entire lot 
there is only 200,000 feet of 2x4—18. Boards are par- 
ticularly short, and lengths over 18 feet are hard to 
get. Many of the mills find it necessary to fill orders 
for boards with green stock. The indications are that 
there will be an active trade for at least the next 
thirty days. Prices in Texas are about the same as 
they have been for the past six months, $14.50 being 
readily obtainable for dimension, while some mills are 
asking $15, particularly for the scarce lengths of 2x4. 
Flooring, 1x4 clear, fetches $21; ceiling, same grade, 
brings $20, and finish 6-inch is based on $22. 

The west has recently bought a good deal of lumber 
from the longleaf market and has paid very fair prices 
for it. Some of the dealers claim the January 4 list 
is not maintained, but this is always to be expected. 
Omaha, Kansas City and St. Louis wholesalers are still 
inquiring for round lots of stuff on contracts, 

The trade in No. 1 common and No. 2 with Louisiana 
maintains its normal condition. The demand is active, 
prices good and stock in fair supply. There is a little 
shortage in 1x8 and 10 No. 2 boards and shiplap. 





Jeanerette Lbr. & Shingle Co., Ltd. . 








THE UNIVERSAL WOOD. 


CHAPTER IX. 


Our Louisiana red cypress stocks as we offer 
them for sale are air dried. 

What of it? 

Just this. In any wood and at any time there 
are only two reasons for kiln drying lumber: 

Either it will spoil if not cooked as soon as it 
comes from the saw, or there is such a hurry to 
get it on the market that the manufacturers can- 
not wait for nature’s process. 

Air dried lumber is always better, other things | 
being equal, than kiln dried lumber. It is seasoned 
by nature’s process, 

Sometimes we have sold kiln dried stock or stock 
partially kiln dried and occasionally now do so 
to oblige customers. If, as sometimes happens, 
we do not have the thoroughly air dried stock to 
fill an order, we may put some partially air dried 
through the kilns and complete the seasoning. 
Kiln drying is as well adapted to cypress as to 
any other wood. 

But for the most part we have the air dried 
stocks, we are not in such a hurry to get rich as 
to rush our lumber from the mills through the 
kilns onto cars. We prefer to do business in a 
conservative, legitimate way, which we know in 
the long run will best please our customers and 
maintain their respect and friendship. 

White pine is usually air dried. 

So is our Louisiana red cypress, its only ad- 
mitted competitor on equal terms. 


Southern Cypress Lumber 
Selling Company, Limited. 


General Sales Agency representing the 
following Manufacturers of Louisiana 
Red Cypress Lumber and Shingles. 


Louisiana Cypress Lumber Co., Ltd... . Harvey, La. 
Lutcher & Moore Cypress Lbr. Co., Ltd. . Lutcher, La. 
A. Wilberts’ Sons Lbr. & Shingle Co. . Plaquemine, La. 
F. B. Williams . . Patterson, La. 
. Jeanerette, La. 
Brownell-Drews Lumber Co,, Ltd. . Morgan City, La. 
Albert Hanson Lumber Co., Ltd. Franklin, La. 
Trellue Cypress Lumber Co., Ltd. . . Patterson, La. 
Gibson Cypress Lumber Co., Ltd. . Gibson, La. 
Dibert, Stark & Brown Cypress Co., Ltd. . Donner, La. 
Planters’ Lumber Co., Ltd. Jeanerette, La. 
Berwick Lumber Co., Ltd., New Orleans, La. 


These Firms Produce 8&5 percent 
of the entire Cypress output. 


TERRITORIAL AGENTS. 


Geo. H. Wehmhoff, Headquarters, Louisville, Ky. Terri- 
tory: State of Kentucky. 

F. H. Ray, Headquarters, Houston Tex. 

H. W. Darling, Headquarters, Wichita, Kansas. ‘erri- 
tory: Nebraska, Kansas, Missouri, Indian Territory, Okla- 
homa Territory. 

F. B. [cFarlan, Headquarters, Cincinnati, Ohio, (No. 3 
Esplanade Bldg.). 

F. G. Hanley, Headquarters. Decatur, UI. 
Southern Illinois. 

C. L. Cross, Headquarters, Chicago, Il!. (910 Monadnock 
Building), Territory: Northern Illinois. Northern Indiana, 
Iowa, Wisconsin, Minnesota. 

W. A. Durham, Headquarters, Watsontown, Pa. Terri- 
tory: Penrfeylvania and Maryland. 

E. S. Davis, Headquarters, Trenton, N. J. Territory: New 
Jersey and Delaware4 

Fred S. Morse, Headquarters, Springfield, "ass. 
tory: New England States and New York State. 

Robert H. Jenks Lbr. Co., Headquarters, Cleveland, Ohio. 
Territory: Ohio and Michigan. ’ 

G. W. Eichholtz, Headquarters, Indianapolis, Ind. Terri- 
tory: State of Indiana. 

Lothman Cypress Co., Headquarters, St. Louis, Mo. Ter- 
ritory: St. Louis and East St. Louis. 

G. S. Briggs & Co., Norfolk, Ve. Territory: State of Va. 

American Lumber & Mfg. Co., Pittsburg, Pa. 


Territory: 


Terri- 


For prices on Louisiana Red Cypress address 
the Agent having charge of the territory in 
which you are located. 


Southern Gupress Lumber 
Selling 60., Lid. 


NEW ORLEANS,LA. 


407 Carondelet St., 








LUMBER 
AND SHINGLES 


J. C. TURNER 
CYPRESS 


LUMBER CO. 


Manofacturers and 
Wholesalers. 


POPPI DO 


YARD AND DOCKS: 
IRVINGTON-ON-HUDSON. 


OFFICE, 
1123 BROADWAY, 
NEW YORK. 








2 SIZES: 


10 inch Swing. 
14 inch Swing. 


UMMER 
THE 


TANITE 
CO. 


STROUDSBURG, 
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“KNOWLEDGE IS THE BEST MONEY MAKER.” 


The regular course of study comprises 
12 consecutive months. 

In addition a special winter term is 
offered closing on the 15th of March. 

A three-monthly tour through the Euro- 
pean forests is scheduled for April, 1, 
1902 

The lectures cover, in the course of a year, all 
branches of lumbering and forestry. 

The Biltmore School is directly connected 
with the forestal management of the Biltmore 
Estate, a tract of land comprising about 110,000 
acres, and exhibiting, from a lumberman's 
standpoint, a large variety of features. This 
estate is owned by Mr. George W. Vanderbilt. 

American forestry is the art of developing and 
exploiting forestal investments. 

Daily excursions on horseback secure for the 
student anintimate acquaintance with the prac- 
Ucal and administrative side of forestry. 

The proposed tour to Europe will show how 
much or how little of European forestry is ap- 
plicable to American conditions. 

For further particulars apply to 


C. A. SCHENCK, Ph. D., BICTMORE. 
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Timber trade is as brisk as it ever was. It is the 
same old repetition of good prices, heavy demand ete. 
There is one thing noticeable, however—the prices on 
square edge timber are rapidly advancing. It is now 
on a basis of $12 for 12-inch. 

i i el 

Pensacola, Fla. Sawn timber is worth whatever it 
happens to sell for in the present state of the market. 
There appears to be a break in the ranks of the export- 
ers’ association. One of the merchants who has been 
working in accordance with the exporters’ association 
plans heretofore is now buying sawn timber as high as 
a 14-cent basis price. Another, who is still a member 
of the association, is known to have a three days’ option 
on the stock, about 7,000 pieces, of one of our large tim- 
ber manufacturers at a 15-cent basis price. Another 
exporter is said to have bid 13} cents for a small lot 
in first hands and it is asserted that the early dis- 
continuance of the exporters’ association is threatened. 
In the meantime sawn timber is selling at anything from 
13-cent to a 14-cent basis price, but more of it is bring- 
ing the latter figure than the former figure. So it would 
seem that the prediction that sawn timber will be selling 
for 14 cents or better during the next few weeks cannot 
be far wrong. The tone of c. i. f. offers is firmer and at 
better figures than at any other time since the early 
spring, 56s to 57s a load of 50 cubic feet being about the 
best offered to date. Hewn timber, though somewhat 
scaree, is coming on the market a little more freely and 
is selling on a 153-cent basis price. Lumber is firm at 
the usual price for the season, selling on the basis of 
$13.50 to $14.50 for prime quality. 

New York City. ‘The demand, compared to the usual] 
winter call, is of good, wholesome proportions and prices 
continue to stiffen materially, especially for the wider 
stock. Freights show something of a decline. 


—ereraerrner 


Boston, Mass. Price lists received from the mills dur- 
ing the week show an advance on hard pine flooring of 
$2 to $3.50 on various items. This is a big jump but it 
is to be supposed that conditions for the present may 
warrant it, when one considers the condition of stocks 
at the mill and probable requirements of this market 
for the future. Big timbers are correspondingly high, 
scarce and hard to get. In fact, there is nothing on the 
list which does not partake of the expanded condition 
of prices, 





Philadelphia, Pa. While it is not hard for the 
average wholesaler to fill the present wants of his cus- 
tomers it looks as if the trouble is not far off. Reports 
from the south indicate that the mills are pretty well 
filled up with orders and that consequently it will be 
impossible to make -prompt shipments. Prices still hold 
firm with none of the stiffness absent. 





North Carolina Pine. 


New York City. The superlative seems to have been 
reached in this market and the dealers could hardly be 
better satisfied. Conditions are ideal, light supplies at 
the mills, which are crowded with orders, high prices— 
$2 and $3 over last association list—being obtained with- 
out a murmur, and the demand of wonderful proportions 
and apparently endless. Vessel rates are weaker. 
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Boston, Mass. The situation is strong in the extreme. 
The recent receipt of new prices on hard pine make it 
extremely probable that North Carolina pine will follow 
suit, and in fact many houses have of late turned down 
high priced business in the expectation that there will 
be further jumps in the near future. Present prices rep- 
resent values which a short time ago would have par- 
alyzed either the mill man or the wholesaler, but they 
have gradually gotten used to them and now further 
advances create no surprise, although it must be con- 
fessed that some little dread of discouraging consump- 
tion is experienced. 

= PAPLPPAL II 


Baltimore, Md. Owing to the large quantities of ice 
in the bay receipts during the past week were not espe- 
cially large, and there is almost a scarcity in some 
grades. Consumers are beginning to buy more freely, 
now that there is a fair degree of certainty that noth- 
ing can be gained by waiting and that delay may result 
in having to pay still higher prices. Reports from the 
mills are to the effect that the stocks on hand are 
smaller than they have been for some time. According 
to one estimate the visible supplies are only about 50 
percent of what they were at this time last year and 
smaller than'during the past five years. The demand, 
on the other hand, appears to be steadily increasing, so 
that, in view of the fact that there is no other kind of 
lumber approximately as cheap as North Carolina pine, 
manufacturers feel justified in putting up values. A 
decided scarcity is said to prevail in 1xl0 and 1x12 
stocks, and the price on these has accordingly been ad- 
vanced at Norfolk as much as $5 a thousand. Even the 
box makers are busier than they were last summer and 
fall, and a continuation of high values is looked for. 





Cypress. 





St. Louis, Mo. Demand is very satisfactory for the 
season and hardwood yards carrying cypress in stock 
will be in the market rather heavily in the near future. 
In fact, they are already buying freely of such stock 


as is offered and are trying to extend their purchases, 
although it is impossible to secure delivery of barge 
load lots before the latter part of next month. Sales- 
men have been on the road long enough to learn that 
the factory demand will be heavy this spring and this 
is stimulating the buying departments of the yards, 
There has been no trouble in selling cypress to retail 
yards during the whole of the winter and prices have 
easily held up to a high basis. There is a desire by St. 
Louis dealers to secure all of the Arkansas and Mis- 
sissippi stock possible, as it is offered at prices somewhat 
below the list. The Louisiana product, which has the 
best sale, is on a firm basis and the feeling prevails that 
there may be further advances in the near future. 
eee 

Kansas City, Mo. There is a heavy inquiry for fac- 
tory stock in this territory and further north and the 
supply of seasoned lumber is limited at all mills, 
Demand for yard stock from northern states is also 
heavy, indicating that the cypress territory will be con- 
siderably enlarged this year. While the demand is not 
as large as it has been, January trade from the yards 
will exceed that of any previous January and the mills 
are keeping well supplied with orders. Stock at the 
mills is not accumulating much, but the assortment for 
the yard trade is said to be fair and orders are shipped 
with reasonable promptness. The new prices are appar- 
ently being maintained as well as former advances, 
and the market is firm. 





Chicago. ‘There is a good trade in cypress, notwith- 
standing the somewhat inclement weather of the past 
week, Handlers in this market say that they are having 
an excellent inquiry for almost every item in general 
use among northern consumers and that there is an 
especially strong request for tank and general mill 
work in all the several thicknesses. Just now, also, 
there is more or less call for greenhouse material, in 
which industry cypress is a strong favorite in this part 
of the country. Prices are being maintained without 
the slightest friction. 





New York City. There is the regular, quite season- 
able demand for cypress of all grades; nothing sensa- 
tional, nothing out of the ordinary. ‘There is no difli- 
culty in obtaining the recent advanced prices and the 
supply is of fair volume and regular inflow. 

oro 


Buffalo, N. Y. There is no particular stir in the 
cypress trade. The price is uniform at $38.50 for best 
and $34 for selects, which is about what it has been 
for a considerable time. Nobody tries to carry much 
of a stock here now, as it does not seem to be necessary. 
It was at one time thought to be the thing, but this idea 
has been given up. 

PPD LD IIIS 

Boston, Mass. Cypress is in good, satisfactory con- 
dition, in that there are no sensational advances and 
none likely, and in fact there is no room for such 
changes in the price list. The lumber is holding fairly 
steady at present values and conservative judges do not 
see any particular reason or prospect of an immediate 
bulge in the price list. 





Shingles. 





Minneapolis, Minn. At a recent meeting of the 
manufacturers of red cedar shingles held in Seattle 
the local quotations were again advanced. Extra *A* 
are now quoted in this market at from $2.55 to $2.60 
and Clears at $3. Some handlers continue to quote 
rates above the market in order that they may not be 
compelled to take more orders than can easily be 
handled, but it is probable that the bulk of the sales 
of Stars are now being made on a basis of $2.55. The 
effect of recent advances in the price of red cedars has 
apparently been of benefit to the white cedar manufac- 
turers, who say that a large inquiry has been received 
during the past two weeks and that they are now secur- 
ing many orders from dealers in what was previously 
considered red cedar territory. White cedars are quoted 
at $2.75 f. o. b. Hermansville and the market is firm 
without advancing tendency... 





Saginaw Valley. The shingle market is firm but 
stocks are practically exhausted and dealers are unable 
to get enough stock to take care of their customers. No. 
1 1-2-inch cedars are quoted at $3.70 to $3.75, and No. 2 
are worth $2.50. Extra *A* 16-inch are held at $2.70 
to $2.76 and clear butts are held at $2. White pine 
18-inch shingles are worth $3.80 to $3.90 and clear 
butts are worth $2.60 to $2.75. 





San Francisco, Cal. Manufacturers are accumulating 
stock against foreign and local demand and have none 
to spare. Last week there was an increase in arrivals, 
but stocks everywhere are more or less depleted. Com- 
paratively little has been added to city yards or at Los 
Medanos. At the present low price the trade cannot 
expect to buy many more shingles. 

———errorn" 


Kansas City, Mo. Red cedar shingles have taken 
another jump and prices are from 10 to 20 cents higher 
than at the beginning of January. Clears have gone up 
to $3.18 on Kansas City rate and Stars to $2.71. There 
is a good inquiry and dealers find it hard to place orders 
for prompt shipment. Some local jobbers are not 
accepting orders except for cars in transit or where 


they know the shingles can be loaded at once. Many of 
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the mills are still closed down and those that are run- 
ning have all the orders they can take care of. 
PAPI 

Boston, Mass. Telegraphic advices from Puget sound 
advise the Boston market of a heavy advance on Wash- 
ington red cedar shingles. *A* are now selling at $3.11 
and Clears at $3.63, on an 85-cent rate, which covers 
Boston points. New Brunswicks are moving somewhat 
slower, at $3.25 to $3.30. 





Cooperage. 


Chicago. A sharp falling off in the demand from 
pork packers has thrown the cooperage market into con- 
fusion and demand for stock has flattened out most de- 
cidedly this week. Prices have declined accordingly and 
offerings of raw material in staves, heading and hoops 
are more than the market can presently absorb, the 
coopers being afraid to purchase on the uncertain pros- 

ects. A fair price for lard tierces would be from $1.15 
to $1.20 and for pork barrels from $1 to $1.05, though 
actual sales to establish these quotations are wanting. 
Tierce staves are worth from $24 to $25. 

—_—eeee 

Minneapolis, Minn. The market continues dull and 
uninteresting. Consumption of stock has decreased 
somewhat during the past two weeks on account of the 
inactivity of the flour mills. Coopers are not on the 
market actively for stock but are willing to make small 
purchases if concessions are granted. Values are not 
clearly defined but no marked changes in quotations 
are to be noted. 


St. Louis, Mo. ‘The trade of the new year has not 
opened up as satisfactorily as was expected, but there 
is nothing discouraging in the situation. Prices show 
no advance during the week, although the condition of 
local stocks leads some dealers to predict an early mate- 
rial advance. Packers are buying steadily, but there 
is yet no rush for any style of tight package. With 
those who make a specialty of slack barrel material a 
very light business is transacted, but stocks are not 
accumulating to any extent. 

a_eererorerrr—r"*" 

Buffalo, N. Y. [he good run of sleighing has brought 
in slack cooperage stock much more freely than for- 
merly and the trade is more brisk all around, except 
for second elass, which will remain slow until there 
may be a fruit crop to reduce the large surplus. There 
is a slight advance on staves and hoops of late, so that 
quotations are $8.00 to $8.25 for first class dry elm flour 
barrel staves and $8.75 to $9 for coiled hoops, with 
hickories still at $5, and basswood heading at 54 to 5% 
cents. The coopershop combine is asking 34 cents for 
6-hooped flour barrels, 36 cents for 8-hooped and 37 cents 
for hickory hooped. The demand for flour barrels con- 
tinues to lead othe branches of consumption. 















DEPARTMENT 


Advertisements will be inserteJ in this department 
at the following rates; 


For one week, . - - 25 cents a line. 
For two weeks, - - - - 46 cents a line. 
For three weeks, - - . 60 cents a line. 
For four weeks, - - - - 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 














WANTED—FOR THE SOUTH 
80 miles from Memphis, a circular sawyer who is a good mill- 
wright; also filer, manager, inspector. Must be good men 
who understand the business. Address 
Cc. F. PETERSON, Memphis, Tenn. 


WANTED—OFFICE POSITION. 
Familiar with white pine trade from stump to market. 


Can handle buying, selling or shipping departments. Will 
soon be at liberty. 


ddress “B, 28,” care of AMERICAN LUMBERMAN. 





WANTED—BOOKKEEPER 
For wholesale and retail lumber business in western city. 
Must be a man of unquestioned ability and integrity and one 
desiring permanent position. 
Address “D. 6,” care of AMERICAN LUMBERMAN. 


WANTED—PLANING MILL ESTIMATOR. 


Only a first class experienced person with unquestioned 
recommendations need apply. 


J. THOMAS & SON, Topeka, Kansas. 
WANTED-—FIRST CLASS SALESMAN 


Vor New England, New York and other territory; home of- 
fice Boston. Give references, age and salary expected. Good 
opening for thoroughly reliable, experienced man. 

ddress “C. 15,” care of AMERICAN LUMBERMAN. 


WANTED-—SALESMAN. 
A manufacturing corporation in Wisconsin wants a travel- 
ing salesman to sell saw mill machinery and steam engines. 
Address “C, 6,” care of AMERICAN LUMBERMAN. 


LUMBER SHIPPER. 

Wanted—aA thoroughly competent lumber shipper who un- 
derstands both pine and hardwood and who is capable of 
— after the handling of fifteen millions a year. 

Address “A, H.,” care of AMERICAN LUMBERMAN. 

















WANTED-—PLANER MAN 
Competent to handle sticker, surfacer and matcher, also do 
small jobs of turning and band sawing; steady job: good 
wages. Address STUBBS & JACKWAY, Durango, Colo. 


WANTED-—A FIRST CLASS FOREMAN 

For stair building department. Good wages and steady work 
to competent and sober man. Address 

STEVENS & DEUEL MFG. CO., Rockford, Ill. 


IT WILL PAY YOU i 
To advertise in the Wanted and For Sale columns of the 
AMERICAN LUMBERMAN. Watch these small ads. 


WANTED-—FIRST-CLASS INSPECTOR 
Of yellow pine lumber. One who is thoroughly acquainted 
with the Southern Lumbermen Mfg. Assn. rules. None but 
a competent man need apply. 
Address Q. & C. LUMBER CO., Nicholson, Miss. 














WANTED-—GOOD PLANING MILL MAN. 
A foreman capable of running planing mill, Maple floor- 
ing a specialty. 
Address “B. 15,” care of AMERICAN LUMBERMAN, 


WANTED—TO CORRESPOND 
With an experienced sash and door man familiar with the 
Chicago contractor trade. One who can invest about $2,000 
with a view to entering into partnership with advertiser, who 
is dealing in general millwork and will furnish the same 
amount. 
Address 





“B. 17,” care of AMERICAN LUMBERMAN, 


WANTED—YELLOW PINE BUYER. 
Experienced practical man by northern wholesale house, 
with established trade. Liberal terms to first-class man. 
Give references. 
ddress “C. 3,” care of AMERICAN LUMBERMAN. 


WANTED-—-BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for free 
sample pages. It’s the bookkeeper’s friend. Address 
AMERICAN LUMBERMAN, Chicago, U. S. A. 


STRICTLY FIRST CLASS SUPERINTENDENT 
Saw mill 100 M. cap.; to also oversee shipping and general 
management of plant and capable of consulting on matters 
pertaining to general conduct of business. North Wis. 
Must have plenty of experience. No triflers. 

dress “B 21,” care of AMERICAN LUMBBRMAN. 


SALESMEN WANTED TO SOLICIT 
Memberships for the FREIGHTPAYERS’ PROTECTIVE 
ASSOCIATION, 146 Broadway, New York. Liberal com- 
mission. Members’ freight claims collected. 


WANTED-—FIRST CLASS FILER 
And foreman for a cypress mill in Louisiana. Must keep 
up circular saws and general machinery, also shingle saws. 
Steady employment year round. State age, habits, expe- 
rience and wages. None but first class need apply. 
Cc. L. PULLEN, Hulda P. O., La. 




















WANTED-—POSITION. 
Yellow pine sales manager; 12 years’ experience. 
Address “D. 19,” care of AMERICAN LUMBERMAN. 


POSITION WITH PHILADELPHIA 
Wholesale lumber concern by a strictly temperate man with 
eighteen years’ experience in wholesale and retail trade. 

ddress “D. 16,” care of AMERICAN LUMBERMAN. 


POSITION WANTED—BAND SAWYER 
And setter. Best reference. 
Address “PRACTICAL,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION AS SUPT. AND SAWYER. 
Up to date in pine or hardwood. Have erected mills. 
Address “D. 14,” care of AMERICAN LUMBERMAN. 














FOREMAN WANTS POSITION 
With good saw mill concern in the south. Single or dou- 
ble cutting band, resaw, gang or rotary saw. good me- 
chanic. Yellow pine or hardwoods. 
Address “M. E.,” care of AMERICAN LUMBBRMAN. 


SITUATION WANTED BY LADY BOOKKEEPER 
Thoroughly experienced in lumber. City reference. Will 
accept outside position. 

Address “D. 30,’ care of AMERICAN LUMBERMAN, 
WANTED-—POSITION. 

By a reliable up-to-date band saw filer, in mill with two 
or more bands, single or double cutters, where quality and 
quantity of lumber and life of saws is an object. I expect 
to give entire satisfaction and also expect good wages. Un- 
questionable references on application. Strictly sober ; 
age thirty-three; married. Will stay five years if in a 
town where my children can go to school. Don’t answer 
unless you have a good mill and want a first class man of 
honesty and ability. Can go immediately. 

A. J. BURTON, Smithdale, Ark. 


WANTED—POSITION AS MANAGER 
Or estimator by young man experienced in sash, doors and 
millwork, Address “D. 33,” care of AMpRICAN LUMBERMAN. 

WANTED-—POSITION 
A man 44 years old with 25 years’ experience in the 

lumber business and in the manufacture of sash, doors, 
blinds, etc. Have had extended experience in estimating 
mill work from plans and specifications. Can furnish good 
recommendations. 

Address “D. 35,” care of AMERICAN LUMBERMAN, 


EXPERIENCED MANAGER 
Employing modern methods, logging, manufacturing and mar- 
keting lumber, successful with labor, sober and a hustler, 
pn. ay north and south, open for first class engagement 
only. Address “D, 31,” care of AMERICAN LUMBERMAN, 


POSITION WANTED BY STRONG YOUNG MAN, 
Age 23, fairly educated, having some business experience and 
desirous of learning the timber business with some saw mill 
or timber company ; south or southwest preferred; no experi- 
ence; salary no object. Address 

“D, 24,” care of AMBRICAN LUMBERMAN, 


























WANTED-—POSITION FILER, 
Band or gang. Experienced man; also millwright and 
know how to handle men. Steady and reliable. Best of 
references. Can look after all kinds of saws. 
Address “C. 21,” care of AMERICAN LUMBERMAN, 


WANTED—POSITION AS ENGINEER. 
Can give present employer as reference. Distance no ob- 
jection. Correspondence solicited. 
ddress P. O. BOX 49, Corinth, Miss. 


ASSISTANT BOOKKEEPER AND COLLECTOR, 
Experienced in_ retail lumber business, wants position 
with chance for advancement. 
ddress “C, 14,” care of AMERICAN LUMBBRMAN, 


WANTED-—POSITION FILING 
Band and resaw of double band by first class filer; good 
references. 
Address 














“C. 9," care of AMERICAN LUMBERMAN, 


TRAVELING SALESMAN 
With established trade in Ohio, Western Pennsylvania, 
West Virginia and Western New York. desires position with 
white pine, yellow pine, hemlock or hardwood firm. 
ddress “%. Z.,” care of AMERICAN LUMBERMAN. 








CIRCULAR FILERS IN FROZEN TIMBER 


Will have no hot or crooked running saws if saws are ham- 
mered to my gauge and instructions. Sent prepaid on trial. 
No previous experience necessary. Your first saw a perfect 
running saw, J. H. MINER, Lumberton, Miss. 





[_ Wanled-Cmployees _| 


| Wanted:Employment | 





WANTED—ESTIMATOR 
Competent to figure country bills for wholesale sash and door 
factory located on the Mississippi river. Give reference and 
State salary wanted. 
Address “D. 5,” care of AMERICAN LUMBERMAN. 


WANTED—A THOROUGH, RELIABLE 
Up-to-date bookkeeper and stenographer to accept a perma- 
nent position. One who has had not less than five years’ 
practical experience with some lumber manufacturing plant. 
11 references required as to ability, integrity, sobriety ete. 
Salary $100 per month. Address in your own handwriting, 
Stating age, whether married or single etce., 


E. P. LADD & CO., Ladd, Ark. 
WANTED—A LARGE NUMBER OF MEN 
experienced in running door machinery of all kinds. Steady 

employment at good wages. Addres 


8 
WHEELER, OSGOOD & CO., 
Manufacturers Doors, Sash etc., Tacoma, Wash. 


WANTED—MAN TO TAKE CHARGE 
Of sash, door, blind and joiner department; also must be 
competent to take off hardwood work from plans and super- 
intend construction of same. Please give references, state 
age, experience and salary expected. Address } 
BOX 467, Saginaw, Mich. 


WANTED—ESTIMATOR, COMPETENT 
© make correct bill of material from plans and specifications 
and to estimate value of special mill work and interior finish. 
THE HERDMAN SASH, DOOR & LUMBER CO., 
Zanesville, O. 














WANTED POSITION—YOUNG MAN 
8 years’ experience in office as invoice and shipping clerk, 
stenographer, box estimator ete. 
Address “D. 9,” care of AMERICAN LUMBERMAN. 





WANTED-POSITION IN OFFICE OR YARD 
By young man with lots of experience in lumber business ; 
go anywhere after February 1, 1902; state salary. Under- 
stands white pine grades thoroughly. 

Address “DP, 21,” care of AMERICAN LUMBERMAN, 





WANT POSITION AS BAND SAW FILER. 
Capable of handling double or triple mill with positive 
guarantee or ask nothing. 
Address “O. K.,” care of AMERICAN LUMBERMAN. 


WANTED--POSITION AS BUYER. 
Experienced; eastern white pine trade preferred. Hefer- 
ences. Address “B. 27,” care of AMERICAN LUMBERMAN. 
WANTED-POSITION BY BAND RESAW FILER. 
Practical, reliable. Best references. Guarantee work. 
Address “DPD. 23,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION AS OFFICE MANAGER 
Or business manager’s assistant, with manufacturer or 
wholesale firm. Experience in the business from stump to 
consumer. Expert accountant, good correspondent, not 
afraid of work, married. South preferred. 

Address “DPD, 15,” care of AMERICAN LUMBERMAN. 








SEND YOUR TELEGRAMS 

For Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Du- 

luth, Superior ee bo a pg fi the North American 
telegraph lines through your loca! Posta 5 
CM. LORING, Pres. H. A. TUTTLE, Supt. 


- WANTED—POSITION BY AN ENGINEER, 

Technically informed, experienesd, WE large steam plants; 
f’s lic 2; references on application. 

ies Me PARCE BARBER, Pollock, La. 


YARD MANAGEMENT. 
By young married man of family; German; and have gilt 
edge references. 
Address 








“C. 20,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS FILER 


Of band resaws and circulars by married man with good 
references. 
M. L. DEMOREST, 8 Brislin Ave., Cohoes, N. Y. 


WANTED-—TO CORRESPOND 
With a good live west coast mill who would like a reliable 
representative in east commanding good fir trade. 

dress “B. 10,” care of AMBRICAN LUMBEBRMAN. 


WANTED—POSITION 
As mill superintendent. Am a millwright and guarantee to 
make any band mill a success. Prefer to take mill in south 
or west. Will take mill on commission or an interest in 
mill. Satisfaction guaranteed, or will forfeit my interest. 
Sober, healthy and good constitution. 
ddress “B. 12,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS ESTIMATOR 
Or foreman in planing mill; have had experience estimating 
on general planing mill work from = making working 
details and taking off bills of quantities. 
Address “B. 36,” care of AMERICAN LUMBERMAN. 


EXPERIENCED AND PRACTICAL BOOKKEEPER 

Wants position with wholesale lumber firm. Twelve years’ 

experience. References from present and former employers. 
Address “B., 29,” care of AMERICAN LUMBERMAN. 
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WANTED—POSITION AS OFFICE MANAGER. 
Gentleman familiar with lumber business from stump to 
consumer, north, south and east, expert accountant, rapid 
correspondent, good organizer, successful salesman; account 
of change in management in present location; will be open 
for engagement January 1. Good references. Fidelity bond 
if required. 
_ Address “A. 8,” care of AMERICAN LUMBERMAN. 
‘WHY NOT7. 
If you experience dull times— 
If you have something to sell— 
If you have a bargain to give— 
If you have something you want to get rid of— 
If you want to do something worthy of an enterprising 
man— 
ADVERTISE IN 
THB AMERICAN LUMBERMAN. 


“WANTED— -POSITION BY ‘AN ENGINEER. 
Young man, strictly sober, experienced with large steam 
plants, good technical education, best references ; Pacific slope 
preferr ferred. Address “M. M. 8,” care of AMERICAN LUMBERMAN, 








MANUFACTURERS AND WHOLESALE DEALERS 
In want of traveling salesmen, apply to 
JNO. OXENFORD, 
Central Association Traveling Lumber, Sash and Door Sales- 
men. Indianapolis, Ind. 


IWILL a SPOT CASH 
For dry -- ash, basswood, birch and southern woods in 
car lots. 5 ae BRADFORD, 71 Buhl Block, Detroit, Mich. 


es 


WANTED—TO CORRESPOND WITH PARTIES 
Using 12,000 to 25,000 ft. of white ash per month. 
Address “C, 24,” care of AMERICAN LUMBERMAN, 





WANTED—YELLOW PINE. 

100,000 feet 14x6, 12 to 20 ft.; No. 1 com. star and clear 
S48 1%x5\%. tate price and say when delivery can be 
made. Prefer two cars a month 
PART, MFG. CO., Plano, mM. 


WANTED— FOR SPOT CASH. 
1,1%, 1% and 2-inch dry chestnut in all grades. 
H. M. SUSSWEIN & ¢ ‘O., No. 1 Madison Ave., New York. 
‘'WANTED-—1,000,000 FEET PINE. 
11-4x15-4x8 ft. 6 in., D. 4 S., for cross arm stock. Address 
with price, N. 0. WOOD PRESERVING WORKS, 
New Orleans, Louisiana, 


WANTED-—HARDWOOD LUMBER. 
For cash. Quartered and plain sawed red and white oak, 
poplar, ash, walnut and hickory. Send list of your stock. 
I, R. CRANE & CO., Chicago, Il. 


WANTED-—FOR SPOT CASH. 
All kinds of hardwood lumber. Write for our latest price 
list and book containing inspection rules and log scale. 
GEO, BE. WHITE & CO., Lake and Elizabeth Sts., Chicago. 











USEFUL BOOKS. 
Our special publications are a great help to lumbermen. 
They contain many tables that do away with a large amount 


of figuring, thus saving much time and hard work. Let us 
send you free sample pages. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 





Wanted:Tinber-Jinber Lands | 


WANTED-—A TRACT OF HARDWOOD, 
Hemlock or cedar in Michigan or Wisconsin. State full par 
ticulars. 

Address “Dp, 

~ WANTED A LARGE TRACT OF HARDWOOD 
Land in Louisiana. Send full description to 

MAURITZON BROS., 78 La Salle St., 


WantedSiuniber Shingles 


WANTED FOR CASH—POPLAR SQUARES 


At all times. 5-4 common poplar. 
Address “D. 7,” care of AMERICAN LUMBERMAN. 


WANTED-—TO MAKE CONNECTIONS WITH 
A few responsible yellow pine mills prepared to fill orders in 
general line of yellow pine at less than list for spot cash. 
Address “DP. 10,” care of AMERICAN LUMBERMAN, 


WANTED HICKORY LOGS 
In any length; 10 to 13 inches over diameter; 16 inches 
up, not under; 13 feet long. For particulars address 
“EXPORT 45,” care of AMERICAN LUMBERMAN, 


WANTED—YELLOW PINE. 
Will buy or take the output of a good yellow pine planing 
mill, capacity 20,000 to 60,000 feet. 
Address “ILLINOIS,” care of AMPRICAN LUMBERMAN. 


WANTED 250,000 FEET 4-4 POPLAR 

Mill culls, surfaced cone side, delivered Pittsburg rate. 
. E. TERHUND & CO 

717 Park Building, 


WANTED 200,000 FEET 4-4 YELLOW PINE 
Box boards, seven or eight inch and up, surfaced one side, 
delivered Pittsburg rate. W. E. TERHUNE & CO., 

717 Park Building, Pittsburg, Pa. 
WANTED-—BY ATLANTIC SEABOARD EXPORTER. 

Correspondence with a reliable yellow poplar mill, with 
the view of handling its output, either on commission, joint 
account or outright purchase. 

Address “C, 12,” care of AMERICAN LUMBERMAN, 


WANTED-LOG RUN COTTONWOOD. 
About 1,000,000 ft. of 4-4 log run ype ying shipping 
dry or better, on a low freight rate to gulf ports. 
Address “CASH,” care of AMERICAN r UMBERMAN. 


FIGURING. 
If you do much Be ny = yon should use the Lumberman's 
Actuary. Sample es fre 
AMERICAN LUMBERMAN, 815 Dearborn St., Chicago. 


WANTED-WALNUT SQUARES, 


2 inch to 4 inch thick, 18 inch and up long. Payment by 
New York bankers. For particulars address 
HERMANN KLEEMAN, Gera R., Germany. 


WANTED—WHITE BASSWOOD. 
200,000 feet 1% inch common and better, winter sawn, end 
dried, white basswood, for delivery May, June and July next. 
Parties able to supply part or whole 
Address “B. 19,” care of AMERICAN LUMBERMAN. 





3,” care of AMERICAN LUMBERMAN. 





Chicago, 

















Pittsburg, Pa. 

















WANTED TO CONTRACT 
The entire output of several mills cutting 16-inch or 18-inch 
or both lengths Michigan cedar shingles. State prices differ- 
ent grades and when first ontias can be had. Immediate 
correspondence solicited. Addre 
J. G. STRAIT. & SON, Wolcott, N. Y. 


WANTED—FOR SPOT CASH 
By first class New York shippers, prime poplar logs 28 inches 
and up; walnut logs 18 inches up; walnut and red gum 
lumber; white oak lumber. 
Address “B. 1,” care of AMBRICAN LUMBERMAN. 


CLIMAX TALLY BOOK. 
The best book made for tallying cars of hardwood lum- 
ber. ‘Thousands sold. J’ermanent record. Convenient to 
use. The device of an old inspector. Stiff leather covers, 








thumb and finger straps on — _ holding book. Price, 
postpaid, 75 cents a copy. Addre 
AMERICAN LUMBERMAN, 815 ‘Dearborn St., Chicago. 





WANTED-—FOR CASH--WALNUT SQUARES. 
We require for immediate or future delivery large quantl- 
ties of clear black walnut balusters and squares from 114%4x 
1% to 6x6 inches thick, 12 inches and up long. Apply for 
specification of sizes. 
ddress P. O. BOX 1569, New York, N. Y. 





WANTED—TO CONTRACT 
For the entire output of a yellow pine mill of 40,000 to 
60,000 ft. capacity per day, with planing mill facilities to 
make all kinds of finish, ceiling, flooring, ete. We would 
contract to take the cut of the mill for one or more years, 
payment on stock furnished to be made monthly or as may 
be mutually agreeable. 
Address “CONTRACT,” care of AMERICAN LUMBERMAN. 


[ Wanled:Seeond Hand Machinery | 


WANTED—ONE SECOND HAND BAND MILL 
With a capacity of 40,000 to 50,000 feet per day. Must be in 
good repair. HACKLEY-BONNELL LUMBER CO., 

Grand Rapids, Mich. 


WE ARE IN THE MARKET 

For the following second hand machinery. Machines must 
be in good order and prices low: 

26-inch double surfacer, broken roll; 54-inch or 48-inch 
band resaw ; two self-feed rip saws; two swing cut-off saws; 
two wood top slitting saws; one each 9-inch, 7-inch and 4- 
inch four-sided moulders; 24-inch or 26-inch single sur- 
facer; blind slab resawing machine; window frame pulley 
and pocket machine; 60-inch shaving exhauster; boxboard 
matcher, power feed; 26-inch knife grinder; 60-horse power 
boiler; a quantity of 1-inch iron pipe. Address, giving 


full particulars, to 
T. W. THAYER & CO., 
253 Broadway, New York. 


WANTED~—150 STEEL DRY KILN TRUCKS 
And 12,000 feet 1-in. pipe, all second hand. 
REDWATER LUMBER CO., Texarkana, Texas. — 


WE WILL ACCEPT PROPOSALS IN WHOLE — 
Or in part on the following planing mill equipment : 
—— system exhaust fan blower and piping (in- 
stalled) 
: double surface sander and wood polishing machine, 48 














inch. 
1 10 or 12 inch molder. 

1 sash and door sticker. 

1 tenon machine. 

1 mortise machine (chain or chisel). 
1 36 inch a saw, 

Terms spot ca 


LINCOLN SASH, DOOR & MFG. CO., Lincoln, Neb. 


RETAIL LUMBER YARD WANTED FOR CASH. 
Well located yard in small town. Wisconsin preferred. 
dress “J. R. 26,” care of AMERICAN LUMBERMAN, 


WANTED—PLANING MILL. 

Splendid opportunity for practical man to build and oper. 
ate planing mill in one of the best cities in Michigan; plenty 
of work at good prices, Address 

“M. C.,” care of AMERICAN LUMBERMAN, 


for Sale-Tituber «Timber Lands 


SEVERAL DESIRABLE TRACTS 
Oregon and woaone timber for sale 
"MMONS & EMMONS, —— at Law, 
Portland, Ore, 


FOR SALE—4200 ACRES VIRGIN HARDWOOD 
Timber land in Missouri on the Cotton Belt Railroad 25 miles 
from Cairo, Ill.; Chicago freight rate, 16c. 

8,000 acres choice oak, ash, hickory and cypress in western 
Arkansas on the Kansas C ity — Railroad ; both water 
and rail transportation. Apply 

r RANG Ts J. PETER, Cairo, Il. 


LONG LEAF ALABAMA PINE. 

140,000 acres virgin longleaf, average 8,000 feet per acre, 
When denuded will be worth the price for farms. Undoubt- 
edly the best solid body in the south. Direct from owners; 
$10.50 per acre. 

BROBSTON, FENDIG & CO., 


FOR SALE-—12,000 ACRES OF WHITE PINE 
Timber land, convenient to railroad. For particulars write 
J. B, ATKINSON, Lenoir, N. C, 





——— 














Brunswick, Ga. 








FOR SALE-23,000 ACRES OF THE MOST 


Completely timbered land on this continent. Will cut 75,000 
feet per acre. Large river runs through the property, 
adapted to running logs to mill site, where railroad facilities 
can be had. ‘This is a rare opportunity to secure a great 
property at a low price, $350,000. A good investment for 
speculation or operation. Tull particulars furnished to prin- 
cipals only, who must be able to purchase for cash, 
J. ALMON AUSTIN, 171 La Salle St., Chicago,- Ill. 


FOR SALE-—-TIMBER LANDS. 
10,000 acres hardwoods in Delta of Mississippi, near railway. 
14,000 acres pine ete. in north Louisiana. 
Good things if you have the money. 
W. H. HOWCOTT, New Orleans, La. 


WEST VIRGINIA HARDWOOD TIMBER. 
I have 8,900 acres, heavily casa which I wish to 
sell. Mostly large oak and poplar. 
bee A. D. MeCORKLE, Charleston, W. Va. 


FOR SALE-23,000 ACRES LONG LEAF 
Yellow pine timber land, estimated to cut 230 million feet, 
together with an up-to-date plant, consisting of saw mill, 
dry kilns, planing mil], 14 miles of logging R. R., 2 loco- 
motives, logging cars, logging equipment, tenement houses 
ete. Located in the best part of the Mississippi pine belt, 
on one of the leading railroads. ‘The plant is in successful 
and profitable operation, 

Address “C. 19." care of AMERICAN LUMBERMAN, 


FOR SALE—VIRGINIA REDWOOD TIMBER LAND, 
1,524 acres; will cut 150 million feet. 75 percent clear 
in Northern California. Eight miles from harbor, % mile 
from R. R. Address 
N. C. KENDALL, 1012 Filbert St., Oakland, Cal. 

















[ Wanled:Logging?yCyuipment | 


WANTED. 
700 tons 30 or 35 Ib. steel rails, one 30 ton narrow gage 
Shay or Climax locomotive, f. 0. b. Pueblo. Give particulars 
and location. Address 
THE NEW MEXICO LUMBER CO., Edith, Colo. 


[ Wanted-Business Oppoctundies | 


WANTED—INVESTMENT. 

A practical lumberman will consider investment of $50,000 
. well established paying lumber business. Give full partic- 
ulars. 

Address “D. 4,” care of AMPRICAN LUMBERMAN, 


WANTED—WOOD WORKING FACTORIES 
Of all kinds. Can furnish timber and power jf necessary. 
Will take interest with practical parties. Write us for fur- 
ther particulars, 
Address “DPD. 8,” care of AMERICAN LUMBERMAN, 


WANTED—TO CUT BY THE THOUSAND. 

If you have a band mill that you want run by the thou- 
sand write me. Am an expert manufacturer, understanding 
all grades. I employ competent men and guarantee first- 
class work. Bond if required. 

Address “D. 17,” care of AMERICAN LUMBERMAN. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. Bound 
in sheep, with atift covers, and thumb and finger straps. Size 
of book closed, 44%4x8% inches. Price per copy, 75 cents; six 
copies, $4.00 ; twelve — $7.50. Sample pages free. Pub- 
lished and for sale by 

AMERICAN LUMBE MAN, 315 Dearborn St., Chicago. 


WANTED—TO SAW 10,000,000 FEET AND UP. 

To correspond with responsible parties who want sawing 
done by the thousand in lots of 10,000,000 feet and up. 
High-class work guaranteed. 

Address “D. 18,” care of AMERICAN LUMBERMAN. 


























CASH FOR YOUR LUMBER YARDS, 
Send full particulars and cash price first letter. Posi- 
tions furnished bookkeepers, salesmen, yardmen etc. Write 
for particulars. AMERICAN LAND CO., Ottumwa, Iowa. 


WANTED 
All or part interest in a good yard or management of one, 
by experienced: man. 
Address “B. 6,” care of AMBPRICAN LUMBERMAN. 











MILL SITE. 

Key to quarter billion feet fine yellow pine, white pine, 
fir and tamarack, mostly located on government and state 
lands; log pond for 10 million feet or more, 4 miles of 
flume, easy grade, will deliver the lumber to railroad. taking 
a 40 cent rate to Dakotas, Nebraska, se and Colo- 
rado points. Great oppertean! for right part 

ddres JACOB STI TA L, Colviile, Wash. 


FOR SALE—HARDWOOD TIMBER LAND. 
80 acres on Santa Fe railroad, within twenty miles of 
Chicago; consists of oak, a ay and walnut. For location 
and particulars, address . SUCHER, Ogden, Iowa. 


COTTONWOOD STUMPAGE FOR SALE. 
A large tract of fine unculled cottonwood - Illinois Cen- 
tral R. R. and Mississippi river below Memp 
“OWNER,” Room 403, 510 Vine St., Bt "Loule, Mo. 











WISCONSIN HARDWOOD LAND. 
lor a conservative investor or for a party desiring location 
for hardwood mill, we have a choice tract in Price county, 
Wisconsin, will cut 35,000,000 hemlock and hardwood. 

Address MOBE-PETERS LAND CO.., 
Y. Life Bldg., St. Paul, Minn. 


FOR SALE. 

If you want to join me in locating a large block of coast 
timber, sugar pine, fir and spruce, in Oregon, write me how 
much you will put in. My own cruiser leaves for the coast 
in a few days, land will cost about five dollars an acre. 
Average stumpage 25 to 30 M. per acre. 

MARCUS W. BATES, 
Duluth, Minn. 











FOR SALE—ONE HUNDRED eo ACRES 
of virgiP Be poplar and oak, or any part of sa 


. CHANDLER, 49 Niagara St., “Buffalo, N.. ¥. 


THREE BARGAINS—FLORIDA AND GEORGIA 
Timberlands, entire plant and 90,000 acres of timber (70,000 
pine and 20,000 cypress), formerly property of the Carra- 
belle Land & Lumber Co. ; shipping point at Carrabelle, Fla., 
on the gulf. Timber extends in Leon, Liberty, Wakula and 
Franklin counties. Also convenient to Ochlocknee and New 
Rivers, and other streams for rafting. Mill has capacity of 
50,000 feet per day. We absolutely control this property. 

‘Also, 40,000 acres longleaf yellow pine in Coffee and 
Berrien counties, Ga., including two complete saw mfil plants 
of 25,000 and 40, 000 capacity, several miles of timber rail- 
way, locomotives and equipment. 40,000 acres additional 
timber contiguous. We represent owners and not through 
brokers, 

Also, 45,000 acres of longleaf yellow pine in Taylor 
county, Fla. Pine, virgin quality, never been exploited; 
will average 4,000 feet per acre. 2,000 acres of red cypress, 
in tract, that will cut 3,000 to 30,000 feet per acre. Whole 
tract lies near Perry, ab ne , which point three connected 
railroads are peng com 





STON TENDIG & CO., Brunswick, Ga. 
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IN THE REDWOOD’S REALM. 





Byways of Wild Nature and Highways of Industry—The Constant Aim Will Be to Present 
Truthful Pictures Without Exaggeration of Coloring. 





REDWOOD. 

California has the great distinction of being 
the only home of the redwood, or Sequoia sem- 
pervirens. The hight, size and grandeur of many 
of the finest examples entitle them to be ranked 
with the Sequoia gigantea, or “Big Trees,” of 
California. The wood, however, is greatly su- 
perior to that of the Big Trees, while, unlike the 
latter, it is so plentiful as to be of great commer- 
cial value, so that the redwood market which 
has been established is susceptible of great de- 
velopment and a long 
continued existence, 

The redwood district 
is at the same time lim- 
ited to a clearly defined 
area consisting of the 
slopes of the Coast 
Range in California, 
from Monterey north to 
the state of Oregon. 

The growth is often 
very dense, as much as 
25,000,000 feet, board 
measure, having been 
cut from 160 acres of 
redwood land, or at the 
rate of 150,000 feet per 
acre, and a single acre 
has contained 2,500,000 
feet, board measure, of 
standing redwood, and 
has yielded 1,500,000 
feet of cut lumber. Of 
course such quantities 
are extraordinary, and 
result from the exceed- 
ingly crowded growth, 
in limited tracts, of very 
large trees. 

Such forests usually 
contain specimens 200 to 
325 feet in hight, their 
trunks having a diame- 
ter of from five to twen- 
ty-five feet. One of 
these giant redwood 
trunks recently yielded 
480,000 ~— feet, ~— board 
ineasure, of first class 
lumber, and many others 
have exceeded 400,000. 

This species is very 
tenacious of life, and 
will sprout from a de- 
stroyed trunk or stump, 
or from the seed, under 
the most discouraging 
conditions, and seems to 
(lo its very best to repop- 
ulate the devastated 
lands once held by its 
martyred ancestor. Giv- 
en a fair chance it quickly reforests denuded 
areas. 





The timber is light, strong and easy to work 
and shape. Its well known resistance to decay 
and its other merits have made it the favorite 
lumber throughout California for building pur- 
poses, and for almost every purpose to which a 
wood can be adapted. It is the most useful and 
the most popular wood in California, and its use- 
fulness and popularity are gradually extending 
throughout the world. In fact it would appear 
to be better known and more thoroughly appre- 
ciated in many foreign countries than it is in many 
parts of the United Statees. This result can, 


however, be chiefly ascribed to facility of trans- 
portation and to freight rates. An _ increased 
knowledge and a consequent increased demand 
are rapidly extending throughout that portion of 
the country lying east of the Rocky mountains, 
and its field of usefulness will in time embrace 
the whole country. With its many peculiar mer- 
its it would naturally and in time win its way to 
the eastward through the force and strength of its 
own individuality. During the recent past, how- 
ever, owing to the rapid denudation of the forest 





**Redwood monarchs of the forest, 
With their heads among the clouds. 
Given birth in age primeval.”’ 


lands of Michigan, Wisconsin and Minnesota, 
many persons who look far enough into the future 
to in some measure anticipate coming events have 
turned their eyes westward where they have 
viewed the great redwood forests of the Pacific 
coast with their almost inexhaustible supply of a 
wood which is perfectly suited to a greater va- 
riety of uses than is any other wood in 
the world. Circumstances have thus com- 
pelled a study of present conditions and 
a desire to remedy them, with the result that a 
knowledge of the merits of redwood has been rap- 
idly and generally diffused in sections of the 
country where but a comparatively short time ago 


the wood was either wholly unknown or known 
indirectly and slightly through the little hearsay 
evidence which was occasionally brought from the 
west by those visitors from the east or the middle 
west who possessed a knowledge of the rapidly 
changing sources of timber supply. 

Without mentioning any names—although they 
can be furnished if desired—it may interest many 
persons to know what actual users of the wood 
have to say about it. The following extracts from 
letters on various phases of the subject speak for 
themselves. Pages of such extracts might easily 
be furnished. 

“So far as our long and varied experiences 
relate to this matter they show that owing to the 
entire absence of any resinous property in red- 
wood it stands at the head of the list as the 
least inflammable of 
woods and is the most 
easily got under control 
° in case of fire.” 
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“IT have seen many in- 
stances where the slow 
burning qualities of red- 
wood have saved many 
buildings. Redwood is 
without any resinous 
matter, and when on fire 
and struck with a stream 
of water the fire goes out 
and you have no fear 
that it will rekindle. It 
absorbs the water or 
moisture. Take, for in- 
stance, a row of build- 
ings constructed as un- 
der one roof. You have 
there a vast area of 
space. Let fire break 
out in any one of these 
houses and it goes over 
them all at once. Such 
was the construction of 
buildings in this city in 
former years. We now 
compel the owner to 
erect a partition and al- 
low him to place a red- 
wood hoard partition 
every twenty-five feet. 
Where this is done | 
have known that parti- 
tion to confine the fire to 
the one building until 
the arrival of the fire de- 
partment, thus saving 
the other houses in that 
row from damage and 
loss.” 

Pw 

“As to our experience 
with redwood lumber 
from an insurance stand- 
point it gives us much 
pleasure to statethat with 
the experience of over 
thirty years and a reve- 
nue and loss account 
much larger than that of anyother company doing 
business on this coast, where redwood lumber is 
so extensively used, our loss records show a 
great many instances where fires were extin- 
guished in redwood buildings with comparatively 
slight damage when, in our judgment, the same 
fire would have been practically a total loss had 
the building been constructed of fir, pine or ce- 
dar. We attribute this result to the fact that 
redwood is not only slow of combustion, but ab- 
sorbs moisture readily, and when moistened re- 
sists fire wonderfully, thus giving the efforts of 
the fire department the very best results. 

(Continued next week.) 
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RUBEROID 10 


avenge aie Years 


ROOFING oluda!: 


THE STANDARD PAINT COMPANY, And we can show you where 


100 William Street, DEPT. 188-90 Madison Street, some of the first lots sold are still 
NEW YORK, Cc. CHICAGO, giving perfect satisfaction, 
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“HEALD'S CHAIN’ 


Saw Dust, Slab and offal Carriers, 
Log Hauls, Lumber Transfers ..., 


Send for Catalogue and Prices. 


~ Union Malleable Iron Co, 


EAST MOLINE, ILL. 









SOLID STEEL AXLES OR WOOD AXLES AND STEEL SKEINS. 
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ble Chain in the market 
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THE COLUMBIA WAGON CO., Columbia, Pa. 


Pewee eee CCC CCC CCC CCC CCC CCC CCC CCC CCC CeCe 


> 
Best, strongest IRONED EXTRA HEAVY AND ADAPTED FOR HARDEST USAGE. 
7 
p ; Thoroughly seasoned stock, XX grade wheels, and best gun metal steel 
and most dura- ; axles, or best bone dry hickory axles with steel skeins. 
: WRITE FOR CATALOG. 
: 
y 
» 
D 


Pum 














Hand Feed. Fat Saw. 












PRICE, $105.00 
with 36-inch Saw. 
PRICE, $125.00 
with 40-inch Saw 
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HENRY KELLEY & CO., 26 Pall Mall, Manchester, England. 
peegma SCHUCHARDT & SCHUTTE, Berlin, Cologne, Brussels, Vienna, Stockholm & St. Petersburg. 
SUSSFELD, LORSCH & CO., of Paris. 
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WHITNEY 
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lal New Catalogue 
j coming. 


WINCHENDON, 


Baxter D. WHITNEY, mass..u.s.4 
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Methods for Cypress, Pine and Hardwoods. 


LIDGERWOOD MBG. CO. 














WOODWARD, WIGHT & CO., Ltd., Agents, New Orleans, La. 


NAO) DD SNE BOLEENINE, 
RETEES” “LOGGING BY STEAM” 


96 Liberty St.. NEW YORK. Prudential Building, ATLANTA, GA. 








SLED RUNNERS, 







Fond Du Lac, Wis. 
U.S.A. 


} BF. & HL SWEET CO. 
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Correspondence Solicited. COMMON SENSE LOGGING 


SLED—FOUR SIZES. 








SLED SHOES, AND ALL 
——. PARTS FURNISHED. 


KANT HOOK AND 
PEAVY HANDLES. 



















